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‘Look Ahead—Plan Ahead | 


Stress the nation-wide slogan, ‘‘Build a 
Home First’’. { Collect all odds and ends 

of stock and turn them into 
JANUARY cash by ‘‘bargain  sales,’’ 

special advertising ete 
€ Advertise the idea of home planning and 
better homes. © Push the sale of wall-board 
and other materials for interior jobs that 
ean be done in cold weather. { Sell hot bed 
and cold frame sash. § Urge doing small 
jobs and repairs before rush of the regular 
building season. {Sell swine farrowing 
houses. 


Complete disposal of odds and ends col- 
lected. { Intensify the home planning cam- 

paign. By means of ad- 
FEBRUARY vertising and circular let- 

ters make wallboard, fence 
and paint suggestions. {Urge that small 
repairs be made and plans laid out for 
more important repairs and building to 
start early in the spring. 


Urge sale of material for poultry houses, 
fences and hog houses. © Put on a ‘‘ Build 

a Home First’’ campaign. 
MARCH { Push repair sales and the fix- 

ing up of screen windows and 
doors. § Agitate spring ‘‘Ciean Up and 
Fix Up Week’’ for entire community. 
{ Boost the sale of hardwood floors. © Begin 
to talk about summer cottages. 


Sell sereen stock, screen doors and screen 
windows. {Now is the time to repair 
roofs which leaked during the 
APRIL winter. {Put on a ‘‘Remode! 

Your Home’’ campaign, and also 
keep hammering away on the home-build- 
ing idea. Suggest building sleeping 
porches. Sell brooder houses for baby 
chicks. § Begin ‘‘talking up’’ pergolas, 
latticework, trellises, lawn seats and other 
outdoor woodwork. {Push sale of sum- 
mer cottages. § Urge laying of hardwood 
floors. 


Play houses for the children are popular 


There are 
twelve 
months in 
1927 


- 


Each month 
calls for 
specialized 
sales effort 


SF fF 


Few people 
buy screen 
doors in 
January or 
storm sash 
in July 


SF fF 


Plant the 
right seed 
for a 
monthly 
harvest 


and now is the time to sell them. { Begin 
to urge laying in next winter’s 

coal supply while prices are low MAY 
and service is prompt. 4] Continue 

to push ‘‘ outdoor goods’’ such as lawn fur- 
niture ete. ‘ Keep the home building and 
home planning campaigns to the front. 
{| Urge farmers to build granaries, barns, 
hog houses ete. € During the winter many 
town and city people learned the need of 
fruit cellars, coal bins and sidewalks; sell 
the material for these improvements in 
May. 4 Push the sale of screen goods in 
an intensive way. 


Keep pounding away on the home building 
and home planning campaign. { This is 
another good month for selling 

screen doors and lawn furniture. JUNE 
{Begin talking about farm 

building and other construction work to be 
done in the fall. { Don’t forget to press 
the sale of cement and other side-lines by 
suggesting their reasonable uses. { Make 
a final appeal for sleeping porches and 
sereened-in living porches before hot 
weather comes. 


Put on an implement shed campaign, 
pointing out the saving to farmers by tak- 
ing proper care of their imple- 

ments. {Plan exhibits for the JULY 
county fair. {Call attention to 

the desirability of a playhouse to keep the 
children out of the hot sun. 4 Continue to 
talk about granaries and other farm build- 
ings. Remember that the home building 
and home planning campaign is practi- 
cally an every-month activity. © Tell your 
trade that, while it is hot now, it will be 
cold next winter, and urge laying in coal. 


The main business of the retail lumberman 
is selling homes; so never let up on the 
‘*Build a Home First’’ cam- 

paign. 9 Urge the building of AUGUST 
poultry houses, for increased 
profits from egg sales. © Start a campaign 
for corn cribs; keep [Turn to page 48] 
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DISAPPEARING 


STAIRWAYS 





You 
Can 
Sell 
Them 


You can sell 
Besslers — lots of 
them — because 
every house with an 
attic needs a Bessler to 
reach it. 

You can sell Besslers be- 
cause they are low priced. 
They add ten times their 
cost to a house by making 
attic spaces useful. 

Youcan make big money 
selling Besslers because the 


margin of profit is wide. Slides up inte 


the ceiling 


when notin use. 
Does this interest you? 


Send for details. 


The Bessler Disappearing Stairway Co. 


AKRON OHIO 



























Let Us Supply 
You With 
Hardwoods 


We are producing as 
fine hardwood lumber 
as is being produced 
anywhere in the coun- 
try. Our manufacturing 
facilities are equal to the 
best. 

Onthe average we car- 
ry around 10,000,000 feet 
on sticks. Let us demon- 
strate our ability to serve 
you satisfactorily. 








Straight or mixed cars. 
Prompt shipments. 
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DILLAC-S00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY C.T.MITCHELL 
President Vice President Treasurer 
GEORGE BROWN C.A.SAUNDERS J-L.COLBY 
Secretary Sea Mgr. Soles Mgr- 
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: by skilled 
Grand Rapids 


craftsmen 


“Everlasting” Hardwood Flooring is as scientifically 
kiln-dried as the wood used in the best furniture. 
Woodworkers trained to thoroughness operate machines 
gauged to split hair accuracy, assuring exact, unvarying 
uniformity—perfect matching, side and end. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICHIGAN 
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Portable poate: | 


Wherever you need power—in the woods for “snaking” 
logs, at the pile for loading and decking, or at the mill— 
take the Beaver Power Unit. It’s portable. 

Its durable and compact construction enables the Beaver 
to efficiently operate in close quarters. This husky power 
unit is mounted on skids and well protected by a heavy, 
all-steel housing. 

The Beaver Power Unit is dependable and known for its 
smooth-running, little vibration and gas economy. It can 


be had with a pulley so that it can easily be belted up to 
other equipment. 


Write for detailed information. 


Beaver Manufacturing Co. 
53 25th Street, MILWAUKEE, WIS. 


FOR STEADY SERVICE 


Beaver 
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- Seeking An Economy Basis for Perpetuating the Timber Supply 
wer . P ° ° P P 
vy, ISCUSSION OF THE PROBLEMS, economic and otherwise, bid extracts or quotation, and therefore it not only requires but de- 
that are involved in perpetuating the timber supply of the serves the most careful reading in its entirety. While the views 
its United States already has. proceeded far enough to suggest expressed may appear novel to many readers, they are presented 
can at least caution in proposing methods of solution. lt may be said in so logical and persuasive a manner as to inspire the utmost re- 
) to also to suggest deferring for a time at least definite conclusions spect while stimulating and challenging thought. 
regarding the possibility or impossibility of solving these problems. Without disregarding the obstacles in the way of private re- 


Perhaps it will be conceded that what is most needed is further forestation, Mr. Barton can yet conceive of conditions under which 
intelligent study and discussion of the various aspects of reforesta- it may be practicable. He makes the point, however, that even 
tion in order that the regrowing of trees may be ultimately put on public undertaking can not wholly disregard the economic prin- 
4 sound basis, ciples involved in such a business venture as tree growing. In 

One of the most valuable contributions to the kind of discussion fact he discusses the mere bookkeeping aspects of the forestry 
that is needed was made by C. A. Barton, of Boise, Idaho, in an problem in such a manner as to throw much needed light upon the 
address before the Western Forestry & Conservation Association An- question, for example, of interest charges and the returns on in- 
nual Forest Management Conference, and published elsewhere in vestment. No effort has been or can be made here to give an ad- 
this issue, Mr. Barton’s treatment of his subject was such as to for- equate notion of the paper considered; the hope is to arouse suffi- 
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cient interest in it to induce a careful reading and then its preserva- 
tion for future rereading and study. The subject itself deserves 
this consideration and Mr. Barton’s contribution is entitled on its 
merits to the widest possible dissemination. 


Home Should Head “Luxury” List 

F SPECIAL INTEREST and far reaching importance is a 
QO report prepared by the committee on home ownership of the 
Pennsylvania Lumbermen’s Association and presented at a 
meeting of the directors of that organization held last week. The 
report is notable because it deals in a definite and constructive way 
with a situation of vast moment to the entire lumber industry. 

Briefly, in the language of the report itself, that situation is: 

“The American public is today swinging away from the old ideals 
of owning a home, and is rapidly changing from a home-owning 
people to a luxury-loving nation. This is substantiated by the 
fact that far less proportionately is being invested in homes today as 
compared with a decade ago, and the beautiful ideal of home own- 
ership is rapidly giving place to lesser but more glittering sub- 
stitutes.” 

The report proceeds to advise that “action be taken to foster 
sentiment for home ownership all over the nation,” and further 
recommends that this end be accomplished “by a huge campaign 
of national advertising for home ownership,” the funds for which 
are to be secured “by appealing to all national advertisers of build- 
ing materials to devote a certain percentage of their advertising 
appropriations to pure publicity to create a national desire for home 
ownership.” 

It is not purposed here to comment at length on these clear 
and explicit recommendations, which speak for themselves and no 
doubt will be greeted with approval by lumbermen and all others 
interested in promoting the sale of homes. It is gratifying to know 
that the report was enthusiastically received as embodying one of 
the most constructive ideas that this association has ever sponsored. 

We do wish, however, to call attention to the significance of the 
statement that the public taste and inclination is changing from 
that of home owning to that of luxury loving. But is there essen- 
tially any real conflict between home loving and luxury loving? 
Rightly considered, is not a home—of the right sort—the most en- 
joyable of luxuries? Too long has the home been presented as a 
bare economic necessity. The time has come frankly to recognize 
that long continued prosperity has fostered a permanent desire for 
the enjoyment of those things commonly styled luxuries, and to place 
the home at the head of the list of luxuries within the reach of the 
average citizen. 

It may be set down as a basic principle of merchandising that 
people buy what they really want. The desire to possess must 
precede the expending of money for any article or commodity. A 
second principle is that by the use of proper methods that desire 
may be implanted, or if it already exists, may be stimulated and 
developed to the “action” point. In other words, the tastes and 
desires that lead to buying may be created, developed, or altered 
by means of advertising, the display and demonstration of com- 
modities, and various other forms of sales appeal used in modern 
merchandising. ° 

It would seem to be clear enough, therefore, that the way to get 
people to buy homes is to present the home in so attractive a light 
that potential buyers can not resist its appeal. Pride of posses- 
sion, love of beauty, comfort, luxury—these are the springs that 
must be touched. The automobile people know how; and the lum- 
bermen—some of them, at least—are beginning to learn that plate 
glass, beautiful decorations and luxurious environment can be used 
just as successfully for creating the “atmosphere” conducive to home 
buying as for stimulating desire for the latest model car, or for 
any other luxury. 

Not only lumbermen, but all other interests seeking to get people 
to build homes, have assiduously preached home owning as a duty 
to one’s family, community and nation, and also have stressed 
the economic arguments for home owning. There is no doubt but 
that these forms of appeal have helped bring many people to the 
decision to build homes; but, without abandoning the old arguments, 
new forms of appeal and new selling methods must be adopted, in 
order to reach and convert that very large section of the public 
that does not readily respond to the time-honored methods. 

In short, we must put over the idea that there is “real fun” in 
owning a home, just as there is fun in owning a car. Or, if “fun” 
does not seem just the right term, call it joy, pleasure, satisfaction, 
or what you will, but convince people that nothing that they can 
put their money into will yield so much real pleasure as a beauti- 
ful home. And there is no excuse for any other sort of a home. 
Whether large or small, expensive or of low cost, any home can 
be beautiful, if designed and built in accordance with the simple 
rules of good taste. 





Economies in Larger Use of Short Lengths 


ROM THE BEGINNING of lumber manufacture one of the in- 
dustry’s major problems has been waste disposal. Always 
the lumber manufacturer has necessarily handled a vast 

amount of material that was chiefly a burden on his operations, 
adding to their cost but contributing little to his income. For- 
merly, the problem was to get this waste out of the way, merely; 
no effort or little effort being made to sell it. During more recent 
periods, however, there has been a definite tendency to insist upon 
a reduction of waste by more economical processes of manufacture 
and a greater use of waste by methods of conversion and utilization, 
Much of the progress made in this direction has been outside the 
usual fields of consumption, and as a consequence many wasteful 
customs and practices remain in the older fields of use as survivals 
of a period when they were not deemed wasteful. 

Neither lumber manufacturers nor users of lumber have been un- 
mindful of these seemingly needless wastes; but it has seemed im- 
practicable for any one group by itself to do away with them. What 
has been needed has been definite information regarding the nature 
of the problem involved in securing closer utilization, together with 
something like an apportionment of responsibility among the vari- 
ous factors and interests that must be united in the work of solving 
it. This much needed service has been in part performed by studies 
in the use of short lengths, results of which have been made avail- 
able. The first of these was “Industrial Outlets for Short-length 
Softwood Yard Lumber,” issued some months ago, and the second 
is “The Marketing of Short-length Lumber,” just issued, and being 
a report of the construction subcommittee of the National Commit- 
tee on Wood Utilization. A summary of the later report appears 
elsewhere in this issue of the AMERICAN LUMBERMAN. 

The title given to this report implies that the real problem 
involved is one of marketing. Already and unavoidably, more short 
lengths are cut than can be readily marketed; the quantity could be 
greatly increased at the mills without cutting more trees, installing 
additional equipment or performing more labor. That is to say, it 
is costing the mills as much in timber and labor to produce this 
additional material and throw it away as it would cost to produce 
it in a form that could be readily used in everyday building opera- 
tions that are going on. Reluctance to change the established 
custom of using long lengths is the chief obstacle in the way of 
securing the economies that would result from the use of these 
short lengths. The report states positively that “tens of millions” 
of dollars annually would be saved to builders of small homes by 
their use. 

Lumber is preéminently a home building material. It is not only 
the best available material for home building, but already home 
building affords the largest single consuming market for softwood 
lumber. It is the market in which both manufacturer and retail 
distributer are vitally interested. It is a field also in which archi- 
tects and contractors have much at stake. All these factors owe it 
to themselves and to the public in general to keep the costs of home 
building at the lowest practical level, and the study made by the 
subcommittee as shown in the report referred to points the way to 
vast economies in home building through the larger use of short 
lengths. This report should become a manual for all the agencies 
engaged in the manufacture, specification, distribution and use of 
softwood lumber, and these agencies should unite their efforts defi- 
nitely and positively in a campaign to secure the greatest produc- 
tion and use of short lengths that are economically feasible. 





“ Mergers, Money and Men” 


NDER THE ABOVE title Printers’ Ink in its issue of Dec. 9 
comments editorially on a movement that is attracting the 
attention not only of lumbermen but of business men in other 

fields throughout the country. The thoughts expressed are 50 
pertinent and the observations are so sound that the AMERICAN 
LUMBERMAN feels that it can do no better than to make this Printers’ 
Ink editorial its own in order that the lumber industry may have the 
benefit of its message: 


On the West Coast, a gigantic merger of some seventy major 
lumber mills impends. The figures involved, in money and ma- 
terials, are heroic, comprising from 65 to 70 percent of the 
total water-cut lumber production of the Northwest, or in excess 
of 2,000,000,000 board feet of lumber, and over $350,000,000 
of capital. Huge banking interests are reported to be backing 
the project, and great relief is expected. 

The West Coast fir and hemlock sawmills have been hard hit 
as a result of overproduction. Many balance sheets have been 
alarmingly in the red. Financial pressure and the necessity to 
keep operating to meet current obligations have aggravated 
this condition and destroyed whatever profitable markets re- 
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mained. For the good of the entire lumber industry, therefore, 
since a large part of the prosperity of the entire country rests 
upon it as a basic industry, let us hope the pending merger is 
successfully effected. 

It is not well to be deceived, however, into believing that 
mergers and sheer money-power are a cure-all for any indus- 
try’s ills. One of the very important things the lumber mills 
are suffering from is antiquated, unintelligent merchandising 
and poor or inconsistent manufacture. The merged interests 
would do well to lend their full and unqualified support to the 
West Coast Lumber Trade Extension Bureau which is doing 
an excellent job in advertising and selling Douglas fir. 

Lumber, in the past, has not been well enough made, has been 
badly merchandised, and insignificantly advertised. 

There is still another point to be considered. The motive 
force of all business must be men. A group of bankers recently 
came to a successful lumber merchant in the retail field offer- 
ing unlimited capital to expand and buy out competition. The 


power permits. If you came to us offering trained operating 
executives instead of money we would be very much interested, 
but the best and biggest of businesses with all kinds of re- 
sources can’t be successful without able men to direct them.” 

Undoubtedly that’s the answer to questions regarding the 
probable future of the present merger. With proper capital, 
care in manufacture, sincere application of modern merchandis- 
ing and advertising plans, it ought to be a great success—if it 
has the men! 


When an individual or an industry finds itself in a difficult situa- 
tion there is a temptation to seek relief outside. This has not in 
the past been characteristic of lumbermen. In fact if there is an. 
outstanding trait of the typical lumberman it is that of initiative 
or self reliance. Lumbermen do not as a class delegate their re- 
sponsibility or seek relief in panaceas. It is more characteristic 
of them to seek the cause of their difficulties and apply the rem- 
edies themselves. While all that Printers’ Ink says about the pre- 





reply was: 


“We feel that competition and markets can never be con- 
trolled or stabilized by buying up competitors. Just at present 
Money can’t buy them— 
we have to train them ourselves, and it takes from five to ten 
years to do so. We are expanding just as fast now as our man 


we don’t need capital; we need men. 


vailing methods of merchandising lumber may be conceded as essen- 


tially true, it does not by any means follow that the change pro- 


posed will alone effect a cure of the industry’s ills. 
intimated in the editorial quoted, the lumber industry needs judi- 
cious use of advertising as much perhaps as it needs anything; and 
after it has got all the other things it needs it will still need adver- 
tising and intelligent management. 


As more than 





Lumber Movement Below Year Ago 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dee. 16.—Little change 

in the lumber industry was noted in reports 

received by telegraph today by the National 

Lumber Manufacturers’ Association from 358 

of the larger commercial softwood and 147 

of the chief hardwood lumber mills of the coun- 

try, when compared with reports for the pre- 
ceding week. In comparison with softwood re- 
ports for the same period a year ago, however, 
while production holds about the same level, 
there is considerable decrease in shipments and 
new business. The hardwood reports indicated 

a slight decline in sales from the previous week. 
The unfilled orders of 222 southern pine and 

West Coast mills at the end of last week 

amounted to 503,273,858 feet, as against 517,- 

259,276 feet for 226 mills the previous week. 

The 122 identical southern pine mills in the 

group showed unfilled orders of 199,812,360 feet 

last week, as against 200,508,000 feet for the 
week before. For the 100 West Coast mills, the 
unfilled orders were 303,461,498 feet, as against 

316,751,276 feet for 104 mills a week earlier. 
Altogether the 341 comparable reporting soft- 

wood mills had shipments 86 percent, and orders 

88 percent, of actual production. For the south- 

ern pine mills, these percentages were respec- 

tively 80 and 78; and for the West Coast mills, 

84 and 83. Of the reporting mills, the 315 with 

an established normal production.for the week 

of 213,415,509 feet, gave actual production 94 

percent, shipments 79 percent and orders 80 

percent thereof. 

The figures for last week, the week before and 
the same week last year follow: Production 
204,877,570 feet, against 210,707,435 feet the 
week before, and 210,603,199 feet last year. 
Shipments—175,668,277 feet, against 189,069,- 
(88 feet the week before, and 228,755,874 feet 
last year. Orders—179,997,554 feet, against 
173,241,684 feet the week before, and 214,521,- 
495 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first forty-nine weeks of 
1926 with the same period last year: Produc- 
Uon—11,621,880,478 feet, against 11,785,722,432 
feet, last year. Shipments—11,741,068,039 feet, 
against 11,643,040,730 feet. Orders—11,613,- 
901,639 feet, against 11,482,278,442 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
‘eports, but they have been found not truly 
‘omparable in respect to orders with those of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 
in the regional tabulation below. Seventeen 





of these mills, representing 49 percent of the 
cut of the California pine region, gave their 
production for the week as 12,752,000 feet; 
shipments, 14,885,000 feet, and new business, 
12,215,000 feet. Last week’s report from 16 
mills, representing 53 percent of the cut, was: 
Production—15,434,000 feet; shipments, 14,- 
841,000 feet, and new business, 12,591,000 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 100 mills re- 
porting for the week ended Dec. 11 was 17 per- 
cent below production, and shipments were 16 
percent below production. Of all new business 
taken during the week, 40 perceut was for future 
water delivery, amounting to 32,373,053 feet, of 
which 16,670,533 feet was for domestic cargo 
delivery, and 15,702,520 feet export. New busi- 
ness by rail amounted to 44,107,295 feet, or 54 
percent of the week’s new business. Forty-four 
percent of the week’s shipments moved by water, 
amounting to 36,687,695 feet, of which 21,- 
250,507 feet moved coastwise and intercoastal, 
and 15,437,188 feet export. Rail shipments 
totaled 40,808,151 feet, or 50 percent of the 
week’s shipments, and local deliveries, 4,686,089 
feet. Unshipped domestic cargo orders totaled 
99,483,226 feet; foreign, 111,322,338 feet, and 
rail trade, 92,655,934 feet. 

There is at present a very light labor turn- 
over in the logging and lumber manufacturing 
industry of the Pacific Northwest, according to 
the Four L employment service, which stated 
that crews in both camps and mills were steady. 
The holiday shutdown and repair period has 
not yet generally started, although preparations 
were to be seen at several operations where 
fallers and buckers have been laid off. Some 
log driving is being done in the Inland Empire 
district. Heavy rains have slowed woods work. 
The pine sawmill industry is at the season’s 
low point, a large number of plants being closed 
for the season. 

The Western Pine Manufacturers’ Associa- 
tion, with three more mills reporting, shows some 
increase in production, a slight decrease in ship- 
ments, with new business well in advance of 
that reported for the week earlier. 

The California Redwood Association reports 
a nominal decrease in production, considerable 
decrease in shipments, and a big gain in new 
business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows some 
decrease in production, considerable decrease in 
shipments, and a marked increase in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with four fewer mills reporting, shows a 


nominal decrease in production, a slight inerease 
in shipments, with new business somewhat below 
that reported for the preceding week. 

The nineteen hardwood mills of the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation reported production as 1,931,000 feet; 
shipments, 3,422,000 feet, and orders, 2,442,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 128 units production as 19,577,333 
feet; shipments, 18,891,995 feet, and orders, 
17,419,267 feet. The normal production of these 
units is 21,359,000 feet. 

For the last forty-nine weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,447,- 
110,150 feet; shipments, 1,455,965,883 feet, and 
orders, 1,480,277,423 feet. 

{The barometer of the Southern Pine Asso- 
ciation appears on page 53.—Ep1Tor. | 

[Special telegram to AMERICAN LUMBERMAN} 

NorFo.k, Va., Dec. 16.—For the week ended 
Dee. 11, forty mills reporting to the North Caro- 
lina Pine Association, and having a normal 
production figure of 9,810,000 feet, manufac- 
tured 7,351,048 feet, shipped 7,399,047 feet, and 
booked orders for 5,099,677 feet. 


Value of Lumber Railroad 


[Special telegram to AMBRICAN LUMBERMAN}) 

WASHINGTON, D. C., Dee. 15.—Division 1 of 
the Interstate Commerce Commission has fixed 
the final value for rate-making purposes of the 
property of the Areata & Mad River Railroad 
Co., owned and used for common earrier pur- 
poses, at $421,200 as of June 30, 1917. The 
carrier is a California corporation controlled by 
the Northern Redwood Lumber Co. through 
stock ownership. It owns and operates a single 
track, narrow gage steam railroad extending 
from Areata to Korbel, Calif., a distance of 
14.48 miles. It also owns 8.511 miles of yard 
tracks and sidings. 


(‘Sa@aaeanaaaaanase 


Elected Director of Automobile Club 


Burra.o, N. Y., Dee. 15.—Elmer J. Sturm, 
of Miller, Sturm & Miller, hardwood wholesal- 
ers, was elected a director of the Buffalo 
Automobile Club at the annual election yes- 
terday. Ten candidates were voted for and 
Mr. Sturm was one of the five highest who 
were chosen. 

The Curtiss Aeroplane & Motor Corporation 
announced this week that its production at 
Buffalo would be doubled in 1927. Most of its 
manufaeturing activities at Garden City, Long 
Island, have heen moved to Buffalo. 
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History and Magnitude of Industry 

On next Thursday, the 16th, I want to present 
to my civie club something interesting with refer- 
ence to the lumber industry, and will appreciate 


it if you will have sent 
thing like this: 
Before machinery came into use or was invented, 


to me right away some- 


how and in what manner was lumber manufac 
tured? 
When did the industry really begin and by 


whom ? 

What are some of the greatest lumber countries 
now and what kind of lumber manufactured? 

What kind exported and how much feetage? 

iflow much imported and how much exported? 

Is lumber being used more extensively now than 
ten years ago in the construction of homes? 

Any information that you can give me will be 
appreciated.—-INquiny No. 1,863. 

| This inquiry comes from the manager of a 
lumber concern in the South. In the same 
mail with it came requests from four other 
concerns for similar data. 

Going back into history as far as any records 
are available, man is found converting logs 
into something like boards with crude axes and 
saws. , The earliest implement that may be 
properly termed a saw in the modern sense was 
the pit saw, operated by two men. In using 
this saw a pit was dug and a log rolled over 
it. One man stood in the pit below the log 
and another on top of the log, and the two 
drew the saw back and forth. This saw is 
still used in China, and in recent years pictures 
showing it in operation have been published 
im the AMERICAN LUMBERMAN, 

So far as the industry itself is coneerned, 
there is no definite means of determining just 
when it began. However, during the early set 
tlement of the United States and doubtless dur- 
ing the early life of man, everybody was his 
own saw miller or lumber manufacturer, convert- 
ing his own trees into shapes and sizes suit 
able for building his habitation and making 
his wooden implements. The division of labor 
which classifies manufacturers and users of 
lumber into different groups is a relatively late 
development. 

It is said that the United States consumes 
about one-half of the world’s production of 
lumber, The cut in the United States during 
1923 was 37,165,505,000 feet; in’ 1924 it was 
45,930,986,000 feet. The largest amount of 
lumber ever produced in a single year was 
46 billion feet, in 1907. There is no other 
country comparable with the United States as 
a producer of lumber. In 1907, nine times as 
much lumber was produced in the United States 
as Canada produced in 1911, her peak year. It 
is said that according to official reports 83 per 
cent of Canada’s trade in forest products is 
with the United States. 

In 1919, 20.7 percent of the total cut of the 
United States was hardwood; in 1923, 16.8 per- 
cent was hardwood, and 1924, 18.2 percent was 
hardwood. During 1924 the production of prin- 
cipal species was as follows: 

Yellow .12,486,590,000, or 34.7% of the total 
7,461,750,000, or 20.8% of the total 
2,602,710,000, or 7.2% of the total 


pine 
Douglas fir . 
Western pine . 


Rp ae | 2,076,977,000, or 5.8% of the total 
Hemlack 1,878,989,000, or 5.2% of the total 
White pine 1,530,675,000, or 4.3% of the total 
Red gum 1,070,724,000, or 3.0% of the total 

The total exports of lumber were as follows: 


In 1923, 1,752,852,000 feet ; in 1924, 1,906,344,000 
feet; and in 1925, 1,948,038 000 feet. The total 
softwoods exported in 1923 were 1,449,434,000 
feet; in 1924, 1,572,818,000 feet; and in 1925, 
1,585,954,000 feet. The hardwoods exported dur- 
ing 1923 amounted to 303,418,000 feet; 1924, 
833,526,000 feet; and 1925, 362,084,000 feet. 

Data on imports of forest products into the United 
States are not available in board feet. However, 
the values of some of the important items cover- 
ing the year 1925 are as follows: Logs and tim- 
ber, $9,347,155; softwood lumber, $50,411,399; 
hardwood lumber, $4,643,701; pulpwood, $15,- 
129,562; lath, $10,607,898; shingles, $9,992,083 : 
manufacturers of wood, $9,602,823. All other, 
$10,761,900. 


The per capita consumption of lumber in 
the United States in 1907 was 500 feet; in 1921 
it was 250 feet; in 1923 it was 330 feet. Prior 
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to the great war the per capita consumption 
in the United States was 450 feet; in Canada it 
was 450 feet; in Sweden it was 220 feet; in 
Germany it was 150 feet; and in England and 
France from 120 to 140 feet. 

It is said that more than 40 percent of the 
lumber production in the United States goes 
directly from the sawmill into general build- 
ing and construction, without passing through 
an intermediate millwork or woodworking fac- 
tory. This includes roofing and fencing. So 
far as any data available show, there is no 
decline in the percentage of the production of 
lumber still used in home making. The figures 
already given show a reduced per capita con- 
sumption, but this may be explained by substi- 
tutions in other fields than in home making. 
It is a common belief that the use of wallboard, 
metal lath, prepared roofing and composition 
shingles has supplanted wood to a considerable 
extent, but there are no definite figures to sub- 
stantiate this belief. There are few buildings 
that do not contain wood in varying propor- 
tions, the average dwelling house probably con- 
taining a greater percentage of wood than 
any other form of construction.—EpI!Tor. | 


Form for Mill Cost Keeping 


In order to have a complete record of: our plant, 
equipment, cost, depreciation ete., we are going 
to keep a plant ledger account with each machine. 

Ilave you any stock forms for this kind of in 
formation, or can you direct us to some company 


es 





have come across some 
that 
Inquiry No. 1,864. 


form in your experience 
would be beneficial to us along this line — 


| This inquiry comes from a millwork manu- 
facturing concern in Washington. The inquir- 
er has been referred to several sources of in- 
formation of this kind where it is thought the 
requisite form may be obtained. The inquiry 
is published with the hope that readers may 
give additional information. The name of the 
inquirer will be supplied on request.—EpirTor. | 





Quotation from Theodore Roosevelt 

We are anxious to secure the correct wording 
of the quotation from Theodore Roosevelt which 
reads substantially as follows: 

“Every man owes something to the business or 
profession of which he is a part.” 

We want to use this in a little advertising that 
we are sending out to our members and though 
we have seen this quotation on a number of occa- 
sions we do not have at hand the exact wording 
of it. We are disposed to believe that you can 
cite us the correct wording and shall thank you 
for your courtesy in doing so.—INQUIRY NO, 1,865. 

| This inquiry comes from the secretary of a 
retail Jumbermen’s association. The quotation 
referred to is as follows: 

‘“Every man owes some of his time to the 
upbuilding of the profession to -which he be- 
longs.’? 

While the AMERICAN LUMBERMAN has not 
traced this quotation back directly to the works 


that does stock them? We 


thought 


you might 


of Roosevelt, it is believed that the text here 
given is correct. 
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A gang of log runners have 
been sent up to the Bad River 
in Michigan. It is said the 
water in that stream is high 
at the present time. Log 
running in the middle of win- 
ter is something remarkable 
in the history of lumbering 
operations in northern Michi- 
gan. 

.. 64 « 

A pine tree was recently cut 
in upper Michigan that meas- 
ured 16 feet in circumference 
at the stump. It was 72 feet 
to a fork and the whole length 
was 104 feet. It made 4,000 
feet of l-inch boards. The 
concentric rings indicated an 
age of 181 years. 

s 8 *& 

The dissolution of the firm 
of Estabrook & Mason, of East 
Saginaw, Mich., is announced. 
This was the oldest lumber 
commission firm in the valley, 
having been in business seven- 
teen years. 

* * 

Messrs. Stewart and Clark, 
formerly the principal stock- 
holders in the Wausau Boom 
Co., Wausau, Wis., recently 
sold their interests in the com- 
pany for $12,000, taking pay 
in the stock of a new com- 
pany. 

s 8 & 

The celebrated case of M. 
A. Hamilton vs. Ives and 
Green, involving the validity 
of the Hamilton patent on os- 





cillating saws, has been de- 
cided in the Supreme Court 
of the United States in favor 
of Mr. Hamilton. The circuit 
court held that the improve- 
ment was good and the proper 
subject of a patent, and that 
the specifications were sufh- 
cient. The Supreme Court 
sustained this finding. This 
settles the case finally. 
* 8 * 


About one-third of every 
log that goes into a sawmill 
comes out in the shape of 
sawdust. To get rid of this 
dust and the slabs, edgings 
and other refuse, compels the 
employment of more men 
than are engaged in handling 
all the lumber produced. Aside 
from the very large amount 
of this waste that is burned in 
“fire pens’ many acres of it 
have been turned to account 
in the construction of docks, 
filling up swamps, grading 
streets etc. To check this 
enormous loss many ingenious 
devices have been suggested, 
some of which promise to work 
a partial reform, but no im- 
provement has yet been made 
that commends itself to the 
unqualified approval of lum- 
bermen. It remains for some 
shingle - whittling Yankee to 
accomplish the results desired 
in a manner that shall leave 
no room for doubt, and the 
genius who does this will be 
able, for the remainder of his 





days, to ‘slouch’ around in 
purple and fine linen in the 
tallest kind of financial clover 
and still leave plenty of money 
behind for his heirs to quar- 
rel over. 

se « 

Although the mills at Grand 
Rapids, Mich., have a sawing 
capacity of 80,000,000 feet 
per season but little over 50,- 
000,000 feet was cut by them 
in 1875. The amount of lum- 
ber on hand at the present 
time exceeds 34,000,000, not 
including small stocks in pri- 
vate yards not connected with 
the mills. 

s 8 *& 

C. L. Coleman, La Crosse, 
Wis., is building a new mill 
which will be first class in 
every respect. 

s 8 #8 


Isaac Staples has purchased 
5,000 acres of pine near Still- 
water, Minn., from the late 
firm of Torinus, Staples & Co. 
The price paid was $12,000. 

* 8 & 

The mills at Muskegon, 
Mich., have a capacity for day 
sawing of 350,000,000 feet a 


season. 
+ * * 


A Chicago firm, R. K. Bick- 
ford & Co., contracted in 
Michigan for 20,000,000 feet 


of deals for Quebec parties, at 


$20 per thousand. The stuff 


is to measure 11 inches im 


width and be of fair quality: 
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Year End Slackness Continues in Southern Pine 


Southern pine sales continue to be largely for immediate 
needs, aS in most sections of the territory the retailers are 
keeping their stocks at the minimum until after inventories. 
Indications are not lacking, however, that a stocking up 
movement will begin early in the new year. 

Production is at about the same percentage of normal as-in 
the preceding weeks, and that of large mills will probably 
continue at this level. But the small mills have found it 
difficult to operate during the present bad weather, and their 
output has been steadily falling off. 

Some buyers appear to be trying out the market with offers 
of lower prices, but have had little success in placing busi- 
ness. There are apparently more transit cars afield, however, 
and they do not find a good reception, poor assortments hav- 
ing to be sold at concessions. There is little attempt on the 
part of the mills to force the market. They know that retail- 
ers are reluctant to increase stocks before inventory time, 
and feel sure of good business after that. 

Export trade has been good, timbers are strong, and there 
is an active call from the oil fields for the wider dimension. 
No. 1 dimension as a whole is firm, but lower grade is weaker. 
Such items as flooring have tended to sag a little. 


Seasonal Dullness Prevails in Shortleaf Markets 


Business in North Carolina pine continues slow. Though 
buyers as a rule have low stocks, they apparently feel no need 
for increasing them. Producers count on a pick-up in de- 
mand soon after inventories. Some attempts have been made 
to secure lower prices in the meantime, but so far the mills 
have been quite firm in their attitude. To date this year their 
shipments have exceeded their cut by two percent. The gen- 
eral opinion seems to be that as soon as the yards start laying 
in their spring supplies, prices will stiffen up. 

Call for Georgia roofers is dull. The mills have had offers 
of orders at 50 cents under their present base of $18.50 for 
the 6-inch, but little business is accepted at this figure. Mill 
stocks have been showing some accumulation, but bad weather 
has been cutting down the output, and it is believed pro- 
ducers will get their price on spring placements. 

Arkansas soft pine mills have been booking very little busi- 
ness recently, current orders being only fill-ins. A few of the 
mills have been granting price concessions, especially on sur- 
plus lots, but quotations in general have been pretty well 
adhered to, for the producers know that buyers have small 
stocks and will soon enter the market for spring needs. 


West Coast Business Dull; Shutdown Is Probable 


While there has been a decline in West Coast production 
during the last few weeks, bookings have also been falling 
off. For the four weeks ended Dee. 4, new business amounted 
to only 81 percent of the output, and wire report is that for 
the week ended Dee. 11 it was 83 percent of the output. These 
figures leave room for doubt whether there will be any effect- 
tive curtailment, but log supply is a factor that will probably 
dominate the situation this year. 

Open market loggers have been holding their prices steady 
at the higher level on which they were placed this fall, and 
they are practically unanimous on the necessity for a shut- 
down of about sixty days. Other camps have been closed by 
a recent snowfall and cold weather. The mills already have 
prices down to about as low a point as will permit them to 
Operate, even without a profit, and most of them would be 
forced to shut down if it came to bidding for logs. 

Atlantie coast business is slow, partly because of the cold 
weather there, and partly because vessel space remains high. 
California appears pretty well supplied, and wholesale trade 
isduller. Total cargo business showed a heavy decline in the 


Lumber Statistics Appear on Pages 52 and 53; 


last week. Rail trade made gains, however, and it is expected 
it will expand considerably in the next few weeks. 


Southern Hardwood Trade Slower; Prices Fairly Firm 


Bookings of the southern hardwood mills during the week 
ended Dee. 11 amounted to about seventeen and a half million 
feet against an output of about nineteen and a half million 
feet, according to preliminary telegraphic reports. These 
factors are in about the same relation, therefore, as for the 
preceding two weeks.. Production has been maintained at 
around ninety percent of normal, though there have been re- 
ports that rains were causing some mills to shut down. 

It is probable that the market has been forced a little dur- 
ing the last week or two, some of the mills cutting prices to 
get immediate placement of orders. To that extent it is weak- 
er, but it is believed that the majority of concerns are stand- 
ing firm on recent quotations. They know that consumers’ 
stocks are low, and that business will take on more activity 
following inventories. 

Industrial consumers as a -_" are buying for immediate 
use only, and more business is coming from the furniture 
plants than from the automobile industry. There is said to 
be a fair movement through flooring and millwork channels. 
The export situation is unsettled because of the uncertainty 
as to whether rates will be reduced, but the movement is fair. 


Northern Hardwood Trade Is Fair for the Season 


There is little life to the current demand for the northern 
hardwoods, the movement showing the usual seasonable 
tapering off. Production is at a very low point, however, 
so that mill stocks are being considerably reduced. 

Output to date this year has been about balanced by ship- 
ments, so that there has been no accumulation that would 
tend to depress the market. And it would appear likely that 
the production for next season will be held within the limits 
of demand, for announcements so far indicate that the log 
input will be somewhat less than last winter’s. 

Neither automobile nor furniture industry is buying be- 
yond current needs. In the ease of the automobile factories, 
these are not large, but there is a very fair call from furniture 
and interior trim makers and miscellaneous industrials. While 
there is a fair seasonal trade in maple flooring, the factories 
are taking little raw material. Demand for box and crating 
grades has continued good. 

Some of the larger buyers have been placing contracts for 
future delivery of items which are in low supply. No price 
changes have been reported. 


Cypress Trade Slow; Total Redwood Siewnnaans: — 


General reports would indicate that volume of eypress 
bookings, while fair for this season, is far from satisfactory 
to the producers. Florida yards are carrying out their stock 
reduction program, selling a good volume and holding down 
their purchases. Both yard and industrial business in the 
middle West and East is seasonably slow, and there has de- 
veloped some keen competition from lower priced species. 
The mills have been content to accumulate stock, but there 
are reports that some of the larger ones have cut prices on 
higher grades recently. The general expectation is that sales 
will expand as soon as buyers finish year-end inventories. 

The total redwood movement, by report, is good volume 
for the season. Although eastern and middlewestern trade is 
lighter, California business holds up well. The produe ing 
State takes a large part of the eut, and recent rains have given 
promise of good crops and greatly improved business pros- 
pects. Neither retail nor industrial buyers in outside mar- 
kets are taking more than day to day needs, and the produe- 
ers are counting on a good stoeking-up demand during spring. 


Market Prices and Reports on Pages 89 to 97 
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Continued Prosperity Indicated by Shippers 


New Ox.eans, La., Dee. 15.—Continued pros- 
perity was forec vast in reports submitted to the 
sixteenth regular meeting of the Southeast 
Shippers’ Advisory Board here last Friday. In- 
dustrial and railroad accomplishments during 
1926 established new records and all indications 
point to even greater achievements during 1927. 
The volume of business anticipated during the 
first quarter of 1927 by the coal and coke, fer- 
tilizer, iron and steel, machinery, miscellaneous 
and alcohol industries will be about the same 
as for the first quarter 1926, while increases 
ranging from 5 to 25 percent over the first three 
months of this year are expected during the 
same period of 1927 by the furniture, grain and 
grain products, lumber and forest products, pulp, 
paper and products, sugar and petroleum indus- 
tries. 

The Alabama-Tennessee coal mines are oper 
ating practically 100 percent and it is expected 
this situation will continue at least until April 1. 

The estimated cottonseed tonnage for move 
ment the first quarter 1927 is heavier than pre- 
vious seasons because of the lateness of the sea- 
son and market conditions. 

Cotton production this season will probably 
be the greatest in the history of the United 
States. The abnormal movement of through cot- 
ton and cotton for concentration created a situ- 
ation that was physically impossible to over 
come without slackening up the movement and 
as a result embargoes were put into effect during 
October at several compress points. No respon 
sibility attached therefor to the shippers or car 
riers as conditions were abnormal and beyond 
the control of all concerned. 

The crushed stone, sand, gravel and slag com 
mittee reported conditions exceptionally good, 
there being considerable building in progress re- 
gardless of the winter season. 

The movement of manufactured fertilizer out 
bound will be about the same during the first 
quarter 1927 as it was during corresponding 
period of 1926. Imported fertilizer materials 
through the south Atlantie and Gulf ports will, 
it is anticipated, be about 12 percent less during 
the first quarter of 1927 than during correspond- 
ing period of 1926. 

The fresh fruits and vegetables committee re- 
ported on steps taken to improve conditions 
within the peach industry before the 1927 ship- 
ping season, eliminating the marketing difficul- 
ties experienced during the last season. W. C. 
Bewley, manager, Georgia Peach Growers Ex- 
change, Macon, Ga., chairman of the board’s 
fresh fruits and vegetables committee, was ap- 
pointed chairman of the general committtee or- 
ganized by the peach industry of Georgia to 
handle this important work. 

The strawberry crop in Louisiana in 1927 is 
expected greatly to exceed the 1926 crop which 
wags a record-breaker from every viewpoint. 

The furniture industry anticipates a 10 per- 
cent increase in volume of business first quarter 
1927 over the same period of 1926. The iron 
and steel industry estimates its transportation 
requirements for the first quarter of 1927 will 
be about the same as for the same period of 
1926, and this indicates continued augmented 
production. 

Grain and grain products will be about 5 per- 
cent heavier than first quarter of 1926. The 
grain crops either produced or estimated for 
the southeast territory are considerably larger 
than last year. The stocks of mills and terminal 
elevators are somewhat larger than at this time 
jast year. 

Owing to the increasing efficiency in manu- 
facturing and distributing, the leaving of seed 
trees in the forest, the careful handling of 
skidders so as not to destroy the seed trees, and 
other methods of reforestation, the lumber sup- 
ply of the South is bei ing insured for many years 
to come. A 10 percent increase in business over 


the first quarter of 1926 is anticipated for the 
first three months of 1927. 

Machinery will move about the same during 
the first quarter of 1927 as it did during the 
first period of 1926. 


The miscellaneous committee reported bank 
clearings continuing unusually large and heavier 
in 1926 than for any previous year on record. 
Wholesale commodity prices seem stronger and 
some recent gains have been made in wholesale 
trade volume. 

Agriculture will show a net income about 
equal to or a little larger perhaps than that of 
last year. Crops in the main are larger but 
depressed farm prices will prevent any general 
gains in income. 

The building industry continues well em- 
ployed and most building materials show a good 
volume of production, a steady demand and 
fairly stable markets. 

The pulp, paper and products industry con- 
tinues to show a steady gain, and large amounts 
are being expended in improving and enlarging 
present plants. 

The sugar committee in anticipating an in- 
crease of 10 percent in volume of business the 
first quarter of 1927 as compared with the same 
period of 1926 calls attention to the possibility 
of a reduction in the Cuban crop by government 
decree which would probably put a speculative 
feature into the market and make for an in- 
crease in the volume moved for the period. 

The textile committee presented a résumé of 
the growth of that industry and its present lead 


over the New England cotton textile industry, 
There is more than $1,000,000,000 invested today 
in southern textile mills and the annual value 
of the output is around $1,000,000,000. Pro. 
duction of southern mills to Jan. 1, 1927, is 
practically fully sold. While the South is ad. 
vancing in textile manufacture the industry in 
New England, within the last few years, has 
either stood still or has shown an actual decline, 

The Chambers of Commerce reported general 
business conditions in the territory embraced by 
the board continuing much better than last 
year. 

The outlook of the petroleum industry for 
1927 is reported favorable with a substantial 
increase anticipated. 

All industries reported transportation service 
of the carriers as being very good with car 
supply ample. No complaints touching lack of 
transportation service were received. 

A. G. T. Moore, traffic manager of the South- 
ern Pine Association, was reélected general 
chairman of the shippers’ advisory board. 
This is Mr. Moore’s fourth consecutive elee- 
tion to that post. Other officers named were 
S. T. Yerkes, of Birmingham, Ala., vice chair- 
man; T. J. Burke, of Charleston, 8. C., seere- 
tary, and T. M. Healy, of New Orleans, field 
secretary. 
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Crude oil production continues high. 
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Business in Brief 
Cold weather and the approach of Christmas are having a stimulating effect on 
On the other hand a falling off in wholesale trade is 
noted, with prices somewhat lower. 
further and there has been an additional increase in unemploy- 
ment, attributed to the close of out-door activities due to cold 
There has been some increase also in unemployment in factories where 
year-end activities are being curtailed for seasonal and inventory reasons. The 


Business failures for the week ended Dec. 9 were 
405 compared with 426 the preceding week and 381 in the like week of 1925. 


The latest estimate of the cotton crop places production at 18,618,000 bales. 

is a gain of 219,000 bales over that indicated a few weeks ago. 

yield in 1925 was 16,103,679 bales. 

AGRICULTURE price has occurred. Winter wheat is doing well in the South- 

west. Corn is grading well. 

the moderate receipts meeting with indifferent demand and price concessions have 

Millers are taking very little wheat. 
continue in demand and prices remain good. 


For the week ended Dec. 11, it is estimated, 
production was 2,396,250 barrels, compared with 2,388,800 barrels the preceding week, 
an increase of 7,450 barrels. 
ended Dec. 4 increased 22 percent over the previous week and coke 
production for the same week declined 7,000 tons. 
has aided the soft coal industry somewhat but some mines are curtailing production. 


The daily average production of steel in November declined 9 percent from the 
previous month and 8.3 percent from November, 1925. The year’s production, how- 
ever, will break all records, it is estimated. 
to 70 percent of capacity, there having been a further reduction from 
Sales have picked up somewhat in the Chicago 
district and inquiries for a large tonnage are being received. 
1927, it is believed, will see the mills again producing in good volume. 


Loadings of revenue freight for the week ended Dec. 4 totaled 1,058,151 cars, an 
increase of 37,312 cars over the corresponding week last year and 88,666 cars over 
the same week of 1924. The total loading for the week of 

RAILROADS Dec. 4 exceeded the preceding week by 115,539 cars when load- 
ings were low due to Thanksgiving holiday. 

continue greater than last year and prospects for continued good earnings are 


Bradstreet’s food index number for the week ended Dec. 9 was $3.56 compared 
with 3.55 for the previous week and 3.65 for the week ended Dec. 10, 1925. This was 
an increase of two-tenths of one percent over the preceding week but 
a loss of 2.4 percent from the like week of last year. 
wholesale commodity price index declined to 144.3 for the week ended 
Dec. 8 from 144.6 for the week ended Dec. 1. 


Industry generally has quieted 
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A Profit and Loss Statement That Will Work 


System Compels Attention to Proper Pricing of Merchandise 


From a prominent retail lumber dealer in Indiana has come to the AMERICAN LUMBERMAN an interesting letter on 
cost accounting and a description of a profit and loss statement which, he says, ‘‘will work’’ and that is accepted by 


the internal revenue department for income tax returns. 


I have taken much interest in cost accounting, but lumber dealers 
generally seem reluctant to give the subject any consideration. For 
example, in a certain group of forty yards, only ten have a cost sys- 
tem and I am interested in three of the ten. We are using what is 
known as the National system. This is based on the average cost and 
selling price of lumber and an arbitrary ‘‘mark-up’’ for merchan- 
dise. This ‘‘mark-up’’ is pure guess, but better than nothing. 

In our yard here we use a system which I think is better. It is no 
trouble to install, is easier to operate, and compels attention to the 
proper pricing of merchandise, whereas the National system gives only 
average price received, after it has been received. It does not compel 
attention to proper pricing—it is like locking the barn door after the 
horse is stolen. If a system such as briefly described herewith was 
in universal use I believe profits and prices would take care of them- 
selves, and ruinous competition would be eliminated. In fact, the 
adoption of any system—this one, the National, or any other that is 
practical—would help greatly to improve the condition of the retail 
lumber business. 


In a brief comment on the profit and loss statement that he 
is using with such good results, which is reproduced herewith, 
this dealer says: 

The expenses are entirely separate and distinct from ‘‘ cost of sales,’’ 
‘‘inventory value’’ and ‘‘ gross profit.’’ 

Deferred charges, such as interest, taxes, insurance, depreciation, 
should be estimated and pro-rated over twelve months, and the aver- 
age monthly charge should be added to current expenses actually paid, 
less any part of the deferred which have matured and are included 
in expenses paid. This total expense is then charged to the several 
departments on basis of percent of sales in each department. 

Some accountants divide their expense into ‘‘selling and adminis- 
trative,’’ ‘‘yard’’ and ‘‘delivery.’’ This can be readily done. 

‘*Mark-downs’’ are hard to explain in few words: In the first 
place, you do not want many, but if you only have one, it must be 
reckoned with. It is obvious that an article costing $1 marked to sell 
at $1.4185—the selling price divided by the mark-up (141.85 percent) 
equals $1 or cost price. It is also obvious that if a number of articles 
costing any number of dollars are sold at an average mark-up of 141.85 
percent, the total sales value of the several articles divided by the 
average mark-up will give the cost of articles sold. 

But suppose you ‘‘eut the price,’’ and actually sell the article at 
$1.30; the mark-down is the difference between $1.4185 marked price 
and $1.30 actual selling price, or .1185 cents. 

If you divide $1.30, the price actually received, by the mark-up 
141.85 percent the result is .9184 cents. We know. the cost is $1, 
therefore .9184 cents does not represent the cost. 

However, if you add the ‘‘mark-down’’ to the sum received for the 
sale, the total is the list or marked price for the goods sold and this 
sum divided by the ‘‘mark-up’’ 141.85 percent will give actual cost 
of goods regardless of what they sold for. 

For this reason the ‘‘mark-downs’’ must be accounted for in the 
manner indicated in paragraphs 7 and 8. The relationship between 
cost and selling price and marked price is thus maintained. 


How to Install 


_ 1. Invoice your stock Dec. 31 at cost and retail list price. Close books 
in regular way, using cost price of inventory. 


2. Provide a 6-column book, supplemental to your system; thus: 




















Form 1 ee . : rar wns 
“ | No.1 | No.2 No. 3 No.4 | No.5 |No.6 
olumn ___| Pereent|— 

D = - 7 ee | ¥ Percent | Gross | Mark 
ept. A—Lumber Feet Cost | Retail | Markup| Profit | Down 
Inv ’tory—12/31-26|576,563 | $23,262.43 $32,950.83) ....... weer $50.00 
Invoice No. 1 I5,GO0| LBESTS 8 FGOGBO) ...occichiccc ces 25.00 
Invoice No. 2 18,000 558.00 SR a Casein obese 40.00 
Invoice No. 3 . 14,000 399.00 ER, Geert 25.00 





Totals (end of mo.) 623,563 $25,462.18 $36,118.83 141.85 29.50 $140.00 
Enter inventory shown in column No. 1, and at cost and retail in 
column Nos. 1, 2 and 3. 
Enter each purchase at cost, and at retail list price in column Nos. 
2 and 3. Take the accumulated totals at end of each month, calculate 
the ‘‘mark-up’’ and gross profit. Divide total retail value by total cost 


This dealer, who asks that his name be withheld, says: 


to find the mark-up. In the illustration this is 141.85 percent of cost. 


3. Divide total sales as shown by your regular books of account by the 
mark-up, and the result is cost of lumber sold. 


4. The difference between value of lumber sold as shown by books of 
account and cost of lumber sold (shown in paragraph No. 3) is the 
gross profit for the period—one month or twelve months. 


5. The difference between total cost of lumber, which includes inven- 
tory and purchases as shown in column No. 2, form No. 1 and the cost 
of lumber sold as determined in paragraph No. 3 above, is the cost or 
market value of inventory at end of period—one month or twelve months. 

6. The results obtained by this method are absolutely accurate, barring 
losses from ‘‘leaks,’’ such as ‘‘ failure to charge,’’ ‘‘errors in delivery,’’ 
*“stealing’’ ete. 

7. But suppose retail list price is not obtained, and that bills estimated 
at list are cut, say 5 percent—a $1,000 bill going for $950 ete. 

8. The ‘‘mark-down’’ of $50 is entered in column No. 6. The accumu- 
lated total in this column at end of period—one month or twelve months— 
is added to sales as shown by books of account. This latter sum divided 
by ‘‘mark-up’’ shown in column No, 4 gives cost of lumber sold during 
the period—one month or twelve months. 

9. EXAMPLE 





Se SO WF DOGG vik ae cndciecacdnesictanveces . . -$3,000.00 
Plus mark-down (sum of column 6)...........-- ditt 140.00 
Total divided by ‘‘mark-up’’ (column 4)............. $3,140.00 
Haunts cost GF RMR G00G 6 bcc c vce coreeerncsi 2,213.60 


The difference ($3,000.00 minus cost $2,213.60) is gross profit, $786.40, 
or 26.21 percent of net sales. 
Value of Inventory 


BO, Take ee BE Dido iccnevevesvesenasexes $25,462.18 
2 GUE GE TR TIES 6 ho oo ce Kaneeeewsekeres 2,213.60 
8 8, Tree $23,248.58 


11. If market conditions make it necessary or desirable to change the 
‘*mark-up’’ or list price on any item—an inventory of this particular 
item is made, the change in price caiculated in dollars, advances are 
added to column No. 4, and ‘‘mark-downs’’ are added to column No. 6. 

12. If desirable, the business may be divided in departments, thus: 

Department A— Lumber. Department C—Sash and Doors. 
Department B—Roofing. Department D—Building Material. 

Gross profits and inventory for each department are determined in 
exactly the same way. 

13. Yards operating planing mills would establish an arbitrary mark- 
up determined by previous experience, and apply the formula outlined. 

14. No change whatever is required in any system of accounting that 
shows gross sales less returns, and the actual cost of goods purchased 
including freight. 

15. It would be a poor bookkeeper indeed, who could not take the in- 
voices received for goods purchased and calculate the items thereon at 
the ‘‘asked,’’ ‘‘marked’’ or ‘‘list price,’’ and enter the total in form 
No. 1, column Nos, 2 and 3. 

16. It would indeed be a poor estimator who ‘‘ figures the bills’’ at 
‘‘asked,’’ ‘‘marked’’ or ‘‘list’’ price, who could not record in column 
No. 6, form No. 1, the difference, if any, between the estimated price 
and the price actually received for the goods sold. 


17. The work described in paragraphs 15 and 16 is absolutely the only 
additional work required and the six-column book illustrated as form 
No. 1 is the only equipment needed. This can be bought in most any 
small town at $1 to $3. 

18. The mental effort necessary to find the ‘‘mark-up,’’ the ‘‘cost of 
sales,’’ ‘‘ gross profits’’ or the net ‘‘ value of the inventory’’ is negligi- 
ble; the process is elementary ‘‘long division.’’ For the biggest yard 
in Chicago the results can be obtained in half an hour after the trial 
balance is completed, and they are absolutely accurate and dependable. 

19. Expense accounts are handled in the conventional way, due regard 
being given, of course, to deferred charges, the total expenses being 
subtiacted from gross earnings to find net profits. 


20. With total expense, total gross profits and total net profits or 
total net losses before the ‘‘ Boss’’ at the end of each month he becomes 
more interested in the ‘‘amount of profit’’ than in the number of bills 
he sells. Automatically he becomes a better merchant and ceases to be 
a ‘* price cutter.’’ He learns how to mark his goods to make an adequate 
profit. His business becomes intensely interesting, and he can hardly 
wait until the bookkeeper completes the trial balance, he is so anxious to 
know what he has done. 

21. Mr. LUMBERMAN: Please sell this plan to yourself. If by any 
chance you do not understand, send your questions to the AMERICAN 
LUMBERMAN. 
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Lumber Retailing— 


Successful Lumbermen Give Their Views on These and Other Subjects 


The retail lumber business seems to be 
in an extraordinary state of fix these days. 
It is developing and testing new ways, ex- 
tending old ones and finding some widely 
touted methods temporarily profitable but 
ultimately ruinous. It is reshaping its ideas 
about competition and generally searching 
for the formula that will make for continu- 
ing profits. Not all successful dealers are 
working along the same lines. Individual 
temperament makes it easier for some to 
secure the best results through personal 
salesmanship; while others depend upon 
various kinds of service or upon organiza- 
tion that will reduce operating expenses 
or, indeed, upon a dozen or a hundred other 
possible contacts with our rather complex 
business. 

So it seemed to us that one service we 
could render our readers in this important 
between-seasons time, when new policies 
are formulated and new services are intro- 
duced, would be to ask a few leaders in the 
industry to say what, in their opinions, is 
the most important lines of development 
opening up at the present time. This we 
have done. The men selected have for the 
most part appeared in these columns before. 
They are successful dealers who have 
reached success by somewhat different 
routes. Some have small yards, some large. 
Some operate individual yards, some man- 
age lines. We tried not to ask too specific 
questions, for we wanted these men to select 
and discuss those matters that seemed to 
them important. 

The first letter from which we quote was 
written by W. H. Lear, Philadelphia, Pa. 
Mr. Lear is a widely known lumberman. He 
is both a wholesaler and a retailer, and for 
several years was president of the Penn- 
sylvania Lumbermen’s Association. 

“T am satisfied you are prompted to make 
this inquiry,” he writes, “on account of the 
many changes taking place in the lumber 
industry. This has been an unusually try- 
ing year in which to conduct business along 
sound business policy, due to the fact that 
competition has been very keen. This is 
probably due to the large stocks of lumber 
at mill shipping points. Many of the own- 
ers no doubt decided that the wholesalers 
or retail yard distributers were not favor- 
ing them with a full volume of business and 
in order to move lumber they reached out 
to secure orders through other than the 
former channels. This has caused an in- 
crease in competition and has more or less 
demoralized the market in large centers. 
A condition of this kind will soon right 
itself, as retail lumbermen are in a better 
position to take care of local trade properly, 
as they better understand the requirements. 


“I am glad to report that we are gradual- 
ly getting back to our former policy of 
doing business. This will keep up a higher 
standard and will help stabilize the value 
of lumber. The tendency also is toward 
a better class of buildings. We do not en- 
courage long terms of credit or financing 
of customers as, in our opinion, this leads 
to trouble at a later date. 

“When the lumber business gets into the 


condition that has existed recently, there 
are many who resort to all kinds of means 
of forcing business. In our opinion if we 
do not attempt to exceed each year’s vol- 
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One service lumbermen can render is to discour- 
age poor and encourage good home construction. 
A shoddy building reacts against the lumberman 
who sold the material and against lumber as a 
building material, This house is being well con- 
structed. It is properly framed and braced 


ume we will be helping to put the lumber 
business on a more stable basis. We have 
passed through a number of unusually good 
business years. This has set a pace which 





ERVICE is a much over- 
worked term; its defini- 
tion, however, is not sta- 

tionary. What was service a 
few years ago now is only a 
part of service. Service in- 
cludes, of course, making 
prompt deliveries at the time 
when the customer desires 
them to be made. It involves 
the unloading of materials in a 
fashion that will keep them in 
good condition and in a way 
that will not damage the prem- 
ises. It involves standing back 
of material. Anything defec- 
tive or unsatisfactory must be 
replaced promptly. It includes - 
a plan book and architectural 
service that is as good or bet- 
ter than that offered by any 
competitor in the field. It has 
come to include, also, in some 
instances, the financing of con- 
struction. Another service the 
retail lumberman can render 
is in discouraging the con- 
struction of cheap buildings 
and recommending those con- 
tractors and carpenters who 
have reputations for doing 


good work.—R. L. Dunlap. 











we are anxious to maintain, but we must 
consider that this is impossible. The con- 
struction of houses and other lines has 
caught up with demand. After all, the law 
of supply and demand regulates all busi- 
nesses. I doubt if we can work up an 
artificial market for our product that will 
endure. The better way would be to produce 
about enough lumber to meet the demands, 
All businesses were speeded up some years 
ago and many desire to keep up the same 
speed. This is not possible and if we at- 
tempt to do so it may be disastrous. 

“We believe the lumber business is gradu- 
ally improving. We have heard of all kinds 
of propositions to better the retail lumber 
business, but few are sound. Our business 
will improve as other industries improve, 
but we may be obliged to pass through 
another year or two of unpleasant business 
before getting back to a sound, permanent 
basis.” 

It seems to the Realm a distinct gain that 
a man of Mr. Lear’s commanding position 
is willing to make a candid statement of the 
disorders of business and that such a state- 
ment is received thoughtfully, which we 
know it will be, as a constructive contribu- 
tion. Not so long ago such a suggestion 
would have been received with a storm of 
protest, as though the diagnosis rather than 
the disease was the thing to be feared. It 
is a sign that business is growing up when 
it no longer tries to kid itself. 

You will note that while Mr. Lear says 
few of the propositions for improving lum- 
ber retailing are sound, he does allow us to 
believe that at least those few are sound. 
The Realm suggests that those changes are 
sound which march along with the natural 
development of business and help make its 
natural strength available. We believe that 
there are such policies and aids to the re- 
tail business. But it is a wholesome thing 
to have the artificial stimulants, the shots 
in the business arm, called by their real 
names. They may pile up sales for a time, 
but afterwards comes the deluge. 

We next present some thoughts from a 
letter written by R. L. Dunlap, president 
and manager of the Mentor Lumber & 
Supply Co., Mentor, Ohio. This is in the 
Cleveland area. Mr. Dunlap is a director 
of the Ohio association. 

“The retail lumber business,” he says, “is 
in a very interesting condition today. There 
are no precedents upon which to base an 
opinion or a prediction. It is perfectly safe, 
however, to say that every business must 
keep up with the times and be conducted in 
harmony with the development of the coun- 
try. It has been said many times that lum- 
bermen can no longer conduct their busi- 
nesses as they formerly did, by sitting with 
their feet on the desk and selling boards 
to those who happen to drift in. There 1s 
a lot along this line which I might say, but 
it has been said so many times that it would 
be tiresome to repeat it. There is a tendency, 
however, on the part of some so-called up- 
to-date merchants to indulge in what 15 
called jazz merchandising. Jazz may be all 
right for the modern dance, but business 
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js not a dance; possibly its problems are no 
greater than the problems of. the man who 
tries to learn the modern dance steps, but 
they are different and, I’m inclined to think, 
more important. If we can strike in and 
go along somewhere between the old time 
jumberman referred to and the jazz lumber- 
man of today, we shall perhaps accomplish 
more for the communities in which we live 
and for ourselves. 

“When it comes to discussing new methods 
of merchandising in our branch of the busi- 
ness world I am reluctant to say what some- 
one else should do. The conditions in the 
various communities vary greatly and what 
may have been done in one section might 
be entirely wrong for another. The Cleve- 
land area presents problems that are pecu- 
liar to this particular section. Cleveland, 
itself, has double the number of yards which 
it should have and all the surrounding ter- 
ritory is overcrowded with lumber compan- 
ies ready and anxious to do business. It 
seems to be a sort of an elimination contest 
—dog eat dog—no one wants to quit and yet 
many should. In such a situation you can 
see that the natural tendency would be to- 
ward serious price cutting. Price cutting 
means profit destruction as well as the in- 
curring of serious loss. I do not believe that 
anyone can win out by adopting the price 
cutting method, for he is more likely to 
put himself out of business than he is to 
injure the other fellow. As far as we are 
concerned, we are keeping away as far as 
possible from the price cutting mania and 
endeavoring to get our business on the basis 
of a reasonable price, high quality, prompt 
service and courteous treatment. If we can 
not win on this platform, I think the case 
is hopeless. 

“Now, what do I mean by a reasonable 
price? It is a sales price that carries 
enough profit to cover a reasonable over- 
head and a reasonable net gain. If you have 


call lumber by one grade name and furnish 
another. By high quality goods we do not 
mean that we shall use finish lumber for 
sheathing purpose any more than that we 
shall try to sell sheathing for finish. Qual- 
ity goods means that you furnish the grade 
required for the specific purpose and that 
it not be misrepresented. It also involves 
the stocking of building materials that are 


book and architectural service that is as 
good or better than that offered by any 
competitor.in the field. It has come to in- 
clude also, in some instances, the financing 
of construction. Last spring we organized 
here a financing company known as The 
Mentor Securities Company and through this 
organization have financed the building of 
many homes; it has been profitable to us 
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This attractive and distinctive small house was built on order by a Texas lumberman for a customer. 
There are opportunities for the lumberman who can furnish attractive designs and give aid in 
financing homes 


the best the market affords for the purpose 
of their intended use. 

“Service is a much overworked term; its 
definition, however, is not stationary. What 
was service a few years ago now is only a 
part of service. Service includes, of course, 
making prompt deliveries at the time when 
the customer desires them to be made. It 
involves the unloading of the materials in 











Service today, among other things, in the opinion of R. L. Dunlap, Mentor Lumber & Supply 
(0., Mentor, Ohio, includes architectural service as good or better than is offered by any com- 


petitor in the field. 


Neat, attractive small house designs such as the one shown here win busi- 


ness for the lumberman 


confidence in your price and know your 
cost, it will give you the courage to stick 
it. This, coupled with a little salesman- 
ship, will do much to keep you away from 
the rocks of disastrous price cutting. 

“It is scarcely necessary to say much 
about high quality of goods and yet there 
are some who have the idea that they can 


a fashion that will keep them in good con- 
dition and in a way that shall not damage 
the premises. It involves standing back 
of materials. Anything defective or unsat- 
isfactory must be replaced promptly. 
“This, and perhaps more, service has 
meant for a long time, but the term has a 
broader meaning now. It includes a plan 


as well as convenient and profitable to the 
home builder. We consider it a valuable 
adjunct to our business and very profitably 
considered a part of the service which we 
can render the community. Another service 
is almost essential these days, the drawing 
off of material from blueprints for the con- 
venience of those who are not expert or 
experienced in that kind of work. 


Courtesy to Customers Advisable 


“Another service the retail lumberman 
can render is in discouraging the construc- 
tion of cheap buildings and recommending 
those contractors and carpenters who have 
reputations for being good builders. The 
average home builder knows nothing about 
construction and the contractor, if so dis- 
posed, can put up a very shoddy building 
that looks very well for a few years. There 
are many opportunities where the lumber- 
man can be of some service to the builder 
along this line. These suggestions will per- 
haps give you an idea of what I mean by 
the broader service of the lumberman if he 
is to raise his business above the level of 
the price cutter. 

“It would seem as though nothing needs 
to be said about courteous treatment of cus- 
tomers. You naturally think that would be 
the first thing that a merchant would think 
about and yet there are numerous instances 
where the customer does not get courteous 
treatment after the order has been secured. 
Too many men try to walk along with a chip 
on their shoulders and instead of being ex- 
ceedingly patient when dealing with a cus- 
tomer they are easily irritated. A man who 
runs his business on a price basis alone may 
perhaps keep a reasonable amount of trade 
even though he may not be very considerate, 
but if you are trying to hold your trade on a 
high level, the very greatest consideration 
in courtesy and forbearance for the cus- 
tomer must be shown, even though at times 
he may be very exacting, irritating and un- 
reasonable. (Courtesy to a customer must 
be extended even where he has perhaps 
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bought the bulk of his material elsewhere 
and comes to you for something that he 
can not get elsewhere at that particular 
time. I often think of the Hebrew clothier 
who said to a prospective buyer, ‘If you 
don’t like the coat, take the vest.’ That is 
our policy. If a man does not like our piece 
stuff and wants to buy some finish we do 
not quarrel with him but sell him what he 
wants, whether it be little or much and by 
showing him consideration leave the way 
open for him to come back. 

“I do not want to see the lumberman get 
into the construction business if it can be 
avoided. I am not at all sure that the time 
may not come when that will be a part of 
the lumber business, but times are changing 
rapidly and the wise lumberman is studying 
every change with the hope of being able 
to conduct his business with some degree of 
safety and with a measure of success.” 

Mr. Dunlap has spoken of the excessive 
number of yards in operation; and indeed 
a number of my correspondents have men- 
tioned the same thing. Apparently it is a 
general ailment. There is one phase of this 
discussion, however, that needs to be under- 


stood. Mr. Dunlap and the other dealers 
who mention the excessive number of yards 
have it in mind, of course, that with fewer 
yards there would be a larger volume of 
trade for those still left in the business. 
But it is not fair to them to believe that they 
think no farther into the matter than this. 
We don’t think for a minute that they wish 
for fewer competitors so that the lucky 
remainder could rest back on antiquated 
methods. They do not want fewer yards 
so that inefficient methods will answer the 
purpose; they want fewer yards so that 
really efficient policies may be followed. 
The pressure of excessive competition drives 
dealers into all sorts of forcing methods 
that are bad for the future of trade. Have 
you heard that sinister phrase, “Breaking 
down sales resistance”? If we understand 
it, it refers to those tricks used to bedazzle 
and bemuse customers into buying more 
than they need or more than they can afford 
or into paying more than they really think 
they are paying. In too many cases the 
deferred-payment plan used in selling house- 
hold articles falls into this class. The price 
seems reasonable, and the charmed cus- 


News and Business Ideas 


Large Eastern Yards Change Hands 


New Rocueer, N. Y., Dee. 13.—The Mount 
Vernon Builders’ Supply Co., one of the leading 
retail lumber establishments of Westchester 
County, has just been taken over by the Mahl- 
stedt interests. The addition of the new yard 
and plant will greatly enlarge the Mahlstedt 
holdings, which now inelude large and modern 
establishments in New Rochelle, Rye and Mama- 
roneck. John Mahlstedt is temporarily in 
charge of the Mount Vernon company. 

J. Albert Mahlstedt, president of the Mahl 
stedt Coal & Lumber Co., has been extremely 
active of recent years in the retail lumber in- 
dustry, and the several plants controlled by his 
organization are models of efficiency. 

The Mount Vernon Builders’ Supply Co. was 
formerly controlled by the late David 8. Crater, 
whose death occurred last July. Announcement 


of the sale of Mr. Crater’s interest was received 
with considerable interest in the New York ter- 
ritory, as it gives the Mahlstedt company -con- 
trol of four splendidly equipped yards in one 
of the most thriving localities of New York 
State. 

Another announcement of paramount impor- 
tance in Westchester County is that of the sale 
of the Wright-Ogden Co., of Yonkers, to Doug- 
las A. Pile, of New Rochelle. A. J. Ogden, prin- 
cipal owner in the concern, died last June and 
since that time the business had been conducted 
by his widow. Mr. Pile was formerly manager 
of the lumber yard of Jesse R. Davis in New 
Rochelle, and is a thoroughly experienced lum- 
berman, 


The Wright-Ogden Co. has enjoyed a splendid 


reputation and its plant is one of the best in 
the Westchester section. 





in selling any.” 


vincing line of talk. 


know about their use.” 





This Week’s 
Actual Knowledge Helps Sell Goods 


“I asked all my men to talk to everybody who came in about 
weather strips,” said a lumber dealer to the AMERICAN LUMBER- 
MAN representative. “I guess they all did mention the subject to 
the people they saw in the yard, but only one of the men succeeded 


“Only one real salesman in the lot?” I suggested. 

“I thought that at first,” was the reply, “but when I found that 
the fellow who made the sales had put weather strips all through 
his own house, I concluded that the reason he could make sales 
was that he knew just what the weather strip equipment means 
to a house. He’d had experience and he could give them a con- 


“That convinced me that it pays to know all about what you’re 
trying to sell. So I set a couple of my men painting some of our 
buildings, on slack days. The result was that those two men soon 
got interested in paint and brushes and could talk about them to 
anybody, and so were able to sell paint when they had a chance 
to talk to a customer. I guess we all can sell things better if we 


Watch for Next Week’s “Tip” 


Timely Tip 











tomer does not figure up or perhaps can not 
figure up the real rate of interest. Whey 
this rate is around 30 percent, as in many 
instances we are told that it is, the loy 
price does not seem so low. 

The pressure of too much competition dog; 
result in a dog-eat-dog affair. And it algo 
results often enough in a dog-eat-customer 
affair, if you know what we mean. Ip 
other words, strong measures are taken to 
“break down sales resistance” with the re. 
sulting demoralization of future markets, 
Every dealer is and should be prepared to 
meet reasonable competition in a reasonable 
way. And Mr. Dunlap has given some in. 
valuable pointers for meeting unreasonable 
competition in a reasonable way. But the 
fact remains that complete reason is pretty 
hard to apply to the half of the problem 
within our control when unreason is applied 
to the other half which we can not control, 
This, we believe, is at least part of the ex. 
planation of our correspondents’ head 
shakings over the excessive number of yards, 

We have much more excellent material of 
this nature which will be continued in the 
Realm in the Jan. 1 issue. 


for Retailers 


Window Displays of Wood Products 


Osweco, N. Y., Dee. 15.—A manufacturers’ 
exhibit made for three days last week in store 
windows of this city attracted much interest. 
One of the exhibiters was the “Neal-O’Brien 
Lumber Co. Large saws formed the _ back- 
ground, with shavings, sawdust and other by- 
products of a sawmill and planing mill on 
the floor. A placard called attention to the 
fact that the company is equipped to turn 
out anything in wood for home and factory. 
A large mill timber was displayed, and below 
it were wooden boxes made by the company, 
while spindles, posts, rails, ete., were also dis- 
played. In another part of the window was 
cedar closet lining from Tennessee red cedar. 
The company is now preparing to produce this 
material and its mill is being enlarged for 
the purpose. A unique part of the display 
was a log cart and some timber, hand carved 
by William Miller, an employee of the mill. 

Another Oswego window display was that of 
the Diamond Match Co., which showed the evo- 
lution of the match, starting with the friction 
sticks used by the savages, then the flint, the 
sulphur match, and finally the perfected present 
product. 


Contemplate Central Yard Plan 


MILWAUKEE, WiIs., Dec. 14.—Members of the 
Milwaukee Retail Lumbermen’s Club decided 
further to investigate and consider a general 
reserve yard in Milwaukee where building sup: 
plies for all yards could be kept, following 4 
discussion at their meeting here Monday night. 

J. R. Randall, president of the Reserve Sup: 
ply Co., Minneapolis, with the Pioneer Lumber 
& Millwork Co., of that city, and John F. Me: 
Donald, manager of the Reserve Supply Co., of 
the John F. McDonald Lumber Co., Minneapolis, 
were at the Milwaukee meeting and explained 
the system in use at Minneapolis. Mr. MeDon- 
ald’s talk was similar to the one given by him 
at the national convention in New Orleans last 
month, and both he and Mr. Randall went into 
detail regarding the operation of the Reserve 
Supply Co. and the savings that will result 
to the dealers in Minneapolis. ; 

Those who attended the Milwaukee meeting 
were impressed with the idea and many favor 
able comments were given when each member 
was asked for his view as to whether the Mil 
waukee club should further consider such 4 
proposition. 

One of the local dealers stated that Milwav- 
kee should not delay in forming such a company 
and establishing a central reserve yard, as he 
said that too much of the building material bus 
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ness is getting away from the dealers now and 
more will be lost in the future. Another dealer 
sees in such a plan less sales resistance and an 
advantage to the smaller yards in that they have 
the opportunity under the central reserve yard 
plan of having everything without carrying it in 
stock. All conceded that there would be con- 
siderable room and storage space gained in the 
individual yards. 

The question was brought up in regard to the 
large dealers who now buy material in carload 
jots as to whether they would benefit by the 
central yard. It was pointed out by Mr. Me- 
Donald and Mr. Randall that there would be 
an advantage to the carload lot buyer in that 
the reserve yard would have all brands of mate- 
rials on hand to serve all yards. 

Ben Springer, president of the Milwaukee 
cub, said that the board of directors would 
hold a meeting within a short time to go over 
the proposition and that a special meeting of 
the club would likely be called shortly after to 
start investigating the central yard further. 

There will be nothing definite done for some 
time as all phases of the plan will be considered. 
If it is deemed advisable then to start a central 
yard all the dealers in Milwaukee will be given 
an opportunity to vote on it. 


Buys Interest in Retail Concern 

RUTLAND, ILL., Dec. 14.—Alden F. Hunter’s 
interest in Hunter, Allen & Co., operating lum- 
ber yards in Rutland, Varna and Lostant, has 
been purchased by Joseph Allen, of Lacon, who 
will henceforth be associated with R. F. Hunter 
and L. H. Allen in the company, which has 14 
yards in central Illinois, with headquarters in 
Lacon. Mr. Allen has been associated with his 
father, L. H. Allen, at Lacon since 1915. 

CASSEL EE EE Sf) 

C. J. WESTBY, manager of the Independent 
Lumber Co., Spooner, Wis., buys most of his 
beveled siding in short lengths. He says it is 
just as good and costs less. Much of the stock 
is hauled away in autos and short trucks so that 
its shortness makes it very convenient to handle. 


Winter Is 


During the next two or three weeks lumber 
dealers are going to be busier than the tradi- 
tional one-armed paperhanger, taking inven- 
tories, getting in outstanding accounts, closing 
the books, compiling data preparatory to mak- 
ing income tax returns ete. The natural result 
of this concentrated activity is to produce some- 
what of a reaction when the rush is over, and 
consequently after the turn of the year there is 
a tendency to let down and ‘‘ take it easy’’ for 
awhile. This is all right if it is not overdone 
and the period of relaxation is not 
made.too long, for there are many 


Fosters Boys’ and Girls’ Clubs 


Bryan, Tex., Dee. 13.—As an example of 
what a retail lumberman can do to help the 
boys and girls of his community, foster the 
cause of better agriculture, and incidentally 
create a lot of goodwill for himself and his 
company, the experience of W. S. Howell, own- 
er of the Howell Lumber Co. of this city, is 
both unique and interesting. 

For the last two years Mr. Howell has been 
giving $20 in cash premiums every sixty days 
to be competed for by the boys’ and girls’ 
clubs of Brazos County, this money being 
divided into two prizes, 
the first of $12.50, and 
the second of $7.50. 
When this work was be- 
gun there were about 
seven of the clubs in 
the county, while today 
there are twelve, show- 





W. S. HOWELL, 
Bryan, Tex.; 
Aids Boys’ and Girls’ 
Clubs 





ing how interest has 
been fostered and sus- 
tained. 

The awarding of the 
prizes is done by the 
two full-time county 
demonstraters, a man 
and a woman. The 
clubs are graded, various factors counting a 
specified number of points. For instance, at- 
tendance at the meeting is one of the things 
that count, and the interest now is so keen 
that when a member is absent someone present 
usually will volunteer to go out and bring 
him or her in, in order to prevent a deduction 
from the grade record for attendance. 

Each individual member decides on his or 





her ‘‘project,’’ as it is called. For instance, 
one will elect to plant and cultivate an acre of 
corn; another will have cotton, another chick- 
ens, and so on down the line. At the meet- 
ings during the month each member is called 
upon to state just what progress he or she is 
making, and if experiencing trouble, to state 
the cause and nature of it, which is followed 
by general discussion for the improvement 
of any weak spot. Each club has its duly 
elected president and secretary, the latter keep- 
ing a complete record of everything done. 
The two county agents meet with the clubs 
at these meetings and advise with them, the 
man agent looking after the agricultural ac- 
tivities and the woman agent after the can- 
ning, needlework and other domestic activities. 

While the Howell Lumber Co. naturally gets 
considerable inexpensive advertising and good 
will from its encouragement of the boys and 
girls, and is indirectly brought into closer 
touch with the people throughout the county, 
Mr. Howell admits that the big thing that 
keeps him at it is the thrill he gets out of 
occasionally attending some of the meetings, 
observing the intense interest of the young 
people, and the satisfaction that comes from 
accomplishing some real good for the young 
people of the county. 


Will Finance Building and Repairs 

Aurora, Itu., Dee. 13.—Donald P. Frazier 
heads a syndicate which has incorporated the 
Fox Valley Builders’ Co., with $25,000 cap- 
ital, to finance contractors and their own con- 
struction companies in the-building of homes, 
garages and repair work on homes by small 
down payment with instalments spread over 
a period of months. The corporation explains 
its purpose to compete with Chicago concerns 
offering similar financing arrangements who 
operate in this district and purchase lumber and 
other supplies in Chicago. The company’s 
offices are at 10 Downer Place, and Henry H. 
Evans and Leonard C. Mead are associated 
with Mr. Frazier in the enterprise. 


the Season for Planning 


needed attention to some of the physical equip- 
ment of the business. Trucks and wagons 
should be put in good condition and repainted. 

Probably the office needs redecorating. Most 
lumber offices do need attention at this season 
of the year, especially if they have not been 
‘*gone over’’ for several years. Now is the 
time to put everything in shape to start the new 
season with ‘‘the best foot forward.’’ 

If new sheds are to be rebuilt or old ones 
remodeled, the winter is the time to determine 


window displays, and even for displays at the 
county fairs or other expositions, which may 
seem to be a long way off but have a way of 
‘‘sneaking up’’ and catching the dealer unpre- 
pared. 

The seasonal lull in actual building affords op- 
portunities to study the financial resources of 
the community, so that when the building season 
opens the dealer will have something definite to 
suggest to prospective home buyers who need 
financial aid in order to earry through their 
contemplated projects. 

During the winter there are vari- 





things about the yard and office 
that need attention at this season 
of the year; in fact, winter is the 
logical time, if not the only time, 
for giving them the attention that 
they ought to have. 


For instance, winter is an excel- a 
lent time to check upon one’s book- “ “ “12 
keeping and office systems, not, of oe ae 
course, with the thought of making 
thanges with the beginning of the 
new year, as anything of that sort 
should have been planned for 
weeks, if not months ago; but to A 


sit down and carefully consider 
whether your bookkeeping and gen- 


Acut of 5 percent requires 
a“ 6 os “ “ “ 


WHEN YOU FIGURE ESTIMATES REMEMBER:— 


18 2-3 per cent 

35 1.2 “ “ 
© > « ‘more volume to equal former profit 
“ “ “ 7 5 “ t 
“ “ “ ll > “ “ 





GEORGIA RETAIL LUMBER & MILLWORK ASSOCIATION 


pointed reminder that retailers will do well to heed 


ous meetings of farmers’ associa- 
tions, farm bureaus ete., which the 
rural dealers will do well to attend, 
thus showing their interest in the 
farmers’ problems, and placing 
themselves in position to receive 
and to give information. 

Many of the retail lumber deal- 
ers’ associations hold their annual 
meetings in January and February. 
It is a good idea to be giving these 
meetings some advance thought, 
and to note down the things that 
you want to talk to other dealers 
about, exhibits that you want to 





eral office systems are giving you 
the boiled-down information that you ought to 
have from them. The weak spots should be 
searched out and noted down for observation 
and study during the ensuing months, so that a 
year hence, if not before, changes that are neces- 
‘ary, or advisable, may be made. Many dealers 
feel that their system is by no means as good as 
it might be, yet they continue to worry along, 
largely because they do not set a definite period 
of time to examine and overhaul the system and 
‘o find something better to take its place. 

Then, too, winter is the best time to give 


with regard to the different features that are to 
be incorporated, and to get the plans ready for 
starting work at the proper time. 

Now also is the time to consider and perfect 
business-building plans to be put into effect at 
the proper time. Perhaps you have been think- 
ing of extending your service for home builders. 
That means getting together new house plans 
and ideas for home construction, so that you 
ean advise your customers with regard to the 
latest and best ideas in homes. 

It is a good time, too, to map out ideas for 


see, and yards that you want to 
visit in the city where your meeting 
will be held. A little advance planning makes 
the convention much more valuable to those in 
attendance than it otherwise would be. 

Thus the season when the actual sale and de- 
livery of building materials may be at its lowest 
ebb, may easily become potentially the most 
productive season of the year, because of the 
ideas and plans that are ‘‘hatched’’ and put in 
motion for the creating of new business, the 
reduction of costs, or increased efficiency in any 
department of the business. 
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Look Ahead 
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Plan Ahead 


[Continued from front page] 


hammering away on granaries. { Remind the farmers of de- 
sirability of building ice houses. They will be particularly 
susceptible to this suggestion if they have not been able to get 
ice during the very hot weather. Keep the enclosed and 
screened porch ideas before the public; stress the comfort 
and health factors. 


This is another good month for boosting barns, hog houses, 
poultry houses, fences, ete. {Urge that repairs be made 
before winter. {Suggest painting the 
house and barn before it gets too cold. 
{| There is still plenty of time to remodel 
houses and install hardwood floors before winter. Look 
over stocks, pick out the slow-moving items and clear them 
out through special sales effort, in order to reduce the stock 
for the annual inventory. {Plan exhibits for county fair 
and floats for home-coming celebrations and other special 
occasions. 


SEPTEMBER 


Tell the public that this is the month to start building that 
new home, so the roof will be on before cold weather sets in. 


of winter. § Sell garages this month. { This is a good month 
for painting the house, barn and granary. { Glaze in the 
front porch so that it will be a nice front room during the 
winter. 


Continue the home building campaign. {Stress the winter 
months as the time to plan for a new home. 4 Talk up minor 
repairs and remodeling about the house, to 

stimulate sales of wallboard, ceiling, flooring NOVEMBER 
ete. Suggest built-in -furniture; French 

doors; hardwood floors. The average house has too few 
shelves. Mention the convenience of extra shelves in your 
repair advertising, and sell a few boards that way. 4 Con- 
tinue to push sale of garages, which can be completed before 
cold weather. { Convert the open porch into a glazed-in sun 
parlor before cold weather sets in. 


Remind your trade that a home is the best Christmas present 
in the world. {Tell them to plan the home now and be in 
their own house next Christmas. { Push the 

sale of built-in conveniences, French doors, DECEMBER 


{ Build new fences and replace fence posts 
OCTOBER where needed. { Begin to push sale of weather 
strips, also storm windows and doors. {| That 
new roof should be put on, or repairs made, before the snows 


How Retail 


Credit and 


Research Bureau Functions 


Boston, Mass., Dee. 14.—Organization of 
the Lumber Credit & Research Bureau (Inc.) of 
Boston, and the story of its beginnings and 
plans published by the AMERICAN LUMBERMAN 
exclusively on Nov. 20, have aroused wide inter- 
est. Lumber dealers in distant places are in- 
quiring for further details. The desire for com- 
plete information regarding this interesting and 
important new activity of the Boston dealers 
is so widespread and general that the following 
comprehensive outline of the project, by Ex- 
ecutive Secretary Jeremiah Downey, has been 
secured by the news representative of the 
AMERICAN LUMBERMAN: 


The Lumber Credit & Research Bureau is a cor- 
poration organized under the laws of the common- 
wealth for the following purpose: ‘To establish, 
maintain, and conduct a general credit agency— 
obtaining and acquiring by purchase, or in any 
other lawful manner, information, statistics, facts 
and circumstances relating to, or affecting the 
business, capital, debt, solvency, credit, responsi- 
bility, and commercial condition and standing of 
any and all individuals, firms, associations and 
corporations engaged in or connected with any 
business, occupation, industry, or employment— 
and to dispose of, sell, loan, pledge, hire and use 
in any and all lawful ways the information, sta- 
tistics, facts and circumstances so obtained and 
acquired; to establish, maintain and conduct a 
general collection business for the recovery, adjust- 
ment and collection of accounts, bills, debts, dues, 
demands and obligations and claims of all kinds; 
to conduct a general business of making and issu- 
ing contracts to secure the faithful performance 
of any mercantile or commercial contract of agree- 
ment, and for the prompt payment of any debt 
or obligation due or arising from, or out of, any 
mercantile or commercial transaction; to prepare 
and distribute to subscribers information relating 
to methods of conducting business problems of 
production and distribution costs, and to do any 
and all things in connection with the development 
of said business, with an authorized capital stock 
of ten shares, common, without par value. 


Bureau Provides Credit Information 


The services of the bureau, as outlined above, 
and more particularly as follows, provide credit 
information to its subscribers such as may be in 
the files of the bureau or that may be received by 
telephone calls from other subscribers of the 


bureau, banks and other commercial firms and from 
such other sources as may be available. 

Each subscriber will be furnished each month 
a master list of all customers’ accounts outstand- 
ing sixty days or over from the first of the month 
of reporting subscribers of the bureau, giving him 
information as to total indebtedness with a special 
record of slow or bad accounts. 


How Expense Is Pro-rated 


In order to make these services available and 
to carry on the work of the bureau, the bureau 
has agreed with its subscribers that the total ex- 
pense of the bureau shall not exceed $25,000 a year 
for a period of two years. This expense has been 
apportioned in the following manner: Each sub- 
scriber agrees to pay quarterly in advance such 
part of $25,000 as the volume of his net sales for 
the previous year bears to the aggregate voluine 
of net sales of all subscribers for that year. For 
the purpose of illustration, the cost to any sub- 
scriber is easily found by multiplying by $1.80 
the sum in thousands of his yearly sales. For 
example, for a dealer whose net sales in 1925 were 
$50,000, his service charge would be 50 multiplied 
by $1.80 or $90 yearly, which would be $22.50 
quarterly in advance. 

As an evidence of good faith on the part of 
each subscriber, he will pay into a reserve fund 
a proportional sum based upon the relation which 
his, net sales bears to the subscriber having the 
largest volume of sales, who will pay into this 
fund $1,000. <A subscriber doing a business of 
$50,000 yearly would pay into this fund 50 mul- 
tiplied by $0.60 or $30. ‘This fund will be in- 
vested in matured shares of codperative banks or 
some similar class of investment, and the income 
therefrom will be paid semiannually to the sub- 
secribers proportionately to the amount invested. 
If, for any reason stated in writing to the officials 
of the bureau, a subscriber desires to discontinue 
the service of the bureau, and said reasons are 
satisfactory to said officials, the deposit of good- 
will shall be returned to the subscriber, otherwise 
it shall remain the property of the bureau. 


Subscribers Meet Weekly 

The subscribers of the bureau meet weekly. They 
have arranged for the consideration of such mat- 
ters as interest them at these weekly meetings, 
and through the following committees: Executive, 
finance, subscribers, credit, ethics, bankruptcy and 
grievance. The executive committee meets daily 
from 12:30 p. m. to 2 p. m. At these daily meet- 


hardwood floors and other woodwork for 
Christmas presents. 
ments, which will make an outlet for flooring, ceiling, doors, 
moldings and other lumber, as well as wallboard and paints. 


{ Stress interior repairs and improve- 


Frequent Meetings 


Reduce Friction 
of Competition 


ings the problems and policies of the subscribers 
are discussed and formulated. The membership 
on this committee is determined by the alpha- 
betical standing of the subscribers. No resolu- 
tions are passed at the meetings of the subscribers, 
but the consensus of opinion is noted and pro- 
ceeded accordingly. 

Attendance at the weekly meetings of subscrib- 
ers for consultation is obligatory. Should a sub- 
scriber, unless his yard is located twenty miles or 
more from Boston, fail to be represented at such 
meeting by an official or manager from each yard 
controlled by such subscriber, a fine of $25 will 
be assessed and immediately payable, unless in 
case of sickness, or being more than fifty miles 
away from Boston, written application is made to 
the secretary, approved and read at the meeting, 
provided, however, that where an official is finan- 
cially interested in more than one yard, he may 
represent each of these yards. The executive com- 
mittee may excuse attendance at weekly meetings 
of subscribers those members whose yearly net 
sales are less than $50,000. 


Short Term on Committees 


On any committees formed by subscribers a sub 
scriber may not serve on more than one committee 
at one time nor longer than three months, the 
committees to consist of three members. Each 
member shall be an executive officer of the sub 
seriber or director thereof and one whose selection 
shall be subject to the approval of the executive 
secretary of the bureau. ‘The chairman shall be 
the member who has served for the longest period, 
with one subscriber dropping off and a new one 
appointed each month, Membership on the execu 
tive committee shall be for a period of three weeks 
except on the committee first appointed, whose 
term of office will be respectively im the order 
named for one, two and three weeks. The first 
appointees on all other committees chosen will 
be for a period of one, two and three months 
respectively, in the order chosen. Service on the 
executive committee by subscribers whose yearly 
net sales amount to less than $100,000 may Dé 
excused by the executive committee. 

The executive secretary of the subscribers co 
ducts the detail work of the bureau. The members 
have agreed to allow him access to their books at 
all reasonable times. The members of the bureal 
have faith in each other. The conduct of thelt 
business will be such that an impartial outsider, 
who has the confidence of the subscribers, is Pe™ 
mitted the necessary freedom to examine theif 





DECE: 


pooks 
lish t 


No 
jn the 
of th: 
the § 
his ¢ 
corpo 
patio! 
execu 


Wh 
organ 
jzatio 
ance 
tende 


Pi 
will 
urda 
sylvi 
boar 
chai 
Ogd 
Brig 
thor 
hom 
ing 
“lux 
the 
the 

i 
of i 
men 

I. 
the | 
ing 
nati 
prof 
pare 
hom 
mor 

3. 
whe 
nati 
Am 
sent 

3. 
men 
crea 


ban 
perc 
elar 
ers 

ing 
ing 
def, 
shir 
cur) 
aga 


shit 
Wor 
pro 
mac 
plet 
has 
tem 
pas 
pas 
fair 
Wit 


» 1926 


nonth 
n the 
g the 


vinter 
minor 


[BER 


0 few 

your 
| Con- 
refore 
in sun 


resent 
be in 


[BER 


prove- 
doors, 
yaints. 


yn 


»scribers 
nbership 
2 alpha- 

resolu- 
scribers, 
ind pro- 


subserib- 
1 a sub- 
miles or 
at such 
ich yard 
$25 will 
nless ip 
ty miles 
made to 
meeting, 
is finan- 
he may 
‘ive com- 
meetings 
arly net 


rs a sud- 
ymmittee 
iths, the 
= Each 
the sub- 
selection 
executive 
shall be 
t period, 
new one 
he execu: 
‘ee weeks 
1, whose 
he order 
The first 
ysen will 
, months 
e on the 
se yearly 
| may be 


bers con- 
members 
pooks at 
1e bureau 
of their 
outsider, 
's, is per 
ine theit 





DECEMBER 18, 1926 





AMERICAN 


LUMBERMAN 


49 





pooks and secure the required information to estab- 
lish the facts as to the conduct of their business. 


No Subscriber a Stockholder 


No subscriber will hold stock in or be an officer 
in the bureau. The stockholders and the officials 
of the corporation are the executive secretary of 
the subscribers of the bureau, the attorney, and 
his clerk. ‘The assignment of the stock of the 
corporation has been made in blank and the resig- 
pation of the officers are both in the hands of the 
executive committee of the subscribers. 


What it Is Hoped to Accomplish 


What is it that we hope to accomplish by our 
organization? It seems to me that if the organ- 
jzation did no more than provide for the continu- 
ance of its weekly meetings, which must be at- 
tended by all members of the bureau unless sick 


National Campaign for 


or out of town, it will have justified its existence. 
When we get together each week, thirty-four 
business men in the same industry, and we have 
the opportunity for social intercourse at luncheon, 
rub elbows and look one another in the eye, the 
feeling of distrust and enmity can no longer be 
harbored. The day has long gone by when it 
seemed that most of us were in business with an 
open hatred of our competitors and that our great- 
est delight was to take an order away from them 
even if in doing so it was ruinous for ourselves 
At these weekly meetings we are beginning to real- 
ize that our competitors are at least not half as 
bad as they were painted, and perhaps after all 
they may be human like ourselves. 

Having grouped ourselves together, a number 
of problems confronting the industry present them- 
selves for solution. Credit, cost-accounting, rail- 
road rates, prices, and recently the Wiggin ter- 


Home Ownership 


PHILADELPHIA, Pa., Dec. 13.—A development which no doubt 
will have far-reaching consequences was inaugurated here Sat- 
urday when the committee on home ownership of the Penn- 
sylvania Lumbermen’s Association made its first report to the 
, This committee, consisting of Fred H. Ludwig, 
chairman, John H. Derr, H. Foster Goslin, Luther C. 
Ogden, Amos Y. Lesher, Dr. A. M. Northrup and Earl 
Brightbill was appointed some time ago to make a 
thorough investigation into the serious competition to 
home owning that has recently developed in an alarm- 
ing fashion in the United States from the so-called 
“luxury” industries, which are to a large degree taking 
the place of and dispossessing the home in the lives of 


board of directors. 


the American public. 


The report was quite startling, not only in the breadth 
of its scope, but in the constructiveness of its recom- 
mendations as well. It analyzed the situation as follows: 

1. The American public is today swinging away from 
the old ideals of owning a home, and is rapidly chang- 
ing from a home-owning people to a luxury-loving 
This is substantiated by the fact that far less 
proportionately is being invested in homes today as com- 
pared with a decade ago, and the beautiful ideal of 
home ownership is rapidly giving place to lesser, but 


nation. 


more glittering substitutes : 


2. In view of the fact that leaders of opinion every- 
where state that the home is the cornerstone of the 
nation and that the building industry is the index of 
American progress and prosperity, this condition pre- 


sents an alarming situation. 


3. Therefore, action must be taken to foster a senti- 
ment for home ownership all over the nation, and to re- 
create the desire to own a home in the minds of all the 


people. 





nature. 


FRED H. 
Reading, Pa. ; 
Who Is Chairman of the 


LUDWIG, 


Committee Which Has 
Created This Outstand- 
ing Development for 
Home Ownership 


minal are some of these problems. These are all 
questions that require study and unanimous action 
to be settled properly. Everywhere individual 
units of industries are drawing together for ex- 
change of information of common benefits. It is 
impossible for the single individual, no matter 
how talented he may be, to have all the knowl- 
edge he needs within his own organization for 
the successful carrying on of his business. By 
pooling the individual ideas, the industry as a 
whole benefits and so does every unit in it. Re- 
cently we have seen the idea carried out in the 
creation of the Cotton Textile Institute to be 
immediately followed by similar action on the 
part of the wool industry. Isolation has long been 
the bugbear of the New England business man. It 
has been rigatly said that we New Englanders are 
not cdéperative by temperament. There is no 
habit more important for us to strive to acquire. 


Inaugurated by 


Pennsylvania Lum- 
bermen’s Association 


_ This will stabilize the country generally, and at the same 
time stimulate the industry that is acknowledged to be the founda- 
tion of American prosperity. ; 

4. It is recommended that this end be accomplished by a huge cam- 
paign of national advertising for home ownership. 
done by appealing to all national advertisers of building 
materials to devote a certain percentage of their adver- 
tising appropriations to pure publicity to create a na- 
tional desire for home ownership. 

The committee went further and reported that it had 
already approached a few national advertisers and their 
promises of whole-hearted support and codperation to 
the program were most encouraging. 

A most enthusiastic discussion followed the report 
which was hailed as one of the most constructive meas- 
ures the Pennsylvania Lumbermen’s Association has 
ever taken up. 
the manufacturers of building materials realized that 
instead of individual advertising of their own com- 
modities, they must, in an altruistic way, spend most 
of this money in creating the ultimate market for their 
product—which is the consumer. 

The report was approved and the committee was en- 
couraged to continue its endeavors, which are seen to 
have far-reaching consequences of a most important 
Steps will be taken immediately to obtain the 
cooperation of national advertisers all over the country 
to swing this huge national campaign for home owner- 
ship and the unanimous approval of all associations rela- 
tive to the building business all over the country is being 
sought by the Pennsylvania Lumbermen’s Association, 
that the campaign may be nation-wide and fostered by 
all the associations cooperatively. 


This will be 


It was brought out that it is high time 


Happenings in the Building Realm 


Anti-Shingle Ordinance Is Set Aside 


PHILADELPHIA, Pa., Dee. 13.—The proposed 
ban on wooden shingles in Collingswood, a pros- 
perous and growing suburb of Camden, was de- 
clared so obviously unfair that the commission- 
ers set aside the ordinance at a special meet- 
ing last week. Charles E. Marsh, represent- 
ing the West Coast Lumbermen’s Association, 
defended the use of edge-grain red cedar 
shingles as being practically fireproof and non- 


curling. He came from Chicago to speak 
against the proposed ordinance. 

Why don’t the underwriters approve of wood 
shingles? asked Mr. Marsh, continuing: They 


Would not approve them even if they were fire- 
broof. The shingle tests supposed to have been 
made by the underwriters have never been com 
Dleted. In 217 cities in the last four years it 
has been proposed that some stand, as you con- 
template, be taken. Only four of that number 
Passed an ordinance, and most of those which 
passed it repealed the measure at once. It is not 
fair to order all present shingle roofs replaced 
Within twelve years. Edge-grain shingles are 
Maranteed for 40 years. Thus, to eliminate wood 


shingles would work an unfair hardship on some 
residents of the community. 

Mr. Marsh startled the city commissioners by 
producing a typé of roofing approved by the 
underwriters and setting fire to it with compar- 
ative ease. Herbert Radéy, a local architect, 
added his protest to the plan, and a petition 
was presented asking that the ordinance be 
scrapped, as such an edict would hamper the 
growth of the city. 


Open “Build Home First’? Bureau 

NEwARK, N. J., Dec. 14.—A ‘‘ Build a Home 
First’’ bureau has been established at 20 Wash- 
ington Place, Newark, to furnish supplies and 
information to all who may be interested in 
promoting the campaign for a national home- 
building slogan. The idea of the New Jersey 
Lumbermen’s Association, which is promoting 
the slogan, is that of enlisting one hundred 
percent codperation to put it over. 

The ‘‘ Build a Home First’’ idea, launched 
less than three weeks ago, has received endorse- 


ment from all sections of the country. Dealers 
in building materials and all manufacturers, 
wholesalers and retailers have been invited to 
assist in promoting the campaign. All allied 
industries also have been requested to lend 
their aid. 


Builds Garages on Easy Payments 


LouISVILLE, Ky., Dee. 14.—L. Jacobson & 
Sons, local contractors and home builders, are 
encouraging the use of lumber. This concern is 
now making it possible for any person to build 
a garage at about the cost of monthly garage 
rental. The company is offering to build a one- 
car, 12x16-foot garage, of No. 1 drop siding, 
painted, with 3-ply composition roof, concrete 
floor and mill doors, for $10 down and $2.58 a 
week. 

This concern also is offering general repairs 
and remodeling of residence property on an 
easy-payment basis, making it possible for peo- 
ple to add a room or two without having first 
saved the money. It is the first local concern to 
advertise this kind of service. 
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Use of Shorts in Small Houses Utilization Subcommittee 
and Farm Structures 


WASHINGTON, D. C., Dee. 14.—‘‘ Thirty-eight 
billion feet of softwood lumber were produced 
in the United States in 1925. This output could 
have been increased one-fifth without the fell- 
ing of an additional tree or the investment of 
an additional dollar in mill equipment if lumber 
in lengths of less than 8 feet had been in wider 
demand. The marketing of short lengths is thus 
a highly important problem in the woods utili 
zation field at present.’ 

Those three statements constitute the open 
ing paragraph in the first report of the construc 
tion subcommittee of the National Committee on 
Wood Utilization entitled ‘‘The Marketing of 
Short-Length Lumber,’’ with the subtitle ‘‘ Op- 
portunities for the Use of Short-Length Lumber 
in Constructing Small Houses and Farm Build- 
ings.’’ This report, consisting of twenty-eight 
pages, which has just been released by the com- 
mittee, embodies the results of a long period 
of study and investigation by specialists, and it 
constitutes a source of facts that ought to be- 
come a basis for coéperation among the manu- 
facturing, distributing and using branches of 
the lumber industry. ‘‘ Hundreds of thousands 
of small homes and farm structures,’’ the report 
says, ‘‘are being built in the United States every 
year, and wherever in their construction long 
lengths of lumber are used when short lengths 
would serve the purpose just as well, the result 
is waste.’’ Attention is directed to the fact 
that the custom of demanding long lengths origi- 
nated in days when timber appeared to be plen- 
tiful, but those times have passed and this 
wasteful practice is putting a drain on the 
forests that unless stopped eventually will tend 
to raise the price of long-length lumber and 
so to increase construction cost to all builders. 
This dissipation of capital, the report says, con- 
stitutes an unnecessary drain on the nation’s 
forest resources, and since the production of 
short lengths is unavoidable the prospective 
builders should consider themselves under obli- 
gation to use these short lengths to the utmost 


Codperation Needed to Foster Use of Shorts 


Though the individual consumer can do much 
to foster this demand, the committee stresses the 
fact that the responsibility for making short- 
length utilization actually effective in practice 
rests particularly with manufacturers, distribu- 
ters, architects, and contractors, who so largely 
control the opportunities of the public to gain 
the economic benefits from a wider use of short- 
length lumber. 


For the purposes of its report the committee 
defines short length lumber as that which is 
less than eight feet long. Pieces of six and 
seven feet form part of the standard output of 
practically every saw and planing mill; lengths 
of four and five feet are less frequently regarded 
as a salable portion of the mill output; lengths 
of two and three feet are discarded except by 
those lumber manufacturers who handle tht 
more valuable species or who have worked up 
specialized markets for these pieces; yet all this 
material, so far as quality and accuracy of manu- 
facture are concerned, is valuable and is admir- 
ably suited to many purposes, and under present 
market conditions is economical. Nevertheless, 
it is stated, lengths less than eight feet seldom 
are specified in standard commercial practice. 
The production of short lengths in saw and 
planing mills, the report says, is as inevitable as 
the production of sawdust, shavings or bark. 
In the expansion of the demand for this short 
lumber, often the finest clear wood in the log, 
lies economy for the logger, the millman and the 
consumer. 


Increased Output Adds to Marketing Problem 


Though under present milling practice the out- 
put of short lengths in softwood lumber is kept 
at a minimum, shorts comprise 5 percent of the 
total output of the mill, this referring to lumber 
ranging in lengths from 7 feet down to 5 feet; 
and the market for even this 5 percent of short 
lumber is not easy to find under present con- 
struction conditions. Were it standard mill 
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extent. Their use would react favorably on practice to saw lengths down to an average 
Tasie 7.—Framing lumber in individual farm buildings and miscellaneous structures 
[Figures represent percentage of total] 
= — EEE ——— —_—--—— — —_———— — 
| Short lengths specified in bill of material Total short lengths permissible a Long | 
SS ————— — a ——_—-— e 
| | ! | | - | ae- | Grand 
Structure | | | | | fied in | 
I-foot] 2-foot | 3-foot | 4-foot | 6-foot | foot | 7-foot | SYP: | itoot | afoot | a-foot | 4-foot | 5-foot | é-foot | 7-foot | SUP: | bill of ar) 
| } | | tortad quired | 
Barn | } | | 
Cattle, 36 by 72 feet aS ------| 0.00 1.00] 1.12] 5.49] 3.58] 0.48) 5.90] 17.57 | 100.00] 82.43) 100.00 
Dairy, 34 by 105 feet | coll } weeofecenenef 0.0 |. 0.25) 047) 1.45] 016) 083 /.. 3.16 | 100.00} 96.84| 100.00 
Dairy, 36 by 70 feet... | i eicouil } os wane 080} 02| 110) 242/ © 14 | 1.39| 6.08 | 100.00| 93.92] 100.00 
General, 26 by 40 feet. _. Oe NR ini me eee PA 1.37 codt Wee Iecccnad : 9.41 | 100.00) 90.59} 100.00 
General, 34 by 56 feet - RAE ROLE EHR to eens 0.00 |. 0.75 }...--| 16s} Lin] 140/212] 691] 96.52) 93.09) 100.00 
Hay and cattle, 66 by 40 feet..)....../......./.......| I. 1.4] 1.48). Secset eemene Seamed 1.62] 4.93 /.... 6.55 | 100.00} 93.45 | 100 00 
Hay, 36 feet wide......... eared fooeee | ps Fhe 0.00 | sae | 484). 1.84 | 15.66 |. 22.34 | 100.00 | 77.66} 100.00 
Hay and stock, 36 feet wide...|_. a a bee sone RHI 476) 1.53 | -| 6.29 | 100.00} 93.71 | 100.00 
Hay and stock, 2 by 42 feet..|---- ||. ea Meta ui ot 0.00 | 20 | 278) 448/ O85]... 11.05 | 100.00 | 88.95) 100.00 
er and stock, 32 feet wide... | | A 0.00 |. 216}.. dives 3.93) 834) | 14.43 | 100.00| 85.57] 100.00 
Milking, 32 by anal | | . " 0.00 1.64) 7.47 |---| 13.52] 7.18 | | 29.71 | 100.00} 70.29] 100.00 
8 16 by 48 feet. Bososets om is 0.00 |. s 1.53) 376! 062) 246). | “g.27| 100.00] 91.73 | 100.00 
Corn erib: 9 by 24 feet... : | ae dich 0.00 on 18. 65 |. 18.65 | 100.00 | 81.35} 100.00 
Granary: 9 by 24 leet onde | ie 0.00 Jono. ad 19. 48 | -o 19.48 | 100.00 | 80.52] 100.00 
Grain storage buildjng: 9 by 24 feet . | w= I aalinea 0.00 want saves 0.00 | 100.00 | 100.00) 100.00 
H | 
Brooder, 10 by 12 feet as & 0.00 |. | aoe 15.14 | 241] 19.73 | 100. 80.27 | 100.00 
Combination hog, 7 feet long | » ie 0.00 incuaiial 51.0 ...-| 100.00 | 100.00 0.00; 100.00 
Farrowing, 12 by 42 feet | 2 ee 0.0 Roca 7. | 2.66 | 21.62) 34.09) 100.00| 65.91| 100.00 
Hog, 23 by 43 feet 0.00 | O78) 137] Sas |. | 800| 100.00/ 92.00] 100.00 
Hog, 22 by 42 feet ences j.....--| 0.00 -.--| 4.88 |...) 206) 206) 205 | 21.00| 100.00] 79.00} 100.00 
Hog, 9 by 12 feet . : 0.00 | 62.92 |..... 14.80 | 26.00 |. 93.72 | 100.00} 628] 100.00 
Hog, 7 by 8 feet 4% | 11.33 | 16.26 1.48 | 640) 1576) 4.93 14.20 | 42.86 | 83.74] 57.14] 100.00 
Hog, 8 feet long . . ri 0.00 ood GEE Eeseecod | 37.97 -.| 49.11 | 100.00} 50.89] 100.00 
Milk, 20 by 82 feet. ‘ | 0.00 Sees Brean 0. 66 0.66 | 100.00} 99.34] 100.00 
Milk, 12 by 18 fret : &02| 5.02 ae 1.83 21.04) 6.02} 27.89) 9498] 72.11] 100.00 
Do ~---| 0.00 241/152 | 268| 858). 2.95 | 100.00! 71.05] 100.00 
Milk, 6 by 16 feet | bell L790! 1.79 : 135 | ‘ko 5.83} 8.97) 1.79 26.91 | 8.21 | 73.09] 100.00 
Milk, 8 by 8 feet | | ----f 0.00 | aut |. : 8.08 | 62.63 $1.82 | 100.00| 18.18] 100.00 
Poultry, 20 by 80 feet | | 0.00 : ona) 1618 | 21.25 | 7.21) 604) 50.68 | 100.00| 49.32] 100.00 
Poultry, 20 by 40 feet } | 0.00 -| O24] 1i-a4 | 0.48 | 14.85) 4.59) 245] 34.39 | 100.00) 66.61 | 100.00 
Poultry, 20 by 20 feet saeattel 0.00 13.32 | 21.61 | 4.27| 226) 41.46 | 100.00 | 58.54) 100.00 
Poultry, 18 by 20 feet | | 10. 65 10. 65 gf. > 1.54 | 52.43 | 10.65 | 65.33 | 80.35 | 34.67] 100.00 
Do. seam iceti 2 0.00 | 232) 365] 7.63) @12) 149). 24.21 | 100.00! 75.79} 100.00 
Implement shed: 24 by 60 feet ps ees . | , | . 0.00 1.53 0.45) 153 | 122 | 0.38) 16.09) 100.00) 83.91 | 100.00 
Self feeder for swine: 4 feet long.__' | = | ~| 7-62 | 47.02 | -|-=--- -----| 5238 | 47.62 | 100.00 | 52.38] 0.00] 100.00 
i | | | 
































This table shows that great savings in cost of farm structures can be effected by the use of larger 


percentages of short lengths. 


Some of the smaller farm structures can be built wholly from 


short lengths 


logging operations through permitting a more 
efficient crosscutting of trees, on mill operations 
through affording a more eflicient utilization of 
the logs hauled to the mill; and on wholesale and 
retail distribution by stimulating home building 
through lowered cost. 


minimum of 2% feet, much wood that now is 
unused could be saved, but the resulting pro- 
duction of short-length lumber would then form 
10 percent of the total output and the market- 
ing problem would be intensified. If quality and 
fitness for use instead of length were made the 


Issues Illuminating 


Report 


basis of sawing and trimming and were all logs 
of average or better quality hauled to the mill 
irrespective of length, still closer utilization of 
the cut logs would be made, but the unavoidable 
mill production of short lumber would then 
approach if not exceed 20 percent of the total 
softwood output of the saws, for most of which 
there would be no outlet. 

The report continues, the sole reason for this 
lack of closer utilization of felled timber by the 
mill, for this present 5 percent instead of the 
possible 20 percent of short-length lumber, has 
been lack of consumer demand. If outlets for 
short lengths could be found the returns on all 
lumber would be more evenly distributed, and 
the day postponed when, because of depletion, 
prices for longer lengths will have to be raised, 
In this connection it is estimated that a maxi- 
mum use of short lengths would increase the 
returns of the lumber industry in the United 
States one hundred million dollars a year with- 
out increasing the log cut. 

From the consumers’ viewpoint the use of 
short lengths would mean an appreciable saving 
because it is the general practice of mills in 
the United States to quote short lengths from 15 
to 35 percent below the prices asked for stand- 
ard lengths of equal grade. Industries now 
manufacturing wood articles absorb about one- 
tenth of the present short-length lumber output 
of the mills. They could without difficulty ab- 
sorb five times as much, according to the report 
of the committee; that is, 50 percent of the 
present short-length output. This would still 
leave 50 percent of the present unavoidable pro- 
duction and all of the potential mill production 
of short lengths for consumption in other ave- 
nues; and outlets for it lie chiefly in the building 
and construction industries, inasmuch as they 
consume over two-thirds of the softwood lumber 
sold in the United States. For this reason the 
demand for short-length lumber for construe- 
tion work must be looked to for the solution of 
the short-length marketing problem. 


May Save Millions for Home Builders 


The report states that each year two billion 
dollars is invested in small homes and farm 
buildings in the United States and if short- 
length lumber were used in these structures it 
would mean a saving to the small home owners 
and farmers of tens of million dollars annually. 
This statement is based on the results of surveys. 


Though shape and height influence the pro- 
portions of the various lumber lengths usable in 
a given structure, the committee states, more can 
be worked into almost every part of every build- 
ing than bills of material as at present drawn 
contemplate. In illustration of this fact, the 
committee says that though for the small city 
dwelling height of basement and method of 
framing determine the length of posts required, 
7-foot posts should always be long enough to 
give sufficient clearance between the basement 
floor and first floor joists, and in cases where 
the basement does not extend under the whole 
house lengths shorter than 7 feet can be used 
to support the floor over the unexeavated por 
tion. The report states further that though 
plan arrangement is a governing factor in the 
utilization of short-length girders, opportunities 
for utilizing short-length joists and plates were 
found to be practically the same in all the 
houses analyzed. The height of the house and 
the number and arrangement of windows and 
doors, the pitch of the roof, and the presence 
of dormer windows govern the use of short 
length studs. Ribbons let into the studs to sup 
port joists offer no opportunities for the use 
of short-length lumber, nor are collar ties a2 
important item in this connection. The length 
of rafters required is influenced to some extent 
by the type of house, but depends principally 
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upon the arrangement of the roof framing and 
upon the number of dormers. While lookouts 
are invariably pieces less than 8 feet in length 
the purchase of short-length lumber specifically 
for lookouts is not advisable, inasmuch as the 
waste ineurred in cutting to the exact length 
required would in most cases exceed the waste 
that results from sawing long lengths to each 


these purposes. An analysis of some of the 
plans for the quantity of each length of siding 
specified for and usable in frame houses showed 
that percentages of each length corresponded 
closely to those given for wall sheathing. Sepa- 
rate results for siding therefore are not indluded 
in the report because for all practical purposes 
those given for wall sheathing are applicable. 


TaBie 1.—Framing lumber: By item for each type of house 


Short lengths specified in bill of material 






































[Figures represent percentage of total] 











































































































































































= 2 SSS = ~~ 
| ry ns 
and item | | | 8 u- 
—_ | s-toot | a4oot | soot | s-foot | s-toot | éfoot | 7-fo0t or | oot | 2toot Soot | Hfoot | s-oot Gtoot | 7-foot | SU>- |in'bill of| ally re-| ‘tl 
| | | | | cae, RE, |material | quired 
————___—_—_—|——— ——, —— |—-—|-—--- ——j}—--—|— ———_—_ - 
ONE-STORY BOX | i | | 
Pests SES Een: BE 50.00 | 50.00 | 100.00 | | 50.00} 50.00 | 100.00} 0.00] 0.00 | 100.00 
sills Snetey eae ; : ean: Seas ie 16) 1.16} 12.62 | 100.00 | 87.38 | 100. 00 
Girders. I: oP, : ‘SER seme 0.00 | | | 0.00 | 100.00 | 100. 00 | 100. 00 
joists : RETESET: SIONS A iciebinsl sabia ican 0.00 | 0.17} 1.43) 2.49) 6.33) 100,00] 93.67 | 100.00 
Studs... ; ee ane | asi | ost} 8.7 | 4.57| 14.59) 50.06) 99.19) 49.94 | 100.00 
Plates .. : 3 SA care AIA os t..... 0.23 | 1&4) 3291) 4.22] 16.16) 99.73 | 83.84 | 100.00 
Ri be 8 0.00 | | nt 0.00} 0.00) 000) 0 
Collar ties Booes | #00. 00 | 100. 00 | 100. 00 100.00} 0.00| 0.00| 100.00 
Rafters S SOREN Teeeoe S Wl Risaseidimeres 0.12 | 2.26) 0.59) 4.55) 10.19) 99.88) 89.81 | 100.00 
int esses sees beeee eee eee oe | cevfoceveefeeeen|_@00] 000] 00] O00 
Weighted average - ---|. : & ---} a2 | 0.82 | O71} 1.55 | 3.17 | 2.99] 6.43 | 19.94 | 98.45} 80.06 | 100. 00 
ONE-AND-ONE-HALF-STORY |- . ee ee ee = item God az “i . 
Box | ' | 
= 85. 05 Ricca 85.05 | 85.05) 14.95] 14.95 | 100.00 
a teRkiee 0.00 3.82) 1.64 | 1.82 13.64] 100.00] 86.36 | 100.00 
} i 2.00 0.91 .------| 1.18| 2.00] 97.91 | 97.91 | 100.00 
0.45 0.98 1.05| 089) 5.74) 99.56) 94.26 | 100.00 
0.75 2.56) 1.66) 22.23) 49.49 25 | 60.51 | 100.00 
cs se) se] 4) 28 mel aes 
0. 00 | 00 0. 00 0. 00 0.00 
0. 88 2.51 | 3.07| 2.36) 11.22) 99.12| 88.78 | 100.00 
0.00 wes, Casi ote 0.00} 100.00 | 100.00 | 100.00 
1.07 2.00} 1.96| 809! 21.39] 9893! 78.61 | 100.00 
71.02 a |_.......| 71.02 71.02| 28.98) 28.98 | 100.00 
0.00 4.34) 4.50) 1.40 | 13.93] 100.00| 86.07 | 100.00 
3.55 0.66 | 3.93) 4.50) 96.45) 95.41 | 100.00 
1. 86 | 08 | O87) 232) 581] 9814!) 94.19! 100.00 
2. 26 3.37| 3.10) 1991) 51.14] 97.74 | 48.86 | 100.00 
12 4.58 a 5.33 | 25.97] 9% 79| 74.03 | 100.00 
0 w---ee|eeecee--|-----+--| 000] 100.00 | 100.00 | 100.00 
we 45.34 ; 45.34 |....__.| 45.34] 54.66) 54.66 | 100. 00 
a 0.00 5.15 | 1.23} 1.88|  1.70| 11.64] 100.00! 88.36 | 100.00 
- pores neces centenary rvs se Denes Bae) ot co 
Weighted average....).......|.......|------- | a00| aa} aw| 207| 2 4.2 | 1.92| 216) 826! 22.26] 97.46| 77.76 | 100.00 
eo! a a lp 
ONE-STORY L | | 
| | l 
secucceonen 100. 00 | 100. 00 100.00} 0.00| 0.00 | 100.00 
0.00 | 000; 06.00! 000! 0.00 
cspaniniiaielda 15. 56 | 15.56 | 15.56) 84.44 | 84. 44 | 100.00 
0. 81 2.10 1. 62 6.56) 19! 93.44! 100.00 
4% 0. 52 | | 4.36 | 3693! 95.64 | 63. 07 | 100. 00 
0.00 1.18 | 250) 11.05 | 100,00 | 88.95 | 100. 00 
. : | . " ti | 
0.00 | 0.00 | 100.00 | 100.00 | 100. 00 
5.13 4.04) 5.13] 13.93] 94.87 | 86.07 | 100.00 
as 0.00 0.00} 000) 000) 600 
Weighted average 4.81 0.26| 1.44| 5.37] 1886} 95.19) 81.14 | 100.00 
. . 7 | — fe Yat oat 2 y \ bo “| 7 ’ 
ONE-AND-ONE-HALF-STORY 4| | | | | | | 
Posts . a a . J... ae 0.00 | 60.46 | 60.46 | 100.00 | 39.54 | 100.00 
Sills. .. ; i Sent 0.00 | | 0.00; 000) 000) 0.09 
Cinders. |.. SSRs EE : 0.00 | 0.00; 0600, 600) Oo 
Joists ie: Ce satiiliecisi-sial 0. 00 0.47; 1.12] 3.37] 100.00! 96.63 | 100.00 
Studs salpenneetpecees wee | ! 0.00 $76, 4.94] 19. 60 | 56.66 | 100.00 43.34 | 100.00 
Plates ir ®t aise 0.00 330; 0.60) 415] 17.69] 100.00) 82.31 | 100.00 
Ribbons bees Givete: ies } e. 0.00 000; 00) 0.00! 00 
Collar ties SOESR aR be 0.00 | 0.00 | 000! 0600) 060 
Rafters mbwe } | | 0.00 0. 22 | ne 7.84) 100.00 92.16 | 100.00 
Laokouts ; ce a eee Gr } 0.00) 000) 000) 0.00 
Weighted average....|.......]......-|.......| | x | 0.00 6: 1.68 | 1.14] 6.54] 16.22| 100.00 | 83.78 | 100.00 
a ——— = oes oe — as eee ee 
TWO-STORY & | | | | | | | } 
Posts — a 64.47 | 4.47 0.74 | 94.74) 35.53 | 5.26 | 100.00 
sills Stata: P 0.00 | | 6.52) 4.35 | &70 19. 57 | 100.00 | 80.43 | 100. 00 
Gurders. PACE SEER. in | Be see 0.00 } : 6.53 | 6.53 | 100.00 | 93.47 | 100.00 
Joists a 0.00 | 017 | 1.81 | 667] O18| 1.36] 278| 6.97) 100.00! 93.03 | 100.00 
studs... ROAR. BNSF | 0.00 | 0.03 | 14.74 | 162! 488] 299| 208] 20.03| 4337] 100.00| 53.63 | 100.00 
Plates inh } | 0.00} 026) 0.30/ 1.63] 1.47] 355) 5.11) 254] 14.95] 100.00] 85.05 | 100.00 
Ribbons eit | 0.00 | 0.00 | 100.00 | 100.00 | 100. 00 
Collar ties wae ee Bates |---==- 0.00 . | eoeee 0.00| 0600) 000) 0 
i ; 5S Lakme Gera on } ; 0.00 | 0.07 | 0.16 | 0.72 0.92! 0.16] 203] 100.00 | 97.97 | 100.00 
Lookouts. betes Cae, ROR: Sat | 0.00 |......-| ‘ | 000) 0.00! 000} 000 
Weighted average. ___|_. HG EXD i RR | 47| 0.47| O08! 400) 1.48] 2.07 | 1% | 1.93] 842| 19.97| 99.53 80.03 | 100. 00 
ONE-STORY T H a } ee ! | pa wee 4 ae 
; 2. 100. 
0.00 |. 20.59 | 100.00} 79.41! 100.00 
0.00 0.00 | 100.00 | 100.00 | 100.00 
0.40 |. 3 9.51 | 94.68 100. 09 
. 02 92.38 | 61.07 | 100. 
0.2 9.60) 99.77 | 90.31 | 100.00 
0.00 0.00 | 100.00 | 100.00 | 100.00 
18. 65 |. 18.65] 81.35 | 81.35 | 100.00 
1.2 301 | 9872] 96.99] 100.00 
0.00 0.00 | 100.00 | 100.00} 100. 00 
3.63 5.04} 18.50) 96.37] #4. 100. Ov 
0.00 0.00} 0.00| 000) 0.00 
2 oa 0.00; 0.00 po 
1 , 0.00} 0.00 
0.60 |. 671 | 100.00 | 93.29 | 100.00 
0.00 45.37 | 100.00 | 54.63 100.00 
4 + 100.00 | 84. 52 | 100. 09 
0.00 0.00 | OX 
0.00 |. 0.00) 0600) 000) 0.0 
0.00 |. 22.77 | 100.00 | 77.23 | 100.00 
0.00 |. 0.00; 0600) 00} 0 
baicenaea betel Mice Tie tad Rats 
0.00 1. 28 | 100.00 | 7872 | 100.00 
=== = SS = Se ——_- == 
0.00 |. nae 0.06 | 0.00 | 0.00! 0.00 
0.00 ain: Sess 2.40 | 0.09) 0.00) 0.00 
0.00 ee "We 100.00 | 100.00 : 
0.00 | 2.83 | 0.75 | 8.69 | 100.90) 91.31 | 100.00 
2. 88 | 0.82 24.08) 43.27) 97.12 | 56.73 | 100.00 
0.00 3.87 | 370 18.91 | 100: 00 | 1. 09 100. 09 
0.00 wee|ecennee-je-eeeee-| 0.00 | 100.00 | 100.00} 100. 
0.00 i csieae i 0.00| 0.00| 00] 0 
0.00 12 6.71 | 100.00 | 9% 20| 100.00 
ai BE eae 0.00 Perel Be eeee-n-le-e----e| 000} 000! 000) G00 
Tet ee casera Pd WBboos lb 
Weighted average...|---- |---|. le. ¢1.05| o31| 42] 07) 305, 196| 207| 9.61, m02| wo! 7.08] 100.0 











In this table are shown the percentages of short lengths of framing lumber commonly speci- 
fed in bills of material; and, in parallel columns, the percentages that could be profitably utilized 
in the same structures 


size. About 50 percent of all trim, the report 


ae, could be secured from short-length lum- 
er, 


End Matching Enlarges Short-length Use 


gah or flooring and wall or roof sheathing, about 
“) percent, according to the committee, can be 
purchased in lengths under 8 feet, and use of 
‘ad-matched lumber would greatly increase the 
*pportunities for utilizing short lengths for 


Incidentally, the report states, the end matching 
of lumber is such an important field for short- 
length utilization that a separate report is to be 
issued by the national committee on this subject. 

The committee urges that every agency from 
logger to consumer do its part in making known 
the possibilities for effecting savings in the cost 
of a small home or farm building through the 
employment of short-length lumber. 

In the second part of its report the committee 


explains the plan of its study of specific oppor- 
tunities for eliminating waste by the use of short 
lengths. In this work the subcommittee used 
plans contributed by nationally known organi- 
zations for dwellings, and by the United States 
Departnient of Agriculture and the agricultural 
departments of several State universities for 
farm buildings. The dwellings were classified 
according to type (the ‘‘box’’ house, common 
to all parts of the country and its simple modi- 
fication, the ‘‘1.’’ and the ‘‘T,’’ also generally 
popular) and height (one, one and one-half and 
two-stories). Tables included in the report and 
reproduced herewith, though they specifically re- 
late to the definite types studied, have almost 
universal application, for the classification em- 
ployed does not standardize the appearance of 
the finished building. 

The plans analyzed for farm buildings in- 
cluded barns, granaries, corn cribs, hog houses, 
poultry houses and miscellaneous structures such 
as stock feeders. 

Each of the plans was intensively studied to 
determine the number of pieces of each length 
needed. First the bill of material as originally 
prepared by the architect, contractor or builder, 
was used, then a new bill was drawn up for each 
structure with special consideration given to the 
maximum use of short lengths, this being deter- 
mined directly from the plan. The quantity of 
each short length specified or permissible, and 
the total quantities of long lengths either speci- 
fied or required were then computed. In all 
cases the necessary waste factor was included. 
Separate analyses were made for framing lum- 
ber, boards, and interior trim. 

In its findings the subcommittee has used per- 
centages of totals in each case, these percentages 
being based upon quantities in board feet in the 
ease of framing lumber and boards and linear 
feet in the case of trim. For framing lumber 
the results are tabulated in parallel columns, the 
first group of columns in the table representing 
the different short lengths specified in the 
original bill of material, the second group of 
columns the different short lengths which the 
committee’s studies showed could be used; the 
total amount of long lumber (a) as specified 
and in (b) as found necessary by the committee 
is shown in the next to the last two columns of 
the table. Boards and trim constitute excep- 
tions to this general plan of tabulation in that 
the specifications of the original bill of material 
are not shown in detail, only the permissible 
shorts and required longs being tabulated. The 
data for trim apply to dwellings only, as trim 
is not so important in the construction of other 
buildings. The data for boards are usable for 
all classes of structures; and though the quanti- 
ties of short-length boards considered usable 
were not accurately determined for all farm 
buildings, a sufficient number of plans were ana- 
lyzed to show that miscellaneous farm structures 
offer a considerably larger opportunity for the 
use of short-length boards than do dwellings. 

House framing material is tabulated first by 
type of dwelling and then by use of material, 
and a summary table combines these findings. 
For miscellaneous farm buildings the framing 
lumber was not itemized as in the case of dwell- 
ings; the method of presenting results, however, 
is the same except that in each case the percen- 
tages refer to a specific structure with no at- 
tempt at drawing final averages for the entire 
group. 

Single copies of the complete report of the 
subcommittee may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at 10 cents each, or in 
lots of 100 at $4 a hundred. 


THE KeENTuCKY forestry department will ex- 
periment with timber lands in eastern Kentucky, 
according to an announcement just made. The 
department proposes to take over several thou- 
sand acres of cut-over lands in Harlan County 
adjacent to Lynch, central city of the U. 8. Coal 
& Coke Co. Early next spring the land will be 
set to poplar, oak, chestnut, beech, birch ete. 
Farseeing coal operators, and others, see a 
scarcity of timber for mining operations in the 
not far distant future and propose to take time 
by the forelock and get ready to meet the situa- 
tion. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Dee. 13.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, Dec. 4; 1925, Nov. 28— 1926 1925 926 1925 1926 1925 
Southern Pine Association ESNet ne ial al as od lai A wha a ak Ew 65,770,920 62,070,062 52,175,540 74,742,780 55,651,200 69,513,948 
West Coast Lumbermen’s Association...........ccccceececceees 103,234,847 93,041,098 89,455,196 87,261,685 78,074,994 114,726,079 
Western Pine Manufacturers’ Association..............0e0e0e8: 21,151,000 29,574,000 23,995,000 22,550,000 21,369,000 27,516,009 
rr) i OS. 5. da ed Kueh e RN eRe orwes Cees é d 6.553,000 6,835,000 5,095,000 5,334.000 8,344,000 
rr Cr Se ee cecetabeedseusecacecs 7,683,668 14,031,808 7,519,852 9,908,317 4,968,490 10,985,819 
Northern Hemlock & Hardwood Manufacturers’ Association 2,890,000 2,542,000 235,000 1,495,000 ,222 000 1,145,000 
Northern Pine Manufacturers’ Association................0eeee88 2,750,000 2,453,000 6,617,200 7,977,500 5,375,000 6,780,000 
ec ~~ dameiaenibdecmaas ae a iv adahaeanmine statins 
ee 210,707,435 210,264,968 188,832,788 209,030,282 172,994,684 239,010,839 
California White & Sugar Pine Manufacturers’ Association ne) 6=—s ssa datoeaeoe ee 8 8 camdverene 12,591,000 Sateen 
Forty-eight weeks ended above dates— 
rr rr i ee eee a aisha wide hed es aenw enews 3,486,141,800 3,679,281,568 3,557,038,974  3,647,928,913 3,504,490,309 3. 665,246,913 
West Coast Lumbermen’s Association.............-..eeeceeeees 5,078,018,949 4,802,316,220 5,073,554,456  4,939,919,403 5,049 937,049 4,922,214, 658 
Western Pine Manufacturers’ Association................eeee8. 1,558,339,000 1,684,247,000 1,591,809,000 1,514,743,000 1,625,992,000 1, 493. 409,000 
rr Se i . . veeeedatadk heeenwacee seen 371,985,000 357,717,000 361,740,000 338,348,000 373,030,000 338,944,009 
Sr rs re Dee. coca bees ccedveveceresaxeseuens 371,834,779 37,514,445 380,849,332 410,637,540 318,855,727 346,182,376 
Northern Hemlock & Hardwood Manufacturers’ Association 158,391,000 159,947,000 158,127,000 120.693,000 139,879,000 97,851,000 
Northern Pine Manufacturers’ Association..................+5. 390,549,100 452,883,000 441,778,000 441,302,900 420,793 000 403,126,000 
Total softwoods, forty-eight weeks................0-eee08: 11,415,259, 628 11,573 906,233 11,564,896,762 11,413,572,756  11,432,977,085  11,266,973,947 
California White & Sugar Pine Manufacturers’ Association.... 1,371 955, —_—  sepaedagas ’ | errr reer ,154,464,000 pakeea auras 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association 
PR Ce OP ete) ee re ear ee 1,999,000 1,204,000 3,867,000 2,932,000 2,752,000 2,698,000 
i Ns ed emis bine Rie eawrel fT eee ere 208,182,000... see eee 196,999,000 ook eae 
Hardwood Manufacturers’ Institute 
I I it ale lee a ES alg lee ini ce eat aie hb w/e. oO 19,053,819 12,073,967 17,815,548 9,283,903 17,396,334 19,951,904 
RR ie i i te sey agin aie Oe eae 1,210,905,981 .......66- 1,251,853,899 <weveoaney 





Census Bureau Delivered Prices 


WASHINGTON, D. C., Dee. 13. 


The Department of Commerce has secured through the bureau of 


the census the following prices per thousand for lumber and per hundred square feet for shingles, 


as the average paid Nov. 
ing selected from the complete list. 
No. 1 Dimension, 


S1S1E, 2x4—16’ 
Southern Douglas 


pine fir 
BrtmeGelG, DEAS. .sccccccvece $55.00 $45.00 
Schenectady, a i vaveactewtes a =—Si(‘ié eww 
Syracuse, N. Y. ..... : ..+ 43,00 47.00 
Philade Iphia, Pa. ehh eied a 2 pe 
3Zaltimore, Md. ...... wv Sa sic 
Jacksonville, Fla. ..... 45.00 45.00 
Shreveport, La. ..... 8 86s ae 
Pittsburgh, Pa oe 8€=3—ss. Saonewa 
EsOPRim, URIO .ccocece a = ss hence 
Ce KD ececnnevoneene ae.  waamae 
Milwaukee, Wis. 39.00 39.00 
Waterloo, Iowa ......... 43.00 43.00 
Kansas City, Mo. ....... 417.00 47.00 
San Antonio, Tex oe 0 lw kaeas 
PS coccastbawsaaase aelaea 44.00 
a SR, CHR. ccsesedcre seeés 36.00 
meme PreMmeIseO, CRI. .ccccses coves 30.00 
Ce eas l ceeekeeee taenle 20.00 
EE Oo ee ee ees dae ae 20.00 


1 by contractors for building materials delivered on the job, these be- 


Flooring, 1x4” Shingles, Extra 


Common 10 to 16 Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir ted 
No. 1 Sane. Me. 3V.s. cedar Cypress 
$42.00 $ 90.00 $85.00 — §=&>§e§ season 
42.50 ———— 6=—s Sh hw a 8 6=_ (Cw ann 
41.00 100.00 = ...... 6.00 $6.25 
50.00 ae = pw etews irre. 
10.00 >} a )8=3—Shti(‘é 2’ 
ee eee ee ee 6.00 
54.00 ae = =— hw aera 6.00 6.80 
48.00 SS eee | irre. 
50.00 95.00 $5.00 S errr. 
50.00 a = cwrearears a 6 Sweeas 
iceman 90.00 i incptiacia 5.00 ere 
40.00 95.00 95.00 _——— 6=s ‘wwe 
51.00 80.00 $2.00 - iar 
55.00 ae 86=—#._« Fe aawe 6.50 6.50 
42.00 115.00 75.00 _——~ 8 keeaeed 
62.00 iat. 
ae 06 tt es 60.00 | Eee eee 
a 60 cee 50.00 a  avaae 
060 ete 52.00 3.00 





Stock Report of Coast Mills 





SEATTLE, WaASH., Dee. —The Dee. 1 report of the West Coast Lumbermen’s Association 
is as follows: 

——Stock report ——Identical mills, 933—— —Item comparisons— 

99 mills 99 mills Percent No. Average stock 

Dec. 1 Nov. 1 Dec. 1 Nov. 1 increase mills Dec.1 Nov.‘l 

re ar. Ee See. ewes 10,082,000 9,257,000 10,082,000 9,311,000 8.28 61 165,279 162,403 

Flooring, s.g., B&btr., 1x4”... 5,225,000 4,910,000 5,225,000 4,636,000 12.70 60 87,083 79,194 

Dr. siding (106) B&btr., Sao «2 5, 3: 28,000 4,306,000 5,328,000 4,380,000 21.64 60 $8,800 $6,120 

Ceiling, B&btr., %x4”........ 7,371,000 6,550,000 7,371,000 6,505,000 13.31 60 122,850 112,931 

No. 1 S18 or shiplap, 1x8”... -15,994,000 15,014,000 15,991,000 (14,955,000 6.93 60 266,567 254,475 

No. 1, SISIE & rough, 2x4”...35,315,000 31,392,000 35,070,000 28,267,000 24.07 69 511,812 490,500 

Gee Ge: EE wkd wv canicewsece 29,875,000 25,933,000 29,593,000 24,799,000 19.3: 61 489,754 411,635 





California Redwood Data 


SAN FRANCISCO, CauiIFr., Dec. 11.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Dee. 4: 


—Redwood- —, White- 
No. of Percent of wood 
mills Feet production Feet 
Production ... 14 7,227,000 100 1,979,000 
Shipments .... 14 6,835,000 95 910,000 
Orders— 
Received .... 14 5,334,000 76 1,082,000 
On hand..... 13 38. 81 3,000 4,249,000 


Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California* ...... 2,519,000 1,336,000 
Southern California* ...... 1,670,000 1,444,000 
EY ccecslhe coweviucuch wie 57,000 
I ce ened cena aa 1,027,000 1,608,000 
I, a6 aa ee 1,619,000 889,000 
IID oo: icatal in adits nat aienacaiee 6,5 $35,000 5,334,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 


?Washington, Oregon, Nevada and Arizona. 





All other States and Canada. 


Maple Flooring Data 
The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for November, 1926 and 1925: 


No. Nov., Nov., Percent 
mills 1926 1925 decrease 
Production ..... 26 12,152,000 12,137,000 0.1* 
Shipments ...... 27 9,765,000 10,252,000 4.8 
OS eee 20 =6,171,000 6,435,000 4.1 
End month— 
Orders unfilled .. 20 7,350,000 7,849,000 6.3 
Se 26 33,619,000 31,704,000 6* 


*Increase. 


Average Value, 25/32x2'44” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


November, November, Decrease 
: 1926 1925 Pet. 
3. eee $66.83 $76.90 13.1 


The following are percentages of stock sold 
Nov. 30: 
Maple-Beech- 


Birch Maple Maple, 214” 
i ia ce ees ee 30 35 48 
NL as tla BAe aa aia 41 44 93 
POET vesccteecser 40 42 79 
All three ......... 35 39 61 





National Analysis 


WASHINGTON, D. C., 
Lumber Manufacturers’ 


Dee. 13.—The National 


Association has issued 


the following analysis for the period ended 


Dee. 


4, orders and shipments being shown as 


percentages of production: 


ASSOCIATIONS 
Southern Pine 
. 2 eee 
Western Pine ....... 
California Pines* ” 
California Redwood. . 
N. Carolina Pine.... 
N. Hem. & Hdwd.... 
Northern Pine 


All 
N. Hem. & 
Hldwd. Mfrs. 


softwoods..... 
Hdwd... 
Institute 


All hardwoods..... 
Softwoods and 
hardwoods ..... 


*53 percent of cut ir 


mills ments ders 


During During 48 
Week Ended Wks. Ended 

Dec. 4 Dec. 4 
No. of Ship- Ship- Or- 
ments ders 


Or- 


121 81 85 102 101 
104 87 76 100 99 
35 113 101 102 104 
16 96 82 95. 86 
14 95 74 97 100 
40 98 65 102 86 
23 77 77 100 && 
S 241 195 113 108 
361 91 82 101° 98 
... 193 1388 100 9% 
iis} 94 91 101 104 
103 96 101 103 

92 83 101 99 


1 region. 


*Units of production. 


The report for the 
‘partment showed 


week ended Nov. 
556 mills and 114 units. 


27 in this 





Hardwood Barometer 


MEMPHIS, TENN., Dee. 13.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Dec. 4, 165 units reporting, is as 
follows: 

————Percent of —— 
‘Normal Actual Ship- 
Production* Feet output output ments 
Normal (iden- 
tical mills) 28,223,000 

are 26,195,456 92.8 ales 
Shipments? 24,676,442 87.4 94.2 
Orders— 

SS eee 23,153,387 82 88.3 938 

On hand end 

WOME o2. <0 170,416,247 
*Based on mill log scale. 
+Lumber fabricated at the mills and used in 


construction work 
shipments. 


included in 


total orders and 





North Carolina Pine 


NorFO.uk, VA., Dee. 


13.—The North Carolina 


Pine Association makes the following analysis 


of figures _ fort 
ended Dee. 


y-two mills for the week 


Percent Percent Percent 
Normal Actual Ship 


Production— Feet output output ments 
Normal® ..... 10,716,000 a v .* 
eer 8,742,068 82 os , 
Shipments 7,908,370 74 91 .. 
Orderst ...... 5,193,490 48 60 ~=—-66 


*“Normal” is based 


on the amount of lumber 


the mills would produce in a normal working 4day- 


As compared with t 


a decrease of 7 percent in orders; 


were reports from the 


he preceding week, there is 
that week there 
same number of mills. 
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8, 1926 


1925 
9,513,948 
4,726,079 
7,516,009 
3,344,009 
0,985,819 
1,145,009 
6,780,009 
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3,010,839 
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“The West Coast Review 


SEATTLE, WASH., Dec. 11.—For the week 
ended Dec. 4 104 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 

production ...103,234,847 

Shipments . 89,455,196 13% below production 

OrderS «--.e6. 78,074,994 24% below production 

Shipments— 

Water delivery: Feet Feet 
DEE cccbnnnetnatennen 25,834,815 
err 17,353,260 
RR re eee 43,188,075 

GD ain awa pane babe buraukiconine.e Warne 40,956,507 

DE singed ariwndce canes wdene nee gered 5,310,614 
rn MOR oe cca denaaweanwa es 89,455,196 

New business— 

Water delivery: 

ES EE ee 27,089,901 
OS ee re 14,048,071 
ne Ce Covance tedvacshahennaawe 41,137,972 

NE 9 db a id'e or arks eames an a oko 31,626,408 

IY oii nl inp clea Shaina cnc Obi wa Gh Hake ES 5,310,614 
ees mw DONS i656 ck 6 kc ced enees 78,074,994 
Unfilled orders— 

Ce oS csveneebrakaceeeb nae 111,001,716 

CE Kerker dee che saene eR aw abe Raa 120,632,351 

Ds c nigihrads ed tih bata ba knew eee aaa eaied 85,117,209 
Pree rr err eres 316,751,276 





Southern Pine Barometer 


New OrLEANS, LA., Dee. 13.—For the week 
ended Dec. 10, Friday, one hundred twenty- 
two mills report as follows to the Southern 
Pine Association: 

Percent Percent 
normal actual 


Production Cars? Feet output output 
Normal SR. axsees  <nade 
Actual abies 66,851,452 J! Ae 

Shipments* . 2,598 53,155,080 68.93 79.51 

Orders— 

Received* . 2,564 52,459,440 68.03 78.47 
On hand end 
weeki .. 9,766 199,812,360  ..... 


*Orders were 98.69 percent of shipments. 

tOrders on hand showed a decrease of 0.35 per- 
cent, or 695,640 feet, during the week; the pre- 
vious week there were reports from one hundred 
twenty-one mills. 


Sante for carload is October average, 20,460 
eet, 


Of 118 mills reporting running time, 3 were 
shut down; 17 worked overtime; 71, full time; 
1 operated one day; 4, three days; 4, four days; 
2, five days, and 16, five and one-half days. 





Western Pine Summary 


PORTLAND, Ork., Dec. 11.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dee. 4, from 
thirty-five member mills: 

—Percent of— 


’ ; Pro- Ship- 
Production— Cars} Feet duction ments 
EY oka aoe 32,700,000 ..... vous 
Soiree caine he eee 
Shipments (car) 906 23,556,000 ..... 


Local deliveries... . 


23,995,000 113.45 





Total shipments... . 





Orders— 
Canceled ..... 18 468,000 ..... 
Booked (car) 805 20,930,000 ..... 
PERE ee 439,000 ..... 
Total orders.. .... 21,369,000 101.03 89.06 
On hand end 
ME wack a 2,862 74,412,000 ..... 


Bookings for the week by thirty-five identical 
hills were 85.19 percent of those for the previous 
week, showing a decrease of 3,640,000 feet. 


tCar basis is 26,000 feet. 
. *Normal takes into consideration mill capacity, 
umber of months usually operated and usual 


umber of shifts—reduced to a weekly basis which 
§ constant throughout the year. . 


During the week, production was 65 percent of 


Dermal ; shipments, 74 percent of normal, and 
Orders, 65 percent of normal. Average for the 
foe ponding weeks of the last four years was as 


Ws: Production, 75 percent; shipments, 79 
Percent, and orders, 85 percent of normal. 


wp toduction is so seasonable that, during two 
pe nad months, actual production amounted to 
Y 53 percent of normal, while during two peak 


‘immer months the production increased to 114 
Percent of normal. 





Hemlock and Hardwood 


OsHKOsH, WIs., Dec. 13.—The following summary is of figures supplied to the Northern Hem- 
lock & Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make 
about one-third monthly shipments, and shows averages for September, October, November and 
1926 to date, and weekly figures for November and December: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
September ... .. 4,015,000 3,158,000 3,121,000 
OSUNEP cccccs ve 4,419,000 4,543,000 3,430,000 
November ... .. 2,896,000 3,009,000 2,446,000 
1926 to Nov. 

Sars 3,291,000 3,290,000 2,894,000 
ES 27 3,776,000 3,864,000 3,143,000 
Wee, © iccecsse 23 2,483,000 3,216,000 2,850,000 
a ee 22 2,691,000 2,725,000 2,632,000 
OP scccdene 23 2,917,000 . 3,039,000 2,069,000 
a Seer 24 ~2,615,000 2,205,000 1,539,000 
ie DeCae 26 2,890,000 2,472,000 2,469,000 


Hardwood 
Weekly average— 
September ... .. 1,696,000 4,707,000 4,532,000 
a 2,112,000 4,133,000 4,221,000 
November ... .. 1,724,000 3,735,000 2,986,000 
1926 to Nov. 

Ee teavwedene es 4,131,000 4,111,000 4,081,000 
EP osécciwa 27 2,281,000 5,676,000 3,148,000 
Pe © avenevec 23 1,664,000 3,213,000 4,050,000 
oe eee 22 1,411,000 3,133,000 2,299,000 
a 23 1,788,000 3,475,000 2,817,000 
ee 24 1,479,000 3,179,000 2,616,000 
Oe. © vcaciicx 26 1,999,000 4,080,000 3,082,000 





Doings on the West Coast 


China Tries Coast Cottonwood 


VANCOUVER, B. C., Dee. 11.—Cottonwood, one 
of the quickest growing trees indigenous to the 
Pacific coast—and one hitherto of the lowest 
commercial value—may become an important 
export timber if present efforts to ship this 
wood to China for match-making are successful. 
A trial order of 5,000 logs will go forward 
shortly. Recently the Canadian trade commis- 
sioner in China sent forward to the University 
of British Columbia samples of the aspen wood 
from Siberia and Kamtchatka which is used in 
Chinese match factories. He suggested that if 
some similar wood could be obtained here it 
would open up a market of considerable im- 
portance. Investigation by the forestry depart- 
ment of the university showed that the British 
Columbia cottonwood, one of the commonest and 
cheapest varieties in the lower mainland, was 
very similar to the samples from Siberia. Tests 
were made in the Chinese factories with samples 
sent from here, and the results were entirely 
satisfactory. The shipment of logs now on or- 
der will afford a test on a commercial basis. 

Hitherto almost the only uses for cottonwood 
here have been in the making of laminated wood 
panels and also to a limited extent in making 
excelsior. Trees of large size grow in all the 
valleys and the rate of reproduction is very 
rapid. 


Endorses Proposed Tax Changes 


SEATTLE, WASH., Dec. 11.—Trustees of the 
Seattle Chamber of Commerce have endorsed 
the efforts of the Washington State forestry 
conference to produce a constitutional amend- 
ment, ‘funder which suitable legislation may 
be enacted to promote reforestation, separate 
and distinct from any other reclassification 
legislation.’’ In effect the position of the 
chamber of commerce is a criticism of the 
fight made by the State grange and real estate 
interests, causing the defeat of the forestry 
amendment at the November election. 


Outlet for Kiln Dried Dimension 


SEATTLE, WASH., Dec. 11.—Tom Gunter, of 
the Gunter Lumber Co., Kansas City, Mo., is 
now on the Coast calling on his connections. 

He visited the plant of the Silver Falls Tim- 
ber Co., Silverton, Ore., then went to Hoquiam, 
Wash., where he spent a day with Ted Connor, 
of the Grays Harbor Sales Corporation, who 
in addition to being a business connection, is an 
old friend of Mr. Gunter, and then went to 
Malone, Wash., to the mill of the Mumby Lum- 
ber & Shingle Co., which concern he has repre- 
sented for more than twenty years, where a 
day was spent, after which he went to the Mum- 
by Lumber & Shingle Co. mill at Bordeaux, 
Wash., spending a day. He also visited the 
Seattle office of the Mumby Lumber & Shingle 
Co. 

It is interesting to note that Mr. Gunter says 
most of his trade wants dry dimension. He 
claims the Mumby Lumber & Shingle Co. was 
the first in the Northwest to start providing 


kiln dried dimension, and that his trade will pay 
considerably more money for it than they will 
for green dimension. While some of the dealers 
he furnishes lumber will take green dimension 
without objection, inasmuch as they are used 
to carrying such material in their yards until 
it is in salable condition, there are also many 
dealers who will have nothing but the dry 
stock. 


Mr. Gunter says that the territory which his 
firm covers has had very good crops this year. 
A few sections did not produce heavily, but 
other parts of the State made up for the light 
crop in the first mentioned localities. Generally 
the retail dealers in his district expect a good 
business during 1927. , 


After leaving Seattle Mr. Gunter will stop in 
Spokane for a short visit, after which he will 
proceed to Kansas City, as it is his desire to 
be home within two weeks from the time he 
left his headquarters. 


Order Placed by Long Distance Phone 


ABERDEEN, WASH., Dec. 11.—Brrrrr-ring went 
the telephone on the desk of A. L. Davenport, 
of the Pacific Lumber Agency, here yesterday. 
Answering it, Mr. Davenport heard the voice 
of Perley R. Eaton, of Rutland, Vt., who, sit- 
ting at his desk in the Vermont city, called up 
to inquire whether Mr. Davenport’s organiza- 
tion could furnish certain wanted specifications 
in a car of spruce lumber. Mr. Davenport 
stated he could, so Mr. Eaton said, ‘‘Ship the 
car.’’ Mr. Davenport said, ‘‘ How’s the weather, 
Eaton?’’ Mr. Eaton replied, ‘‘Colder than 
thunder, away below zero; how is it with you?’’ 
Davenport answered, with considerable satis- 
faction, ‘‘Been playing golf all day, weather 
fine. The sun has been shining some; we are 
having a little Oregon mist right now, but it 
isn’t cold enough for an overcoat, You live in 
a darn poor country, Eaton.’’ At this the 
conversation was concluded. Leaning back in 
his chair Mr. Davenport just reflected that such 
a conversation would have been impossible only 
a few years ago, as it has been within com- 
paratively recent years that a device has been 
perfected which enables the carrying on of 
such long distance conversations. Mr. Daven- 
port said the lines were very clear and that Mr. 
Eaton’s voice was as distinct and natural as 
though he had been sitting across the desk from 
him, 


Ships Take 8,000,000 Feet to Australia 


SEATTLE, WaAsH., Dec. 11.—The Danish 
steamship Stensby and the Greek steamship 
Maria Stathatos, under charter to W. L. Comyn 
& Co., are each taking on 4,000,000 feet of 
lumber for Sydney and Brisbane, Australia—a 
total of 8,000,000 feet in the two shipments. The 
Stensby, after having taken part cargo at Bal- 
lard, Seattle and Everett, will complete cargo at 
Olympia, sailing Dee. 17; and the Maria Sta- 
thatos, after taking part cargo on.Grays Harbor 
and Ballard, will likewise complete cargo at 
Olympia, sailing Dee. 21. 
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Hardwood Demand Shows Seasona 


Lowered Output Predicted 

Mempuis, TENN., Dee. 13.—Practically every 
section of the hardwood belt reports unfavor- 
able weather, that will no doubt result in a 
shortage of logs and will reduce production fig- 
ures. Many mills are going down daily and a 
number are planning on closing on Dee. 18 and 
remaining closed until after the first of the 
year. The recent increase in output brought 
prices down on several items. However, not 
all producers want to sell at the reduced prices, 
and many are not offering hardwoods for sale. 
Some nice érders were placed last week, it is 
understood, at prices slightly under the market. 

Present demand is coming from the building 
trades and the furniture factories. These two 
groups are good buyers, although they are not 
placing large orders. Some automobile buyers 
are sending in inquiries, but the business from 
this group is still far from being satisfactory. 
The export demand continues fairly good and, 
even in the face of higher ocean rates after 
Jan. 1, some business is being booked for the 
first few months. A reduction in these rates, 
however, will do much toward increasing the 
demand from foreign countries and efforts are 
being made to get the Shipping Board to make 
one immediately. 

O. P. Hurd, retired lumberman, of Memphis, 
has been named president of the Tri-State Fair 
Association, and will have charge of arrange- 
ments for the annual event next September. 
He has been active in this organization for a 
number of years. J.C. Mahannah, general man- 
ager Kelsey Wheel Co. plant, was named second 
vice president of the association. 

W. H. Dick, president Tallahatchie Lumber 
Co., last Friday night gave a radio talk of the 
importance of Memphis as a hardwood market. 


Begins Sawmill Operations 

MERRILL, WIs., Dec. 14.—Fairly mild weath- 
er has helped to expedite fall building oper- 
ations, but very little new construction has be- 
gun. Lumbermen are taking inventories and 
many sawmills are beginning their annual cut. 
The B. Heinemann Lumber Co., of Wausau, will 
begin sawing about Jan. 1, and will operate 
day and night crews well into the summer. 
The Heinemann Lumber Co., of Merrill, resumed 
operations at its sawmill Dec. 13, and one of 
the largest inputs of logs in the company’s re- 
cent history will be handled. Several of the 
company’s logging contractors are preparing to 
put in a larger amount than they had originally 
intended. The company will dispose of much 
of its hemlock as railroad ties and pulpwood 
bolts. The sawmill of the Underwood Veneer 
Co., of Wausau, will be placed in operation 
early in the new year. The Brooks & Ross 
Lumber Co.’s sawmill at Schofield, which has 
been shut down since August, resumed opera- 
tions Dee. 14. 

The Scott & Howe sawmill, Hurley, Wis., has 
resumed operations with about 170 men, after 
being closed for several months. 


Buying Only Day to Day Needs 

LOUISVILLE, Ky., Dec. 13.—Buying is rather 
quiet, having let up about a month earlier than 
it usually does, present orders being largely for 
filling in. Large corporations apparently are 
endeavoring to go into the new year with as 
clean a slate as possible. There is a scattered 
demand for small lots. The feeling is that the 
outlook in the furniture and automotive trades 
is better. There is a greater call for kiln dry- 
ing. Prices on inch stocks at Louisville are 
about as follows: Sap gum, FAS, $60; No. 1 
com., $45; No. 2, $22; quartered sap gum, FAS, 
$65; No. 1, $50; No. 2, $22; plain red gum, 
FAS, $100; No. 1, $55; quartered red, $106 and 
$60. Ash, $85 and $60. Walnut, FAS, $215; 


selects, $160; No. 1 com., $90; No. 2, $45. Pop- 
lar, FAS, $85@90; saps and selects, $70@75; 
No. 1 com., $48 to $52; 2A, $35@40; 2B, 
$25@27. Plain red oak, $85, $53 and $30; plain 
white, $90, $60 and $40; quartered red, $95, $62 
and $42; quartered white, $120, $70 and $45. 
Log run elm, 6/4, $50. Log run maple, 6/4, $50. 

With the Kentucky Retail Lumber Dealers’ 
Association meeting in Louisville Feb. 2 and 3, 
and the Kentucky Hardware & Implement Asso- 
ciation meeting here Feb. 2 to 5, indications are 
that there will be unusually good attendance at 
the lumber meeting, as there are a good many 
country dealers who are members of both asso- 
ciations. 

W. A. Gates, traffic manager for the W. P. 
Brown & Sons Lumber Co., has been nominated 
for the vice presidency of the Transportation 
Club of Louisville. 


Auto Makers Plan Sales Campaigns 


Detroit, Micu., Dec. 13.—Year-end produe- 
tion adjustments, and preparations for bringing 
out new models, are in order in the majority 
of automobile plants. There are increasing evi- 
dences that a good business in 1927 is expected. 

New car sales are being adversely affected 
by unfavorable weather in some sections and 
the nearness of the automobile shows. Used 
ear sales also are showing some decline, al- 
though continuing in a fairly good ratio to new 
car sales, but the undesirable features of the 
used car situation are by no means eliminated. 
Practically all of the representative manufac- 
turers of cars are contemplating expansion pro- 
grams as well as greatly increased sales and 
advertising campaigns. Dodge Bros. are among 
the latest to announce expansion of operation 
and the introduction of a new line of cars about 
the middle of the year. The new line is re- 
ported to be of the 6-cylinder variety and in a 
higher priced field than the present product. 
A production of 200,000 cars is contemplated 
in 1927 by the Chrysler Corporation. There are 
an increasing number of reports regarding pro- 
posed mergers in the industry. 

Rains Hinder Loggers 

MACON, GA., Dee. 13.—Hardwood lumber mills 
of this territory are getting ready to take their 
annual inventories, and there is the usual slack- 
ening of business at this period of year. How- 
ever, the mill owners expect a decided improve- 
ment in demand immediately after the first of 
the year. Rains during the week have interfered 
somewhat with logging, but mill operations have 
been close to normal. 








Starts Another Furniture Plant 


LOUISVILLE, Ky., Dee. 13.—A second furniture 
plant, to be started in Louisville by the Inman 
Co., will occupy space now used in its com- 
mercial panel business, according to announce- 
ment just made. The Inman Co. operates the 
Inman Furniture Co. and Inman Panel & Ve- 
neer Co., at Louisville; and the company also 
has a large rotary veneer and thin lumber mill 
at Mound City, Ill. A year or more ago the 
company purchased property, with plans for a 
second furniture plant here, but has changed 
its policy, and will quit producing commercial 
panels and plywoods at the local factories. As 
a result, the Broadway plant will be used for 
production of dining room furniture. The Ken- 
tucky Street plant produces bedroom furniture. 
The Broadway plant will continue producing 
plywoods merely for use of the Inman furniture 
plants. The plant at Mound City, IIL, will con- 
tinue producing material for the local plants and 
the open market. 

Shortly after the first of the year the com- 
pany will have its own hardwood lumber, when 
the new Evans-Inman Lumber Co.’s hardwood 


mill, at Hapeville, Ga., near Atlanta, starts ope- 
ration. 


es 


Market Holds Up Well 


CoLtumBus, OnIO, Dec. 13.—Considerable 
strength is shown in hardwoods in central Ohio, 
Buying is on the basis of present needs only, as 
neither retailers nor industrial plants are in. 
clined to stock up. A fair amount of business 
for shipment after the first of the year is re. 
ceived, however. Some cutting of prices is re. 
ported, but this is not as pronounced as in 
former years. Quotations by larger companies 
are holding up well. Dry stocks are no less 
plentiful, as bad weather has interfered with 
production and seasoning. Many mills are ex- 
pected to close down over the holidays for the 
usual repairs. 

The southern pine trade is rather quiet, and 
restricted to immediate needs. Bad weather is 
hampering building operations, although a num- 
ber of large projects are being pushed. Indi- 
cations point to active building in the spring. 
Retail stocks are not large. Prices are weaker, 
and there is a large number of transit cars on 
the market. 

F. B. Pryor, sales manager W. M. Ritter Lum- 
ber Co., reports a fair demand in the eastern 
section, which he visited last week. He touched 
at Baltimore, Philadelphia, New York and other 
points. While in Philadelphia he inspected the 
eastern sales office, managed by A. J. Williams. 

W. M. Ritter, head of the company bearing 
his name, is expected to arrive in Columbus soon 
to consult with the various department heads. 


Northern Woods Slow But Firm 


Bay City, Micu., Dec. 14.—There is very lit- 
tle change in the northern hardwood market, 
prices holding firm. The reports for November 
show that the shipments have kept pace with 
production, so there has been little change in 
stock conditions. Holdings of high grade lum- 
ber are low, as are those of hardwood culls. 
Stocks of some common grades, such as maple 
flooring stock, are rather heavy and there is also 
a good assortment of birch. Hard maple, 6/4 
and thicker, and soft grey elm have been sold 
up very close and some contracts have been 
placed by the automobile body manufacturers 
for future shipment of these items. There is 
very little dry low grade hardwood, as the box 
and crating trade have been buying heavily dur- 
ing the last sixty to ninety days. 

Maple flooring manufacturers are holding off 
buying rough maple owing to the unsatisfactory 
condition of the flooring market, but it will be 
necessary for them to replenish their supply in 
the near future. Demand for maple flooring 
continues fair, and there has been heavy curtail: 
ment in production, so that stocks are not in- 
creasing to any great extent. 


Trade Dull But Prospects Good 


CINCINNATI, OHIO, Dee. 14.—The hardwood 
market has entered the season of holiday dull: 
ness. Until the Christmas holidays and inven 
tories are out of the way, orders are likely to be 
small and infrequent. Better reports from the 
automobile industry lead to the belief that buy: 
ing from this source will be quite active after 
the turn of the year. Quotations generally are 
unchanged, but concessions have been obtait- 
able. Smallness of dry stocks at mills and 
the consumers’ hands preserves a rather strong 
technical position. 

Henry J. Pfiester, president M. B. Farr 
Lumber Co., has been appointed a member of 
the City Planning Commission of Cincinnat 
by Mayor Murray Seasongood. This commis 
sion is one of the most important in the city 
administration, as it has the last word on al 
plans for major improvements, and is the fina! 
interpreter of regulations under the zoning 
ordinance. Mr. Pfiester is president of the Ci 
cinnati Automobile club. 

Miss Helen McCabe, president Menzies Lut 





For Current Market Prices on Hardwoods See Pages 91 and 92 
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ecline But the Market Holds 


ber Co., exporter of hardwoods, reports export 
business to be picking up. She says that there 
is an especially good demand for American oak, 
and she looks tor an increasing movement after 
the first of the year. 


Trade Seasonably Quict 


EVANSVILLE, IND., Dee. 13.—Southern Indiana 
hardwood trade has not been very brisk during 
the last week or two. Some hardwood mills are 
being operated on part time, and are having 
rather a hard time getting logs, owing to the 
bad weather. The Maley & Wertz Lumber Co. 
has been trucking in some good logs recently 
from southern Indiana points. 

Local furniture factories are being operated 
steadily and some of them now are engaged in 
the manufacture of radio cabinets. A report 
from Tell City, Ind., is to the effect that the 
two chair factories in that town are closed down, 
and that some of the other woodworking plants 
are being operated on part time. The furniture 
factories are running on full time, and are 
getting their exhibits ready for the mid-winter 
markets at Chicago and Grand Rapids, Mich. 
Cigar box manufacturers report their trade in 
November and December has been much better 
than it was during the corresponding period of 
last year. Box and crate plants are active. Re- 
tail lumbermen report a fair volume of trade 
for this time of year, although many dealers are 
busy on inventories. 

Lumber prices have changed but little. The 
best item in the local market is plain white oak, 
and it is rather lively. Walnut is slow now. 
There has been no improvement in poplar; lower 


‘ization. 


grades are in much better demand than the best 
grades. Gum has been active right along. Elm 
and maple are rather slow. Cottonwood box and 
crate lumber is in good demand. 


The assets of the Obrecht Manufacturing Co., 
Tell City, Ind., have been sold to the Tell City 
Furniture Co. The new owners will use the fac- 
tory building exclusively for dining room furni- 
ture, designed to sell with the company’s bed- 
room furniture. 


Plan for Christmas Party 


BurFaLo, N. Y., Dee. 13.—The Buffalo Lum- 
ber Dealers’ Association will hold a Christmas 
party at the Hotel Statler on Dee. 22. This 
is going to be ‘‘an English affair,’’ but further 
details are not to be made public in advance. 


Horace F. Taylor, president of Taylor & Crate, 
is today entertaining a number of local lumber- 
men at luncheon at the Buffalo Club. They were 
invited to meet Dwight Hinckley, of Cincinnati, 
former president of the National-American 
Wholesale Lumber Association, and W. W. 
Schupner, of New York, secretary of that organ- 
It was stated that they would briefly 
present the new plans of the industry at large 
for improving business in lumber and other wood 
products. 


M. S. Burns, of Palburn (Inc.), who recently 
took a tour abroad as a member of a Buffalo 
party, has recorded in rhyme the experiences of 
the trip and is making a very pleasing Christ- 
mas present of his verses to his fellow travelers. 

Carleton W. Betts has taken a house at Short 
Hills, N. J., a suburb of New York, for the next 


IrmM 


year, and will look after the interests of the 
Betts Lumber Co. in that territory. For some 
time he has covered the metropolitan section by 
making frequent trips from Buffalo. 

Ray H. Bennett, president Buffalo Lumber 
Dealers’ Association, is completing a fine new 
home in North Tonawanda and expects to move 
into it before spring. 

Armand Andrle, of C. W. Bodge & Co., is 
on a two weeks’ trip to the mills of the South. 

Visitors to the lumber trade last week in- 
cluded: R. E. Danaher, Detroit; and his cousin, 
James Danaher, of California; F. R. Ferguson, 
production manager Charles Nelson Co., San 
Francisco; John Luntz, jr., of Greenleaf John- 
son & Son, Baltimore; A. C. Farris, Farris 
Hardwood Lumber Co., Nashville. 


Market Continues Quiet 


WARREN, ARK., Dec. 13.—The hardwood mar- 
ket remains quiet, the movement being light. 
Some gum items, especially common grades, are 
moving at lower prices. Upper grades of gum 
and oak are not moving, FAS white oak being 
very quiet. Hardwood flooring is moving in 
fair volume at unchanged prices. Hickory is 
quiet. The log market is not as active as it 
was expected to be during fall, no doubt due 
to the very favorable logging weather that has 
prevailed. Production has been normal, as the 
mills have run full time. Some mills are still 
running the 55-hour week, while others are run- 
ning 50 hours. Shipments have been in excess 
of new business, while production has been 
slightly ahead of both. 








New Use for Wood Waste—A Body for Oil Paints 


PORTLAND, OreE., Dec. 11—With new avenues found for the util- 








ization of sawdust, prospects are good that before long the old 
familiar sawdust heaps that always have been associated with 
lumber manufacturing plants will be things of the past. The latest 
use found for the mill waste, and probably one of the most im- 
portant from an economic viewpoint, is as body for oil paints, in- 
stead of white lead. Walter Dyer, Portland chemist, is the 
discoverer or inventor of this new usage. Next week he will begin 
mixing paint containing the sawdust body at his home here in 
Portland. To begin with, he will produce the paint in a small way, 
in 5-, 3- and 14-gallon kegs for local consumption. But, being 
from Chicago, it is his dream and ambition eventually to establish 
a large plant in that city. 

Mr. Dyer is an elderly man and began his experiments with 
sawdust paint about two years ago “more to see what could be 
done” than with the idea of commercial production. He was sur- 
prised to find that, in his opinion, pulverized wood makes more 
durable paint than the much more expensive metallic or mineral 
paint. And this opinion, he says is shared by many painters be- 
fore whom he has demonstrated his discovery. 

“The only trouble so far has been to pulverize the sawdust suf- 
ficiently fine for the very smoothest of paint,” explained Mr. Dyer 
today as he produced a number of boards covered with the new 
paint in various tints. “But two burr stones are now on the way 
from Chicago that I know will solve this difficulty. Paint manu- 
facturers have found that the old fashioned burr stones produce 
the finest paint pigments, because they grind with both pressure 
and friction. 

“But for ordinary outdoor work it is not necessary to have the 
sawdust so exceedingly fine. In fact the coarser sawdust is better 
for some purposes, as for example roof paints. When not so finely 
pulverized sawdust is used, the paint acts as a splendid filler, and 


™_™ 


it covers so much better that two coats of sawdust paint are equal 
to three of ordinary paint. 

“I have experimented with sawdust from all kinds of woods,” he 
explained, “and find all suitable, although I think for fine paint 
alder wood is best. Cedar sawdust is very fine, and fir sawdust is 
excellent. The natural juices in the wood, such as oils and tur- 
pentine, are beneficial, for they are liquids that enter into the 
manufacture of paint. The small amount of resin found in fir, too, 
is all right. 

“Decorators have expressed themselves delighted with the pos- 
sibilities in producing the rough surfaces now so popular for in- 
terior walls, because that effect is easily and inexpensively pro- 
duced by using coarser sawdust. These effects heretofore have 
had to be produced in plastering. With sawdust paint, the same 
results can be obtained on any kind of wall—wood or plaster. For 
covering metal, the wood filled paint is far superior to metallic or 
mineral paint, because it does not oxidize. Several bridge con- 
tractors are now experimenting with it in this vicinity. 

“The cost of paint made of white lead and linseed oil is $2 to 
$3.50 a gallon. Wood paint can be produced and sold for half that 
price. Another thing, sawdust is much lighter than white lead, so 
that the weight per gallon will be less than half. This will mean 
a tremendous saving in shipping. Ordinary paint weighs 15 to 16 
pounds a gallon, whereas wood paint weighs only from 8 to 9 
pounds. 

“The sawdust may be dyed or the paint can be given any color by 
employing the usual pigments in the mixture. All metallic pig- 
ments mixed with linseed oil are conveyors of oxygen, and the 
oil is oxidized too much and loses in bulk, causing shrinkage and 
cracks and decomposition. Wood does not absorb this gas, and 
the carbon is most durable and gives a toughness to the oil, pro- 
longing the life of the paint.” 

Mr. Dyer has applied for a patent for his invention. 
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News From Southern Lumber Centers 


To Decide Between Two Sites 

Hor Sprinos, Ark., Dec. 13.—T wo prospective 
sites, each announced as ‘‘ ideal for the purposes 
intended,’’ today were selected by Fred and 
Herbert Dierks, officers of the Dierks Lumber & 
Coal Co.; J. C. Leeper, chief engineer and Fred 
J. Leeper, local manager of the Dierks inter- 
ests, for the townsite and new sawmill the Dierks 
company will build in the Haws settlement, ac- 
cording to Herman Dierks, president of the com- 
pany. 

Each site presented such advantages that offi- 
cials of the company announced they would 
make their decision after a conference at their 
headquarters in Kansas City and would submit 
their report to President Dierks, following the 
latter’s visit to New York. 

The Missouri-Pacifie railroad is spending sev- 
eral hundred thousand dollars putting down a 
first-class road bed and track to the Dierks hold- 
ings which will extend to the site of the pro- 
posed third hydro-electric dam on the Ouachita 
River to be built by the Arkansas Light & Power 
Co. Mr. Leeper today said that as soon as defi- 
nite conclusions are reached the company would 
begin the immediate erection of homes to accom- 
modate the 1,500 persons who will be given em- 
ployment when the development project gets 
under way, and that some of these houses prob- 
ably would be under construction next month. 
Work on the mill, which will cost $250,000, it 
was said, would be started soon after the first of 
the year. 


Changes in Beaumont Concerns 

BEAUMONT, TEx., Dec. 15.—Ben 8. Woodhead, 
president of the Beaumont Lumber Co., oldest 
wholesale lumber concern in this section, an- 
nounced today the retirement from that firm 
after Jan. 1 of M. L. Womack, vice president 
and general sales manager, after fourteen years’ 
service with the company. 

At the same time Mr. Woodhead announced 
that Andrew J. Kaulbach, head of the Kaulbach- 
Sprouse Lumber Co. for the last three years, had 
become a partner in the Beaumont Lumber Co. 
and would succeed Mr. Womack as vice presi 
dent and general sales manager following the 
January election of officers. 

Mr. Womack has been connected with but 
three lumber firms in the thirty-four years he 
has been in the business. For eight years he 
was with William Cameron & Co., first at Waco, 
Tex., and later at Bowie, La.; for twelve years 
he was with the Trinity River Lumber Co. at 
Houston, and for the last fourteen years he has 
been with the Beaumont Lumber Co. He will 
remain in Beaumont during January and assist 
Mr. Kaulbach in becoming thoroughly familiar 
with his new duties and on Feb. 1 will go to San 
Antonio, where he will become associated with 
his son, Thomas L. Womack, in the operation of 
the business of Thomas L. Womack & Co., whole- 
sale and commission dealers in southern pine 
and Pacific coast wood products. This concern 
was organized by young Womack in November, 
1925, before his twenty-first birthday, and has 
grown rapidly; so fast, in fact, that he was able 
to make his proud father an offer to join the 
firm which the latter did not feel he could afford 
to turn down. 

Andrew J. Kaulbach is one of the young and 
aggressive lumbermen for which this section is 
famous. He started his lumber career with the 
Alamo Lumber Co. at Bay City, coming to Beau- 
mont several years ago to take a responsible 
position with the Sabine Tram Co. and, after a 
year with that concern, joined the Nona Mills 
Co. as sales manager, which position he held up 
to three years ago, when he and W. E. Sprouse 
formed the Kaulbach-Sprouse Lumber Co., doing 
a general commission business in southern pine. 
Mr. Kaulbach is president of the Beaumont Hoo- 
Hoo Club. 

On Jan. 1 the Kaulbach-Sprouse Lumber Co. 
will be taken over by W. E. Sprouse and will be 
known as the W. E. Sprouse Lumber Co. The 
new firm will continue the same mill accounts it 


now handles and the business will be conducted 
by Mr. Sprouse on the same high plane that has 
characterized the Kaulbach-Sprouse Lumber Co. 

W. E. Sprouse is also a young man, but has 
had many years’ experience in the lumber busi- 
ness, starting in with a retail yard at Denton. 
For a number of years he studied the manufac- 
turing and sales ends of the business at mills at 
Sour Lake and Oakhurst and then for several 
years was southern Texas representative of the 
W. R. Pickering Lumber Co. He came to 
Beaumont in 1915 to take charge of the lumber 
division of the Gulf Export & Transportation 
Co. He left the Bowie interests to join Mr. 
Kaulbach in the launching of the company which 
he takes over on Jan. 1. 


Operation Closed with Ceremonies 


LAKE CHARLES, LA., Dec. 13.—As was report- 
ed in the Dec. 4 issue of AMERICAN LUMBERMAN, 
the Kinder operation of the Peavy-Byrnes Lum- 
ber Co., with mill at Emad, closed permanently 
on that day after sixteen and one-half years 
of operation, the occasion being celebrated 
with a barbecue to the 500 employees, served 
in one of the big lumber sheds. J. O. Cupples, 
one of the vice presidents, and superintend- 
ent of the Emad plant, acted as master of 
ceremonies, the whistle which marked the saw- 
ing of the last log being blown by Mrs. Cupples. 

Mr. Cupples in his address at the banquet 
read a list of the employees who had been with 
the company during most of its life. Fifteen 
white men had been with it for more than ten 
years and fifteen for more than four years. 
Twenty-four negroes had served the company 
for more than fifteen years and fifteen more 
had served more than six years. At the con- 
clusion of his remarks Mr. Cupples introduced 
Mr. Peavy, president of the Peavy-Byrnes, the 
Peavy-Moore and the Peavy-Wilson companies. 

Mr. Peavy gave an interesting talk in which 
he reviewed the history of the company. He 





People who need food and ex- 
ercise ought to try grapefruit. 


That’s both. 





explained that he and Mr. Wilson had pur- 
chased the timber for the Emad mill from the 
Krause & Managan interests; that payment 
had been made on a codperative plan, the tim 
ber being paid for as cut. He said that while 
the principal stockholders had been himself, 
Mr. Wilson, Mr. Krause and Mr. Managan, a 
great many of the employees owned stock in 
the company and had been instrumental in mak- 
ing the business a success. Mr. Peavy stated 
that for every dollar earned by the company 27.3 
cents was paid for timber, 38.9 cents for salaries 
and wages, 8 cents for State, parish and na- 
tional taxes, 9 cents for supplies and insurance, 
5.2 cents for improvements and expenses and 
11.6 cents to the stockholders. ‘‘In other 
words,’’ he added, ‘‘when the company made 
$5 the employees received $1 and the company 
had to make $10 before the stockholders re- 
ceived $1.’’ Mr. Peavy also gave as the prin- 
cipal reason for the success of the company 
the belief that ‘‘We attempted to make friends 
before we made money, for we believe that 
codperation between labor, capital and manage- 
ment go hand in hand.’’ He paid a beautiful 
tribute to the employees and complimented 
them for the fine spirit of harmony and coép- 
eration they had shown during the sixteen years, 
adding that no effort would be spared to assist 
the men in securing other employment. 

Mr. Cupples called on Mr. Krause, who made 
an interesting talk, filling in some of the de- 
tails of the history of the company and ex- 
plaining the original purchase of the 20,000- 
acre tract of timber land. He also compli- 
mented the workmen on their loyalty and con- 
eluded his talk by stating that workmen gained 
nothing by constantly changing jobs and that 


successful workmen were those who remained 
with a company over a long period of time. 

Short talks were made by Capt. Jack Wilson 
and C. M. Managan, each of whom spoke in 
glowing terms of the excellent manner in which 
the mill had been operated and thanked the 
workmen for their part in the company’s suc 
cess. Mr. Wilson commented on the fact that 
most of the men had stood by the company 
through its hard years and some of them had 
been with the company during vicissitudes of 
two fires. 

Rev. Paul Leeds, who has been in charge of 
the religious work at the mill for about six- 
teen years, also made an interesting talk. He 
was followed by Dr. Cooper, the company 
physician. 

A humorous talk was delivered by Jack Di- 
onne, of Houston, who paid a high tribute 
to Mr. Peavy and Mr. Wilson. 

Besides the hundreds of employees of the 
mill and citizens of Emad who attended the 
ceremonies there were a number of out-of-town 
guests, most of whom were stockholders and 
officials of the company. 


Leaves Louisiana Organization 


NEW ORLEANS, LA., Dee. 13.—The entire 
southern pine industry, and especially mem- 
bers of the Southern Pine Association, re- 
ceived with keen regret the announcement a 
few days ago that V. A. Stibolt, assistant 
general manager and sales manager of the 
Natalbany Lumber Co. (Ltd.), Hammond, La., 
had severed his active connection with that 
company and this week would take up the 
duties of executive vice president of the Rock 
Island Plow Co., Rock Island, Ill. Mr. Stibolt 
will be succeeded as sales manager by O. §. 
Limbaugh, who has been assistant sales man- 
ager of the company since 1921, and _ his 
former position in turn will be filled by 
Charles R. Ketcham, who for the last eight 
years has represented the Natalbany organi- 
zation in New Orleans. R. C. Stainback, 
auditor, will assume the additional duties of 
assistant general manager. Mr. Stainback for 
nineteen years has been connected with the 
company, and prior to that time was with the 
Mississippi Lumber Co., of Quitman, Miss. 

Mr. Stibolt’s active connection with the 
southern pine industry has been marked by 
the greatest advances in merchandising meth- 
ods that have been made in the industry for 
many years. Graduated from Cornell Uni- 
versity as a mechanical engineer, successful 
in his chosen profession, Mr. Stibolt brought 
new ideas and a different viewpoint to the 
lumber business, and as a result of his meth- 
ods, the Natalbany company has a record of 
proficient operating and merchandising un- 
equaled by any other plant in the South. 

Sincerely believing that there was a place 
in lumber manufacturing and merchandising 
for engineering and technical methods applied 
in a practical, common sense way, and at the 
same time realizing that only through codp- 
eration in every department these plans could 
be successfully applied, Mr. Stibolt, with the 
courage of his convictions, has driven steadily 
forward with the one idea in view of improv- 
ing merchandising methods and securing 4 
proper realization for his product. 

He has won the esteem and good will of 
all with whom he has come in contact, and 
has achieved a high place in the councils of 
the National Lumber Manufacturers’ Ass0- 
ciation, the Southern Pine Association, and 
both of the great hardwood organizations. 
For the last two years, he has been chairman 
of the economics and statistical committee of 
the Southern Pine Association and has ren- 
dered to that organization and to the indus- 
try a notable service. He has been an advo- 
cate and earnest proponent of grade mark- 
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ing, and every movement tending toward 
higher standards and ethics in the industry 
has had his unqualified support. His local 
activities included active membership in the 
Rotary Club, director in local banks, and 
president of the Hammond Country Club. 
Under the direction of Mr. Stibolt, with the 
assistance of Mr. Limbaugh, the selling forces 
of the company have been brought together 


in frequent sessions and carefully schooled 
until they are looked upon today as the out- 
standing group of southern pine salesmen, 
having a knowledge of their product and 
working under a standard of business ethics 
unexcelled by any similar group. 

Mr. Limbaugh, the new sales manager, and 
Mr. Ketcham, his assistant, are both young, 
aggressive lumbermen with years of schooling 


in Natalbany policies, and are thoroughly 
equipped to maintain Natalbany’s high 
standards. 

In AvcGust, 1926, Massachusetts imported 
lumber to the value of $281,269; wood manufac- 
tures, $21,767 and wood pulp, $1,098,630, and 
exported wood pulp and wood manufactures to 
the value of $60,536. 





Big Log Makes Novel Home 


SEATTLE, WASH., Dec. 11.—Houses built of 
hewn logs are not uncommon in the Northwest. 
Likewise logs are so large that the lumber from 
a single log is often sufficient to build the 
average 5-room house. However, a home made 
within a single 16-foot log is a novelty, and 
when the feature of mobility is added, then in- 
deed it is a unique place of abode. 

E. A. Wade owns the auto-house shown in 
the accompanying picture. He took a 16-foot 
fir log, 9.4 feet in diameter, weighing 4,250 
pounds, estimated to contain 6,580 feet of lum- 
ber, and made it into the commodious auto- 
home shown. The tree from which this log was 
taken measured 222 feet from the stump to 
the end of the last log considered sufficiently 
large for saw timber. It was 434 years old 
when cut. 

On Aug. 16 the tree was felled and this 16- 
foot log cut off. Three men worked for four 
weeks to hollow it out, leaving a shell 2 inches 
in thickness inside the bark. Most of this 


work was done with 
adzes. It contains a 
combined kitchen and 
dining room, also a liv- 
ing room with two fold- 
ing beds. The kitchen 
is electrically equipped 
and has a built-in china 
closet and other. accom- 
modations possessed by 
the modern kitchenette 
apartment. The living 
room has two folding 
beds, a table, clothes 
closet, the whole making 
avery comfortable home, 

At the present time 
it is being exhibited in 
the yard of the Stockton 
Lumber Co., Stockton, 
Calif. KE. M. Tilden, president of the Tilden 
Lumber & Mill Co., Oakland, Calif., has offered 
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Auto-house built from a 16-foot Douglas fir log by E. A. Wade 





Interior view of auto-house showing part of kitchen, folding beds and 


other built-in conveniences 


his yards, located in various cities of California, 
as exhibition headquarters, The West Coast 
Lumber Bureau, the Sacramento Valley Lumber- 
men’s Club and the Douglas Fir Club of San 
Francisco have interested themselves and are 
coéperating with Mr. Wade to have this huge 
Douglas fir log shown at many cities in Cali- 
fornia. Mr. Wade expects to travel over the 
United States exhibiting his log home. As a 
rule he will work with the retail lumber dealer, 
thus enabling the local lumberman to obtain 
some splendid advertising through showing this 
large log in connection with his local lumber 
business. 


A. C, Dixon, manager of the Booth-Kelly Lum- 
ber Co., Eugene, Ore., was largely instrumental 
in inducing Mr. Wade to plan this program of 
showing the log home in codperation with the 
lumber dealer in each town, and should be given 
much of the credit for this splendid idea for 
advertising ‘‘ Durable Douglas Fir of the Pacific 
Northwest, America’s Permanent Lumber Sup- 
ply.’’ 


Selective Insurance for Homes Urged 


NEW ORLEANS, LA., Dec. 14.—Owing to the 
heavy losses they have suffered as a result 
of the numerous hurricanes, tornadoes, and 
cyclones that have swept the country, insur- 
ance companies have been seriously consider- 
ing an increase in their rates. In an address 
before the New Orleans Insurance Exchange 
lately Morgan D. E. Hite, consulting architect 
for the Southern Pine Association, urged the 
justice of selective insurance based upon 
greater discrimination between well and 
poorly constructed buildings. In support of 
his argument Mr. Hite called attention to the 
fact that most of the losses during the recent 
hurricane in Florida were due to poor con- 
struction, and afforded evidence as to the 
Manner in which various materials and types 
of building reacted to the storm. 

The outstanding fact, Mr. Hite said, was 
that roofs suffered most; not roofing surface 
materials alone, but the roofs as a whole were 
destroyed. This shows that buildings not 
having their roofs securely fastened in place 
and anchored down. in a satisfactory manner 
are not deserving of windstorm insurance pro- 
tection, Mr. Hite said. In well constructed 
pine homes, he pointed out, roofs are auto- 
matically secured, for the framed building 


provides a natural means of anchoring roof 
construction to the framework. 

‘‘In this whole section,’’ he continued, 
‘“the economical material is southerm}pine. One 
sees an overwhelming preponderance of frame 
buildings, no matter what the external skin 
or finish may be—weather board, shingle sid- 
ing, stucco or brick veneer. No other mate- 
rial for the main structural parts of homes 
and other moderate sized structures can com- 
pete with wood in price of material and the 
erection cost. There is no material for a 
wall under 8 inches thick,’’ he said, ‘‘ which 
has the strength of stud framing. Wood 
buildings, when properly framed form a 
woven structure which connects and holds to- 
gether as a flexible unit. Other less flexible 
materials form only the outer walls and are 
held together by the wood floor joists, inside 
partition and ceiling joists. This makes 
wood buildings the only self-supporting struc- 
tures, except possibly steel skeleton and 
monolithic concrete structures, which of 
course are not feasible for homes and build- 
ings of moderate cost.’’ 

Mr. Hite went on to say that poor construc- 
tion exists side by side with good construc- 
tion and it is practicable for the insurance 


agent to inform himself about the relative 
risk of the building he is planning to cover. 
If the companies will handle only selective 
risks they will minimize their losses in times 
of great storms and thus avoid the necessity 
of increasing rates. Bad construction, he 
pointed out, is not entitled to protection any 
more than a man who can not pass a physical 
examination is entitled to life insurance, un- 
less it pays a special rate. 

Under the auspices of the Southern Pine 
Association Mr. Hite is supervising the erec- 
tion of a model hurricane proof home in the 
Lakeview section of New Orleans. This 
building is representative of the basket sys- 
tem of construction, being properly wind- 
braced and securely anchored to its founda- 
tion to resist the force of high winds. The 
basket system of construction is literally a 
knitting together of structural parts so that 
the assembled whole offers a dependable 
solidity and a strong resistance in all re- 
spects. When this home has been demon- 
strated thoroughly to the public, Mr. Hite 
said, the insurance companies will be strongly 
inclined to fix preferred tornado rates on 
homes of this type when they are built under 
careful supervision, 
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Reforestation by Private 


Carrying Costs 
Interest Rates 


In the handling of the subject 
assigned to me I shall not attempt 
to give you a technical discussion 
from the forester’s viewpoint, nor 
tire you with figures or hypothetical 
cases, but rather give you some of 
the underlying principles which 
must be taken into consideration 
if reforestation is to be carried on 
to any great extent by private en- 
terprise. 

I think you will agree with me 
that the production of timber is a 
business enterprise, regardless of 
whether it is publicly or privately 
conducted, but the principles which 
apply to the management of public 
forests and private forests differ in 
important respects. The underly- 
ing law of conservation of energy 
applies equally to public and pri- 
vate forestry. This is, that any 
outlay should produce the greatest 
possible income or benefit, and that 
the direction of such efforts should 
always be toward those forms of 
enterprise which promise the most 
profitable or beneficial returns. 

Private enterprise must rely sole 
ly on making profits in excess of 
costs, else capital is exhausted and 
the enterprise is eliminated. On 
the other hand, a public enterprise 
may and usually should be run, not 
merely for profit but for maximum 
publie service. The public is in 
effect both consumer and _ stock 
holder. Its dividends are received 
not solely in augmented public rev- 
enues and reduction of taxes but 
in more efficient and cheaper serv- 
ice. Public investments also com- 
mand lower rates of interest than 
private loans. 

Because of these conditions the 
field of private forestry will nat- 
uraully be more restricted than that 
of public forestry, and the ten- 
dency of private owners is to 
reduce the forest capital, shorten 
the rotation—or age of maturity— 
and improve only the more profit- 
able chances. 

The economic possibility of un- 
dertaking forest production as a 
commercial or profit-earning ven- 
ture has been seriously delayed, 
handicapped and obseured by pow- 
erful factors operating against the 
success of such ventures and tend- 
ing to discourage private owners 
from attempting them. 

First, we have the competition 
on the market of the immense store 
of virgin timber. I put this first 
beeause the condition of the lum- 
ber market for the last two or three 
years is certainly not conducive to 
the investment of money in the 
growing of new crops, when under 
present conditions profits are 
pretty nearly eliminated in the har- 
vesting of virgin timber. 

Second, we have the long period 
of time necessary to grow a new 
crop of trees. Certainly no one is 
going to put his money into an en- 





*Address delivered at Annual 
Forest Management Conference, 
Victoria, B. C., Dec. 7, 1926. 


terprise of this kind on an entire 
uncertainty; he must be reasonably 
certain that he is going to get his 
investment back, and a fair return 
on it besides. 

Third, we have the possibility 
of destruction by forest fires. 
While great strides have been made 
in the protection from forest fires, 
nevertheless they are a factor that 
must be taken into consideration. 

Fourth, we have the possibility 
of insect depredation, which I think 
you will all agree must be taken 
into consideration if we embark on 
the enterprise of growing new for- 
ests. 

Fifth, we have the uncertainties 
of a system of taxation which is 
wholly at variance with the char 
acter of the income to be derived 
from reforested lands. The gen 
eral publie, however, seems to be 
awakening to the situation, as a 
uumber of States at the last elec- 
tion approved enabling acts that 
will permit passage of forestry tax- 
ation laws. 

The trouble has been that we 
lumbermen are too slow to work out 
these problems ourselves, and have 
left them to theorists and well 
meaning people, while if we had 
done a little thinking ourselves and 
some investigation work we would 
have been able to arrive at a sound 
solution, notwithstanding the un- 
certainties and difficulty of fore- 
casting the future. 

I am not one of 
those who _ believe 
that reforestation 
by private enter- 
prise is wholly im- 
practicable, as I 
can conceive cer- 
tain situations and 
conditions wherein 
it may be made 
profitable. 

Forestry is an 
empirical art and 
not a mathematical 
science. The two 
major premises 
upon which it rests, 
namely human 
needs expressed in 
consumption o f 
forest produets, 
and the vital forces 
of tree life in their 
reaction to the com- 
posite factors of 
site, ineluding eli- 
mate and soil, can be measured and 
predicted with only approximate 
accuracy. Yet upon these forecasts 
and appraisals forest finance must 
depend for its conclusions. This 
condition does not differ from that 
inherent in any other field of praec- 
tical human effort dealing with dy- 
namie forces, 

With some of the things which 
I have expressed above in mind, I 
reached the conclusion that if the 
company which I represent was to 
go into the business of reforesting 
its eut-over lands, it would do so 
only and when it had itself made a 
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President Boise-Payette Lumber Co., 
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careful investigation and arrived at 
its own conelusions, and not by 
what someone else had said. We 
are now making such investigations, 
which by necessity will require a 
number of years, but I believe when 
we get through we will have some 
facts from which we will be able 
to determine whether or not it is 
practicable, from an investment 
standpoint, to reforest our cut-over 
lands. 

I wish to say to you, however, 
that no two situations are alike and 
each must be worked out in accord- 
unce with its own peculiarities. 

Getting down now more concrete- 
ly to my subject, namely, what are 
sound principles in figuring carry- 
ing costs, interest rates, probable 
utilization, ete., the lumbermen 
have conflicting counsel and this 
must be clarified to meet our needs. 


Direct Cost of Growing Forest 


The cost of growing private for- 
ests can not be reduced to any 
universal principle or formulae, and 
that is what makes it so discourag- 
ing. However, I shall attempt to 
call to your attention some of the 
things that in my mind must be 
tuken into consideration. First of 
all we have the item of land in- 
vestment. There are several theo- 
ries as to how this should be fig- 
ured, possibly all of them more or 
less sound, but from the average 
business man’s 
standpoint this 
should be figured at 
its disposal value 
after the virgin 
timber has been re- 
moved. The values 
of such lands will 
vary according to 
localities and con- 
ditions possibly 
from $1 to $10 an 
acre. 

Second, we have 
taxes, and assum- 
ing that these will 
be assessed on the 
land at a nominal 
value, the annual 
taxes would prob- 
ably range from 5 
to 20 cents an acre, 

Third, we have 
fre protection, 
which is now rang- 
ing from 2 to 40 
cents an acre. I be- 
lieve we have a right to assume 
that as time goes on we will have 
better prevention and less _ fire 
fighting, and that there will be a 
tendency to bring the minimum up 
ind the maximum down. The three 
items mentioned I would eall direet 
costs—or those which ean be de- 
termined with some degree of ac- 
euracy. 

For the sake of argument, let us 
now assume that we have a going 
concern, with enough virgin timber 
back of it to continue in operation 
for forty years under its present 
method of operation (I think you 


nterprise 


Probable 
Utilization 


will agree with me that there are 
not many such concerns), which 
purposes to go into the business 
of re-foresting its cut-over lands. 
It finds that in order that the best 
results may be obtained it is abso- 
lutely necessary to change its log- 
ging methods and to leave a certain 
number of trees on the ground 
which, if cut now, have some value, 
and it must be more careful in 
slash disposal. It is obvious that 
this is bound to increase its yearly 
costs. If this is added to its pres- 
ent cost of logging, it means that 
the concern will have less profit 
from the year’s business. If such 
is the case, then why should the 
extra expense so incurred not be 
charged to the growing of new for- 
ests? There are some who argue 
that in the case of a going concern 
with plenty of virgin timber, start- 
ing in to reforest its cut-over lands 
for the purpose of perpetuating the 
business, all such items of expense 
should be charged against the 
year’s business, and not be taken 
as a part of the expense in grow- 
ing new forests. Also that no land 
value should be considered as a 
part of cost of new forest, as this 
was a part of the original invest- 
ment and as such should so remain. 
Any good business concern under 
present day methods department- 
izes its business, and all items of 
expense applicable to departments 
are charged against them, so that 
it may know whether a department 
is profitable or not. If it finds 
that a department is not making 
money, it is usually closed out. 
Why is not the growing of new 
forests, if undertaken, a separate 
and distinct department of such 
business, and, if so, why should not 
all expense incurred by reason of 
reforestation be charged against it 
for the purpose of arriving at cost? 
Most certainly if this is not done, 
it must be deducted as a part of 
the expenses of the year’s busi- 
ness, and will simply reduce your 
income for that year by the amount 
of such expense. 


Excludes Taxes on Virgin Stand 


If the items which I have men- 
tioned are to be charged as a part 
of the cost of growing a new for- 
est, then there are many things 
that must be taken into considera- 
tion before you ean arrive at the 
correct figures to be used in order 
to be fair. Suppose we find that 
after a certain acreage has been 
cut taxes are increased on the re- 
maining stand so as to take up 
the slack to produce enough rev- 
enue to meet the requirements of 
the political subdivision, and the 
cut-over lands assessed at only a 
nominal value, the taxes on which 
umount to 5 to 15 cents an acre a 
yard; my contention would be that 
no part of the additional tax on the 
remaining stand should be added 
to the cost of reforesting. 


Take the expense of forest fire 
protection. Only such expense as 
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is in excess of what would have to 
be expended anyway, is chargeable 
to the cost of growing a new for- 
est. 


Interest Charge Complicates 


After we have arrived at land 
value, taxes, and cost of protec- 
tion, then we reach the item of in- 
terest which, from the fact that 
so much has been said about it 
and no two people seem to agree, 
makes it look like a very trouble- 
gome question. From an account- 
ant’s standpoint, interest is in no 
way a part of cost, but must be 
taken into consideration in arriv- 
ing at cost value at the end of a 
certain period of time. 


Aside from rate, which itself 
makes a tremendous difference in 
long term calculations, the ques- 
tion is whether compound interest 
applies at all. Some experts agree 
that it should be recognized in all 
carrying costs on the ground that 
moneys so expended if otherwise 
invested might earn it. We have 
those who admit the compound in- 
terest theory, but say that a lower 
rate should be used. We have an- 
other group which holds that com- 
pound interest applies no more to 
growing forests than to ordinary 
timber investments which seldom 
earn it; that it should be consid- 
ered an earning, if earned, more 
logically than a cost. In other 
words, that if you make a forest- 
growing enterprise carry 6 percent 
compound interest and get out 
even, it has already paid well 
without any further profit on the 
crop. They also argue that after 
any such enterprise becomes self 
supporting, so that money need 
not be borrowed, it is the current 
profit above current costs, rather 


than theorizing on alternative in- 
vestments that might have been 
made, that determines the inves- 
tor’s satisfaction. In other words, 
that if at any date a portion of 
the second growth tract returns 
enough to repay prior cost with 
compound interest, and thereafter 
other portions of the holding keep 
up a profit above all costs, it is 
not necessary to reckon interest 
charges on any portions being so 
carried while awaiting cut. 

Put it still another way: Should 
reforestation calculations embrace 
compound interest at all, after the 
forest operation as a whole, includ- 
ing returns from old timber or any 
second growth when it becomes 
merchantable, is able to pay out 
while meeting carrying costs an- 
nually? Or is it correct to say that 
any use of moneys for this purpose 
represents reduced current profits? 
Or should we not go this far but 
still say they obviate the necessity 
of finding other capital and paying 
interest on it; also that if they do 
earn interest in growing trees they 
earn it instead of costing it. 


Obviously one of the fundamen- 
tal differences lies in whether the 
entire lumbering enterprise is re- 
garded as a unit or is continually 
being redivided into acreage por- 
tions of differing financial status. 
Either viewpoint may be correct in 
theory. Regard lumbering, or any 
operation, in the abstract, as con- 
tinuous, and the interest charge 
does disappear; but regard the op- 
eration merely as an investment by 
stockholders to be continued only 
while it is profitable, and the sit- 
uation may reverse. The practical 
question is how to regard it in any 
given case, which obviously depends 
on company policy, and this is 


determined by circumstances. 

My own conclusions are these: 
That lumbermen are not necessar- 
ily committed to continue in busi- 


ness after they- have liquidated © 


their timber investment and used 
any second growth merchantable 
timber produced up to that time. 
That they desire to avoid all un- 
necessary forestry charges, thereby 
having that much more profit. I 
believe that every age class of sec- 
ond growth should be relieved of 
interest charges when it becomes 
merchantable and can yield a .re- 
turn to pay cost and interest 
eharges. Then it starts again 
without the continued accumulation 
of compounding. 


Putting it in a different way, my 
conclusions are these, and apply 
equally to a going concern or a con- 
cern that goes into the business of 
growing new trees: Costs should be 
arrived at along the lines which I 
have suggested, and these costs at 
the end of the period of time will 
represent the direct costs of grow- 
ing a new crop; then to arrive at 
cost value there should be added 
compound interest at 6 percent up 
to the time that the new crops are 
ready to harvest. The interest 
charge should represent what we 
have a right to expect to earn on 
an investment. You may say that 
6 percent interest is too high to be 
compounded over a long period of 
time, and I would say, ‘‘ Yes, such 
would be the case if there were not 
so many uncertainties as to the 
possible results.’’ The Government 
has recognized that 5% percent is 
a reasonable yearly return on one 
type of long time investment, name- 
ly the railroads, and has author- 
ized the Interstate Commerce Com- 
mission to fix rates that are ex- 


pected to earn such return. Hav- 
ing arrived at costs, it then becomes 
necessary to consider the value of 
the timber standing on the ground 
at the end of the period. Also the 
question of utilization standard 
profoundly affects all conclusions. 


Utilization Is Final Factor 


The forester can approach accu- 
racy in predicting growth and vol- 
ume of wood obtainable at any fu- 
ture time, but what this amounts to 
in utilizable yield at that time de- 
pends on the minimum size of trees 
to be taken, how far into the top 
it will be used, and how the ¢con- 
tents are figured. If board foot 
yield is to be the measurement, it 
makes some difference whether we 
admit 8-inch trees or demand 12- 
inch trees, whether we figure 8-inch 
tops or 4-inch tops, and what log 
scale we apply in either case. In 
order that we may arrive at a con- 
clusion, it will be necessary to pre- 
dict the future in the next sixty or 
seventy-five years, and determine 
whether or not the market at that 
time will permit of the utilization 
of the smaller trees. 

As to what log rule is used, I 
don’t know that it makes any par- 
ticular difference; values will be 
figured out based upon whatever 
Jog rule is used. In other words, 
if Scribner ’s Decimal ‘‘C’’ log rule 
is used in determining the log feet, 
it would naturally figure more value 
per thousand feet of logs than if 
the so called ‘‘International’’ rule 
be used, as we would figure on a 
different basis, knowing that this 
rule practically eliminates any 
over-run. 

I shall be very happy if anything 
that I have said helps anyone in 
the working out of the problem 
of reforesting cut-over lands. 








Southeastern Mills Approve Grade Marking 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., Dee. 15.—Resolutions 
adopted by the Southeastern Forest Products 
Association in the meeting held here today 
called for a reduction in the corporation tax to 
10 percent; a sensible reforestation program for 
Florida, Alabama and Georgia; and that grade 
marking and guaranteed inspection be made a 
policy of the association. This meeting was 
called to order by President J. H. Dowling at 
the Mason Hotel at 9:30 o’clock, and is the 
first held by the association since its formation 
several months ago, when it assumed the duties 
of the Georgia-Florida Saw Mill Association. 
Following the invocation by Rev. Robert H. Me- 
Caslin, President Dowling reviewed the activ- 
ities and purposes of the association, and 
strongly recommended a scientifically and sys- 
tematically planned reforestation program for 
the States covered by his association. A resolu- 
tion was submitted on Mr. Dowling’s recom- 
mendations and was adopted this afternoon. In 
his review of activities, it was shown that several 
new members have been acquired. 

The results of the extension work have proved 
very gratifying and will be further pushed dur- 
ing the coming year. Following an address by 
Mrs, A. T. Stone, of New Orleans, statistician 
of the Southern Pine Association, in which she 
stated that not only lumbermen but all business 
men of the South want the corporation tax re- 
duced, a resolution was adopted seeking a re- 
duction in the tax to 10 percent. It was fur- 
ther resolved that a copy of the resolution 
should be sent to representatives in Congress 
of the three States represented at today’s 
meeting and to other organizations and civic 
bodies, with the request that they, too, adopt 
them. Mrs. Stone pointed out that the tax is 
Unjust, especially in view of the great surplus 
ainounced by the Treasury Department. 


A report of the executive committee was made 
by Executive Vice President J. Ben Wand in 
the absence of W. C. Sherman, chairman of that 
committee. A detailed report of the growth 
of the association during the few months of its 
existence shows that it has taken the lead in the 
three States which it covers, and there are few 
mills that have not come into its fold. 


A report of finances showed the association in 
excellent condition and fully prepared to carry 
out the work it has started. Mr. Wand recom- 
mended affiliation with the National Lumber 
Manufacturers’ Association in the form of a 
resolution, which was acted upon at the after- 
noon session. 

Grade marking and guaranteed inspection 
were discussed by Secretary E. C. Harrell, who 
stressed the importance of the former in the 
extension of sales of the products of the mem- 
bers. Mr. Harrell, who is thoroughly experi- 
enced in association work, stated that the asso- 
ciation can not expect to fulfill its purpose un- 
less the mills will agree to grade marking and 
branding of their product. There have been 
numerous occasions of objections to products 
from member mills which could not be handled 
properly, due to the fact that the lumber in 
question could not be positively identified. The 
fact that other organizations have adopted 
grade marking and branding is an assurance of 
its worth. Secretary Harrell was abetted in 
his stand by W. R. Turner, Harry L. Askew and 
J. S. Foley, all of them large manufacturers, 
who stressed the importance of the mills getting 
away from the idea that they would always be 
able to get the users of their products to use 
their regular run of stock and to consider the 
demands of the retailers in their requests for 
assortments of lumber in specified lengths and 
widths. 

Mr. Foley stated that the fact that all com- 


petitive woods are in position to cater to their 
trade in much better fashion than southeastern 
pine mills is one of the greatest defects in the 
industry, and that this defect must be corrected 
at once by full codperation between the manu- 
facturers and retailers or further inroads by 
competitive woods are inevitable. 

The report of the public relations committee 
was made by J. Baker Arnold, the discussion 
of which was led by W. T. Neal and J. M. 
Griffin. The handling of labor in several sec- 
tions of the Southeast has become a problem, 
though this situation was shown to be on the 
mend among the operators. 

Railroad conditions are excellent and the mills 
are getting their full share of codperation from 
the carriers. 

Discussions of the several recommendations 
took up a good part of the afternoon session, 
and resolutions as mentioned above were 
adopted last night. 

The visiting manufacturers and their wives 
were tendered a banquet in the main dining 
room of the Mason Hotel by the members of the 
Jacksonville Wholesale Lumber Association, to 
which all of the Jacksonville retail dealers were 
invited. T. M. Keller very ably served as toast- 
master, and addresses were made by several 
of the visiting and local lumbermen. 





OcTOBER SALES of the sixteen reporting furni- 
ture manufacturing interests in the Eighth Fed- 
eral Reserve district fell 8 percent below those 
of the same month in 1925, and 11.4 percent be- 
low the September total this year, according to 
the report of the Federal Reserve Bank of 
St. Louis, Mo. Stocks on Nov. 1 were 2.6 per- 
cent smaller than a month earlier, but 33.7 per- 
cent larger than those on Nov. 1, 1925. Dealers 
continue to purchase closely to a necessity basis, 
and large stock orders are reported scarce. 
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Timber Owners, Foresters and Officials Confe 


Victoria, B. C., Dec. 9.—The annual forest 
management conference of the private western 
forest organizations with State, Federal and 
British Columbia forest departments in ses- 
sidn at the beautiful Empress Hotel here, this 
week, has been well attended by representa- 
tive men from all the sections of this huge 
area, included in five western States and Brit- 
ish Columbia as well as some from further 
districts such as the Province of Quebee and 
the commonwealth of New Zealand. 


|Nore: A preliminary telegraphic report of 
this conference appeared on page 63 of the 
Dec. 11 issue of the AMERICAN LUMBERMAN.— 
EpIror. | 

The program was appropriately decorated 
with flags of Canada and the United States 
with the caption, ‘‘ Under Two Flags—Forest 
Protection.’’ 

It was also stated on the cover of the pro- 
gram that the conference was: ‘‘ Held in Vic- 
toria in Appreciation of British Columbian 
Coéperation,’’ 

It was a gathering of private timber own- 
ers, State, provincial and national forestry 
officials and representatives of forest schools 
and private forest protective and reforesta- 
tion organizations. 

The subjects of real importance covered 
such a wide field of activities that even in 
a four-day conference it was scarcely possible 
to bring out in a relatively comprehensive 
way the great importance of each subject. 

In a territory of this magnitude there is 
such a variety of conditions that there are 
lessons to be learned which are peculiar to 
gach of hundreds of locations. 

Although the conference was held in ‘‘a 
land flowing with milk and honey,’’ the enter- 
tainment features were relegated to the back- 
ground for the more serious considerations of 
the many problems at hand. 

Great Hoo-Hoo entertained the visitors with 
a banquet and concatenation Tuesday night. 
Wednesday evening an informal dinner was 
held, but seldom has a conference of this kind 
been held where the interest in every discus- 
sion was so evident and where one session 
following another all so universally held the 
earnest attention of the vast majority of 
those in attendance, 


Change in Attitude 


Looking over the past to the early meeting 
held under the auspices of the Western For- 
estry & Conservation Association it is grati- 
fying to note the change in attitude between 
loggers or timber owners on one hand and 
national or State forestry officials on the 
other. At the first gatherings there was a 
prevalent air of suspicion between the go- 
called theoretical foresters and the practical 
lumber operaters, whereas today there is 
every evidence of respect by each for the 
other and the greatest degree of hearty co- 
operation between them, working to the same 
end, namely: The proper utilization and con- 
servation of a great national resource. 

Publicity, education and fire protection re- 
ceived the most attention during the first day’s 
preliminary committee meetings. 

Redwood, Port Orford cedar, western red 
cedar, Douglas fir, Pondosa pine, California 
white pine, Idaho white pine, western hem- 
lock, Sitka spruce, sugar pine, Engelmann 
spruce were principal species under consid- 
eration. 

‘*Eternal vigilanee’’ and ‘‘On your toes’’ 
were typical expressions used in summing up 
fire prevention in logging camps and ‘‘ Fire 
consciousness’’ expressed the ultimate goal of 
publicity work with the general public. 

The conference developed the thought that 
year-around camp firewardens, employed by 
logging operators are a probability of the near 
future. Further than that logging camp fire- 


wardens will be considered the most impor- 
tant men in the camp. 

The conference went on record urging all 
operators to eliminate smoking in the woods 
by members of their crews. 

Special forest patrolmen in uniforms—pos- 
sibly bright red uniforms—and whose duty 
would be to ascertain causes of man-made 
fires and arrest offending parties were urged 
for highways running through forests. 





Officials Express Impressions 


Interested officials of the conference ex- 
pressed their impressions of the sessions as 
follows: 

PRESIDENT A. W. Lairp.——“The outstanding 
thought brought out by these meetings, in my 
opinion, is that although there are honest differ- 
ences of opinion at times, there is no clashing of 
interests between the practical operator or tim- 
ber owner and United States forestry officials. All 
are striving for a common end and in a coéjperative 
spirit to gain the most knowledge of practical 
means to preserve our forest resources.” 

Forester E. TT. ALLEN.—“The field is such a 
broad one that it is impossible to cover it fully in 
a conference of this kind. The good that comes, 
however, from bringing the various interests to- 
gether and securing a consciousness of identical 
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Potlatch, Idaho; 
President 


Cc. S. CHAPMAN, 
Tacoma, Wash. ; 
Secretary-Treasurer 


interests is immeasurable. Bach year these men 
go back to their dyties with new angles of thought 
to follow, and a desire to codperate with others. 


Many of the discussions are interesting to the 
technician only but a realization of the worth- 


while work of many different agencies is brought 
home to all—operators and foresters alike.” 

Secy-Treas. C. 8. CHAPMAN.—‘‘The annual meet- 
ing of the Western Forestry & Conservation Asso- 
ciation was particularly notable in the wide range 
of its attendance and the careful manner in which 
the various subjects on the program were presented 
and discussed. Damage to standing timber through 
the agency of forest insects was given more than 
usual consideration and plans made for more 
adequately meeting this situation. Need for bet- 
ter organization to meet bad fire seasons was 
stressed from numerous angles and definite plans 
suggested for improvements which should reduce 
losses through the unusual fire.” 


Value of Scientist’s Aid 


That the logger and timberman has learned 
the value of technical knowledge and the de- 
pendence of his business on the aid of the 
scientist was brought out in the interest 
shown by these operators in the work of en- 
tomologists, weather bureau officials ete. 

Widespread interest in the organization’s 
work was evidenced by the attendance of dele- 
gates representing five forest protective or- 
ganizations of eastern Canada, Arthur H. 
Graham, Ottawa, Can.; Ovid M. Butler, Amer- 
ican Forestry Association, Washington, D. C., 


——$—_—__ 


and A. N. Perham of the State forest service 
of New Zealand. 

The program was divided into sections; 
Tuesday morning was the opening session, 
with reviews, reports and organization work; 
Tuesday afternoon was the forestry session; 
Wednesday was protection day and Wednes. 
day afternoon was the fire session; Thursday 
morning, the last session, was insurance seg. 
sion, 

Subjects covered ranged from collection of 
tree seed through the long series embracing; 
Tree planting, taxing cut-over and reforesting 
lands, research work, restocking habits, slash 
hazard, forest legislation, insect control, tim- 
ber diseases, equipment, law enforcement, 
conflagration hazard, weather forecasts, pub- 
licity. 


Express Preferred Accomplishments 


A comprehensive report would fill a volume 
of considerable size, but perhaps the best brief 
of the consensus of those present in what the 
conference might accomplish is contained in 
the following resolutions passed unanimously: 


Believing that under-statement and over-state 
ment of forest fire losses are alike injurious to 
public understanding and welfare, we urge upon 
all forestry agencies and upon the press the de- 
sirability of obtaining and issuing the exact facts 
and recommend every agency to systematize its re- 
ports to this end. 

Insurance of timber and reforestation is as logi- 
cal as insurance of other property resources and 
lags mainly because of lacking interest and co- 
operation among insurance companies and forest 
owners. We hold both responsible for more active 
and organized effort and pledge our own facilities 
to this end, 

Progress in forest protection and forest manage- 
ment demands constant research and experiment to 
substitute individual responsibility and localized 
methods for blanket rules based on _ insufficient 
general information. We urge the acceptance and 
encouragement of this policy as the duty alike of 
lumbermen, foresters and public. 

The constantly increasing number of man-caused 
fires indicates need for greater prevention efforts. 
It is believed of greatest importance that each of our 
States develop an efficient forest constabulary to 
deal with law enforcement as a means of reaching 
the careless and criminally negligent minority of 
our population. 

We recommend the effort in some of our western 
States looking to enactment of equitable laws 
governing the taxation of reforesting lands. It 
is of the greatest importance that legislation be 
enacted in all of them whereby owners of forest 
properties may be encouraged so to manage these 
properties that successive crops will result, and we 
pledge support to any effort which gives promise 
of practical results. 

Believing that educational work carried on by 
our various protection agencies has been of great 
value and that an extended campaign of this 
nature will result in a reduction of fire hazard, 
we again urge that private, State, provincial and 
Federal agencies devote more thought and money 
to reaching the public with material which will 
keep constantly before them need for forest pro 
tection and perpetuation. : 

As agencies actually engaged in forest protection 
and expending large sums therein, and basing our 
recommendations on competent knowledge, we urge 
upon Congress that Federal appropriations as fol- 
lows are absolutely necessary to complete a Pacific 
coast fire control program which will be effective 
and toward which we ourselves are contributing 
in far greater proportion: $1,250,000 for the 
promised Federal cotperation with States under 
the Clarke-McNary law, to the success of which 48 
a constructive forest policy measure in all except 
its Federal support, we are abundantly able to tes 
tify; $250,000 increase over present national 
forest appropriations to give fire preventive facill- 
ties approaching those given by local agencies t0 
surrounding forest lands ; $75,000 for protection of 
forested public domain, now left largely to the care 
of non-Federal agencies; $25,000 to enable the 
weather bureau to give the information necessary 
for effective and economical fire control. 

We urge a continuation of air patrol of the 
forested regions of the Northwest. The work of 
last season was productive of excellent results and 
fully warrants Congress in providing necessary 
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n Protection, Conservation and Regrowth 


funds to continue and extend this means of fire 
protection and control. 

we further endorse the codperative work of 
federal, State and private agencies to control for- 
est insect depredations and destructive tree di- 
seases, particularly white pine blister rust, and 
emphasizes that heavy Federal ownership in jus- 
tice compels Federal expenditure to meet codpera- 
tive programs agreed upon. 

Appreciating that progress in reforestation and 
the management and protection of forests is con- 
tingent upon technical research, we commend the 
policy of the United States Forest Service in es- 
tablishing regional forest experiment stations, and 
hope for the expansion of these studies. 

We desire to express appreciation to the officers 
and members of this organization, who recently 
yisited Washington, D. C., to explain to the ad- 
ministration the situation and needs of forest pro- 
tection on the Pacific coast. 

The present status of insect depredations forcibly 
impresses uS with the urgent necessity of imme- 
diate action in control and research. We wish 
to urge our congressional delegations to call upon 
Congress and provide adequate freedom for the 
jureau of entomology for the scientific study of 
insect problems in our western forests, and to 
provide means whereby control measures on public 
lands of the United States may be conducted. 

We desire to express appreciation of the hopsital- 
ity which has been extended to us by our Canadian 
friends, as well as for the material aid given us 
in the conduct of our meetings. 


TUESDAY MORNING 


As is customary, A. W. Laird, Potlatch, 
Idaho, started the proceedings by delivering 
the president’s address. Mr. Laird has been 
president of the organization about ten years, 
having succeeded Judge A. L. Flewelling, who 
was president of the organization from its 
beginning in 1909 until he severed active con- 
nection with the lumber industry of the North- 
west, and took up his residence in southern 
California. 

Mr. Laird paid a pretty compliment to Vic- 
toria in explaining why the forestry confer- 
ence was held in that city two years in suc- 
cession. He did not review past performances 
of the association, but spoke of its hopes and 
aspirations for future accomplishments. He 
touched on the last year as an extremely bad 
fire year, saying: ‘‘There is not a man here 
who believes we have the fire hazard whipped. 
We came through last year with great credit 
considering what was at stake and with rela- 
tively light losses, but we must apply the les- 
sons learned and make progress.’’ He dwelt 
on the great importance of the Clarke-MeNary 
law and the necessity of its full support. 

The next subject was ‘‘British Columbia 
Forestry Problems,’’ by P. Z. Caverhill, chief 
forester of British Columbia. Mr. Caverhill 
brought out that forestry problems are prob- 
lems of forestry lands, transportation and 
population, or more particularly relation be- 
tween population and forest lands. ‘‘In Brit- 
ish Columbia the principal forest problem is 
economic because there is a surplus of prod- 
ucts, yet stumpage now being harvested can 
never be replaced. If stumpage prices could 
be increased I believe many of our forest 
problems could be solved. 

“In British Columbia 85 percent of the 
products of our forests are exported. With a 
dense population lower grades can be mar- 
keted locally. The Pacific Northwest has a 
big handicap in marketing any but larger 
‘izes and higher grades. Lumber manufac- 
turers have been operating at a loss during the 
last few yars.’? 

Mr. Caverhill prophesied reasonable insur- 
ance rates for standing timber in the near 
future. He quoted figures showing the small 
amount of actual.fire losses to standing timber 
m recent years and told of low insurance 
tates on standing timber in Finland. 

Mr. Caverhill discussed silviculture. He 
*xpressed the opinion that provision would 
“ave to be made to leave proper seed trees 
Operating licenses in British Columbia. 


During the last year an act for forest de- 
velopment has become operative with a statu- 
atory fund of 3 cents for each thousand feet 
of royalties and a fund of $66,000 became 
available last April. 

A. N. Perham, State forester, New Zealand, 
expressed his interest in the discussion, say- 
ing: 

We have a forest too slow in growth to repro- 
duce and we have to introduce new species that 
will grow faster. We find the ones of most import- 
ance are your species on the Pacific slope which 
we are studying. We import the seed from British 
Columbia. 

Mr. Laird introduced A. H. Graham, of 
Quebec, that country still producing ‘‘the fa- 
mous white pine.’’ He briefly explained the 
work of the six forestry organizations in the 
Province of Quebec, including one provincial 
body. 

Report of Forester in Charge 

E. T. Allen, forester, reported in part as 
follows: 

A hopeful thing about our attitude of the last 
year or two is that we are getting more impatient 
and exacting. We begin to worry over the weakest 
links in the chain. This has had very definite re- 
sults in repairing some links. It has also made us 
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for Washington for Oregon 


discover great weaknesses in others that have been 
somewhat overlooked. 

About the first distinct repair, after we dis- 
cussed matters here last December, was in the 
fire-weather information system. We went direct 
to the White House and got results. Congress was 
persuaded to provide for a great improvement in 
the system. 

Your association went again to Washington two 
months ago, just before the administration closed 
its budget, enlisting the support of a remarkable 
delegation representing private forest responsibility 
all over the country and especially in our coast 
States, and Mr. Laird laid the entire situation be- 
fore the’ President and Director Lord. The budget 
figures were re-considered and increased several 
hundred thousand dollars. More than that, the 
underlying principle and its support by our several 
agencies in the West were recognized by the ad- 
ministration and given wide publicity. 

Mr. Allen further briefed the accomplish- 
ments of his organization during the last year 
and pointed to further paths of progress. 

R. H. Chapler of the protection department 
of the association went into the subject of the 
1926 fire review and losses. He had the sta- 
tistics of losses and protection work for the 
five western States on a chart on the wall. 
These figures told a graphic story of what 
was in many sections of the Pacific coast one 
of the most hazardous fire years on record. 

R. V. Stuart, of the British Columbia forest 
service, also reviewed the last season. His 
report showed an extremely hazardous season 


in many parts of the province. But, consid- 
ering actual losses, it seems that the work 
done was very creditable. 


TUESDAY AFTERNOON 


The first subject under discussion was the 
‘*Status of Reforestation Tax Measures.’’ 
George W. Peavy, dean of forestry at Oregon 
Agricultural College, spoke of the laws in 
Oregon. He told of the proposed timber tax 
for Oregon that has been drawn up during 
last year, pointing out both good and bad fea- 
tures of the measure. He advocated caution 
and due consideration with deep study of 
measures before putting them before the 
publie: 

S. R. Black, San Francisco, Calif., in dis- 
cussing the laws of that State, said: ‘‘We 
have our tax measure on the books. It is 
good.’’ He explained how the measure was 
put over in California by absolute 100 percent 
codperation of all forest industry bodies. 

Dean Hugo Winkenwerder, of the college 
of forestry, University of Washington, Se- 
attle, explained the status of forestry legisla- 
tion in Washington, where forestry interests 
hope to put through a constitutional amend- 
ment that will give the State a tax law mak- 
ing possible private reforestation of cut-over 
lands. 


Report of Research Department 


Norman G. Jacobson, in reporting for the 
research department, told of surveys in va- 
rious districts and interesting facts brought 
out particularly the problems of caring for 
cut-over lands. He told of codperation of the 
Potlatch Lumber Co. in northern Idaho, the 
work of the Boise-Payette Lumber Co. in 
southern Idaho and the 1925 survey of the 
Grays Harbor district where two-thirds of 
the area has been cut over. Much other ex- 
perimental work was summarized. 

Under the general topic of ‘‘ Restocking 
Habits’’—‘‘Fir Types’’ were discussed by 
T. T. Munger, director Northwest Forest Ex- 
periment Station. He went into very inter- 
esting details of fir silviculture experiments. 
His conclusions were that the land to be re- 
forested must be insured against accidental 
fires; that slashing must be burned; that a 
seed supply must be provided from bodies of 
standing timber awaiting cutting, from trees 
of low value or from sound seed trees; and 
that after reproduction is established grazing 
should be allowed on the land, thereby lessen- 
ing the fire hazard. 

‘*Pine Types’’ were discussed by Dean 
F. G. Miller, University of Idaho. He reported 
on studies made by University of Idaho fac- 
ulty members in the pine forests of Idaho 
and showed the great value of protecting re- 
growth. 

‘*Pine Types’’ were also discussed by E. I. 
Kotok, director of the California Forest Ex- 
periment Station. 


Economic Factors to Be Considered 


A paper of unusual interest to lumbermen 
was that of C. A. Barton, president of the 
Boise-Payette Lumber Co., Boise, Ida., and also 
president of the Western Pine Manufacturers’ 
Association. This paper is interesting because 
it takes up the economic factors that must 
be considered by the private operator inter- 
ested in reforestation. 

[Nore: This paper in full appears on pages 
58 and 59 of this issue.—EDIToR. | 

R. H. Rutledge, district forester, Ogden, 
Utah, further carried on this discussion. He 
pointed out the importance of the manner in 
which interest is figured. 

The Slash Hazard 

‘‘Slash Hazard’’ was covered by F. A. El- 
liott, State forester of Oregon. ‘‘ For the first 
time in history fires repeatedly ‘crowned’ in 
yellow pine timber’’ was one of the many 
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pertinent statements by Mr. Elliott. He said 
the last season was one that would cause 
most any operator in Oregon to look askance 
at any method of slash disposal. He spoke 
of slash disposal as a great unsolved problem. 

Swift Berry, Placerville, Calif., discussed 
slash disposal as practiced by the Michigan- 
California Lumber Co. in its sugar pine hold- 
ings and he said he believed its system would 
apply throughout the California sugar pine 
district. 

W. D. Humiston discussed burning of slash 
in the past. He told of losses to young 
growth and development of vegetation pro- 
ducing a greater fire hazard. Two years ago 
the Idaho legislature passed a forestry law 
that provided for piling and burning only 
upon special permission from the State for- 


ester. He believed this law had bettered 
conditions. 
A letter from Alex Polson of Hoquiam, 


Wash., was read by President Laird advocat- 
ing no burning of slash in the fog belt. 

J. H. Walker, also of the fog belt, said in 
reply: ‘‘ Boys, you can’t reforest this country 
without burning.’’ You must clean the 
debris from the ground. He prophesied that 
the entire Pacific Northwest would be refor- 
esting its timber lands in the not far distant 
future. 


WEDNESDAY MORNING SESSION 


Wednesday was known as ‘‘ Protection 
Day,’’ and on this subject the Wednesday 
morning session first took up forest legisla- 
tion. There were reports from district for- 
esters and other interested men from the va- 
rious States at the conference. All of the 
States have to a greater or less degree made 
plans for advanced forest legislation that 
will encourage reforestation and help in pre- 
ventative fire work and other methods of for- 
est conservation. Idaho has made progress 
in slash disposal, thereby taking the lead in 
that particular, but it would seem that Cali- 
fornia is well to the front in progressive for- 
estry legislation, with its recently enacted 
constitutional amendment, reclassifying land 
for taxation purposes to stimulate reforesting 
of cut-over land. 


**Forest Insect Control’’ 


This subject was opened up by F. P. Keen, 
United States Department of Agriculture, 
whose opening remarks quickly brought to 
his audience the realization of the important 
actual losses, particularly in the pine dis- 
tricts, caused by beetles and other insects. 
One startling statement was that pine de- 
stroying beetles are big operators destroying 
timber equaling one-fifth of that cut by oper- 
ators in California and Oregon. 

J. F. Kimball, of the Weyerhaeuser Timber 
Co., Klamath Falls, Ore., in his own words 
‘fas a practical bug man without any scien- 
tific knowledge,’’ said: ‘‘ We in southern Ore- 
gon know we have had tremendous losses. 
However, we know we have been able to ac- 
complish much. But the beetle question can- 
not be handled by ordinary foresters. We 
have to go to entomologists.’’ He pleaded for 
greater support of the bureau of entomology 
and its extension. 

Mr. Kimball offered a motion to the effect 
that on account of heavy losses from insects 
a large standing committee be appointed to 
impress on Congress the necessity for an ade- 
quate appropriation to extend work of the 
Western Bureau of Entomology. Mr. Kimball’s 
motion carried unanimously. 


‘*Using Our Knowledge of Timber Disease’’ 


Dr. J. 8. Boyce, United States Department 
of Agriculture, delivered an interesting paper 
on decay. He described the studies that have 
been made in Douglas fir and the conclusions 
that have been reached. 


WEDNESDAY AFTERNOON 


Wednesday afternoon was the fire session. 
Before entering into the discussions of this 
important part of the program the members 
took cognizance of the serious illness of Mrs. 
E. T. Allen, wife of the forester of the West- 





ern Forestry & Conservation Association, and 
instructed the secretary to forward a wire 
of sympathy and also wire for flowers in 
token of their interest in her speedy and full 
recovery. 

Under the fire session the topics discussed 
were Fire Law Enforcement, Better Organi- 
zation to Meet Bad Seasons and Bad Fires, 
and Logging Camp Fire Problems. These 
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questions were all effectively handled, the 
first one in a paper by C. M. Granger, district 
forester of Portland; the second by C. 8. 
Chapman, Weyerhaeuser Timber Co., Tacoma, 
and the third by C. C. Scott, Portland, Ore. 


THURSDAY MORNING 


Thursday morning session was termed the 
‘Insurance Session.’’ At last year’s confer- 
ence a standing committee was appointed to 
investigate the possibilities of insurance on 
standing timber. This is a subject that is in- 
teresting timber owners and investors the 
country over. The committee will be con- 
tinued through another year. 

In talking about fire insurance for standing 
timber, one of the things that has often been 
spoken of is the so-called ‘‘conflagration haz- 
ard,’’ and this was assigned to Maj. E. H. 





F. A. ELLIOTT, SALEM, ORE. : 
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Bowie, of the United States weather bureau 
at San Francisco, who was the first speaker 
at the Thursday morning session. 

Maj. Bowie said there seems to be some 
fear that a period of low humidity and high 
temperature might at some future time pre- 
vail for a considerable length of time. He 


expressed the opinion that any such fears wer, 
ungrounded because there is no reason to be. 
lieve conditions that have prevailed durip 
modern and historical times will change mg. 
terially during the next seventy-five year: 
He pointed out that extra hazardous condj. 
tions are not spread over large areas but are 
loeal. 

Discussion brought out that with more ey. 
over lands and operations there is greater dap. 
ger of starting many fires at one time during 
a period of low humidity. On the other hand 
the use of weather bureau forecasts and jp. 
struments for observing weather conditions, 
together with publicity, have made it pos. 
sible to hold down dangers. 

Noel Aylmer Dew, of Portland, Ore., tolg 
the viewpoint of insurance companies toward 
the insurance of standing timber. He ad. 
vised the owners to lay their data before the 
United States conference of insurance ¢om. 
panies. 

Election of Officers 


Following the insurance talk the committee 
on resolutions reported, after which the an. 
nual election was held, resulting in the selec. 
tion of: 


President—A. W. Laird, Potlatch, Idaho. 

Vice president for Montana—W. C. 
Missoula. 

Vice president for Idaho 

Vice president for 
Seattle, Wash. 

Vice president for Oregon—G. B. McLeod, Port- 
land. 


Lubrecht, 


E. A. Barton, Boise, 
Washington—E. G. Ames, 


Vice president for California—C. R. Johnson 
San Francisco. 
Secretary-treasurer—C, S. Chapman, Weyer. 


haeuser Timber Co., Tacoma, Wash. 


As the outgoing and incoming president, 
after having held the position for a decade, 
Mr. Laird briefly dismissed the conference 
with a few well chosen words, saying among 
other things that ‘‘For the future we should 
work to get more timber owners present at 
our conferences. We have big problems and 
I hope we can impress upon our associates 
the importance of this organization.’’ 


HOO-HOO CONCATENATION 


The Victoria district Hoo-Hoo gathered in 
the Empress Hotel Tuesday evening for 4 
banquet in honor of the visiting delegates to 
the Western Forestry & Conservation Asso- 
ciation, and followed the banquet with a con- 
catenation, at which ten kittens were initi- 
ated and two re-instatements were made. 

The coneatenation was under the general 
supervision of Supreme Jabberwock E. A. 
MeDonald, of Vancouver, and the initiation 
was in charge of F. H. Hawes, Vicegerent of 
the Victoria district. 


ANNUAL BANQUET 


The annual banquet, one of the bright spots 
of the occasion, was held in the Empress 
Hotel, where the other sessions of the con- 
ference had been held. It was a very gay and 
enjoyable affair, although the program was 
quite brief. The toastmaster for the occasion 
was Phil Wilson, well known British Colum- 
bia logger, and the principal speaker was the 
Honorable T. D. Pattullo, commissioner of 
lands for British Columbia, who in a short 
space of time hammered forth many truths 
from the standpoint of the government and 
the public, their relations to the timber 
terests and forestry conservation. 


A TREMENDOUS variety of products ranging 
from shoe pegs and sassafras oil to saw logs, 
railroad ties, and naval stores, is made from tim 
ber supplied by the national forests of the East 
and South, says the Forest Service of the United 
States Department of Agriculture. Chestnut 
the Appalachians furnishes telephone poles and 
extract wood. Beech, birch, and maple supply 
bobbins for the busy looms of New England. 
Yellow pine in Florida is drained for turpentme 
and then sold for saw logs. These Government 
forests are steadily taking a larger and larger 
place in the economic life of the vast regio? 





over which they are scattered. 
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MANCHESTER, N. H., 
Dee. 13.—The annual 
convention and luncheon 
of the New Hampshire 
Lumbermen’s_ Associa- 
tion was held here last 








OWEN JOHNSON, 
Manchester, N. H.; 
Elected President 





Friday in the Hotel Car- 
penter, with 200 lum- 
———E—E—————— ber operators and deal- 

ers present. Reforms in 
the valuation and taxing of timberlands, State 
roads, opportunities for lumber operating in 
the White Mountain national forest which is 
expected eventually to be producing 60,000,000 
feet of commercial lumber annually, and loyalty 
to the association policy of restricting produc- 
tion of box lumber to actual contracts were 
among the principal matters discussed. 


The consolidated statement of sawed lumber 
on hand Dee. 1, reported by members of the 
association, showed that stocks had been re- 
duced from 81,180,000 feet on Aug. 1, and from 
88,589,000 feet on Jan. 1, to 62,771,000 feet on 
Dec. 1. Of the sawed lumber reported on 
sticks the first of the current month, 45,462,000 
feet had already been sold and was awaiting 
shipment, and only 17,309,000 feet remained 
unsold and seeking a market. 

President Owen Johnson opened the busi- 
ness session with a brief address of welcome, 
and of congratulation for the fine attendance 
and the progress the association has achieved. 
The report of Secretary-treasurer D. C. Wood- 
man, of Manchester, showed that finances are 
in good shape. 

H. H. Sturgis, of the Standish Land & Lum- 
ber Co., Portland, the president of the Maine 
Lumber Manufacturers’ Association, was pres- 
ent as a guest, and he issued a cordial invita- 
tion for the New Hampshire lumbermen to at- 
tend the annual convention of the Maine organ- 
ization, to be held Friday, Dec. 17, at the New 
Falmouth Hotel in Portland. Regarding trade 
conditions in the Pine Tree State, President 
Sturgis said there was less distress lumber on 
the market because everybody had been cur- 
tailing in Maine. Prices and demand for box 
lumber remained about as they had been for 
some months. The lumber operators had been 
contracting with boxboard buyers for a year’s 
supply and signing them up before beginning 
to cut and saw. 

Assistant State Forester W. F. Hale, of Con- 
cord, reported that he had been checking up 
sawmills in New Hampshire under the fire pro- 
tection law and that he had found 238 portable 
mills, of which not more than one-half were 
running. 

Edward F. Melia, of Portland, Me., manager 
of the box and pulp department of E. I. duPont 
deNemours & Co., indicated that he regarded 
present box lumber prices as attractive to buy- 
ers. He said the big corporation he represents 
has contracted for its lumber supply for a 
year ahead. The company is operating its own 
plants for 50 percent and buying 50 percent of 
its annual requirements of about 16,000,000 feet 
of lumber. Special effort is being made to use 
all waste. Scientific laboratory study and prac- 
tical experience have made it possible now to 
utilize efficiently and economically all waste 
from sawdust to branches. 

E. C. Hirst of Concord, former State forester 
and now a lumber operator and furniture manu- 
facturer specializing in hardwoods, proposed 
that the 1927 State legislature direct the State 
tax commission to make a survey regarding 
the effects of exempting growing timber from 
the annual tax. Lawrence Whittemore, of 
Pembroke, a member of the association and 


secretary of the tax commission, favored the 
proposal, saying that if the survey were made 
in codperation with lumbermen in each county, 
with representatives of the State farm bureau, 
prominent business interests and local towns- 
men in each community where young forest 
growth were looked over, it would result in 
getting some real public sentiment all over the 
State. 

Delcie D. Bean, of the Bean & Symonds Co., 
East Jaffrey, lumber operator and manufacturer 
of match blocks with offices in Rochester, N. Y., 
opposed any exemption of timberland from 
taxation, whether young growth or mature, as 
unsound economics. Tax money must be raised 
for carrying on the publie business and all 
property should pay its fair share, he said. 
‘*Timberland should be neither exempt nor 
soaked,’’ declared Mr. Bean. ‘‘I know of in- 
stances where a woodlot has been offered for 
sale and the owner couldn’t get the assessed 
valuation. ’’ 

The following resolution was unanimously 
adopted: 

Be it Resolved, That the New Hampshire Lum- 
bermen’s Association favors the passing of an act 
by the legislature of 1927, directing the tax com- 
mission to make a survey of selected acreage in 
several rural towns to ascertain what would be 
the financial position of such towns if growing 
timber were to be exempted until nearly mature 
for cutting; such act to carry a sufficient appro- 


priation to enable the tax commission to conduct 
the survey. 


Election of Officers 


Benjamin FI. Greer, of Goffstown, chairman 
of the nominating committee, was instructed to 
east one ballot for the unanimous election of 
the following officers for the ensuing year: 

President—Owen Johnson, Johnson Lumber Co., 
Manchester. 

Vice presidents—Clarence E. Clough, Lebanon, 
and Harry Rogers, of Davis & Rogers, Suncook. 

Directors for three years—Edward E. Hirst, 
Concord; B. F. Janvrin, Hampton Falls; W. E. 
Dickinson, of the New England Box Co., Green- 
field, Mass., and A. G. Bowler, Manchester. 

Ira T. Yarnall, of the United States Forest 
Service, who is in charge of the White Moun- 
tain National Forest, gave an interesting talk 
on the Federal policies, plans and methods in 
forest operation. Federal holdings in the White 
Mountains now aggregate 460,000 acres and 
will be gradually increased to about 900,000 
acres, he said. The annual cut in the White 
Mountain national forest has gradually in- 
creased, will be about 8,000,000 feet this year, 
and eventually will be 60,000,000 feet annually. 
Spruce, fir and hardwood stumpage is being 
sold on contract, but the white pine is being 
held for better market conditions. 

Answering many questions, Mr. Yarnall said 
pulpwood ought to bring $5 a cord, but under 
present market conditions he thinks he is doing 
pretty well to get $2.50. He figures on recut- 
ting softwoods in forty to sixty years and pop- 
lar and birch- in twenty years. About one 
half of the Federal owned timber in the White 
Mountains is young stuff and the rest is ma- 
ture. The minimum size in hardwoods permit 
ted to be eut is 10-inch and 8-inch in the case 
of white birch. The Government is getting 
about $2.80 to $7 a thousand feet on its hard- 
wood stumpage contracts. 

The two veteran members of the association 
were present, Warren M. Davis of Hooksett, 81 
years old, and Warren Trip of Short Falls, who 
is 87. Both are active lumbermen and fine 
old gentlemen, brilliant intellectually, always 
ready with witty, pleasing repartee, and in that 
respect are the youngest members of the asso- 
ciation. Mr. Davis took a prominent part in 
the discussions, especially on taxation. 

There was « general and keen discussion of 
the proposed heavy bond issue in New Hamp- 
shire for more and better roads. The consen- 
sus appeared to be that such money would be 
well invested because it would mean heavy 


Granite State Lumbermen Discuss 
Forest Taxation at Annual Meeting 


returns in tourist spending, and aid lumber- 
men very materially in transporting their prod- 
uct, now that the Boston & Maine Railroad is 
abandoning so much trackage around here. 

On proposal of Clarence E. Clough it was 
agreed to hold the spring meeting of the asso- 
ciation in February, so that it will come dur- 
ing the biennial session of the New Hampshire 
legislature. 

Features of Stock Report 


The important features of the consolidated 
stock report made public here today were as 
follows: 

Dec.1,1926 Aug.1,1926 Jan.1,1926 


Number mills running. 39 28 26 
Number mills 
usually running .... 93 89 q7 


Box lumber on hand ..50,290,000’ 62,103,000' 69,771,000’ 
Pe NED vivccn xian ees 641,000’ 704,000' 1,380,000’ 
Square edge lumber... 4,817,000’ 7,437,000’ 4,773,000’ 


OE eS 7,023,000’ 10,936,000’ 12,525,000’ 
Totals on hand....... 62,771,000’ 81,180,000’ 88,389,000’ 


Features of Illinois Program 


Information from the secretary’s office indi- 
cates that good progress is being made with 
the program for the thirty-seventh annual con- 
vention of the Illinois Lumber & Material Deal- 
ers’ Association scheduled for Feb. 9, 10 and 
11, 1927, at the Edgewater Beach Hotel, Chi- 
cago. The program is a very practical one, 
embracing subjects that pertain to retail mer- 
chandising of building materials. These sub- 
jects are to be discussed by dealers and other 
practical men, and, without doubt, every ses- 
sion of the convention will be intensely inter- 
esting and highly profitable. 

Among the speakers from outside of the 
State organization are the following: 

Arthur A. Hood, Snark of the Universe, Con- 
eatenated Order of Hoo-Hoo, who will talk the 
opening day on “What Price Profits ?.” 

Charles H. Walker, Cincinnati, will discuss “Bet- 
ter Merchandising.” This address is scheduled 
also for the opening day. 

Arthur Koehler, of the Forest Products Labora- 
tory, will take part, his subject being, ‘‘What 
Makes Lumber Sell ?.”’ 

L. R. Putman will give an address on some 
features of the lumber trade and O'Neill Ryan 
will discuss “Markets and Merchandising for Re- 
tail Dealers,” a very timely subject. 

D. F. Holtman, assistant director National Com- 
mittee on Wood Utilization of the United States 
Department of Commerce, will come to the con- 
vention to discuss the work of his bureau. 

Thursday afternoon, the second day of the 
convention, will be given over entirely to the 


.** Dealers’ Forum,’’ with Illinois dealers doing 


all the talking. The subjects for that after- 
noon are as follows: 


The Rising Cost of Doing Business; How Can 
the Dealer Hold Down His Costs? 

Personal Solicitation of Business. 
and Can It Be Done Effectively? 

Carrying Side Lines—Paint, Hardware, Steel 
Sash Etc. Have They Helped to Increase Sales 
and Net Profits? 

How Can Handling Cement Be Placed on a More 
Satisfactory and Profitable Basis? 

Does It Pay to Improve the Looks of the Re- 
tail Yard and Surroundings? 


Does It Pay 


A new feature is being introduced in this 
convention for Friday forenoon, when one hour 
will be given for a discussion of the subject, 
‘Suggestions for New Ways and Means of Get- 
ting New Business; Securing Prospects, Build- 
ing Up Mailing Lists etc.’’?’ The plan is to 
have ten dealers each use five minutes to pre- 
sent to the convention some one activity in 
their business that has proved efficient and prof- 
itable. This will give the convention ten live, 
practical ideas in the retailing of building ma- 
terials. 

A special three-day program is being arranged 
for the ladies who attend the convention, with 
a theater matinee Wednesday afternoon, a real 
party in the Black Cat Room Thursday after- 
noon, and a visit to some place of interest on 
Friday. The big banquet, entertainment and 
association dance is scheduled for Thursday 
evening. 
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Connecticut Dealers Hold 
Thirty-fifth Annual 


WATERBURY, CONN., Dec. 13.—Loyualty to their 
association and determination to make the serv- 
ice, ethics and profits of their business more 
satisfactory the coming year than ever before 
was pledged by 273 representatives of the Nut- 
meg State’s lumber trade gathered here at the 
Hotel Elton last Wednesday for the thirty- 
fifth annual meeting of the Lumber Dealers’ 
Association of Connecticut. 


An appeal to Congress to be made by the 
association and individually by members, to 
apply the Federal Treasury surplus for imme- 
diate reduction of the corporation income tax 
was contained in the resolutions adopted by the 
convention. 


Plans for more intensive association work 
through frequent group meetings of dealers or- 
ganized in local clubs, for exchange of ideas and 
credit information, elimination of evils result- 
ing from unfair competition and unreasonable 
price-cutting, and to promote comradely spirit 
and morale in the trade, also were outlined. 

Albert Seibold, of the DeForest & Hotchkiss 
Co., New Haven, president of the association, 
was prevented by continued illness from at 
tending. ‘The first vice president, H. KE. Thomp 
son, of the Watertown Lumber Co., Water 
town, later clevated to the presidency, pre 
sided at the afternoon business session, assisted 
by Richard Warren, of the Thames Lumber 
Co., New London, second vice president. 

The treasurer, Fred B. Grant, of the Lamp 
son Lumber Co., New Haven, reported the fi- 
nances in satisfactory shape and the accounts 
were approved by Mr. Thompson, reporting 
as chairman of the auditing committee. 

Association activities and accomplishments in 
1926 were outlined by the secretary, Carlton 
EK. Underwood, of the Norwalk Lumber Co., 
Norwalk. Local group meetings had been par 
ticularly active and successful in New Haven, 
Hartford and Watertown, he reported, and the 
increased pleasure and profits of the dealers 
in those cities plainly showed the benefits to 
be secured by similar coéperation in other 
sections. 


Recent trends have shown that changes must 
come in merchandising methods, O’Neill Ryan, 
jr., advertising manager for the Celotex Co., 
Chicago, told the dealers. This year’s seven 
billion dollar building program shows there is 
ample market for the lumber dealer if he goes 
after business with correct merchandising meth- 
ods, he insisted, continuing: 


We men interested in the building market must 
stimulate our market by inspiring in the minds 
of the American public ambition to own a home. 
We must make them discontented with life in a 
flat. The consumer's dollar will never come to 
you voluntarily. 

It is economically and morally unsound to spend 
fifteen billions a year on motor cars and only 
seven billions for building. The automobile manu- 
facturer sells his new cars because he makes own- 
ers dissatisfied with last year’s models, when he 
shows them the improvements of the new. We 
can do the same thing with houses. Make folks 
dissatisfied with their present home and induce 
them to build new homes with the latest improve- 
ments for comfort and convenience and sell their 
present home to some one else just as the used 
ear is resold. 

It would pay the industries of New England 
big dividends to coédperate with you in aiding 
wage earners to own homes. With homes of their 
own these wage earners would have a definite 
reason to want prosperity in their community and 
thus avoid labor troubles and the sort of difficul- 
ties which now send large numbers from industrial 
communities to seek work elsewhere because there 
is nothing to hold them. 


W. W. Wood, of New York, who announced 
he was a lumber dealer because he had a re- 
tail yard in Birmingham, Ala., was called upon 
to tell what the lumber manufacturers are do- 


ing toward raising a fund of $5,000,000, of 
which they already have four million in hand. 
‘*Tnstead of fighting substitutes as in the past, 
the lumber manufacturers will use this great 
sum to go after more building,’’ said Mr. Wood. 


Restricted Immigration Limits Markets 


Patrick H. Gribbon, of the City Lumber Co., 
Waterbury, started an interesting discussion by 
suggesting that the Federal policy of restricted 
immigration restricts the market for new 
building. Wage earners are leaving the poorer 
tenements for homes of their own, he said, and 
many of these tenements are now idle, causing 
banks to be loath to loan money for new con- 
struction, especially where it is at all specu 
lative. 

John C. Barry, of the Strong & Hale Lumber 
Co., Portland, contended that restricted immi- 
gration can’t affect the market for homes 
very materially; that only 56 percent of Amer 
icans own their homes. Hence there is plenty 
of latent demand around to be stirred into ae 
tive desire to own a home. He also pointed 
out that the United States has seen the great- 
est building program in history since restricted 
immigration beeame effective. 

O’Neill Ryan, jr., said he recently got a Pres 
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byterian clergyman in Wisconsin to see what 
he could do in stirring up home owning am- 
bition in his congregation and that in thirty 
days the clergyman reported nine families in 
the little congregation interested in acquiring 
homes. 


Conference Committee to Be Appointed 


Reporting for the conference committee, Wil- 
liam J. Riley, of the Hartford Lumber Co., 
Hartford, said the committee had found need 
for better codperation among members of the 
industry. He recommended a committee of re- 
tailers to consider any misunderstanding or dif- 
ficulties with manufacturers and wholesalers, 
which could meet those concerned and secure 
their ideas on what constitutes proper mer- 
chandising. 

Secretary Paul S. Collier, of the Northeastern 
Retail Lumbermen’s Association, pointed out 
that most questions have two sides and that 
his association strongly favored the idea of 
such a committee to provide a medium for 
trade matters, frequently controversial, to be 
discussed and a common ground of agreement 
found. 

John A. Dodd, of Strong & Hale Lumber Co., 


Taxation, Sales Practices, 
Cost Study and Cost 
Finding Discussed 


Portland, moved the appointment of a commit- 
tee of seven at the convenience of the president, 
but on suggestion of Al Schumaker, of the 
Waterbury Lumber Co., Waterbury, that a com- 
mittee of three would be more efficient, the 
formation of such a conference committee to 
meet similar committees expected to be formed 
by wholesalers and manufacturers was voted. 

An inspiring talk on coéperation was given 
by F. Francis Smith, of J. E. Smith & Co., 
Waterbury. He said most lumber dealers seem 
to have a double object: To get an order at a 
profit if they can and if they can’t get the 
job to make sure that their competitor who 
does can’t make any profit on the business. 
Some wholesalers, he said, are inclined to im- 
pose on the retail dealers by selling contrac- 
tors in some localities and not in others where 
they fear it might lose them good accounts. 
Distributing yards were another development 
which called for dealer codperation. 

John A. Dodd pointed out the opportunity 
for codperation of wholesalers and manufae- 
turers with retailers, and the latter with their 
customers. ‘‘We need codperation,’’ he said, 
‘*in our own yards to keep costs down and sales 
up and profits coming in for the benefit of 
all.’? 

John C. Barry told interestingly of his expe- 
riences at the recent National convention in 
New Orleans and the important work accom- 
plished and planned. 

Harry Colman, of Chicago, talked inspiringly 
on the ‘‘ Rules of the Game,’’ comparing accu- 
rate cost finding to the score card. ‘‘Good fel- 
lows come to these conventions,’’ he said, ‘‘ but 
the bad fellows don’t come. That’s where the 
trade journals come in. They carry the mes- 
sage to the offices of the dealers who don’t 
attend their trade conventions.’’ After refer- 
ring to the splendid work done along this line 
by the AMERICAN LUMBERMAN, he concluded: 
‘*Fixing prices is economically wrong and 
morally wrong. But it is right to know your 
costs, and when you really know your costs, 
prices will take care of themselves. Let us 
make our New Year resolution to sell nothing 
in 1927 except at a fair profit.’’ 


Secretary-manager Collier, of the Northeast- 
ern association, said that lumber is competing 
for the consumer’s dollar with the automo- 
bile, radio and many other things backed by 
tremendous national advertising campaigns, 
and that the one making the strongest appeal 
will get it. 

Resolutions Adopted 

Reporting as chairman of the resolutions 
committee, William J. Riley presented a reso- 
lution urging a reduction in the corporation 
income tax. Other resolutions adopted con- 
demned the practice of direct sales by manu- 
facturers who then present the order to deal- 
ers, but welcomed any aid the manufacturer 
can give the dealer in promoting sales by prop- 
er means; affirmed the principle of dealer dis- 
tribution by sales of manufacturer or whole- 
saler to local distributing yards, and by the 
latter to consumers; endorsed cost study clubs 
and recommended adoption of a standard cost 
system in district groups of dealers throughout 
the State. Sorrow and sympathy for their 
families was expressed in a resolution referring 
to the deaths this last year of H. M. Swinney, 
of the Niantic Lumber Co., Niantic; Charles 
E. Davis, of L. O. & E. S. Davis, Middletown; 
and Edward P. Taylor, of the Edward P. Tay- 
lor Lumber Co., Hartford. <A resolution thank- 
ing the Lumber Mutual Insurance companies for 
the handsome souvenir dinner menus presented 
was adopted. 

Officers Elected 


John C. Barry, as chairman, brought in the 
report of the nominating committee. Officers 
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for the coming year were unanimously elected 
as follows: 

National councilor—Albert Seibold, DeForest & 
Hotchkiss Co., New Haven. 

President—S. E. Thompson, Watertown Lumber 
Co., Watertown. 

First vice president—Richard Warren, Thames 
Lumber Co., New London. 


Second vice president—John A. Dodd, Strong & 
Hale Lumber Co., Portland. 


Secretary—F. Francis Smith, J. E. Smith & Co., 
Waterbury. 

Treasurer—Fred B. Grant, Lampson Lumber Co., 
New Haven. 

Director for term expiring 1927 to fill place of 
Richard Warren, elevated to vice presidency— 
a E. Underwood, Norwalk Lumber Co., Nor- 
walk. 

Directors for terms expiring in 1929—Albert 
Seibold, C. D. Bidwell, F. 8. Bidwell Co., Windsor 
Locks; C. E. Carlson, Bristol Lumber Co., Bristol, 
and Frank H. Warr, Seymour Commercial Co., Sey- 
mour. 

The convention committee, which put in a 
lot of hard work to make the affair a success, 
was composed of H. E. Thompson, Patrick H. 
Gribbon, Frank H. Warr, F. Francis Smith, Al 
Schumaker, Thurber Chatfield, of Washington, 
and Jerre Patt, of the Naugatuck Lumber & 
Coal Co., Naugatuck. 

Different firms were out to break records 
with the number of representatives they had 
at the annual banquet held Wednesday eve- 
ning. The Waterbury Lumber Co. won when 
Al Schumaker showed up with twenty-eight of 
his staff, counting himself. The Strong & Hale 
Lumber Co. made a fine showing with its dele- 
gation of six from Portland. William J. Riley 
was toastmaster and presented Mayor Francis 
Guilfoil, of Waterbury, as the first speaker. 
The mayor welcomed the dealers to Waterbury, 
where they last held their convention four 
years ago, and urged them to come again soon. 

James H. Kimball, of the George E. Kimball 
Lumber Co., Hingham, Mass., demonstrated with 
a scintillating address that a Dartmouth College 
education is worth while for a retail lumber 
dealer. He emphasized the importance of giv- 
ing dealers a chance to play at conventions as 
well as providing instruction and work. With 
a wealth of wit and amusing anecdotes, he made 
a strong appeal for appreciation of the value 
of association codperative endeavor, and the 
profit and pleasure to be derived from local 
group meetings of dealers who should come to- 
gether at least once a month and preferably 
once a week. 

Herbert B. Coho, secretary of the New York 
Lumber Trade Association, told the dealers 
that the lumber trade is entering upon a time 
when competition will be more serious than 
ever before. It is the fault of the lumbermen 
themselves, he said, that the lumber industry 
has fallen from fourth to thirteenth place in 
the list of great American industries. 

A very successful and enjoyable Hoo-Hoo 
concatenation was held here at the Hotel Elton 
the evening preceding the convention, with 
sixty lumber dealers present. It was Frank 
H. Warr’s first meeting as Vicegerent for Con- 
necticut. State Councilor John A. Dodd as- 
sisted. Another honored guest was Tom Jen- 
kins, of New York, youngest of the Supreme 
Nine. Other visitors from New York and Mas- 
sachusetts were here. Twenty-eight candidates 
were initiated and one more obligated after a 
banquet and short, constructive addresses by 
several speakers. 

NOTES OF THE CONVENTION 

ALFRED Dopp, son of John A. Dodd of the Strong 
& Hale Lumber Co., Portland, a graduate of 
Wesleyan College, was one of the representatives 
of the younger generation attending the conven- 
tion. He is yard foreman of his father’s company, 
and he brought to the convention with him George 
McMahon, Carl B. Bengston and James Glasheen, 
young men of the organization who have been do- 
ing a lot to put Portland on the map of Connecti- 
cut. Mr. Dodd spoke of business around Portland 
as good and he is looking for a normal spring trade 
in that territory. 





J. B. ROWLAND, of New York City, representing 
the Andersen Lumber Co., of Bayport, Minn., in 
eastern territory, reported he is finding business 
good for this time of year. He is looking for a 
good year in 1927. 





E. D. Porter, of New York City, representing 
the Roach & Musser Co., said he has found trade 


a little spotty right now but the undertone is 
promising. “Business is going to be better very 
soon,’ predicted Mr. Potter. 


RICHARD WARREN, of the Thames Lumber Co., 
New London, said: ‘Around New London the 
lumber business has not been so good this fall as 
usual. I feel confident that spring trade will be 
normal. There has been little price cutting re- 
cently around New London because we dealers 
are learning to have confidence in one another.” 





AL SHUMAKER, 

Waterbury, Conn. ; 

On Convention Com- 
mittee 


WILLIAM J. RILEY, 
Hartford, Conn. ; 
Chairman Resolutions 
Committee 


FreD B. GRANT, of the Lampson Lumber Co., 
New Haven, was conservatively optimistic. ‘“Gen- 
eral building business around New Haven,” he 
stated, “has not been up to what it has been in 
some past years. Yale University is carrying out 
a $10,000,000 building program, and that is one 
of the bright spots for the lumber dealer in New 
‘Haven. I am very hopeful that spring business 
will be normal. 


Cc. L. GRAHAM, of Waterbury, one of the prom- 
inent builders attending the convention, said: 
“Business has been very good with me as it always 
has been. I operate independently and work with 
my own capital. The trouble with some people 
is that they try to do more than they can swing 
and they soon discover they are operating without 
a‘ profit. I do little speculative building. There 
is plenty of legitimate and reasonably profitable 
building for the efficient builder who knows how 
to go after it and who uses his own capital.” 


CARLTON E. UNDERWOOD, of the Norwalk Lum- 
ber Co., Norwalk, who has been the efficient and 
hard-working secretary of the association for the 
last three years, made his last day of service 
memorable with a record-breaking stunt. All plans 
for the convention were completed and approved 
by the directors, and Mr. Underwood had pre- 
pared attractive programs for the business ses- 
sions. Then about an hour before the convention 
was to be called to order the directors decided 
to make a change in the program of considerable 
importance. Was Mr. Underwood stumped? He 
was not. Giving an exhibition of the fast work 
which has been bringing in the profits to his lum- 
ber yard in Norwalk, Mr. Underwood rapidly re- 
cruited hotel stenographer, stationery supplies and 
a mimeographing outfit, and when the convention 
convened there was a neat and correct program 
placed on every chair. 


Baltimore Exchange Annual 


BALTIMORE, Mp., Dee. 13.—The annual meet- 
ing of the Lumber Exchange last Monday 
night at the Merchants’ Club brought together 
an unusually large number of the members and 
equalled in good feeling and fellowship other 
similar occasions that have gone before. 

A business session preceded the banquet, with 
the retiring president, R. Baldwin Homer, occu- 
pying the chair. Mr. Homer took occasion to 
review briefly the work of the last year and 
to offer a few words of approbation as well as 
encouragement. 

Secretary L. H. Gwaltney reviewed the doings 
of the exchange as reflected in the minutes of 
the various meetings not only of the general 
body, but also of the managing committee, and 
touched briefly upon the action taken at dif- 
ferent times. He stated that the membership 
had held up well in point of number, and that 
the finances of the organization were in good 
shape. 

From the report of the inspection committee, 
submitted through its chairman, W. Hunter Ed- 
wards, it appeared that the total quantity of 
lumber inspected through the exchange last year 
amounted to 41,783,672 feet, which is perhaps 
20,000,000 feet under the total for 1925. But 
in this connection it is pointed out that the 
tendency for some time has been to have stocks 
inspected at points of shipment rather than here, 
and that therefore the figures in the report 
do not give an adequate idea of the amount 
of business actually done by the Baltimore mem- 
bers of the trade. Of the total 37,604,986 
feet was North Carolina pine, 302,617 feet long- 
leaf pine, 756,342 feet gum, 550,585 feet cypress 
and 2,569,142 hardwoods. The business done, 
in fact, was very much greater. Since the res- 
ignation of Messrs. Egerton and Shannon the 
exchange staff of inspectors has consisted of 
eight men. So thoroughly was the work of the 
official inspectors done that only one re-in- 
spection was called for during the year and in 
that case the original inspector was upheld. 

The election of officers resulted in the sec- 
retary being directed to cast the ballot for the 
slate put up by the nominating committee, which 
was published on page 70 of the Dec. 4 issue 
of the AMERICAN LUMBERMAN. 

Daniel MacLea, the new president, on being 


called to the chair, spoke in part as follows: 

We are all aware that we are now going through 
a period of changes in the lumber business, and 
we as lumber merchants and users of lumber have 
got to be on the alert and ready to coéperate 
to meet the new conditions that are coming up. 
We realize that new woods are coming into this 
territory from the Inland Empire and the West 
Coast, and they are taking the place of the woods 
that have been used for many years in this mar- 
ket. Our Lumber Exchange is for the benefit of 
all of us and we must all feel that we have a part 
to take in its affairs. I believe it would be to the 
advantage of all the members of this exchange if 
any member, whether wholesaler, retailer, manu- 
facturer or box maker, has any suggestions or any 
propositions which in his judgment would be of 
interest and for the good of the members of the 
exchange and the lumber interests of Baltimore 
that he present them to any member of the manag- 
ing committee or myself, and we will be only too 
glad to take them up at our committee meeting, 
go into them thoroughly and take such action as 
is necessary. 

Various other matters were disposed of and 
then the members adjourned to the lower hall, 
where the banquet was served. Addresses were 
made by Judge T. Seott Offutt, of the Mary- 
land courts, and W. J. Casey, treasurer of the 
Continental Trust Co. and chairman of the 
efficiency commission, which has been making 
a study of Baltimore’s fiscal system, its meth- 
ods of accounting and other matters, and rec- 
ommending improvements, many of which, in- 
cluding the budget system, have been adopted. 
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Two Box Firms to Consolidate 


Boston, Mass., Dee. 13.—Negotiations are 
under way for the consolidation of the New 
England Box Co., of Greenfield, Mass., and the 
Atwood & MeManus Box Co. of Chelsea and 
Cambridge, in the Boston metropolitan district. 
The Atwood & McManus Box Co. is agreed to 
be the oldest wooden box manufacturing enter- 
prise in New England, and its mills in Chelsea 
and Cambridge are using 40,000,000 feet of 
lumber annually in the production of containers. 
It is estimated that the two companies pro- 
duce about 15 percent of New England’s total 
output of wooden shipping containers. 
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Salesmen Study Product 


HAMMOND, LaA., Dee. 14.—Regardless of how 
efficient the salesmen of the Natalbany Lum- 
ber Co. (Ltd.), of this city, may have been 
previous to last week they are better equipped 
today than ever before to put before retail 
lumber dealers the products of the Natalbany 
company and the merits of southern pine as a 
building material. The change was wrought 
by the salesmen’s meeting held last week dur- 
ing which time there were studied by these 
representatives, not only selling methods but 
also manufacturing procedure, the particular 
qualifications of the various sizes, kinds, and 
grades of southern pine and ways to be of 
greater service to the retail lumber industry of 
the country. The meeting was noteworthy 
from several viewpoints but more particularly 
from the information dispensed and the enthu- 
siasm with which the salesmen entered into 
the spirit of the gathering and the avidity 
with which they grasped the many points 
brought out to aid them in their work. 

The meeting was in charge of V. A. (Vic) 
Stibolt, manager of sales, and was the last 
meeting of this kind he will handle for the 
company. He leaves this week to assume the 
duties of executive vice president of the Mo- 
line Plow Co., Rock Island, Ill. Mr. Stibolt 
is an enthusiastic southern piner and he adds 
to that a technical knowledge of the wood that 
makes his sales force enthusiastic southern 
piners also. It is an outstanding attribute of 
Natalbany salesmen that they consider south- 
ern pine the best all-purpose wood and the 
Natalbany Lumber Co. the best company pro- 
ducing that wood. 

A high light of the gathering was that 
L. R. Putman, merchandising counsel of the 
Southern Pine Association, and J. E. Jones, 
chief inspector for that organization, 
present and addressed the salesmen. 

At Natalbany sales meetings the salesmen 
go over every part of every mill. They stop 
at all of the bins of finished stock. They talk 
with the officers and the employees of the 
company and they find out what every one of 
the operators does and why. Then they go to 
a room, sit down in front of a blackboard and 
get practical, technical information that 
makes them better able to meet their custom- 
ers. And when the meeting has come to a 
close these men are better lumbermen and 
better salesmen. Education is probably the 
right word to apply. This meeting was edu- 
cational, both as to the technique of selling 
and as an exposition of how to play the game. 

The whole week, from Monday, Dee. 6, to 
Saturday, Dee. 11, was occupied. Monday 
the salesmen were at Hammond, the head- 
quarters of the company; Tuesday at Nor- 
field, Miss., the longleaf operation; Wednes- 
day at Pelahatchie, Miss., the board mill ecut- 
ting the famous Pearl River finish; Thursday 
at Canton, Miss., where the Pearl River Valley 
Lumber Co., the hardwood operation of Natal- 
bany, is located; Friday at Natalbany, La., 
where one can not buy a piece of No. 1 dimen- 
sion that has less than five annual growth 
rings to the inch (for the company grades 
here not only on the official rules, but on 
strength for the safeguarding of the homes 
the lumber goes into); and Friday afternoon 
and Saturday morning in front of the black- 
board in the big room at the head office, where 
diagrams were drawn and samples of woods 
compared. 

On Friday the salesmen were addressed by 
Mr. Stibolt and by J. E. Jones, of the South- 
ern Pine Association. Mr. Stibolt gave tech- 
nical information on southern pine and illus- 
trated his remarks on the blackboard. He ex- 
plained compression parallel and vertical to 
the grain, shear ete., and how to serve both 
eustomer and manufacturer better in heavy 
construction by knowing that sticks of cer- 
tain sizes spaced farther apart are cheaper 
and carry less fire risk than do smaller sticks 
placed closer together. Woods of identical 


were 


grades in competing species were shown to 
every salesman and the qualities of each were 
discussed. 


Mr. Jones answered detailed questions on 
grading and gave demonstrations with pieces 
of lumber. He shocked the salesmen when he 
told them that in controversies the retailer is 
not always at fault and that one source of 
complaint is the rather prevalent practice of 
salesmen selling by comparison. Lumber should 
be sold by grade only, he said, and not by com- 
parison with lumber the dealer may have re- 
ceived previously. 

L. R. Putman, of the Southern Pine Associa- 
tion, was the chief speaker at the Saturday 
morning session. He paid tribute to Mr. Sti- 
bolt, who, he stated, had brought new ideas to 
the lumber industry, who had brought an engi- 
neer’s knowledge to help solve the industry’s 
problems, and would be greatly missed. He 
made a resume of the needs of the lumber in- 
dustry, one of the most vital being uniformity 
of product, the same today and next year, 
the same from a mill here or a mill a hundred 
miles away. Lumber, said Mr. Putman, is bet- 
ter today than ever. The same trees, but bet- 
ter mills, dry kilns, and more experienced 
men make it so. Grade marking has done 
more to make southern pine a specialty wood 
than anything ever done by the Southern Pine 
Association in eleven years’ work. Grade 
marking means that the buyer is sure he has 
southern pine, that the grade is right, and 
that it is manufactured in accordance with 
American Lumber Standards. 


In eleven years the Southern Pine Associa- 
tion has spent over $6,000,000 in extension 
work, practically all of it in the interest of 
the ultimate buyer, just as the grade-marking 
campaign was. Grade marking is nothing 


new; it has been practiced in European coun- 
tries for years. 

Mr. Putman gave frank attention to the 
aims of the manufacturers and stated that 
right now the most necessary thing to do is 
to group the salesmen together in an organi- 
zation for educational purposes, that they may 
know better the goods they are selling. The 
mills, according to Mr. Putman, must face 
every criticism and correct a fault wherever 
it is found to exist. They must face the ques- 
tion of specific moisture content; they must do 
field work if lumber is to retain its place. 
They must also present their materials in the 
best light; they must know the needs of the 
customers through industrial surveys; they 
must do better advertising, as advertising has 
progressed further with competing materials 
than with lumber. In conclusion Mr. Putman 
went over the work of the association in pub- 
licity lines and discussed the methods in which 
the salesmen could help tie this work together. 

The following were in attendance at the 
meeting: 

F. W. Reimers, general manager; V. A. Sti- 
bolt, general sales manager; William C. Bal- 
lard, Louisville, Ky.; B. E. Fitzgerald, Reading, 
Pa.; G. H. Fordham, Cleveland, Ohio; R. O. Hun- 
ter, Springfield, Ill.; C. R. Ketcham, New Orleans, 
La.; L. F. McAleer, Boston, Mass.: W. T. Morris, 
Memphis, Tenn.; W. H. Morris, Memphis, Tenn. ; 
J. B. Perry, New York City; C. S. Smith, Knox- 
ville, Tenn. ; W. E. Snider, Chicago; C. H. Stewart, 
Detroit, Mich.; F. H. Strieby, Kansas City, Mo.; 
H. R. Wissen, Dayton, Ohio; L. R. Putman, South- 
ern Pine Association, Chicago; J. E. Jones, South- 
ern Pine Association, New Orleans, La.; Earl 
Dionne, New Orleans, La.; Z. Z. Linton, superin- 
tendent, Natalbany Lumber Co., Natalbany, La.; 
R. L. Martin, superintendent of manufacturing, 
Natalbany Lumber Co., Natalbany, La.; C. L. 
Freiler, superintendent Denkmann Lumber Co., 
Norfield, Miss.; J. N. Eitel, superintendent of 
manufacturing, Denkmann Lumber Co., Norfield, 
Miss.; H. C. Koch, manager Pearl River Valley 
Lumber Co., Canton, Miss.; J. A. Pease, sales 
manager, Pearl River Valley Lumber Co., Canton, 
Miss.; F. M. Lay, superintendent Appollonia Lum- 
ber Co., Pelahatchee, Miss. ; J. B. Doris, jr., super- 
intendent, Pearl River Valley Lumber Co., Canton, 
Miss.; J. C. Chance, superintendent of manufac- 
turing, Appollonia Lumber Co., Pelahatchee, Miss. ; 
O. S. Limbaugh, assistant sales manager, Natal- 
bany Lumber Co., Natalbany, La. 


Lumber Club Activities 


Evansville Club Elects 

EVANSVILLE, IND., Dee. 15.—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club held in the Peacock room in the Vendome 
Hotel here last night the following officers were 
elected to serve the ensuing year: 

President—Louis A. Holtman, of the Globe- 
Bosse-World Furniture Co. 

Vice president—Claude Wertz, of the Maley & 
Wertz Lumber Co. 

Secretary-treasurer—Joe Waltman. 

Directors—Charles Wolfin, of the Wolfin West 
Side Lumber Co.; J. L. McCheskey, of Graham 


Bros., and William S. Partington, of the Maley & 
Wertz Lumber Co. 








The newly elected officers will be installed 
at the monthly meeting in January. 

Francis Davis, of the membership committee, 
reported he had several new members in sight 
and hoped to have some of them present at the 
January meeting. 


“All Fun” at Nylta Party 


New York, Dee. 13.—The Christmas party 
of the Nylta Club, the banner social event of 
the year, will be held at the Hotel Astor next 
Saturday night with more than a thousand lum- 
bermen attending. For six months, members 
of Nylta, led by Jack Paterson, president, have 
been making preparations. Joseph Cashin, in 
charge of entertainment, said he had complet- 
ed negotiations with some of the biggest acts 
appearing on Broadway. Conrad Pitcher, head 
of the Wright Lumber Co. and chairman of 
the dinner committee, guarantees a feast sec- 
ond to none on record. Henry Boe, Nylta’s 
publicity man, said that every lumberman in 
the city had been notified of what may be 
expected. Secretary Herbert B. Coho’s final 
word is: ‘‘We have decreed that there shall be 
no speech-making. It will be all fun.’’ As 


usual, there will be an enormous Christmas tree 
and stockings will be distributed. Members of 
Nylta attend the party free, but some will 
bring along at least a dozen guests. The Nylta 
membership is close to six hundred. The goal 
is one thousand members and a permanent 
home. ‘‘Both objects are in sight,’’ says Mr. 
Paterson. 


Houston Club Stag Party 


Houston, TEx., Dec. 13.—Invitations to a 
stag party to be given on the night of Dec. 20 
by the Houston Lumbermen’s Club were mailed 
out this week by John Cox, of the Vaughan 
Lumber Co., chairman of the entertainment com- 
mittee. The annual stag party of the club is 
usually the livest entertainment of the year. Mr. 
Cox announced that all previous parties will be 
eclipsed this winter and the program will be 
‘‘educational as well as pleasing to the eye.’’ 


Pay Appreciative Tribute 


SHREVEPORT, LA., Dee. 13.—The usual lunch- 
eon of the Lumbermen’s Club was postponed 
on account of so many of the club members 
being out on the ‘‘drive’’ of the Boy Scouts of 
this city for a fund of $30,000, which is being 
led by A. J. Peavy, lumberman of this city. 
In deference to these civie activities, the meet- 
ing of the club was deferred until a later date. 
In respect to the memory of Sam E. Lyons, the 
committee on resolutions, consisting of former 
presidents of the clab, W. F. Johnson and L. C. 
Allen, the secretary, A. O. Davis, and Presi- 
dent F. J. Hortig, informally submitted to a 
group of the club members, who met today be- 
fore proceeding to other appointments, a tribute 
of appreciation, which will be formally read 
at the next regular meeting. 
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Westchester Association Meets 


MAMARONECK, N. Y., Dec. 13.—Twenty-eight 
yading lumber firms were represented last 
Thursday night when the Building Material 
Men’s Association of Westchester County held 
its annual meeting at the Lawrence Inn. It 
was the association’s final meeting of 1926, and 
incidentally was one of the best it has ever 
held. Members one and all had no complaint 
to make of 1926 and a unanimous opinion of 
optimism was expressed for the outlook in the 
coming year. 

President James Floyd, of Yonkers, in his 
annual address, said that the immediate past 
and the immediate outlook gave every promise 
of continued prosperity for members of the 
association and Mr. Floyd did not hesitate to 
say that building projects in Westchester give 
promise that it will be one of the most active 
centers in the country for building activities in 
1927. 

The association unanimously reélected the fol- 
lowing officers: 

President—James Floyd, Yonkers. 

Vice president—Charles T. Pawson, Yonkers. 

Treasurer—Lester A. Linabury, Bronxville. 

Secretary—F. Herbert Brown, Mt. Vernon. 


Mr. Brown, in a very comprehensive annual 
report, reviewed especially the decision by 
which Westchester County lumbermen and ma- 
terial dealers were relieved of a great per- 
centage of their labor troubles. He told of 
every activity in which the association had been 
engaged in the last year and pointed out that 
the percentage of membership among the lum- 
ber yards in Westchester was perhaps as high 
as in any other section of the country. 

Visiting speakers included Paul 8. Collier, 
secretary the Northeastern Retail Lumbermen’s 
Association; Erwin Ennis, secretary the New 


Jersey Lumbermen’s Association, and Wiliam 
Lucas, secretary of the Eastern Millwork Bu- 
reau. 

Mr. Collier characterized the ‘‘ Build a Home 
First’’ slogan, recently adopted by the New 
Jersey association as one of the most forward 
movements launched in recent years for the 
general benefit of the lumber business. He said 
the Northeastern would support the campaign 
and he believed lumber organizations and other 
associations interested in the building industry 
throughout the country would follow suit. 

Mr. Ennis had preceded Mr. Collier as a 
speaker. The Jersey secretary told of the great 
response that has been received to the move- 
ment to give the dealers in lumber and allied 
materials a real slogan. He said that replies 
had been received from all sections of the coun- 
try. Even real estate men had been quick to 
grasp the importance of such slogan, Mr. Ennis 
said, and had expressed themselves in favor of 
‘*Build a Home First.’’ 

Mr. Lucas spoke mainly of the new cost and 
credit club of the Westchester association, of 
which he is the sponsor. The Millwork Bureau 
secretary promises to keep a close account of 
the operations of the club and to use it as a 
model in promoting similar movements in other 
sections. 

J. Albert Mahlstedt spoke on the new lien 
law. As chairman of the legislative committee 
of the Westchester association, he said the ef- 
forts of the Northeastern association in behalf 
of the new measure would be supported to 
the limit. 

Mr. Brown announced that the annual ban- 
quet of the Westchester association, one of the 
leading social functions of the year in lumber 
circles in the metropolitan district, would be 
held on March 19, at the Astor Hotel. 


Bay State Wholesalers Progress 


Boston, Mass., Dee. 13.—Three score repre- 
sentatives of the wholesale lumber trade gath- 
ered in the Boston Chamber of Commerce on 
Dee. 9 for the annual convention and banquet 
of the Massachusetts Wholesale Lumber Asso- 
ciation. During the last ten months, under the 
leadership of President Clifton F. Leatherbee 
and Secretary Frederick J. Caulkins, the asso- 
ciation has experienced a remarkable rejuvena- 
tion, membership growing from twenty-seven 
to fifty. 

At the business session following the banquet, 
President Leatherbee congratulated the asso- 
ciation on the growth of the codperative spirit. 
Treasurer Edward Carlton Hammond reported a 
balance of $1,168.48. 

Secretary Caulkins said that the new policy 
of monthly luncheon conferences had revived in- 
terest. He reported that the recently formed 
arbitration committee had begun to function 
with the grievance committee of the Lumber 
Credit & Research Bureau (Inc.), of Boston. At 
the recent annuals of the Massachusetts and 
the Connecticut retailers, conference commit- 
tees were organized to meet similar committees 
of wholesalers and manufacturers to eliminate 
misunderstandings. 

Secretary Caulkins said that the association 
now represents all the oldest and strongest 
wholesale firms in this market. He presented 
the names of the Perry & Whitney Co. and the 
H. H. Wiggin Lumber Co. as the latest appli- 
tants for membership, and they were admitted 
by unanimous vote. 

Harry B. Stebbins, of the H. B. Stebbins 
Lumber Co., was chairman of the nominating 
committee, and the following were unanimously 
elected : 

President—Clifton F. 
McDonough Co., Boston. 

Vice president—Ritchie Stevens, Stevens Lum- 
ber Co., Boston. 

Treasurer—Edward Carlton Hammond, Boston. 

Secretary—Frederick J. Caulkins, Boston. 


Leatherbee, Leatherbee- 


Directors for one year—The president, vice 
president and treasurer, and Wells Blanchard, 
Blanchard Lumber Co.; Francis Boggs, Swain & 
Boggs Co.; Frederick J. Caulkins, George E. 
Fisher, Godfrey Lumber Co.; Louis M. Pratt, jr., 
Davenport Peters Co.; Karl D. Scates, Woodstock 
Lumber Co.; Thomas H. Shepard, Shepard & Morse 
Lumber Co., and Wendell M. Weston, W. M. Wes- 
ton Co. 

Delegate to the United States Chamber of Com- 
merce—Gardiner I. Jones, Jones Hardwood Co. 


The membership of the conference committee 
was announced to be: Ritchie Stevens, chair- 
man; Wells Blanchard, and Harry W. McDon- 
ough, Leatherbee-McDonough Co. 

The decision of the nominating committee 
to make Louis M. Pratt a director was recog- 
nition of the fact that younger shoulders are 
rapidly assuming the burdens of the industry. 

The special speakers were Executive Secre- 
tary J. F. Downey, of the Lumber Credit & 
Research Bureau (Inc.) and Harry H. Wiggin, 
whose development of a 50-acre lumber terminal 
has aroused wide interest. 

Mr. Wiggin spoke of the anxiety his big 
terminal project had aroused in some quarters, 
and said he had no intention of engaging in 
the West Coast lumber business on a large 
scale because he believed he could make money 
quite as easily by furnishing service to both 
wholesalers and retailers. A cargo of West 
Coast fir was to dock at the terminal the next 
day, he said, and he invited the dealers to 
come over and watch the efficient unloading. 

Gardiner I. Jones reported as delegate to the 
United States Chamber of Commerce and spoke 
of the right of business to regulate itself with- 
out governmental interference. 

Jeremiah F. Downey, executive secretary of 
the Lumber Credit & Research Bureau (Inc.), 
told the story of that interesting new activity 
of the retailers of the Boston district, but the 
special theme of his talk was the growth of 
spirit of coéperation among competitors. 


Delayed 
Aarvests 


HERE was a year in western 
Kansas, not so long ago, when 


the farmers sowed their wheat 
in the hopes of a good harvest—as 
we all hope when we sow; for with- 
out hope there would never be a sow- 
ing. But in spite of their high hopes 
and their hard work the harvest was 
small and most unsatisfying. The 
next season was so dry that there 
was no sowing of grain at all and 
the fields lay idle and barren. So 
disappointment was doubled. But 
lo, change came. Rains followed 
rains and the third year, without 
plowing or sowing of grain at all, 
there came to those, from whom hope 
had almost departed, a harvest such 
as they had not known for many 
years. They called it “volunteer 
wheat,” but that was only their way 
of expressing it for there never are 
“volunteer” harvests. Neither wheat, 
nor character, nor happiness nor life 
everlasting comes without sowing. 
“Except a corn of wheat fall into the 
ground and die, it abideth alone: but 
if it die, it bringeth forth much 


fruit.” 
© 


OW many times we sow faith- 
fully and, because the harvest 


does not come when we expect 
it, or as we expect it, we lose hope 
and think that our sacrifice and labor 
are lost. But no honest sowing is 
ever lost. Some way, some time, the 
harvest will come, though we may 
not live to gather it. How many 
times we labor with ones who are 
weak and seem to be without charac- 
ter or purpose or moral strength. 
We try to give them finer ideals and 
higher goals and stronger characters. 
And when all our work is done and 
we have put in our very best for their 
sakes we see them, apparently, go on 
just as they were before and end 
their days without having reached 
the things that we strove so hard to 
open up to them. But do not judge 
too hastily for there are, indeed, de- 
layed harvests in lives as in fields, 
and we suddenly come to the realiza- 
tion, years afterward, that the chil- 
dren or the grandchildren of those 
in whose lives the good seed was 
‘sown, are not what their parents 
were. They have caught the vision 
their parents could see but dimly; 
they have the stronger characters 
their parents lacked; and they do 
reach the things their parents never 
reached. Is it a volunteer harvest? 
Oh no; it is only a delayed harvest 
that another generation must reap 
instead of you. 
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Associations Plans and Activities 


Dec. 21—Lumber Trade Club of Boston, Boston, Mass. 
Annual. 

Jan. 11, 1927—Southern Pine Association Subscribers’ 
Salesmen, Chicago. Second group meeting. 

Jan. 11, 1927—Roofer Manufacturers’ Club, Hotel Demp- 
sey, Macon, Ga. Monthly meeting. 


Jan. 12-18, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 13, 1927—Pliladelphin Wholesale Lumber Dealers’ 
Association, Fhiladeiphia, Pa. Annual. 


Jan. 18, 1927—Forest Products Association of Maryland, 
Emerson Hotel, Baltimore, Md. Annual. 


Jan. 13-14, 1927—Virginia State Retail Lumber & Build- 
ing Supply Merchants’ Association, William Byrd 
Hotel, Richmond, Va. Annual. 


Jan. 13-15, 1927—Mountain States Lumber Dealers’ Asso- 
ciation, Cosmopolitan Hotel, Denver, Colo. Annual. 


Jan. 14, 1927—Indiana Hardwood Lumbermen’s Associa- 
tion, Olaypool Hotel, Indianapolis, Ind. Annual. 


Jan. 15, 1927—East Texas Mill Managers’ Association 
and Louisiana Mill Managers’ Association, Alexan- 
dria, La. Joint meeting. 


Jan. 17, 1927—Lumbermen’s Association of Chicago, 
Association Rooms and Rainbo Gardens, Chicago. 
Annual, 

Jan. 17-21, 1927—Union Association of Lumber & Sash 
& Door Salesmen, Neil House, Columbus, Ohio. 
Annual, 

Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 18-19, 1927—National Lumber Exporters’ Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual, 

Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, Nicollet Hotel and West Hotel, Minneapolis, 
Minn. Annual, 


Jan. 19, 1927—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Prince George Hotel, Toronto, Ont. Annual. 

Jan. 20-21, 1927—Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 21-22, 1927—Hardwood Interior Trim Manufac- 
turers’ Association, Hotel Peabody, Memphis, Tenn, 
Annual. 

Jan, 22, 1927—I+uisiana Retail Lumber Dealers’ Asso- 
ciation, Alexandria, La. State-wide meeting. 

Jan. 25, 1927—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 

Jan. 25, 1927—Northern Pine Manufocturers’ Associa- 
tion, Radisson Hotel, Minneapolis, Minn. Annual. 

Jan. 25-27, 1927—Northeastern Retail Lumbermen’s 
Aaseetanion, Hotel Syracuse, Syracuse, N. Y. An- 
nual, 

Jan, 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
oe Bellevue-Stratford Hotel, Philadelphia, Pa. An- 
nual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 


Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Mueblebach Hotel, Kansas City, Mo. Annual, 
Jan. 27-28, 1927—National Association of Railroad Tie 
Producers, Hermitage Hotel, Nashville, Tenn. 

Annual, 

Jan. 27-28, 1927—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Morgantown, W. Va. 
Annual. 

Jan. 28, 1927—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual meeting of 
stockholders. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s 
Windsor Hotel, Montreal, Que. Annual. 

Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Reaeaqevants, William Penn Hotel, Pittsburgh, Pa. 

nnual. 


Association, 


Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asy 
ciation, Louisville, Ky. Annual. 


Feb, 2-4, 1927—Michigan Retail Lumber Dealers’ Aggy, 
ciation, Olds Hotel, Lansing, Mich. Annual, 


Feb. 9-10, 1927—National Association of Commiassig, 
Lumber Salesmen, Palmer House, Ohicago. Annnaj, 


Feb. 9-11, 1927—Illinois Lumber & Material Dealery 
—" ccm Edgewater Beach Hotel, Ohicago. Ap. 
nual, 


Feb. 14, 1927—Northern Wholesale Hardwood Lumbe 
<gecetason. meee Athletic Club, Milwaukee, 
3. nnual, 


Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Aggo. 
ciation, Pfister Hotel, Milwaukee, Wis. Annual, 


Feb. 16-18, 1927—Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual. 


Feb. 18-20, 1927—Province of Quebec Retail Lumber 
Dealers’ Association, Lumbermen’s & Hoo-Hoo Club, 
Montreal, Que. Annual, 


Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Peabody Hotel, Memphis, Tenn. Annual, 


Feb. 24-26, 1927—Western Retail Lumbermen’s Associa. 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 


March 2-3, 1927—Central & Northeastern Iowa Retalj 
Lumbermen’s Association and Northwest Iowa Lun. 
bermen’s Association, Fort Des Moines Hotel, Deg 
Moines, Iowa. Joint annual conventions. 


March 3, 1927—Lumbermen’s Exchange of the City of 
Philadelphia, Lumbermen’s Exchange Rooms, Phila- 
deiphia, Pa. Annual. 

March 5, 1927—Association of Trim Manufacturers 
(Ine.), Hotel Astor, New York City. Annual. 


March 9-10, 1927—South Dakota Retail Lumbermen’s 
Association, Coliseum, Sioux Falls, S. D. Annual, 


March 24, 1927—North Carolina Pine 


Association, 
Monticello Hotel, Norfolk, Va. Annual. 





Ohio Dealers Plans 


CoLuMBus, On10, Dee. 14.—The Columbus 
committee of the Ohio Association of Retail 
Lumber Dealers is making strenuous efforts 
to make the 1927 convention of that associa- 
tion, to be held in Columbus, Jan. 17 to 21, 
inclusive, the largest and most interesting 
meeting in the history of the association. The 
convention proper will be held Jan. 19 to 21 
while the first two days, Jan. 17 and 18, will 
be devoted to the extensive exhibit which will 
be held in conjunction with the business ses- 
sions. The public will be given a special in- 
vitation to visit the exhibits upon those days 
and to see what is being accomplished in the 
lumber industry. 

The Columbus committee in charge of the 
arrangements consists of H. H. Giesy, of the 
H. H. Giesy & Bro. Lumber Co.; T. J. Jones, 
of the Doddington Co.; J. E. MeNally, of the 
J. E. MeNally Lumber Co., who is chairman 
of District No. 8 of the Ohio association; A. C. 
Davis, of the South Side Lumber Co.; and 
Frank H. Lumbert, sr., of the Fifth Avenue 
Lumber Co. The committee is to be assisted 
by a special committee from the Ladies’ 
Auxiliary of District No. 8, headed by Mrs. 
J. E. MeNally. 

Since the exhibit feature of the convention 
during the last seven or eight years has at- 
tracted such widespread attention, it was be- 
lieved proper to give several days for the 
exclusive use of the public in viewing the dis- 
plays. Booths to the number of 100 have 
been provided. 

While the program for the convention is 
still in the formative state, still it is an- 
nounced that the central thought will be to 
instruct home owners and home builders in 
economics of construction. This will include 
demonstrations showing the greater economy 
secured by purchasing short and odd lengths, 
instead of purchasing the usual longer lengths 
and cutting to the required length. Lectures 
with model houses and stage settings of good 
and bad interior arrangements will be fea- 
tured. In contrast to this will be shown ex- 
amples of good architectural designs and in- 
expensive but sensible and artistic interior 
arrangement. In this connection will be 
shown photos and designs of historic Ameri- 
can dwellings which are as attractive today 
as when they were built. 


It is the plan of the Ohio Association of 
Retail Lumber Dealers to organize a perma- 
nent nucleus of equipment, lectures and lec- 
turers which can be used on a series of small 
‘*Home Makers’ Institutes,’’ in various parts 
of the State under the auspices of the district 
groups. Some of the best known authorities 
on domestic architecture, interior decoration, 
ventilation and sanitation will be used in this 
work, 


Date for Virginia State Retailers 

[Special telegram to AMERICAN LUMBERMAN] 

RICHMOND, VA., Dee. 15.—The first annual 
convention of the Virginia State Retail Lum- 
ber & Building Supply Merchants’ Association 
will be held in this city on Jan. 13 and 14, 
1927, at the William Byrd Hotel. 

A well rounded program, featuring na- 
tionally known speakers, has been prepared by 
those in charge. Lumbermen from all sections 
of Virginia and the surrounding States have 
already signified their intention of attending 
the gathering. The first day of the conven- 
tion will be given over to an open session on 
general topics. ; 

Mayor J. Fulmer Bright will weleome the 
visitors to Richmond, after which W. A. Barks- 
dale, of Charlottesville, president of the asso- 
ciation, will speak. On the program are talks 
on various phases of the lumber industry rela- 
tive to both the side of the manufacturer and 
the retailer. Among the speakers on these 
subjects are John M. Gibbs, secretary-treas- 
urer of the North Carolina Pine Association; 
Charles Hill of the Southern Pine Sales Cor- 
poration; Luther G. Connell, vice president of 
the North American Cement Association, and 
Dudley F. Holtman, from the office of Herbert 
Hoover, head of the Department of Commerce, 
Washington. 

Local speakers will be on the program of the 
evening session, with addresses scheduled by 
Dr. F. W. Boatwright, president of the Univer- 
sity of Richmond, and John R. Saunders, at- 
torney-general of Virginia. The second day 
of the convention will be given over to more 
technical subjects and will be a closed session 
for dealers. While the majority of those at- 
tending will come from Virginia and nearby 
States, there will be visitors from all sections 
of the country. The organization has for its 
object mutual aid among lumbermen and bet- 
terment of lumber conditions. 


Plan Educational Program 


INDIANAPOLIS, IND., Dee. 14.—Preliminary 
plans for the annual convention of the Retail 
Lumber Dealers of Indiana, which is to be 
held at the Claypool Hotel here on Jan. 12 and 
15, were made at a recent meeting here of the 
officers and board of directors. According to 
Clayton D. Root, Crown Point, secretary, al- 
ready more than 100 applications have been re- 
ceived from exhibitors for space. This will 
mean that the entire seventh and eighth floors 
of the hotel will be devoted exclusively to the 
lumbermen and allied trades. 


According to Charles A. Wood, Muncie, pres- 
ident of the organization, it is planned this 
year so to arrange the program that the lum- 
bermen will be better able to serve the public 
by making a close study of modern and efli- 
cient ways of handling their product, with 
the least amount of time and money expended, 
thus giving the customers more and better serv- 
ice without additional cost. An educational 
program is what is planned, part of which 
will be devoted to ways and means the Indiana 
lumbermen may take to be of assistance to the 
Indiana farmer. 

Arthur A. Hood, of Minneapolis, Snark of 
the Universe of Hoo-Hoo, has promised to at- 
tend the convention and now the Indiana mem- 
bers are combing the back alleys for kittens 
to be eandidates at a concatenation which 
likely will be held the first night of the con- 
vention. 


Prepare Well Balanced Program 


MINNEAPOLIS, MINN., Dee. 14.—The thirty- 
seventh annual convention of the Northwestern 
Lumbermen’s Association in Minneapolis, Jan. 
18, 19 and 20, 1927, is to be stripped of all 
frills and the lumbermen delegates are to de- 
vote their time to practical study of their busi- 
ness. This announcement does not mean, how- 
ever, that there are to be no entertainment 
features. On the contrary, according to the 
program, there will be many. But there will 
be the business hours and the play hours. There 
is a properly balanced and diversified pro 
gram. 

Officers of the association Lave so carded the 
events of the convention that the meeting wil 
be in the nature of a practical training school 
where information which should be helpful to 
lumbermen will be available from men qualified 
to impart it. There will be no bally-hoo speak- 
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ers. The convention is to get down to the crux 
of the thing and endeavor to define a practical 
formula under which profitable business can be 
earried on successfully. 

Some of the subjects the officers of the asso- 
ciation say will be discussed include: Truck de- 
livery, remodeling and re-roofing campaign; 
collections; and many other high points of vital 
interest to the lumbermen. 

To stimulate attendance at the meeting the 
railroads have announced reduced fares. Min- 
nesota, Iowa, North and South Dakota, Wiscon- 
sin, Nebraska, Montana and points in Colorado 
and Canada will be offered these rates. There 
is reason now to believe the attendance will 
be large. 

The annual exhibit of articles handled by 
lumbermen will be a feature again this year. 
It is to be put in place at the West Hotel. 
Four of the sessions of the convention are to 
take place at the Nicollet Hotel. On Wednes- 
day night, Jan. 19, a theater party is to be a 
feature. 

Much attention is being given to the Hoo- 
Hoo concatenation which is to take place on 
the night of Jan. 18. 


Indiana Hardwood Association 


INDIANAPOLIS, IND., Dec. 15.—Announcement 
is made by Edgar Richardson, secretary-treas- 
urer of the Indiana Hardwood Lumbermen’s 
Association, this city, that all arrangements 
have been completed for the annual convention 
of the association, to be held here Jan. 14, 
1927, at the Claypool Hotel. The business ses- 
sion will be held in the assembly hall at 2 p. m., 
closing with a banquet and entertainment in the 
Riley room at 7 p.m. The program committee, 
consisting of C. H. Barnaby, W. W. Knight and 
Fred Stimson, and the entertainment committee, 
consisting of Frank L. Donnell, Roy Amos and 
Robert E. Hollowell, are hard at work and will 
be glad to receive any suggestions that may be 
offered. 


Interior Trim Makers Change Date 


MEMPHIS, TENN., Dec. 14.—The dates for 
the annual meeting of the Hardwood Interior 
Trim Manufacturers’ Association have been 
changed from Jan. 18 to Jan. 21 and 22, 1927, 
at the Hotel Peabody, Memphis, according to 
the announcement made by W. R. Friedel, see- 
retary. The first session will be held on the 
afternoon of Jan. 21, and a closing session with 
election of officers will be held on Saturday 
morning, Jan, 22. 


SCA AAEBEBBEAEAEE: 


What Ontarioans Will Do 


Toronto, OnT., Dec. 13.—The directors of 
the Ontario Retail Lumber Dealers’ Association, 
at a meeting held here on Dec. 9, drew up plans 
for the program for their tenth annual conven- 
tion, which is to be held at the Prince George 
Hotel, Toronto, on Jan. 19, 20 and 21, 1927. 
Directors from all parts of the Province were 
present and a number of association matters 
were dealt with previous to taking up the con- 
vention program. The secretary-treasurer’s re- 
port, which was approved, showed that the asso- 
ciation has come through the year satisfactorily 
from a financial point of view. 

The sales tax, as applied to lumber, was 

discussed in detail and a motion was unani- 
mously carried protesting against the tax and 
urging the Canadian Government to abolish it 
during the present session of Parliament. 
_ An attractive entertainment program is be- 
ing arranged for the annual. On the first eve- 
ning a Hoo-Hoo dinner will be held to which 
all dealers will be invited. This will be fol- 
lowed by a coneatenation. Those who do not 
care to attend the dinner will be provided with 
entertainment at a local theater. On the sec- 
ond day the entertainment features will in- 
clude a luncheon and theater party for the 
ladies; a luncheon for retailers as guests of 
the wholesale trade and a dinner dance at 
the Prince George Hotel in the evening. The 
entertainment program will be in charge of a 
special committee composed of W. B.. Tennant, 
chairman, A. F. Boake and A. Bowden, all of 
Toronto, who were in charge of the entertain- 
ment features at the convention a year ago. 


Plans for Traffic Association 


MEMPHIS, TENN., Dec. 14.—Directors of the 
Southern Hardwood Traffic Association in ses- 
sion here today passed a resolution supporting 
the bill which has been introduced in the Sen- 
ate by Senator Mayfield of Texas which seeks 
to invest in the several State railroad com- 
missions the exclusive power to authorize new 
railroad construction without securing a certi- 
ficate from the Interstate Commerce Commis- 
sion, which is necessary under the present pro- 
visions of the Transportation Act. The res- 
olution was introduced by Paul Rush, president 
of the Rush Lumber Co., and met with the 
unanimous approval of every member of the 
board present. 

The meeting was called by J. H. Townshend, 
secretary-manager of the association, for the 
purpose of making plans for the annual meet- 
ing to be held in Memphis on Jan. 19, 1927. 
Max Miller, president of the Miller Lumber 
Co., of Marianna, Ark., president of the asso- 
ciation, presided. He appointed the follow- 
ing committee to place before the membership 
candidates for some fifteen places as officers 
and directors: E. B. Norman, E. B. Norman 
Lumber Co., Louisville, Ky., chairman; J. M. 
Wiley, Pekin Wood Products Co., Helena, Ark., 
and R. J. Hackney, R. J. Hackney Lumber 
Co., Memphis. This committee will meet prior 
to the annual meeting and name a slate to be 
voted on by the membership. 


Mountain States Headquarters 

Denver, CoLo., Dee. 14.—Plans are going 
ahead nicely in connection with the twenty- 
fourth annual convention of the Mountain 
States Lumber Dealers’ Association to be held 
in Denver Jan. 13, 14 and 15, 1927. During 
the last week, according to T. J. Vincent, sec- 
retary of the organization, the headquarters 
for the convention was agreed upon, the new 
Cosmopolitan Hotel having been selected. This 
hotel was finished during the last year and 
is one of the largest and best hotels in the 
West. a a a 

Union Salesmen’s Plans 

CoLuMBus, Onto, Dec. 13.—B. Fred Snider, 
president of the Union Association of Lumber 
& Sash & Door Salesmen, this city, has named 
the following committees to serve at the an- 
nual convention of the organization to be held 
Jan. 18-21, 1927, at the Neil House, in this city: 


Arrangements and entertainment—E. C. Cal- 
lanan, chairman, Columbus; Charles A. Dawson, 
Columbus: Ralph Adams, Columbus; Charles 


Jackson, Columbus; Herbert R. Vance, Columbus ; 
Roy C. Brokaw, Columbus; John W. Urban, Colum- 
bus; H. A. Waddell, Columbus. 


Resolutions—J. Elam Artz, chairman, Dayton; 
Cc. M. Greiner, Columbus: George R. Lampton, 
Cincinnati; E. R. Hilton, Huron; Joseph Rittiner, 
Toledo. 


Auditing—H. L. Bravo, chairman, Toledo; Don 
Smith, Toledo; J. C. Pattison, Toledo. 


Nominating—Ben R. Johnson, chairman, Tole- 
do; John C. Hoffman, Cleveland; Alex H. Cob- 
ham, Cleveland; Earl R. Hudson, Mansfield; O. 
W. Bloom, Dayton. 

President Snider announces that the sales- 
men’s association’s annual banquet will be held 
on the evening of Tuesday, Jan. 18, while the 
annual business meeting will be held on Thurs- 
day, Jan. 20. ‘‘These are the most impor- 
tant,’’ he said, ‘‘and the other days will be 
given over to work in conjunction with the 
Ohio Association of Retail Lumber Dealers, 
which will hold its annual convention at the 
same time and place.’’ 

Sea aeaeaeaaaaaeani 


Pacific Exporters’ Annual Banquet 


SEATTLE, WASH., Dee 11.—More than a hun- 
dred members and guests assembled Tuesday 
evening in the Junior ballroom of the Olympic 
Hotel for the annual banquet of the Pacific 
Lumber Exporters’ Association. The toast- 
master was H. E. Kerry, of the exporting firm 
of H. E. Kerry & Co., also vice president of 
the association; and notable guests were A. F. 
Haines, vice president of the Admiral Line, 
and K. Hota, resident manager of the Nippon 
Yusen Kaisha, each of whom delivered a brief 
and snappy talk on the amicable relations ex- 
isting between the lumber exporters and the 














~lennessee Red Cedar? 


From time immemorial Cedar has held a 
leading place in the arts and crafts as a wood 
of beauty and utility. It is frequently re- 
ferred to in Scripture, the most notable exam- 
ple being that the wood of King Solomon’s 
temple was Cedar from Lebanon, sent by Hiram, 
King of Tyre. 

In Colonial America, aromatic Cedar was 
extensively used for 
linen closets and ward- 
robes. The beautiful 
red Cedar of our 
Southern forests lined 
many clothes closets of 
fine old Dixie homes. 

Householders appre- 
ciate the beauty and 
fragrance of cedar, 
quite apart from its 
known moth-deterrent 
qualities. 

Ready to ship from 

our Chicago warehouse 


Wire our expense for 
delivered prices anywhere 














You Can Positively 
Increase Your Sales 


—by using Clancy's Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 
Write for Pamphlet 49-S, giving rates 
and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 

















CO TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tot Maine 
Largest Cruising House in America 











asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


Phone Main 2479." NEW ORLEANS 


Suitable Christmas Cards with your 
name will be sent with Gift subscrip- 


tions for Amecican{iimberman 











the 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.”—NON-SAG~—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.”’ 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


CB. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 





Special department handling export lumber ship ts 








CJ PITTSBURGA tJ 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘Gze Hardwoods 


Won Viegas 
White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 





BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fiiag. 
Johnstown, Pa. 














FOREST LUMBER CO. 
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West Virginia Hardwood 
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ae Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
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transportation lines. Speechmaking was fol- 
lowed by original and varied entertainment 
features. The program, which was staged by 
D. E. Baldwin, secretary of the association, 
had been arranged with special reference to 
the guests, who represented practically every 
steamship line engaged in the foreign service, 
also stevedoring firms and public dock officials. 
In the words of an enthusiastic association 
man, ‘fa good time was had by all.’’ 

The Pacific Lumber Exporters’ Association, 
representing a large portion of the Pacific Coast, 
is composed of twenty-five lumber exporting or- 
ganizations having offices in this city. Member 
firms during 1925 exported more than a billion 
feet of lumber, made up largely of fir, with a 
considerable proportion of cedar and hemlock, 
and some spruce. Indications are that the vol- 
ume of lumber exports handled by association 
members during 1926 will about equal that of 
last year. 


Annual of Plywood Association 


The eighth annual meeting of the Plywood 
Manufacturers’ Association, held at the Palmer 
House, Chicago, Dee. 14 and 15, was featured 
by discussions on differential values. President 
F. L. Zaug, of New London, Wis., outlined what 
had been accomplished by the association during 
1926, and Commissioner M. Wulpi’s report re- 
viewed the activities of his office this year. 
‘<The Plywood Industry from a Jobber’s View- 
point,’’ was the subject of an address by Law- 
rence Ottinger. 

The election of officers resulted as follows: 

President--W. G. Schnute, Evansville, Ind. 

First vice president—N. M. Willson, James- 
town, N. Y. 

Second vice president—H. E. Kline, Louisville, 
Ky. 

Third vice president—O. C. 

fis. 

Treasurer—-W. A. Phillips, Cadillac, Mich. 

Executive committee—F,. L. Zaug, New London, 
Wis., and F. B. Ward, Bay City, Mich. 

Councillor Chamber of Commerce of the United 
States—-George L. Frost, New York City; alter- 
nate, M. Wulpi, Chicago. 


Wholesalers Aid Promotion Campaign 

NEw York, Dee. 13.—Secretary W. W. 
Schupner, of the National-American Wholesale 
Lumber Association, returned today from a 
trip to Pittsburgh, Cineinnati, Toledo and 
Cleveland, where he visited among the members 
and discussed association matters in general. 
In the Ohio cities the members met in groups 
under the leadership of Directors Dwight 
Hinckley, C. A. Mauk and Max Myers, for the 
purpose of more fully outlining the whole- 
salers’ participation in the National Lumber 
Trade Extension movement. As a result, nu- 
merous contracts were obtained from whole- 
salers, bringing them into the plan on the 
one cent a thousand, five-year basis. The 
wholesaler appreciates the need of this move- 
ment, especially when the plans are fully out- 
lined at first hand, as can be better accom- 
plished by personal attendance at group meet- 
ings. 


Lemke, Wausau, 


District Association Elects 


CoLuMBuUS, OunI0, Dee. 13.—The annual meet- 
ing of District No. 8 of the Ohio Association of 
Retail Lumber Dealers, consisting of members 
in Franklin County, was held at the Chittenden 
Hotel, Dee. 13, with twenty-five members and 
several guests in attendance. Howard Potter, 
of Worthington, Ohio, a member of the district 
and president of the State association, an- 
nounced that the tentative program for the 
annual convention of the association to be held 
at the Neil House, Columbus, Jan. 17 to 21, had 
been arranged. He explained the program for 
the first two days, which is under the charge of 
the Ladies’ Auxiliary of the Ohio Association 
of Retail Lumber Dealers of which Mrs. J. E. 
MeNally is at the head. This part of the pro- 
gram will be devoted to exhibits and demonstra- 
tions on the home convenient and the home beau- 
tiful. 

Mr. Potter secured the opinion of the members 
on the proposed budgeting of the expenses of 
the Ohio association and the basing of mem- 
bership dues on the amount of gross business 


done by members during a year. This plan was 
approved. 

Thomas Reese was elected chairman; Henry 
Miller, vice chairman; Frank H. Lumbert, jr., 
treasurer and R. M. Lucas, secretary. The last 
two named officers were reélected to their respec- 
tive offices. 


Wholesalers to Have Christmas Party 


PITTSBURGH, Pa., Dec. 14.—Rev. Dr. A. R. 
Robinson, of the Sixth United Presbyterian 
chureh will be the speaker at the annual 
Christmas party of the Pittsburgh Wholesale 
Lumber Dealers’ Association in the William 
Penn Hotel, Wednesday afternoon, Dec. 22. The 
association has dispensed with its weekly Mon- 
day noon meetings until Monday, Jan. 3. 


(SAAR EEAE: 


Pine Association to Trade Mark Output 

SAN FRANCISCO, CALIF., Dee. 11.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association mills, at least mills representing 83 
percent of the production of California pines, 
will trade mark during 1927. This was the 
decision reached last week and which will be 
placed into practice as soon as practicable. The 
trade mark will be ‘‘O.K. ‘Cal’ Pine,’’ a 
trade name which has been advertised thorough- 
ly during the lust two years. 

Commenting on the trade-marking decision 
yesterday, C. Stowell Smith, secretary-manager 
of the association, said: 

We now have mills representing 83 percent of 
the California production signed up to trade mark 
their output. We hope to have the mills 100 per- 
cent following the directors meeting on Dec. 17. 


The use of the trade mark will not affect the 
scheme of the proposed grade marking but on the 
other hand, we believe, will help in its ultimate 
adoption. 

Several mills are now testing out the five or 
six devices which are to be used in the trade mark- 
ing of lumber and, following these tests, the ma- 
chines making the best grade will be adopted, and 
the mills will be notified that such marking devices 
are at the office as soon as they can be obtained 
from the factories. Trade-marking mills then can 
obtain the devices and start in immediately to 
trade mark their lumber. 

Some mills of the association are already doing 
this, prominent among them being the Weed Lum- 
ber Co., a branch of the Long-Bell Lumber Co., 
with which the trade-marking scheme is an old 
one; Forest Lumber Co. at Pine Grove, Ore.; 
Pickering Lumber Co., Standard City, and the 
Clover Valley Lumber Co., of Loyalton, which is 
now trade marking only Jeffrey pine production. 

The trade and grade marking issue will be 
one of the most important subjects which will 
come up for discussion at the meeting of the 
directors of the association on Dee. 17. 


SR AABEBEBEREEEAEAEE: 


Club Welcomes Hardwood President 


LOUISVILLE, Ky., Dee. 13.—The Louisville 
Hardwood Club very much enjoyed a talk 
made by B. C. Currie, president National 
Hardwood Lumber Association, upon his visit 
here last week, in fact liked it so much that 
members insisted Mr. Currie return here in 
January, and make a second talk before a 
joint meeting of the Hardwood Club and 
Southern Hardwood Traffic Association, on 
Jan. 11, at the Brown Hotel, this being the 
date set for the annual meeting of the Louis- 
ville division of the traffic organization. Mr. 
Currie has accepted the invitation. He 
thanked the members of the club for having 
been the first local club to endorse him for 
the post of president of the National Hard- 
wood Lumber Association, to which he was 
later elected. 

Mr. Currie emphasized the need of closer 
scrutiny of credits, holding that the country 
had been overrun by organized crooks, who 
had established many consuming concerns. 
He stated that over a period of nine months 
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capnnenae 
there had been 463 failures involving 
324,000,000, among lumber buying or consum- 
ing concerns, such failures having increased 
while in other lines failures had decreased. 
He discussed changed conditions in the At- 
igntie coast markets, because of receipts of 
large quantities of lumber from the West 
Coast by water, much of it shipped unsold. 
He deprecated the excess of stock lists care- 
lessly sent out by manufacturers and large 
jobbers. Such lists are mailed out to every- 
me by some mills, and do not even reach 
wholesalers, but go to consumers. 

Among the guests were Paul Fish, Chicago; 
and Herbert Bauman, of the Bauman Lumber 
(o., Cincinnati, the latter on his way back 
from a trip to the South. 


Hoo-Hoo 


Prepare for Christmas Celebration 


SPOKANE, WASH., Dee. 11.—J. M. (Jim) 
Brown, senior Hoo-Hoo of the Supreme Nine 
and past president of the Spokane Hoo-Hoo 
(lub, presided at an enthusiastic meeting of 
the club yesterday noon. The program was 
arranged by his brother, David Brown, and 
by Ed Wert, of the Long Lake Lumber Co. 
Music was furnished by a ten piece orchestra 
and the Rev. Father John Cronin gave an in- 
teresting description of Ireland and conditions 
as he found them there on a trip last sum- 
mer. Chairman R. L. Bayne, in charge of the 
children’s Christmas tree celebration, an- 
nounced that this would be held this year Thurs- 
day night, before Christmas. 


Christmas Party Planned 

San Francisco, Cauir., Dee. 11—The East 
Bay Hoo-Hoo Club No. 39 has announced its 
Christmas party luncheon to be held at the 
Athens Athletic Club on Dec. 17. Special pro- 
gram and stunts are being arranged and a ‘‘ real 
live Santa Claus’’ will be present to distribute 
the presents, one of which will be brought by 
each person attending the luncheon. The party, 
which is in charge of J. H. Matthews, chair- 
man of the committee, promises to have one of 
the largest Hoo-Hoo turnouts of the year, ac- 
cording to reservations. 


Annual Winter Outing 


Boston, Mass., Dec. 14.—Harry L. Folsom 
Hoo-Hoo Club No. 13, of Boston, has decided 
to hold the annual winter outing at the Toy 
Town Tavern, Winchendon, Mass., in January, 
and make it a rally for the entire New England 
Hoo-Hoo fraternity. George Towne, of the 
Stone Lumber Co., heads the outing commit- 
tee and he says he intends to make it a red 
letter event or know the reason why. Last win- 
ter’s outing was held at Toy Town Tavern and 
everyone had such a good time the club voted 
to go again. 

There were more than two hundred and 
fifty guests at the third annual dinner dance 
at the Copley Plaza Hotel on the evening of 
Dee. 4, and it was agreed to be the best social 
gathering of any held by lumbermen of this 
district in recent years. e 


South Bend Christmas Party 


Sourh Benp, Inp., Dec. 14.—The annual 
Christmas party of the South Bend Hoo-Hoo 
Club was held Monday night in the Turkish 
room of the Oliver Hotel. The entertainment 
was furnished by the Indiana Lumber & Man- 
ufacturing Co., under the direction of Guy 
urres and Walter O. Fassnacht. Presents for 
tach member and guest were provided and 
distributed by M. G. Hodson. A lighted 
Christmas tree -was among the decorations. 
Miss Julia Van Wert, manager of the South 

‘nd Retail Credit Association, outlined the 
Plans of the association with a view to inter- 
‘sting the lumbermen and supply dealers in 
the credit organization. , 

Charles R. Huff, secretary of the Hoo-Hoo 






















Harry Kline, of the Louisville Veneer Mills, 
started a discussion when he remarked that 
he believed there was too much production of 
lumber, veneers and plywoods, and that such 
production was greater than demand, result- 
ing in too much competition, and low prices. 
Others did not exactly agree with Mr. Kline, 
but it was admitted that present capacity is too 
large to keep all plants busy all the time. It 
was believed that use of substitutes for wood 
was responsible to some extent at least for 
consumption being lighter. 

Preston P. Joyes, W. P. Brown & Sons Lum- 
ber Co., commented on advertising, holding it 
as his belief that national advertising along 
the progressive lines laid down by Wilson 
Compton was good. 


Activities 


club, announced that the next meeting would 
be held Feb. 23, 1927, in connection with the 
annual meeting of the Northern Indiana & 


Southern Michigan Retail Lumber Dealers’ 
Association. Other plans for the retailers’ 


meeting have not been completed. 


Promise Rip-snorting Concatenation 


BEAUMONT, TeEx., Dec. 13.—President Andrew 
J. Kaulbach and thirty members of the Beau- 
mont Hoo-Hoo Club pledged their united sup- 
port in putting on an old-fashioned, rip-snorting 
concatenation such as old-timers would reeall, 
when Vicegerent Snark Carl Lock supervises the 
first concatenation held under his jurisdiction, 
date for which was set for Feb. 14, 1927, at the 
monthly banquet of the Beaumont Hoo-Hoo 
Club held in St. Mark’s parish house Thursday 
night, Dee. 9. It is hoped to have forty-odd 
‘*purblind kittens’? on hand for the ‘‘march 
across the onion bed’’ on that occasion. 


Twin City Cats Are Active 


MINNEAPOLIS, MINN., Dec. 14.—Elaborate 
preparations are being made for the Twin City 
Hoo-Hoo Club concatenation at the West Hotel 
on Tuesday, Jan. 18. A large class of kittens 
is to be received. A. S. Bliss, chairman of the 
general Christmas party committee, has urged 
all members and their wives to participate in 
the party at the Nicollet Hotel Jan. 23, at 
which time the children of the Augustana Synod 
will be the guests. 


Appointments Announced 


Sr. Louis, Mo., Dec. 14.—Appointments were 
announced today at international headquarters 
of the Concatenated Order of Hoo-Hoo as fol- 
lows: 


P. T. Langan, president of the P. T. Langan 
Lumber Co., Cairo, Counselor for southern Illinois, 
reappointed. 

Ray W. Gutzler, Wichita Falls, Tex., Vicegerent 
Snark for the Wichita Falls district, succeeding 
Fred J. Elbert, of the Galbraith Foxworth Co. 

W. B. Willingham, jr., Atlanta, Ga., Vicegerent 
Snark of the Atlanta district, succeeding C. ‘ 
Harman, secretary of the Southern Sash, Door & 
Millwork Manufacturers’ Association. 

W. F. Methvin, Atlanta, Counselor for Georgia, 
succeeding Royall C. Morrison, of the W. 8S. Disbro 
Lumber Co. 

Charles L. Schwartz, director of publicity for 
the Illinois Lumber & Material Dealers’ Associa- 
tion, Naperville, Counselor for northern Illinois, 
reappointed. 

H. J. Anderson, H. J. Anderson Lumber Co., 
Portland, Ore., Counselor for Oregon, succeeding 
A. C. Dixon of Booth-Kelly Lumber Co., 
Eugene, Ore. 

Ernest A. Ehlert, Milwaukee, Counselor for Wis- 
consin, succeeding Harry E. Beckwith, of the 
H. E. Beckwith Lumber Co., Chetek, Wis. 

H. M. Riner, president of the Riner Lumber 
Co., Kansas City, Counselor for Missouri, succeed- 
ing James Goodman, of the Dickason-Goodman 
Co., Kansas City. 

Louis F. Burgess, Rickerd Lumber Co., Lansing, 
Mich., Vicegerent Snark for the Lansing district, 
succeeding Benjamin F. Hall, of the Hall Lumber 
Co. 

Charles L. Weeks, of the Hunton-Weeks Lumber 
Co., Detroit, Counselor for Michigan, reappointed. 
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SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 
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A Brand to 
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ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage V7 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1881 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 











MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how, $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
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More Dealers Stock 
It Every Month 


The number of dealers who 
are satisfactorily selling Hudson 
Oak Flooring continues to in- 
crease. So do the individual 
sales of most of our dealers. 
Surely this is indisputable evi- 
dence that 


HUDSON 


Oak Flooring 


is mighty good flooring to sell. 
The fact is few floorings can 
match Hudson's consistency for 
quality, for uniformly good 
manufacture. And remember 
these are the points that bring 
you more sales. 
Let us send you 


samples and prices. 


Hudson Hardwood 
Flooring Company 
Sales Office, MEMPHIS, TENN. 


Plants at 
—— TENN. 
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VICKSBURG, MISS. 
Our Specialty is 


Screen Mouldings 


8139 — 8140 — 8076 
%x'e Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 


NASHOTAH, WISCONSIN 
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Hall, Kellogg & Co. 


Room 1010, 208 So. LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 
511 Spalding Building, - Portland, Ore. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
? 


Were awarded highest GRAND ad a 4 


honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500 Axes & Tools 





To Plan Needed Law Changes 


HatTtiespurG, Miss., Dee. 13.—A definite 
plan for taxation of growing timber that will 
encourage reforestation and timber growing 
on the cut-over lands of Mississippi, will be 
formulated by the State forestry commission 
during the coming year, with the purpose of 
placing the information in the hands of the 
legislature with recommendations for changes 
in the existing laws, according to a statement 
of Roy L. Hogue, State forester. 

The State forestry commission holds meet- 
ings on the second Thursday in each month, 
and this question will be one of the principal 
subjects during next year. A number of tax 
experts and lumbermen will be invited to ad- 
dress the commission from time to time, so it 
will be able to go to the legislature with sound 
recommendations. 


Holds Annual Sales Conference 


DuLUTH, MINN., Dee. 13.—The Wood Con- 
version Co. is holding its annual sales meeting 
at Cloquet this week. Forty-five salesmen cov- 
ering territories extending from Denver, Colo., 
to New York City are in attendance, and it has 
been announced that fifteen new salesmen are 
being added to its force at this time. 

An interesting feature in connection with the 
gathering is that the services of several engi- 
neers who are specialists in their line were 
obtained to instruct the salesmen in technical 
information pertaining to the subject of insula- 
tion. The meeting is scheduled to come to a 
close on Thursday evening with a banquet at 
the Masonic Temple at which covers will be laid 
for 100 guests. 

It was announced at the opening session of 
the conference that an average increase of 87 
percent in sales of Balsam-Wool was shown 
during the last year. That material is thought 
to lead in the list of commercial insulations 
used in the construction of homes. Among the 
latest uses for that material are the insulation 
of railway refrigerator cars, steel passenger 


Helpful Books for Lumbermen 


Booklet on End Matching of Softwoods 


One of the most remarkable of recent de- 
velopments in lumber manufacture is the end- 
matching of softwood flooring, ceiling, parti- 
tion and siding. Beginning hardly more than 
a year ago with a single mill, this practice 
has spread until there are something like a 
dozen mills in the South already manufactur- 
ing the stock, and others contemplating doing 
so. While at the outset only flooring was end- 
matched, the opportunity in the way of utili- 
zation through end-matching has been so obvi- 
ous and convincing that the practice already 
has been extended to other products of the 
softwood mill. 

While information regarding this method of 
utilizing short lengths and extending the use 
of lumber generally, has been published in the 
AMERICAN LUMBERMAN and _ elsewhere, the 
information as a whole has not been readily 
available in any convenient form. With a 
view to presenting the facts in a compre- 
hensive and handy form the Yates-American 
Machine Co., Beloit, Wis., well known manu- 
facturer of a full line of woodworking ma- 
chinery, has prepared a booklet of twenty- 
four pages entitled ‘‘The End Matching of 
Softwoods,’’ in which these data are supplied 
in both adequate and helpful form. The 
phases of the subject discussed in this book- 
let are indicated by the following headings: 
Protecting the National Wealth; Precedents; 
the Even-foot Method; Advantages to the 
Manufacturer; Advantages to the Consumer; 
the Dealer; Strength of the Flooring; Other 
Uses for End-matched Softwoods; Equipment, 
and Success in End-matching. 

The data contained in this booklet are of 
the greatest interest to manufacturers of soft- 


ears, tank cars, domestic refrigerators, ing 
bators, thermos jugs and refrigerated picq; 
baskets. Several airplane manufacturers hay; 
recently included Balsam-Wool in their Spee 
fications and they report that cabins of plang 
so equipped have been found much quieter ani 
much more uniform in temperatures for t, 
different altitudes encountered while on a fligh 
Capt. Donald MacMillan used Balsam-Woo] t 
protect the structure which housed his instr, 
ments for the study of terrestrial magnetigy 
against temperature changes during his Poly 
expedition in 1924. The fuselage of Commap. 
der Byrd’s plane was protected by Balsam-Wog 
during his recent flight over the North Pole 
The Wood Conversion Co. has establishej 
branch offices in Duluth, St. Paul and Minne. 
apolis, Chicago, Detroit and New York City, 
They were all reported to have shown remark. 
able gains in sales during the last year. 


Moves Into New Office Building 


Kansas City, Mo., Dee. 13.—The Pick. 
ering Lumber Co., for many years a tenant of 
the R. A. Long Building, moved last week into 
its handsome new office building at Tenth and 
Central streets, just outside the shopping dis. 
trict. The new building is one of the handsomest 
office buildings in the downtown district and 
probably the mest modern in the city, with every 
sort of equipment for the facilitation of business 
and the comfort of the employees. The finish 
on the first floor, where are located the execu- 
tive offices of the company, is of figured walnut, 
while the other floors are finished in black wal- 
nut. The second floor has offices for the retail 
and ‘the accounting departments, while the 
wholesale department is on the third floor. It 
had been planned by the company to occupy 
the building earlier in the year, but a strike 
in the building trades last spring held up the 
work for several months. 

A BARREL of water, a wet sack and a little de- 
termination have saved many an isolated subur- 
ban home or farm house from destruction. 


wood lumber, but they are also interesting to 
distributers and users. The facts given in 
the booklet are the results of practical opera- 
tion and were supplied to the Yates-American 
Machine Co., by concerns in the South who 
have had considerable experience in end- 
matching. Copies of the booklet may be ob- 
tained on request from the Yates-American 
Machine Co., Beloit, Wis. 


See eaeaeaeaeaani 


Handy Book on Built-in Conveniences 


So popular has the attractive booklet 
‘*Built-in Beauty for Homes’’ proved to be 
that the Southern Pine Association has found 
it necessary to publish a new edition. The 
association reports it has been overwhelmed 
with orders for the booklet from dealers who 
recognize the opportunity of improving this 
channel of the trade by distributing copies 
among customers. 

Doubtless the popularity of the booklet is 
owing in no small degree to the fact that 
every built-in feature shown in it may be 
constructed without difficulty by the average 
person who is reasonably handy with a saw 
and hammer. In order to facilitate this work 
blueprints for each feature have been pre 
pared by the association and may be obtained 
at cost upon request by anyone desiring to 
improve his home in the manner shown. Not 
only are full descriptions and photographs 
of each feature included in the booklet, but 
readily understandable directions for finishing 
southern pine, whether by stain or varnish, 
also are given. The association supplies the 
booklet in any quantity to retail lumber deal 
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The Christmas Tree 


A little tree, that hardly knew 

Just why it was, and why it grew, 
Awoke upon a Christmas morn 

And found upon its branches borne 
A wealth of wonders bright and fair 
That greater trees will never bear, 
Yes, found itself the center of 

A happy household, filled with love. 
The smallest tree in all the wood 
Was now the emblem of all good, 
The little tree from lands of snows 
Higher than any other rose. 


We can not always understand 

The task that happens to our hand, 
The place that happens to be ours. 
But Christmas trees and wedding flow’rs 
And many a thing of humble birth 
May serve some purpose on the earth 
That greater things will never know. 
And, if of these it may be so, 

May it not also be of men? 

Ah, yes, we wonder now and then 

Why this our place and this. our task, 
Ah, yes, who never need to ask. 


For, though the tree should never be 
A well-beloved Christmas tree, 
Although the rose may not reside 
Upon the bosom of a bride, 

’Tis something to have been at least 
Fit for the bridal and the feast. 

This makes us greater than the rest, 
Whate’er we are, to be our best. 

The great occasion may not come 
To me that fate shall bring to some, 
But, if some dawn requires a man, 

I shall be ready, if I can. 


We See b’ the Papers 


Half the population of Illinois lives in Chi- 
cago and Cook County—on the other half. 

Several motor mergers are in prospect, espe 
cially if the pavement continues slippery. 

A Northwestern student won a bride by the 
toss of a coin, but his coin-tossing is far from 
over. 

The insurance companies issue paid-up poli- 
cies, but nobody seems to manufacture any paid- 
up cars. 

We still insist that our President can say 
nothing in fewer words than almost anybody we 
know of. 

‘*Why should I go to California?’’ asks Ken- 
neth G. Ormiston. Quick, real estate men, some 
literature! 

Now Mr. Lloyd-George, Mr. Mencken, and 
some others, can make it good for a couple of 
columns anyway. 

But why should Texas jail a woman for hold- 
ing up a couple of men just because they hap- 
pened to work in a bank? 

Speaking of batting averages, Andy Mellon’s 
billion a year off the national debt sort of ap- 
peals to us. 

Wonder if Mr. Pyle has 
considered the possibility of 
getting Queen Marie to turn 
pro? ; 

After they get through re- 
pairing the White House 
they might see if they can’t 
do something about the 
House of Representatives. 


And yet about the best 
Christmas tree in the world is 
the one that has been manu- 
factured into lumber and 
then used to build a new 
home, 


_ Our automobile figures run 
into millions, and so, appar- 
ently, do our automobiles. 


- 


Some say the emperor of Japan is dead and 
some say he isn’t, and we won’t really know 
until he makes a statement. 

Now someone wants to run Henry Ford for 
President, and the worst of it is that it is always 
so easy to get a Ford to run. 

If Mr. Ormiston has to be extradited to get 
him to California it certainly is going to preju- 
dice any California jury against him. 

There are a lot of: politicians who are always 
a lot more worried about the existence of a 
surplus than they are about the presence of a 
deficit. 

The Chicago council has taken up the consid- 
eration of a 20-year street-car franchise, and 
now the question is whether the franchise will 
outlast the consideration. 

That surplus of $383,000,000 is to be applied 
on the public debt instead of handed back, and 
if you hear any folks object to that you can 
pretty nearly figure that they are the kind who 
buy furs on easy payments. 


Between Trains 


HeEsPeriA, Micu.—It is quite the thing in 
these days to say that we couldn’t get along 
without this and we couldn’t get along without 
that, and, of course, we mean especially the 
railroad and the bus. Yet Hesperia has neither 
one, and you ought to see what a good town 
it is in which to live. When we had gotten 
settled in our rooms at the hotel, the Boy said, 
‘*Gosh, I’d like to come up here sometime and 
live for awhile! ’’ 

Hesperia is nine miles from a railroad, and 
always has been, ever since there wasn’t any 
railroad at all. But it has fine buildings, in- 
cluding a gymnasium and auditorium, and 
every year the farmers and the teachers ar- 
range a three days’ program of music and 
education, and the youth of Hesperia hear a 
great deal more that is to their advantage than 
the youth in nine-tenths of our towns do. 

Even the bus has not penetrated into this 
town, and let’s hope it never will. Of course, 
the automobile has done much for Hesperia. 
No one is ever any great distance from any- 
where in these automobile days. As a matter 
of fact, our particular automobile was a couple 
of yards from the road and one down in a ditch 
last night, but that is another story, and not 
worth telling anyway, for a friendly Ford came 
along and pulled us out, after all the big cars 
had whizzed by, and that’s that. 


Pontiac, ILt.—You never attend one of these 
Kiwanis ‘‘ladies’ nights’’ or similar occasions 
in the smallest towns that you don’t come away 
envying the fellow who calls his neighbor’s wife 
by her tirst name, and why shouldn’t he, for 
didn’t he go to school with her? After all, the 
people in the smaller cities are getting more 
out of life than we fellows in the bigger cities, 
and not getting out of it as soon. 


Winter 


Spring is a dancing maiden, summer a laughing lass, 

And autumn comes arrayed in red silk and shining brass, 

But spring’s a thing of folly, and summer’s vine ensnares, 

And autumn’s melancholy, though gay the garb she wears. 


We trip a merry measure, when all our ways are spring’s, 
We think too much of pleasure to think of other things; 

But when the summer’s waning, and when the autumn’s here, 
Full many a heart is paining, and many a hill is sere. 


For now the path is muddy once made by vagrant feet, 

Where once the rose was ruddy, where once the fruit was sweet; 
And now the last leaf trembles and flutters down the slope, 

And all the world resembles a soul without a hope. 


And yet the soul has reason and yet the world has right: 
Now comes another season with garments pure and white. 
God’s mercy has descended upon a wintry day. 

And ere the year is ended earth’s sins are washed away. 
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Action on Tax Reduction Measures 

The action of the Republicans of the ways 
and means committee in voting not to report 
out any bill for tax reduction or tax rebate at 
the present session came as a distinct disap- 
pointment to lumbermen and others who have 
been urging reduction of the corporation in- 
come tax rate as a matter of simple justice 
and equity. Under the Constitution revenue 
bills must originate in the House of Repre- 
sentatives. All such measures must go through 
the ways and means committee. With the ma- 
jority members of that committee a unit against 
any and all proposals so far advanced to elimi- 
nate the growing Treasury surplus except its 
application to reduction of the national debt, 
as urged by Secretary Mellon, the chance for 
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favorable action on the corporation tax or any 
other tax reduetion measure is extremely slim, 
to say the least. 

It is possible, of course, that the committee 
may switch around later in the session, but nor- 
mally there is so much controversy about tax 
measures that they require much time for con- 
sideration, and during short sessions of Con- 
gress time is about the scarcest article in sight. 
Therefore those who are hoping for a change 
on the part of the ways and means committee 
are far from optimistic. 

Under the rules the ways and means commit- 
tee could be discharged from consideration of 
tax bills and the House take the matter into its 
own hands. This rule is not often resorted to. 
In the present instance no Republican tax re- 
duction bill is pending. Representative John 
Garner, of Texas, ranking minority member of 
the committee, introduced a bill on behalf of 
the Democrats that contemplates a permanent 
reduction of $335,000,000. This was voted 
down by the majority members, together with 
the President’s rebate suggestion, wiping the 
slate clean. With no Republican bill pending 
before the committee and with the Republicans 
of the House having a clear and safe majority, 
it would be very difficult to discharge the ways 
and means committee from further considera- 
tion of the Garner bill. 

President Coolidge is inclined to agree with 
Mr. Mellon that it is better to apply to the 
national debt any surplus that accumulates in 
the Treasury rather than take a chance on 
further permanent tax reduction at this time, 
although he would like to see the rebate sug- 
gestion go through. 

According to Mr. Garner, about all the Dem- 
ocrats can do in view of the action of the ways 
and means committee is to keep up a campaign 
of talk, demanding tax reduction at this ses- 
sion in the hope of bringing such pressure to 
bear from the country as to compel action. 


Codperation in Forest Fire Fighting 


Among the outstanding features of the work 
of the weather bureau during the last fiscal year, 
as outlined by C. F. Marvin, its director, is men- 
tioned the beginning of the extension of the 
activities of the bureau in support of aviation. 
Increased appropriations available in the pres- 
ent year make it possible to carry out plans 
formulated in coéperation with the military 
branches of the Government. 

Certain special appropriations have also been 
released with which to conduct fire warning 
work. The program of meteorological service 
in aid of forest fire fighting is a codperative one 
in which the forest fire fighting agencies and 
forecasters and meteorologists who supply 
veather information work closely together. 


Striking Growth of Toy Industry 

J. M. Colvin, specialties division, Depart- 
ment of Commerce, outlines the remarkable 
growth of the toy industry in the United 
States in a trade bulletin made public by the 
department. It is pointed out by Mr. Colvin 
that 20 years ago Germany dominated the 
world’s toy trade. Outside the United States 
this domination continues, but in this country 
German toys now account for only 5 percent 
of the domestic demand, although in 1904 the 
proportion was not far from 50 percent. In 
that year the value of toys made in American 
factories was $5,578,000, while imports were 
valued at about $5,000,000. Last year Ameri- 
ean toy production reached a value of $80,- 
000,000, while import values had dropped to 
a point where they constituted only about 5 
percent of the country’s demand. In other 
words, while the population of the United 
States was increasing 170 percent the coun- 
try’s toy production has gained about 1,300 
percent. The war undoubtedly was respon- 
sible to a large degree for the present strength 
of the American toy industry. American 


_ practically four-fifths of last year’s output 


——. 
manufacturers have not yet gone after fg. 
eign markets in a large way. Exports of toy, 
last year were valued at $3,240,000. 7 
SAAS 
Nicaraguan Mahogany Situation 

American mahogany companies operating jy 
that part of Nicaragua controlled by the §%. 
casa revolutionists have filed a formal protey 
with President Diaz at Managua against the 
enforced payment of supplementary taxes to the 
rebels. These protests are primarily for the 
record, as the Diaz government has been uy 
able so far to dislodge the rebels from a ¢op. 
siderable part of the east coast of the Centra) 
American republic. More serious is the dig 
ruption of the customary channels for handling 
mahogany. A movement is under way for 
compromise between the opposing forces an 
the State Department is hoping for a speedy 
settlement and the reéstablishment of order 
throughout Nicaragua. 


SaSEGSEBZEaa: 


Simplified Practice Progress 


In nineteen different lines the average ad. 
herence to the Simplified Practice Recommen- 
dations is 79 percent, according to the divi. 
sion of simplified practice, Department of 
Commerce. In other words, an average of 


in these lines conformed to the sizes, dimen- 
sions ete. in the simplification program adopt- 
ed through joint conference of representative 
manufacturers, distributers and consumers 
concerned. The percentage given lumber is 80, 


Agricultural Appropriation Bill 

In reporting the agricultural appropriation 
bill to the House, the committee on appropria- 
tions made several recommendations at va- 
riance with the budget estimates as submitted 
to Congress. 

For example, the estimate of $7,500,000 for 
forest roads and trails is reduced to $6,500, 
000. An increase of $60,000 is recommended 
for silviculture investigations, to be imme- 
diately available for the establishment of for- 
est experiment stations in the Ohio-Missis- 
sippi Valley and in Pennsylvania and adjacent 
States. Both of these stations have been 
authorized by Congress. 

The committee followed the director of the 
budget in providing $1,000,000 for forest fire 
coéperation. In this connection the report 
said: 

This sum represents an increase of $290,000 
over the amount appropriated for the current fiscal 
year, and will be used to increase the allotment 
to States which are coijperating with the Federal 
Government in fire protection, and to make initial 
allotments to additional States which are qualify- 
ing for such coéperation. 

This increase will enable the Government to more 
nearly carry out its obligations under the _ policy 
laid down by the Clarke-MeNary Act, which pro- 
vides that the Federal Government will carry 25 
percent of the cost of adequate protection of forest 
lands to the extent that States and private owners 
are organized and financed to handle the remaining 
75 percent of the cost. 

While the increase from $710,000 to $1,000, 
000 for this work does not bring the Govern- 
ment’s contribution quite up to the 25 per- 
cent level, it is a long step in the right diree- 
tion. 

For miscellaneous forest wages and gen- 
eral administration, the committee recom- 
mended an appropriation of $127,027 in ex- 
cess of the current funds. Of this increase, it 
is proposed that $77,825 shall be used for the 
prevention of forest fires, with $60,000 to be 
used for the employment of additional fire 
guards at points where experience has show? 
them to be badly needed. Another item in 
this recommended increase is $40,717 for the 
administration of commercial timber sales. 
Timber sales from national forests during the 
last fiseal year totaled 1,192,000,000 board feet, 
with receipts aggregating $3,366,685. 

Inasmuch as the construction of forest roads 








and trails constitutes an important additional 
safety factor, regret is expressed that the 
committee deemed it wise to reduce the bud- 
get estimate for this item by $1,000,000. 
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Business Changes 


CALIFORNIA. Los Angeles—McCleery Lumber Co. 
has been absorbed by the Nolan Wrecking Co. 

Lynwood—Osgood Lumber Co. sold yard to A. E. 
Fickling who will operate as Fickling Lumber Co. 

DISTRICT OF COLUMBIA. Washington—Johbn L. 
Knopp succeeded by Knopp & Sayles (Inc.). 


IDAHO. Salmon—Salmon Lumber Co. succeeded by 
Harry Hill. 

ILLINOIS. Chicago—Geo. G. Roberts Mfg. Co. sold 
to R. C. Clark Veneer Co. 


Lacon—L. H. Allen and Auden F. Hunter succeeded 
by Joe & L. H. Allen. 

Waterloo—Gauen Co. sold to Chas. Grosse & Son. 

INDIANA. Marion—Spencer Table & Chair Co. suc- 
ceeded by Spencer-Cardinal Furniture Co. 

Wabash—Cardinal Cabinet Co. succeeded by Spencer- 
Cardinal Furniture Co. 

IOWA. Ames—Spahn & Rose Lumber Co. succeeded 
by F. O. Akin. 

MASSACHUSETTS. Gardner—Frank M. Favor Lum- 
ber Co. sold to Chairtown Lumber Co. 

MICHIGAN. Bay City—Richardson Lumber Co. suc- 
ceeded by H. Hirschfield Sons Co. 

Calumet—Edward Ulseth succeeded by Edward Ulseth 
Co. 

MISSISSIPPI. Lake—N. A. Hurst Lumber Co.; J. E. 
Welsh sold interest. 

MISSOURI. Polo—North Missouri Lumber Co. pur- 
chased the Farmers Lumber Co. 

St. Louis—Decker Moulding & Manufacturing Co. 
changing name to Decker-Noonan Mfg. Co. 

NEBRASKA. Ashby—John Halloren Lumber Co. suc- 
ceeded by Leslie Glass & Co. 

Dunbar—Murray Lumber Co. sold to Byers Lumber Co. 

Millerton—Millerton Farmers Grain Co. sold to O. M. 
Blevins. 

NORTH CAROLINA. Wadesboro—Coxe-Bennett Lum- 
ber Co. on Jan. 1 will be changed to Bennett Lum- 
ber Co. 

OHIO. Canton—Great Lakes Sash & Door Co. suc- 
ceeded by Mahoney Sash & Door Co. 

Cleveland—Forest City Stained Shingle Co. succeeded 
by Perma-Stained Co. 

OREGON. Philomath—Martin Holman has sold his 
interest in Evergreen Lumber Co., sawmill, to Griswold- 
Sharp Lumber Co. 

PENNSYLVANIA. Moores—C. H. Marshall & Son 
(Ine.) changing name to Wigmore Co. (Inc.) 

TENNESSEE. Chattanooga—O. B. Andrews Co. sold 
wood box department to Chattanooga Mfg. Co. 

Rockwood—Hall & Fritzie succeeded by Hall & John- 
son Co. 

WASHINGTON. Toledo—Hiram B. Eddy and others 
are reported to have purchased the sawmill equipment 
of Joe Wilkins. 

Waitesburg—Retail lumber yard of McCoy Estate has 
been sold to the Potlatch Lumber Co. 





Incorporations 


ALABAMA. 
incorporated. 

CALIFORNIA. Long Beach—American Store Fixture 
Lumber Co., incorporated; capital, $1,000,000. 

GEORGIA. Dalton—Acme Lumber Co., incorporated; 
capital, $15,000. 

IDAHO. Cascade 
ital to $1,000,000. 

ILLINOIS. Chicago—Inland Empire Lumber Co., 768 
Conway Bldg., wholesale; incorporated; 200 shares 
no par value. 

Chicago—International Millwork & Supply Co., in- 
corporated; 5142 N. Kildare Ave. 

Oak Park—Fox River Lumber Co., incorporated; 20 
shares no par value; 950 Oak Park Ave. 

INDIANA. Newcastle—Universal Wood 
Co., incorporated; capital, $100,000. 


Montgomery—Montgomery Lumber Co., 


Eccles Lumber Co. increasing cap- 


Products 


IOWA. Des Moines—R. E. Canfield Lumber Co., in- 
corporated. 
KENTUCKY. Louisville—R. J. Baird Lumber Co., 


incorporated; capital, $75,000. 

LOUISIANA. Shreveport—Mansfield Hardwood Lum- 
ber Co., increasing capital from $600,000 to $1,000,000. 

MINNESOTA. Clarkfield—United Lumber Co.,  in- 
corporated; capital, $40,000. 

MISSISSIPPI. MeComb—McComb 
rated; capital, $10,000. 

MISSOURI. St. Louis—Consolidated Lumber Co., in- 
corporated: capital, $150,000. 

Springfield—Lumkins Lumber Co., incorporated; cap- 
ital, $25,000. 

NEW YORK. Clarkstown—Hudson Valley Lumber 
Co., incorporated; capital, $200,000; address Philip 
Van Etten, Saugerties, N. Y. 

Great Neck—Benan Co., incorporated; capital, 200 
shares, no par value; address Thos. C. P. Martin, 4 
Crescent Rd. Will do business in Yonkers. 

long Reach—Coast Lumber Corporation, incorporated; 
capital, $100,000; will do business in Long Beach; ad- 
dress Henry Turin, 381 E. 95th St., New York City. 

Manhattan—-Tannenbaum & Kostik, incorporated; 
capital, $10,000; address Philip Poger, 1457 Broadway, 
New York City. 

Queens, Hempstead Turnpike—Weisman Coal & Lum- 
ber Co., incorporated: capital, 300 shares no par value; 
address William Weisman, 125-07 Liberty Ave., Rich- 
mond Hill, N. Y. 

Queens—Pearl Lumber Co., incorporated; capital, $20,- 
000; address Julius Schlesinger, 454 Riverside Drive, 
New York City. 

Woodside—North Woodside Bldg. 
corporated; capital, $20,000; retail. 
NORTH CAROLINA. Hiddenite—Murdock Chair Co., 
incorporated; capital, $125,000. 


sox Co., incorpo- 


Material Co., in- 








OHIO. Columbus—Acme Glass Co., incorporated; cap- 
ital, $35,000; to manufacture doors, sash and finish 
and to deal in store fronts and glass. 

Cleveland—Ever-ready Wood Products Co., incorpo- 
rated; capital, $10,000; to manufacture and deal in 
wood products of all kinds; 9803 Miles Ave. 

North Canton—Quality Supply Co., incorporated; cap- 
ital, $10,000; to deal in lumber and building materials. 

OREGON. Chiloquin—Sprague River Co., increasing 
capital to $1,000,000; changing name to Braymill White 
Pine Co. 

Eugene—Eugene Timber Investment Co., incorporated, 

Portland—H. J. Anderson Lumber Co., incorporated; 
capital, $10,000. 

Portland—Pioneer Wood Products Co., incorporated; 
eapital, $10,000. 

TENNESSEE. MeMinnville—W. S. Lively Furniture 
Co., incorporated; capital, $10,000. 

TEXAS. El Paso—El Paso Building & Material Co., 
increasing capital from $15,000 to $50,000; 2910 Du- 
razzno St. 

Jasper—Jasper Veneer & Mfg. Co., incorporated; cap- 
ital, $22,000. 

WASHINGTON. Colfax—Colfax Lumber & Coal Co., 
incorporated: capital, $25,000. 

Mineral—Kellogg & Preston 
rated; capital, $10,000. 


New Mills and Equipment 


CALIFORNIA. Newport—Ben Cope has begun erec- 
tion of boat building plant at Central Ave. and 22nd 
St.: cost about $22,000. 

Oakland—H. D. Southwick Mfg. Co. will erect fac- 
tory at Elmwood Ave. and Peterson St. to manufacture 
built-in fixtures. 

Sacramento—Curt F. Setzer, former president and 
general manager of Sacramento Box & Lumber Co., 
whose plant was recently burned, has announced that 
he will erect a new plant at 3rd and Y streets. 

GEORGIA. Moultrie—Colquitt County Cooperage Co., 
of which W. C. Vereen is president, will immediately 
begin reconstruction of burned plant. 

IDAHO. Colburn—H. E. Brown will erect a sawmill, 

SOUTH CAROLINA. Inman—Inman Builders’ Sup- 
ply Co., retail lumber, reported to be planning instal- 
lation of barrel stave machinery. 

WASHINGTON. Elma—White Star Logging Co. will 
build logging railroad. 

Longview—Pacific Straw Paper & Board Co. will 


erect pulp mill. 
Casualties 


ARKANSAS. Pine Bluff—Norton-Wheeler spoke fac- 
tory damaged by fire; several sheds and dry kilns de- 
stroyed; loss, $15,000. 

GEORGIA. Culverton—-Moore Lumber Co., dry kilns 
destroyed by fire with contents. 

Pembroke—Southern Lumber Co., loss by fire, $60,000, 

KENTUCKY. Frankfort—Frankfort Fibercraft Fur- 
niture Co., dry ‘kiln destroyed by fire; loss, $6,000. 

OHIO. Barberton—Barberton Lumber Co., loss by 
fire, $15,000. 

PENNSYLVANIA. Elkland—Sheldon Mfg. Co., loss 
by fire, $100,000; flooring and poles. 

TEXAS. Fabens—Hines Lumber Co., loss by fire, 
$1,200. 

WASHINGTON. 
by fire, $1,500. 

McKenna—MecKenna Lumber Co., sawmill and dry 
kiln damaged by fire. 


New Ventures 


ALABAMA. Scottsboro—Tennessee-Alabama Lumber 
Co. has started lumber manufacturing business. 

ARKANSAS. Harrison—MecFerrin Lumber Co. has 
begun business. 

Ola—Luke Meadows has started a saw and planing 
mill. 

CALIFORNIA. Berkley—Sudden & Christiansen 
(Inc.) have started a retail lumber business. 

Ios Angeles—T. A. Bennington & Co. have engaged 
in the hardwood flooring business at 1924 BE. Vernon Ave, 

Ios Angeles—Sprague Lumber Co. has engaged in 
business at 8700 S. Western Ave., in Los Angeles, and at 
Illinois and San Pedro streets, Moneta, Calif. 

Oakland—California Mill & Lumber Co. has started 
a retail lumber business. 

San Francisco—N. R. Davenport and H. D. Christie 
have engaged in business at 441 Franklin St., as C. 
D. Hardwood Flooring Co. 

San Francisco—N. 
lumber business. 

San Jose—Kirchmann Hardwood Co. has started a 
retail lumber business. 

COLORADO. Johnstown—Kiser Lumber Co. has start- 
ed a retail lumber business. 

CONNECTICUT. East River—De Forest & Hotch- 
kiss Co. have started a retail lumber business. 

FLORIDA. Jacksonville—Consolidated Lumber Co, 
opening retail lumber business. 

GEORGIA. Albany—Clancy 
sawmill. 

INDIANA. Attica—Wm. 
sawmill and planing mill. 

KANSAS. St. Francis—-Wray Lumber Co. has started 
a retail lumber business. 

LOUISIANA. Oil City—Oil City Lumber & Supply 
Co. has started a retail lumber business. 

MAINE. Yarmouth—A. S. Kneeland has started a 
retail lumber business. 

MASSACHUSETTS. Springfield—Valentine Lumber & 
Supply Co. has begun a retail lumber business. 

MICHIGAN. Lansing—E. L. Knapp has begun nov- 
elty manufacturing business. 

MISSISSIPPI. Heidelberg—Stevenson 
Lumber Co. started a sawmill. 


logging Co., incorpo- 


Bucoda—Mutual Lumber Co., loss 


McLean has started a retail 


Lumber Co. starting 


MeMurtrie has started a 


& Thornton 





A Merry 
Christmas 


to all 


Friends and Customers 


from our 


, Wholesale Department 


Remember us when you need: 


Redwood bevel siding 
Red Cedar shingles 
Twin-Stain shingles 
Oak or Maple flooring 
Cardinal Wall Board 


Today’s orders shipped today. 


ST. LOUIS, MO. 




















Our Specialties— 


O AK Plain and Quartered 


Uniform Color, Soft Texture 


SOFT YELLOW POPLAR 
Tough Texture WHITE ASH 


and 
OTHER HARDWOODS 
TIMBERS—PLANKING 





Made Right 


OAK FLOORING 


The 
Mowbray & Robinson 
Lumber Company 


MILL: OFFICE: 
West Irving, Ky. CINCINNATI, OHIO 
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‘Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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No Better Selling 
Flooring Made 





Now on the market twenty 
odd years Dixie Oak Flooring 
has established itself as a seller 


of the first rank. Its quality 
has been maintained year after 
year. Hence, it continues to 
satisfy customers and _ bring 
them back for more. If you are 
seeking an Oak Flooring you 
can depend on for sales, stock 
Dixie Brand. 


We have several million 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :+: ARKANSAS 


Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


We Solicit 
Your Patronage 








MILLS: 
Rosboro, Ark. 
Glenwood, Ark. 
Mauldin, Ark. 














FRANK PAYNE | 
WHOLESALE 


LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 

















Cummer Cypress Co. | 
= aid 


Mills: Jacksonville and Sumner, Fla. 


‘ . LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City | 

















MISSOURI. Kansas City—-A. O. Thompson Lum- 
ber Co. opening new lumber yard in Avondale, Mo. 

Kansas City—C. J. Lundstrom Mfg. Co., sectional 
bookcases, to establish western branch here. 

NEBRASKA. Fairbury—Hull Lumber Co. has begun 
a retail business. 

NEW YORK. New York—F. E. Cantrell has started 
a wholesale lumber business at 2733 Grand Central 
Terminal. 

New York—Lawson & MacMurray (Inc.) has opened 
wholesale office at 5619 Grand Central Terminal. 

New York—Morris & Yereance opening wholesale and 
commission lumber business. 

OKLAHOMA. Earlsboro—T. J. 
opening new lumber business. 

OREGON, Betzen—Chas. Farris starting sawmill. 

Eugene—Geo. B. McGill has started a wholesale busi- 
ness at 610 Willamette St. 

Hood River—VPifer Lumber Co. has started a sawmill. 

Portland—Chas. W. Kepler & Son starting furniture 
manufacturing plant. 

PENNSYLVANIA. Wilkes-Barre 
has begun wholesale lumber business. 


Stewart Lumber Co. 


Sterling Sales Co. 





TEXAS. Trent—J. G. Michaelson has begun retaj] 
lumber business. 
VIRGINIA. Bassetts—Martin Chair Co. (Inc.) re. 


cently began chair manufacturing business. 

WASHINGTON. Longview—Clarence Dunbar will en- 
gage in pole and piling business. 

Lowell—Walton Lumber Co. starting lumber manu- 
facturing business. 

Spokane—North Side Lumber Co. recently began re- 
tail lumber business. 

Toledo—Eddy & Son propose establishment of shingle 
mill near here. 

WISCONSIN. Milwaukee—-North Shore Construction 
& Lumber Co. recently began business. 


New Sheds and Yard Improvements 
CALIFORNIA. Los Angeles—South Gate Lumber Co. 
has begun erection of shed at 8446 South Gate Ave. 
ILLINOIS. Waterloo—Petri & Hill will erect new 
lumber yard; open for business about Jan. 1 
NEW YORK. Syracuse—Chapman Lumber Co. will 
erect storehouse at Free and Second North streets. Cost, 
$10,000. 











JAMES MORRIS WHITON HALL, former 
mayor of Cambridge, Mass., and for many years 
a prominent lumber merchant of Boston, Mass., 
died Sunday, Dec. 5, at his summer home in 
North Pembroke, Mass., at the venerable age of 
84. As a partner of the oldtime Boston yellow 
pine firm, Wellman, Hall & Co., Mr. Hall was also 
widely known among southern manufacturers 
and lumber shippers. Very impressive funeral 
services were held Thursday, Dec. 10, in the 
Shepard Memorial Church, Cambridge, with 
three prominent clergymen taking part. The 
pastor, Rev. Raymond Calkins, was in charge. 
assisted by Dr. Edward T. Sullivan, rector of 
Trinity Church, Newton Centre, Mass., and by 
Dr. Edward MacArthur Noyes, the venerable 
pastor of the First Church, Congregational, of 
Newton Centre. Delegations of lumbermen were 
present from the Massachusetts Wholesale Lum- 
ber Association, the Massachusetts Retail Lum- 
ber Dealers’ Association, and the Lumber Trade 
Club of Boston. Other delegations represented 
the Mayors’ Club and the officers of the parish. 
At the conclusion of the church exercises Rev. 
Mr. Calkins delivered a brief eulogy, stressing 
Mr. Hall's long service in the church and his 
great interest in its work. Mr. Hall was born 
Sept. 28, 1842, the son of Samuel Whitney and 
Margaret Bass (Knowlton) Hall, and was edu- 
cated at the Roxbury Latin and Boston Latin 
Schools. He was only 16 years old when he 
entered business with the lumber and shipping 
firm, Edward D. Peters & Co. In 1868 he married 
Orianna A. Breed of West Medford, who died last 
year. In the meantime he had achieved business 
success and engaging in the lumber business on 
his own behalf amassed a comfortable fortune, 
trading principallyin eastern and southern lumber 
at wholesale. For many years he was a resident 
of Cambridge, Mass., where he became a leader 
in church and civic affairs. He was alderman of 
Cambridge in 1879 and mayor of the city in 1880. 
He was a member of the Cambridge Water Board 
for twenty years, and its president for five years. 
He was a member of the Cambridge, Congrega- 
tional, Mayors’, Brae Burn, Neighbors and Bos- 
ton City Clubs. Fifteen years ago Mr. Hall re- 
tired from his more active business affairs, then 
being in his seventieth year, and took up his 
residence in Newton Centre, acquiring a beautiful 
home on Lake avenue overlooking Crystal Lake 
and filling it with many valuable art treasures 
and rare antiques. Since his retirement Mr. Hall 
had divided his time between his winter home 
and his summer estate at North Pembroke, 
Mass., where he was staying when attacked by 
his last illness. Mr. Hall leaves four sons: James 
R. Hall, of the Hall Lumber Co.; Horace W. 
Hall, af the Horace W. Hall Lumber Co., and 
Henry B. Hall, all of Boston, and Stanley B. Hall, 
of Winona, Minn., and four daughters: Mrs. 
Benton C. Decker, of Berkeley, Calif.; Mrs. 
Albert T. Bailey, of Newton, Mass.; Miss Helen 
W. Hall, of Boston, and Mrs. Ernest H. Wilkins, 
of Chicago, Ill. A nephew, Morris A. Hall, is also 
connected with the Hall Lumber Co. 


JAMES A. SEXTON, 50 years old, lumberman, 
died Friday at his home in St. Paul, Minn., from 
the effects of carbon monoxide poisoning in- 
curred earlier in the week while working on his 
automobile. Mr. Sexton was not overcome but 
became ill shortly after returning to his home 
from the garage. The gas affected heart action, 
according to the attending physician, and he 
failed to rally. Mr. Sexton was agent for the 

*acific Lumber Co. of Illinois, and had been 
affiliated with the lumber industry for more than 
a quarter century. He was a member of the 
Knights of Columbus, the Twin City Hoo-Hoo 
Club, Modern Woodmen and the Catholic Order 
of Foresters. He is survived by his wife, two 
sons, Alton of St. Paul and Gerald of Danvers, 
Minn., and four daughters, Margaret, Dorothy, 
Mary and Katherine, all at home. Services were 
conducted Monday at St. Timothy’s Catholic 
Church, Maple Lake, Minn. 


MRS. CORA KNAPP, wife of F. C. Knapp, 
president of the Peninsula Lumber Co., Portland, 
Ore., died at Tucson, Ariz., on Dec. 11. Mrs. 
Knapp had gone to Tucson in October in the hope 





of improving her health which had been failing 
for some time. Her husband and daughter, Mrs. 
Ek. C. Sammons, of Portland, were summoned 
when her illness became serious and were with 
her when she died. Mrs. Knapp was born in 
Saginaw, Mich., in 1865. She moved to Portland 
with her family in 1905, and became prominent in 
social and community circles in that city. 3e- 
sides her husband and daughter she is survived 
by a son, Addison P. Knapp, secretary-treasurer 
of the Peninsula Lumber Co., one sister, Mrs. 
Frank Janes, of Kelso, Wash., and two brothers, 
W. A. and Frank A. Brewer, both of Saginaw. 
Mr. Knapp is prominent in the Portland trade 
and in West Coast lumber association work. He 
was a member of the Port Commission at Port- 
land for a time and was largely instrumental in 
the development of Portland’s port facilities. 


ALBERT S. McILVAINE, a wholesale lumber 
dealer in Indianapolis, Ind., since 1909, died re- 
cently at his home there, following a short ill- 
ness. Mr. Mellvaine was born in New York, 
May 11, 1866 and went to Indiana with his father, 
settling near Vincennes, when he was a small 
boy. After living in that vicinity for a number 
of years, he moved to Missouri and on June 23, 
1887, was married to Miss Cora Williams. The 
following year he returned to Vincennes and 
entered the lumber business. He lived there until 
1909 when he moved to Indianapolis. He was 
active in his business there until his last illness. 

Surviving besides the widow, Mrs. Cora Mcll- 
vaine, are seven children: Heathcote R. and 
Harry B. Mclivaine, of Indianapolis; Albert S. 
Mellvaine, Jr., of Atlanta, Ga.; Charles P. Mc- 
Ilvaine, of Miami, Fla.; Mrs. Karl M. Waldron, of 
Minneapolis, and Mrs. Arthur P. Holt and Mrs. 
Ralph 8S. Decker, of Indianapolis. Francis A. Mc- 
Ilvaine, a son, was killed in the world war and 
an Indianapolis post of the American Legion is 
named after him. 

LT. COL. J. DANFORTH BUSH, former lieu- 
tenant governor of Delaware, died at his home in 
Wilmington, Del., on Dec. 4, of pneumonia, on his 
58th birthday. Mr. Bush was founder of the J. 
D. Bush Lumber Co., Wilmington, wholesale 
dealer in lumber, ties and piling, and remained 
head of that concern until his death. He was a 
member of one of Delaware’s best-known lumber 
families and was graduated from Williams Col- 
lege in 1889, after which he became associated 
with his father in the George W. Bush & Sons 
Transfer Co., operating between Wilmington and 
Philadelphia. Mr. Bush was active in the Dela- 
ware National Guard and in 1916 went with that 
organization to the Mexican border, later seeing 
service on the western front during the World 
War. Upon the close of the war he was ap- 
pointed colonel in the 198th Anti-Aircraft Artil- 
lery unit of the National Guard and in 1920 was 
elected lientenant governor of Delaware. Four 
children survive him, two sons, who are still 
students, and two daughters. 

JOHN T. GALVIN, one of the older members 
of the Baltimore, Md., lumber trade and for 
years the president of the Horstmeier Lumber 
Co., which operates a planing mill plant and yard 
in that city, died on Dec. 12, after an illness of 
ten days. He was born in Baltimore, Aug. 6, 1864, 
and educated in the Baltimore schools. On enter- 
ing business life he obtained a position with the 
Horstmeier Lumber Co., and had been connected 
with that concern ever since, filling practically 
every position, eventually succeeding to the 
presidency. Mr. Galvin was widely known in 
the trade and enjoyed an enviable reputation 
for probity and a high sense of ethics, business 
as well as private. He was a leader in St. Paul’s 
Catholic Church parish, and connected with va- 
rious church societies. He is survived by five 
sons and a daughter. 


MRS. MINA MAUDE ARICK, mother of 
Walter R. Arick, formerly in the commission 
lumber business at Fort Wayne, Ind., and now 
handling built-in furniture specialties in that 
city, died at the Methodist Hospital in Fort 
Wayne on Friday night, Dec. 10. Mrs. Arick 
had been ill for about four weeks. She was an 
active member of the Eastern Star and of St. 





1926 
ee 
retail] 
J) Te- 
‘ill en- 
manu- 
un re. 


hingle 


uction 


ents 


r Co, 
re. 


new 


will 
Cost, 





ling 
Mrs. 
yned 
vith 
1 in 
land 
t in 
3e- 
ved 
irer 
Irs. 
ers, 
aw. 
ade 
He 
rt- 
| in 


ber 
re- 
ill- 
rk, 
er, 
all 
ver 
23, 
‘he 
nd 
itil 
"as 
Ss, 
Il- 
nd 
Ss. 


I] 


aes a 








DECEMBER 18, 1926 





AMERICAN LUMBERMAN 77 





Paul’s Methodist Episcopal Church. Two sons 
survive, Walter R. Arick, now representative in 
Fort Wayne for Kozy Kitch Kitchenets, and Ned 
W., a student at George Washington University. 
Adaughter, Mrs. Herbert Loomis, of Fort Wayne, 
her parents, several brothers and sisters and 
two grandchildren, also survive. 


WEBSTER L. BABBITT, retail lumberman of 
Niles, Mich., and very well known in the Chi- 
cago and neighboring lumber trade, died in 
Mercy Hospital, Chicago, on Sunday, Dec. 12, 
at the age of 68. Mr. Babbitt was born in 
Clinton, Iowa, on April 15, 1858. He entered the 
lumber business as a young man, working in 
Chicago wholesale yards in various capacitites. 
When about 30 years old he became connected 
with Gardiner, Batchelder & Welles, of Clinton, 
lowa, then operating a large lumbering enter- 
prise on the Mississippi. He was sales manager 
for that concern for some years after which he 
went to Laurel, Miss., as mill manager for East- 
man, Gardiner & Co., later becoming salesman. 
He was with that firm for sixteen years. After 
that Mr. Babbitt was employed as buyer by a 
number of representative yards in Chicago. He 
began the retail lumber business at Niles, Mich., 
in October, 1914, and became a successful re- 
tail lumber merchant there, winning a high place 
in the community. Mr. Babbitt was as well 
versed in lumbering, probably, as any man in 
the business, his wide experience in all lines 
giving him a thorough understanding of the 
materials in which he dealt. He was a man of 
notably high character, honored for his integrity 
and business acumen. Funeral services at Niles 
on Wednesday, Dec. 15 were largely attended. 
The mayor of Niles asked that all business 
houses be closed during the services as a tribute 
to the deceased. Mr. Babbitt was a Knight 
Templar and the funeral was held under 
Templar auspices. A widow, Mrs. Catherine F. 
Babbitt, of Niles, and three children, Webster 
L., at Houston, Texas; Dr. H. M. Babbitt, of 
Dowagiac, Mich., and John M. Babbitt, of Niles, 
survive. John M. Babbitt has been associated 
with his father in the lumber yard and will 
continue the business. 


ROBERT C. CRAKANTHORPE. Funeral ser- 
vices were held on Wednesday, Dec. 8, from St. 
James Church, in Vancouver, B. C., to Ocean 
View Cemetery, for the late Robert Churchill 
Crakanthorpe, forty years connected with the 
lumber industry in British Columbia, and for 
much of that period in charge of the work of 
the Pacific Lumber Inspection Bureau in Van- 
couver. Mr. Crakanthorpe’s death took place 
on Monday, Dec. 6, after an illness of six weeks. 
He was in his sixty-sixth year and is survived 
by his wife and one daughter. Born in Lincoln- 
shire, England, Mr. Crakanthorpe went to the 
Pacific Coast and worked in the Moodyville 
sawmill, across the harbor from Vancouver, one 
of the first mills to enter export trade in the 
province. In 1902 he joined the Pacific Lumber 
Inspection Bureau and was promoted from su- 
pervisor to chief supervisor of the district, a 
position he held until his death. Widely known 
to all lumbermen, whether exporters or manu- 
facturers, Mr. Crakanthorpe was extremely 
popular, as shown by the many representative 
men who paid their respects at the funeral on 
Wednesday. Mr. Crakanthorpe was one of the 
oldest members of Hoo-Ho0o on the Pacific Coast, 
and many of his fellow members were in at- 
tendance at the funeral services. 


ALBERT HARVEY HITCHCOCK, of 3425 
West Adams Street, Chceago, editor and pub- 
lisher, who for many years was connected with 
the lumber trade press, died at Mountain Lakes, 
N. J., on Friday, Dec. 10, at the age of 70. Mr. 
Hitchcock had been passing a year’s vacation at 
the New Jersey resort, but prior to that had 
been active in his publishing business. Mr. 
Hitchcock was born in Troy, N. Y., and came to 
Chicago in 1875. He was associated with J. E. 
Defebaugh in the beginning of the Timberman, 
and was later on the editorial staff of the North- 
western Lumberman, both predecessors of THE 
AMERICAN LUMBERMAN, and also on Hardwood, 
which later became the Hardwood Record. In 
1896 Mr. Hitchcock established the Stock List, 
and three years later the Machine List. In 1906 
he began publishing Hitchcock’s Machine Tool 
Blue Book. Some years ago the publishing 
business was sold to the employees, Mr. Hitch- 
cock retaining an advisory position and up to 
the last year going regularly to the office. Fu- 
neral services were held in Chicago on Tuesday, 
Dec. 14, with burial in Rosehill Cemetery. He 
is survived by his widow, Mrs. Juliet Evelyn 
Walker Hitchcock. 

HENRY ANDERSON, a resident of Tacoma, 
Wash., for the last 20 years during which time 
he was engaged in the lumber and shingle busi- 
ness, died Dec. 8 after a short illness. Mr. Ander- 
son was a native of Norway and settled in Wis- 
consin in 1857. He was a Civil war veteran hav- 
ing served in the First Minnesota Heavy artillery. 
Following the war he was active in politics in 
Chippewa County, Minnesota, and held several 
public offices. Later he moved to the Pacific 


Coast. He is survived by his widow, three sons, 
four daughters, three sisters and 15 grand- 
children. 


JOHN ROBINSON, pioneer lumberman of the 
interior districts of British Columbia, was found 
dead in bed at his home in Revelstoke, B. C., 
on Thursday, Dec. 9, heart disease the cause. 


Mr. Robinson was 68 years of age, and had been 
a resident of the Revelstoke district for nearly 
forty years. He was the last survivor of three 
brothers who were early in the sawmill business 
in the interior. One son, Victor, of Spokane, 
and two daughters, Mrs. P. Loesch, Rhinelander, 
Wis., and Mrs. Squarebriggs, Kamloops; B. C., 
survive. Two sons, Walter and Arthur were 
killed overseas during the war. 


ROBERT H. MUNCY, 78 years old, and a 
pioneer timber cruiser for the Shevlin, Carpenter 
& Clarke Co., died in Bend, Ore., Nov. 27, after a 
brief illness. A nephew, B. W. Lakin, is general 
manager of the McCloud River Logging Co., Mc- 
Cloud, Calif. Mr. Muncy had worked for 38 
years with the Shevlin lumber interests and up 
to the time of his death was active with the 
Shevlin-Hixon Co., having been with it since 
1915. Many acres of timber in Minnesota and 
central Oregon had been cruised by Mr. Muncy 
who was connected with the Bend operation in 
an advisory capacity at the time of his death. 


AUGUST JOHNSON, 45, of the firm of John- 
son & Bergdohl, timber operators, Escanaba, 
Mich., died on Wednesday, Dec. 8, from injuries 
received when he was helping his men load logs 
near Sidnaw, Mich. He had mounted a load to 
arrange the logs when a pulley broke and he was 
struck by a tree, fracturing his skull, breaking 
one arm and inflicting internal injuries. He 
was a resident of Escanaba and his firm is one 
of the largest in peninsula jobbing circles. 


FRANK G. DONALDSON, formerly traffic 
manager for the Willamette Valley Lumbermen’s 
Association, with headquarters at Portland, Ore., 
died in Beaverton, Ore., a Portland suburb, Dec. 
11, after an illness of five weeks, of typhoid 
fever. Mr. Donaldson was for a number of years 
in charge of the traffic bureau of the West Coast 
Lumbermen’s Association when its headquarters 
were in Portland. Prior to that he was in the 
traffic department of the Spokane, Portland & 
Seattle Railroad. He was about 55 years of age. 
A widow survives him. 


HENRY STEINBRENNER, lumberman of 
Brinkley, Ark., died at his home there on Dec. 5, 
at the age of 48, following a heart attack. Mr. 
Steinbrenner had gone to Brinkley about two 
years ago from Mount Vernon, Ind., where for 
many years he had been located as a timber 
buyer. He was for a time salesman for a lum- 
ber company. He is survived by a widow and 
one daughter. 


SETH G. BEACH, pioneer in the northern 
California lumber industry, but recently retired, 
died at his home in Placerville, Calif., last week 
and was buried there on Dec. 10. Mr. Beach had 
celebrated his golden wedding anniversary just 
a short time before being taken ill. Funeral 
services were conducted by the Masonic order, 
Mr. Beach having been a thirty-second degree 
Mason. He is survived by his widow and several 
children. 


MRS. W. G. MILLER, wife of W. G. Miller, 
president of the Miller-Olcott Lumber Co., Cum- 
berland, Wis., died there on Monday morning, 
Dec. 13. Mr. Miller is a director of the Wis- 
consin Retail Lumbermen’s Association. 





R. R. WATERS, a member of the lumber yard 
firm of Shafer & Co., which is engaged in busi- 
ness at Laurel, Md., died at his home there on 


Dec. 8. He had been ill only a short time. Mr. 
Waters was quite extensively known in the 
trade. ; 


TROUBLE AND LITIGATION 


VANCOUVER, B. C., Dee. 11.—Creditors of the 
Southern Alberta Lumber Co. (Ltd.), big export 
house which suspended a week ago, met and named 
L. C. Thomas, manager of the Vancouver Lumber 
Co., trustee for the estate, with exception of the 
Sitka Spruce Mills, one of the subsidiary concerns, 
Mr. Thomas was the unanimous choice of the 
meeting. H. R. MeMillan had been acting as cus- 
todian since the first meeting. A statement from 
the books, which are in Seattle, will be forthcom- 
ing in ten days or two weeks, Mr. McMillan an- 
nounced. He also said that the total assets were 
small and realizing on them-would be slow. F. E. 
Read, J. G. Gibson, Geo. R. Hackett, D. B. Camp- 
bell and D. M. Galbraith were elected inspectors 
for the Southern Alberta Lumber Co. and T. F. 
Dawson, Sherwood Lett and W. R. Nelson, inspec- 
tors for the Superior Spruce Mills, one of the 
subsidiaries. Appointment of a trustee for the 
Sitka Spruce Mills was deferred because of op- 
position from the Canadian Credit Men’s Trust 
Association, which wished the appointment. 





FALCONER, N. Y., Dee. 13.—Don Allen Curtis, 
treasurer of the Jamestown Case Goods Co., which 
is in receivership, has been appointed receiver. 
Liabilities of the company are $320,000; assets, 
$213,000. 


PORTLAND, ORE., Dec. 11.—Elmer E. Ellsworth 
and M. H. Ellsworth, individually and as a firm, 
doing. business as the Ellsworth Lumber Co. at 
Cottage Grove, Ore., have filed with the federal 
court here a voluntary petition in bankruptcy. 
Liabilities are placed at $22,567.25, distributed 
among 105 creditors, and assets are estimated at 
$4,400. M. H. Ellsworth filed personal liabilities 
of $235, with no assets, and E. E. Ellsworth re- 
ported personal liabilities of $190.88, with $50 
assets. 
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YELLOW 
PINE 


We manufacture the 

’ best of Long and 
Short Leaf Yellow 
Pine Timbers, Yard 
and Shed Stock, 
Lath. 


Hardwoods 
We have on hand a 


nice stock including 
Oak, Poplar, Gum 
and other Hard-. 


woods. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 
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HEAVY PITCH 
For Export and Interior Trade 

















We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
_ Point Howison TenMile Cedar Lake ) 





Daily Capacity 
400,000 Feet 





(~ Band Sawn Virgin “\(/ Daily Capacity 


LONG LEAF ag at a 
grades 
¥ P; Seandatd 
a 
ellow ine _Matched 
dge Grain, 
We can quickly supply Heart and Sap 
your needs in any items Flooring 
shown on right—or can Shed Stock 
furnish 2x4—2x6 
one Dimension 
Peeled Piling all grades 
is er to S&E Std. 
s. a Af. * lengths 10' to 24' 
ad = Timb 
20’ to 100’ long. PR on 20x20" 
Tell us your needs. length 10° to 66 
Williams 
Yellow Pine Co: 











POPLARVILLE, MISS. 
Mill at Wilco, Miss. 
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Yes Sir, 


J.M.JONES 


Hardwoods 


are thoroughly reliable hard- 
woods. They come from 
good Louisiana timber and 
are accurately manufactured. 
Modern kilns and complete 
planing mill facilities. 

Let us put your name on 
our mailing list to receive our 
monthly stock list covering 
Plain and Quartered Gum, 
Plain and Quartered Oak, 
Tupelo, Ash, Cottonwood, 
Rock or Soft Elm. 


Good Stock Louisiana 
Red Cypress on hand 
at all times. 


Southern 
HARDWOODS 


LOUISIANA 
RED CYPRESS 





LUMBER CoO. 
Ferriday, La. 














Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


= 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
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songs of the saw 
} and ax. 
DOUCLAS MALLUCH $1.50 postpaid. 
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431 South Dearborn Street, CHICAGO 











News Notes from Ame 


TACOMA, WASH. 


Dec. 11.—-The annual meeting of the Tacoma 
Lumbermen’s Club, scheduled for last Wednesday, 
was postponed until next week because of the 
absence of President Frost Snyder. At next week’s 
meeting there will be chosen a new board of direc- 
tors, which will select the club officers for 1927. 
Plans for the annual banquet will also be dis- 
cussed. 

Wednesday's meeting resulted in no action by 
the club, but interesting discussions were held on 
several subjects. The question of regulation of 
intercoastal water rates was brought up again, and 
led to a warm argument, the membership being 
well divided on the advisability of the proposal. 
Ernest Dolge led the argument in favor of regu- 
lation, while Lee L. Doud was the principal oppo- 
nent. 

Mr. Doud also asked for instructions, as repre- 
sentative of the Tacoma lumber industry on the 
railroad advisory board, which is to meet in Seattle 
Dec. 15 to decide on the rolling stock probably 
needed during January, February and March. It 
was generally agreed by the lumbermen present 
that the curtailment of output in prospect will re- 
duce the rail shipments of lumber during the first 
three months of 1927 by at least 20 percent. 

The matter of uniform marking and bundling 
of certain grades of lumber was discussed, and 
while the principle was generally approved it was 
agreed that there are many difficulties in the way 
of obtaining general action on the question 
throughout the industry. 

Additional curtailment by the local mills is in 
prospect. In addition to the plants named last 
week as shutting down, the Western Fir Lumber 
Co. has closed for an indefinite period, the Wheeler, 
Osgood Co. is to shut down for at least three 
weeks, the Dickman Lumber Co. will probably 
close for about two weeks, and the Pacific States 
Lumber Co. will probably shut down about the first 
of the year for a full month. The Mountain Lum- 
ber Co. is to shut down Dec. 18 for an indefinite 
period, and the Puget Sound Lumber Co. will 
close about the same date. 

Cargo shipments of lumber during the present 
week were the lowest reported for several months. 
The total was only 6,695,000 feet, about half the 
normal figures. The Shaffer, Milwaukee, Baker 
docks and Portacoma piers shipped 1,855,000 feet ; 
Puget Sound Lumber Co., 1,150,000 feet; St. Paul 
& Tacoma Lumber Co., 1,450,000 feet; Mountain 
Lumber Co., 100,000 feet; Defiance Lumber Co., 
800,000 feet; Dickman Lumber Co., 700,000 feet, 
and Tidewater Mill Co., 640,000 feet. Destina- 
tions: Atlantic coast, 2,355,000 feet; California, 
1,800,000 feet; Japan and China, 1,700,000 feet, 
and South America, west coast, 640,000 feet. Other 
than lumber: The Atlantic coast took 30,000 feet 
cross arms, 1,543 doors, 770 bundles of broom 
handles and 112,000 shingles. California took 
175 tons box shook. Japan took 300,000 feet cedar 
logs. Europe took 12,000 doors. 

Consolidation of the Puget Sound Iron & Steel 
Co., of Tacoma, with the Lidgerwood Manufac- 
turing Co. was completed here this week by the 
organization of the Lidgerwood-Pacific Co., a new 
company capitalized at $425,000, which has taken 
over the entire plant of the Pacific company. For 
several years the Lidgerwoods have had an ar- 
rangement with the local company by which the 
logging machinery sold by the eastern firm on 
the Pacific coast was manufactured here. The 
business developed to such an extent that the two 
firms were consolidated. The new company will 
manufacture its own logging engines, hoisting ma- 
chinery and other logging equipment at the Ta- 
coma plant. Tacoma will be the Pacific coast head- 
quarters of the organization, and branch offices will 
be maintained at Seattle, Portland and San Fran- 
cisco. 

Mrs. Anna E. McCormick, widow of the late 
R. L. McCormick, has announced a gift of $25,000 
to the city of Tacoma for the purpose of building 
a branch library building in the north end resi- 
dence district. The site for the building will be 
purchased by popular subscription. The need for 
a branch has long been apparent, but city funds 
were not available. 

T. J. Preston and D. EB. Kellogg have organized 
the Kellogg & Preston Logging Co. with a capitali- 
zation of $25,000. The headquarters of the new 
firm will be at Mineral. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., is spending the week at Denver, 
Colo., where the officials of the western division 
of the United States Chamber of Commerce are 
holding their mid-year meeting. Mr. Griggs is 


one of the speakers on the program, and is to dis- 
cuss timber problems of the West. 

Creditors of the Washington Box & Veneer Co., 
formerly the Sundown Lumber Co., of Puyallup, 
have filed application with the Pierce County 
courts for an order naming owners in trust for 
the property. It is alleged that unless the order 
is granted the company’s assets will be dissipated, 


BELLINGHAM, WASH. 


Dec. 11.—Further closing plans were announced 
here this week. The Siemons Lumber Co.’s shingle 
mill is down for an indefinite time, and the What- 
com Falls Mill Co, has closed for annual repairs, 
The Siemons plant is not likely to resume until 
there is an improvement in the market. Some of 
the logging camps in this area will close next week. 
The Warnick Lumber Co. announces that it will 
cease cutting Dec. 15. Few camps will operate after 
Dec. 18 until early in January. 

Bellingham’s cargo shipments this year will ex- 
ceed 175,000,000 feet. In the first eleven months 
they totaled 160,000,000, exclusive of shingles. Of 
this, 61,000,000 feet was taken by the Atlantic 
coast, 41,000,000 feet by California and 18,000,000 
feet by Hawaii. This week’s shipments approx- 
imated 6,000,000 feet. The Bloedel Donovan Lum- 
ber Mills shipped 1,700,000 feet to Hawaii, 3,440,- 
000 feet to the Atlantic coast and 225,000 feet of 
box shook to California. The Puget Sound Sawmills 
& Shingle Co. shipped 1,000,000 feet to California. 
During the remainder of December a dozen vessels 
will call at the Bloedel Donovan piers. 

The Puget Sound Sawmills & Shingle Co. this 
week finished deepening the harbor in front of its 
piers. This is the second work of the kind done by 
it in recent years and has been made necessary by 
increases in its cargo business. 

Bellingham took another forward step this week 
when it authorized the Port Commission to take 
over the tidelands and improvements of the Belling- 
ham Terminals, whose chairman is J. J. Donovan, 
vice president of the Bloedel Donovan Lumber Mills. 
The commission will pay $250,000 for the property, 
which has a 22-acre fill that is available for indus- 
trial sites. 

Expansion in the pulp industry is announced at 
Anacortes. There the Fidalgo Pulp Manufacturing 
Co. has begun work on a second unit. Anacortes 
will spend $40,000 to provide the additional water 
required. The same interests have a pulp mill in 
Bellingham. 


EVERETT, WASH. 


Dec. 11.—The shutdown of shingle mills, both 
locally and throughout the Pacific Northwest, it 
is thought will be largely augmented today by a 
number of operations closing for the Christmas 
holidays. What will happen after Jan. 1 is a ques- 
tion, since a number of millmen insist on operating 
no matter what conditions may be. It is believed 
that 15 or 20 percent of the mills may resume im- 
mediately after Christmas week, and that probably 
80 percent may remain closed for an indefinite 
period. Usually contract shingle mills and combina- 
tion shingle and siding mills find themselves obli- 
gated to run. A conservative, informative estimate 
—not a guess—places the number of idle mills fol- 
lowing Jan. 1 at 60 percent. 

A great deal of interest is being shown in the 
move of British Columbia shingle men to obtain 
a pledge from the majority of operations on the 
other side of the line for an assessment of 10 
cents a thousand for publicity and exploitation 
purposes. If the pledges are obtained, the situa- 
tion would call for a heavy shutdown of British 
Columbia mills, estimated at probably 90 percent. 

As to the plans of American mills for a publicity 
fund, there is a prospect that the committee ap- 
pointed at the Red Cedar Shingle Congress in Seat- 
tle last week may recommend a straight assess- 
ment of 5 cents a thousand on output, instead of 
a levy of 50 cents a thousand on logs. There 
seems to be a practical difficulty in the way of 
collecting the fund from the loggers, and in passing 
the added price along to the millmen and thence 
to the ultimate consumers. 

Interest of shingle manufacturers is likewise 
directed to the mission of A. C. Edwards and E. B. 
Chinn, in Washington, D. C., in support of a tariff 
on shingles. The committee from its headquarters 


here has been supplying information to State pa- 
pers, a number of which have printed figures show- 
ing that since the removal of the cedar and shin- 
gle tariff in 1913 British Columbia has shipped 
into the United States approximately 25,559,500,- 
000 shingles at a value of about $76,678,650; and 
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icas Lumber Centers 


fom the same source it is shown that there has 
come to American markets at least 1,015,971,300 
feet of cedar lumber, valued at more than $30,479,- 
139—making a total of $101,157,789 in imported 
British Columbia cedar products alone. The tariff 
of 1922 admits shingles and cedar lumber free, but 
charges $1 a thousand on imported logs; and since 
1922 there have been 131 failures of Washington 
and Oregon mills, representing 41.56 percent of 
the entire cedar industry. 

The State supreme court has affirmed the judg- 
ment of the superior court of Thurston County in 
litigation affecting the Eclipse Mill Co. and the 
Sultan Railway & Timber Co., of this city. Suit 
was brought to determine in the one case whether 
employees engaged in breaking up a boom of logs 
at the mill, while lying in navigable water, are 
under the workmen’s compensation act, or whether 
their rights are fixed by maritime law, and in the 
other case to determine the rights of men making 
up booms on navigable water. The superior court 
ruled that the men were under the workmen’s 
compensation act, and the State supreme court has 
affirmed the judgment, after hearing the two cases 
asone. Appeal will be taken to the United States 
Supreme Court, since the State supreme court in 
its opinion says the question “involves the law 
maritime, over which the highest Federal court has 
plenary and final jurisdiction, and it is to the deci- 
sions of that court that we must look for the 
governing rules.” The decision means that the 
Eclipse Mill Co. and the Sultan Railway & Timber 
Co. must contribute to the compensation fund. 
Suit was brought originally by the two companies 
against an order of the State department of labor 
and industry directing them to file a list of em- 
ployees engaged in extra-hazardous occupations. 

Logging camps in Snohomish County are be- 
ginning their annual shutdown of thirty to sixty 
days. Most of the operators, it is understood, will 
remain inactive for sixty days. 

A. B. Pracna, mill architect, Seattle, will design 
the new sawmill plant of the Walton Lumber Co. 
L. S. Tucker, of Everett, will have charge of con- 
struction. 

Isaac Deeter, who owns and operates a hardwood 
mill at Clipper, Whatcom County, has started con- 
struction of a hardwood mill at Sedro-Woolley, 
Skagit County. The operation will supply a steady 
market for alder, maple and spruce. 


SEATTLE, WASH. 


Dec. 11.—Depletion of fir stocks, coupled with 
the impending holiday shutdown of mills and log- 
ging camps, has resulted in a firming-up tendency 
in Atlantic coast business. The market is at least 
50 cents higher on 2-inch common, making the range 
on fir $17.50 to $18, and on hemlock, $16.50 to $17. 
Notwithstanding the fact that this week’s barometer 
shows production at a relatively high mark, there 
is no question that the output of the mills will 
greatly decline from now until the end of the year. 

A strong bullish factor appears in the fir log 
situation. Stocks are low, as has been the case for 
months, and the camps are going into the winter 
shutdown, with time of resumption uncertain. Most 
of the logging operators will remain inactive until 
the middle of January, and some of them announce 
that they will not resume before Feb. 15. Even 
with weather suitable for logging, production will 
be nil for at least a month. If the weather should 
become unfavorable—if for example a foot of snow 
should fall—the curtailment of logs would assume 
almost famine proportions, and would enforce con- 
tinued curtailment of fir manufacture. All told, the 
elements are not lacking for a forecast of ad- 
vancing prices in fir. 

Quick action in filling, shipping and delivering 
West Coast orders is the rule throughout the indus- 
try. An instance in point is afforded by the Mumby 
Lumber & Shingle Co., which ten days from the 
moment a wire was received in its Seattle office not 
only transmitted the booking to the Bordeaux mill, 
manufactured the lumber, loaded and shipped it, 
but secured delivery at the dealer’s yard in the 
eastern part of South Dakota. The purchaser was 
80 gratified that he sent check by return mail, with 
the comment, “Fine work.’ Average detention time 
of shipments, based on all orders on file of Mumby 
Lumber & Shingle Co., is given by Charles B. Mon- 
day, manager of’ sales, as 6.87 days from Bordeaux 
mill, and 4.70 days from Malone mill. 

R. F. Titus, engineer, writing from Miami, Fla., 
to the West Coast Trade Extension Bureau, remarks 
the tremendous amount of dredging being done in 
that State. Firms at Miami and other cities are 
Using gum dredge spuds from 20x20-inch, 40-foot 
and up. A company in charge of port dredging at 


Hollywood, Fla., has promised to give due con- 
sideration to Douglas fir when specifications are 
written. One Miami company, which also has an 
office at Baltimore, Md., has used Douglas fir spuds 
in connection with its Baltimore business. 

Tom Taylor, who for the last five years has been 
with the Seattle Mill & Logging Co., Seattle, has 
now joined the staff of the Mumby Lumber & 
Shingle Co. at its sales office in Seattle. Tom will 
be assistant to Sales Manager Charles B. Monday. 


LOS ANGELES, CALIF. 


Dec. 11.—There has been a slowing down of 
wholesale business during the week, and similar 
reports have been made by the manufacturers of 
furniture, automobile bodies and the sash and door 
factories. On the other hand, retail lumber trade 
remains brisk. General rains throughout southern 
California have encouraged the industry in gen- 
eral, and both wholesalers and retailers are ex- 
pecting 1927 to be one of their outstanding years. 
The wholesalers are receiving inquiries from many 
retailers relative to deliveries after the first of the 
year, while retailers say many orders are being 
placed with them for delivery between Jan. 15 and 
31. A number of wholesalers, including the Ham- 
mond Lumber Co., San Pedro Lumber Co. and E. J. 


Stanton Lumber Co., are increasing storage ca- 
pacity in preparation for a bigger business for 


1927 than that for 1926. 


The Utility Products Manufacturing Co., owned 
by F. D. Lovering, has been removed to Culver 
City, where it will be known as the Utility Furni- 


ture Co. The new concern will be adjacent to 
the Culver City Sash & Door Co., also owned by 
Mr. Lovering. 

George R. Christie, general 
men’s Reciprocal Association, 
Houston, Tex., after attending 
tional Convention of Insurance 
Los Angeles, 


PORTLAND, ORE. 


Dec. 11.—During the last eleven months of 1926, 
there has been shipped more lumber by water from 
the Columbia River than during all 1925, when 
former records were smashed. Total shipments for 
1925 were 1,177,398,956 feet, while during the 
eleven months of 1926 a total of 1,192,534,817 has 
been set afloat. A tremendous increase will be 
found in the volume of business going to the At- 
lantic seaboard as a result of improved and aug- 
mented steamship service, it being possible now 
to ship lumber out of Portland and points on the 
Willamette and Columbia rivers twice a week or 
oftener if desired. 


manager Lumber- 
has returned to 
the recent Na- 
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The following table shows shipments during 
November, 1926 and 1925: 
November, November, 
ASTORIA TO— 1926, feet 1925, feet 
0 ye 16,170,242 24,052,000 
a ae aS A 24,335,630 15,677,530 
Atlantic seaboard....... 14,799,015 4,341,938 
PORTLAND TO 
CE 6 wie. 60.0.0.60K 10,217,000 14,896,000 
ED. (née accuese sa oe es 22,372,481 22,513,012 
Atlantic seaboard....... 11,120,413 9,562,333 
“99, 014,781 91,042,813 


The Columbia River logging camps will not re- 
main idle very long this winter if the weather 
permits operations, for the log supply is smaller 
than at any time within the last seven years, ac- 
cording to John T. Dougall, manager of the Co- 


lumbia River Loggers’ Information Bureau. There 
is no surplus of logs in the water, he says. Four 
camps closed down during the week, and most 


of the camps will be down for the holidays by 
Dec. 18, but the intention is to resume operations 
soon after the holidays. 

Word was received here that loggers and lum- 
bermen of eastern Oregon and the Boise district of 
Idaho met at La Grande, Ore., today for discussion, 
August J. Stange, vice president Mt. Emily Lumber 
Co., of La Grande, Ore., presided. 

That prospects are encouraging for an active 
lumber market during the winter and next spring, 
is the consensus of a number of Portland lumber- 
men who have just returned from extended in- 
spection trips. 

Harry Aldrich, of the Aldrich-Cooper Lumber 
Co., who came home today from a tour to Cleve- 
land and intermediate points of importance, reports 
that everywhere he found evidence of intentions 
to buy considerable lumber between Dec. 15 and 
Jan. 30, with city trade active, and country trade 
quite fair although not as good as in the cities. 

H. B. Van Duzer, manager Inman-Poulsen Lum- 
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Order— 
Hodge - Hunt 


BRAND 
when in the market for:— 


OAK FLOORING 

GUM FLOORING 
BEECH FLOORING 
CEDAR CLOSET LINING 
RED and WHITE 

OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


OF ALL GRADES 
Mixed or Straight Carloads. 


TRY OUR SERVICE 
We Can Please You. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LA. 














Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 





























Manufacturers 


Short Leaf Pine and Hardwoods 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Teagte Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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FTER your inventory is 
completed you'll want 
to balance assortments and 
be ready for early builders. 

Allison’s Shortleaf Yellow 
Pine possesses those soft, 
easy working qualities so 
much desired by builders. 
Check up now on your re- 
quirements in 


Rift and Flat Grain 
Finish, Siding, Roofers 


Shiplap, Kiln Dried Lath 


We also manufacture White 
and Red Oak, Red and Sap Gum, 
Beech, Cottonwood, Elm, Syca- 
more, Yellow Poplar lumber, 
and other Southern Hardwoods. 
Order straight or mixed cars of 
Pine and Hardwoods. 


AllisonLumberCo. 


BELLAMY, 
ALA. 
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ber Co., returned from California, where he found 
a strong optimistic feeling following continued 
copious rainfalls, which should mean good crops 
and ability to buy lumber. 

Cc. C. Patrick, of the Patrick Lumber Co., 
returned from a trip to California. He returned 
with a similar report. “I look for a good volume 
of business from California next year,” he said. 

Frank Morrill, president Morrill & Sturgeon 
Lumber Co., returned from a trip as far east as 
New York, down into Texas and back home by 
way of California, calling on forty of his com- 
pany’s selling representatives. “Conditions are 
good nearly everywhere,” said Mr. Morrill, “and 
the outlook for lots of business next year is very 
encouraging. If the lumber manufacturers and 
lumber sellers 


also 


don’t get the price they are en- 
titled to, it will be their own fault.” 
At its Libby plant the Neils Lumber Co. is 


building four new dry kilns and installing a 600- 
kilowatt turbine that will furnish electric energy 
for the planing mill and lighting for the city. 
Planing mill waste will serve as fuel for the electric 
plant. 

7 Morrison of the sales department of the 
S Johnson Lumber Co., left here on an eastern 
card a few days ago. 

F. A. Sullivan, president Sullivan Lumber Co., is 
on his way home from an extended tour of the 
Kast. 

Wilbur Hattery, who was with the Mickle Lum- 
ber Co. here, left this week for Chicago, where he 
plans to locate again. 

J. M. Driscoll, of the International Lumber Co., 
left today for Pennsylvania to spend Christmas 
with relatives. He will also look into business 
conditions in the larger centers, 

Robert Pepper, sales manager Rice & Lockwood 


Lumber Co., of Springfield, Mass., was in Portland 
this week, calling on the trade, 
John VP. Wilkes, commission lumber salesman, 


of Grand Rapids, 
this week. 

Charles R. McCormick, head of the Charles R. 
McCormick Lumber Co., was here from San Fran- 
cisco today on business. 


SAN FRANCISCO, CALIF. 


Dec. 11.——-Retail business in San Francisco, the 
Bay district and within commuting distance down 
the peninsula is reported to have shown steady 
increase during the last fifteen days. Locally, 
building and construction work has been given 
impetus through the peace parleys of the strike 
factions. The Impartial Wage Board for the city 
and community has adopted a raise in pay for the 
building crafts of 50 cents to $1 aday. The retail 
outlook for the winter season is optimistic. The 
wholesaler and the lumber manufacturer, however, 
report inquiries and orders at a low level and 
prices unsatisfactory and unsteady. 

Edward P. Ivory, sales manager Charles Nelson 
Co., California pines division, returned today from 
Los Angeles and the South, where he has been 
getting acquainted with salesmen and members of 
the Yosemite Lumber Co.’s sales organization. Mr. 
Ivory has just taken over the sales direction of 
the company, which is part of the Charles Nelson 
Co. Mr. Ivory is arranging for a trip through the 
eastern and middle West buying and consuming 
markets during the first part of the year. 

D. H. Steinmetz, manager of western operations 
of the Pickering Lumber Co., is spending several 
days in Standard City, the site of the Pickering 
mills, prior to complete shutdown of operations for 
the winter. 

B. A. 
ber Co., 
of the 


Mich., was a Portland visitor 


Cannon, general manager Sugar Pine Lum- 
Fresno, Calif., is at Crossett, Ark., because 
illness of his father. 


SPOKANE, WASH. 


Dec, 11.—A little better demand has been noted 
by some of the companies in the last few days. 
Prices continue on the same basis. It is a buyer’s 


market, however. 
George A. Holden, sales manager McGoldrick 
Lumber Co., Spokane, has returned from a two 


months’ eastern sales trip. “I found the market 
rather quiet,” he said, “but there seems to be every 
reason to expect a fair volume of business after 
Jan. 1,” 

John Humbird, vice president and general man- 
ager Victoria Lumber and Manufacturing Co., Che- 
mainus, B. C., is spending today and tomorrow at 
Spokane. 

BD. B. DeVoe, for the last eight years secretary- 
treasurer of the Bert R. West Lumber Co., and 
formerly of the Deer Park Lumber Co., has become 
sales manager of the lumber department of the 
Ohio Match Co. He succeeds Harry Q. Stiles. D. 
H. Bickett, for several years with the Rubedew 
Lumber Co., Post Falls, Idaho, as sales manager, 
is to succeed E. B, DeVoe with the Bert R. West 
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Lumber Co. Mr. Bickett was for eight years in ty 
retail lumber business in Kalispell, Mont. 

E. D. Hamacher, Duffy-Hamacher Lumber Co, Dec. ~ 
was operated on last Monday night for acute a js quiet . 
pendicitis within two hours after his return fron § Tete . 
a short trip. He has passed a restless week, by § be in 
has shown improvement and his recovery is ex. come. 
pected. the — 

The annual meeting of the Weyerhaeuser Sale ent 
Co, will be held next Wednesday, Dec. 15. (y inv Rep 
Thursday, I. N. Tate, assistant general manager = easte 
will leave for the East, where he will join My hanged 
Tate. Mr. and Mrs. Tate will spend Christmas ath are 
with Mrs. Tate’s sister at Orange, N. J., and with the Doug 
their son, Dickinson, who is a student at Andover, transit § 

jrregular, 

ABERDEEN-HOQUIAM, WASH. | w«kine < 

get in th 

Dec. 11.—T. W. Tebb, sales manager Pacific Lup. The B 
ber Agency, in a recent interview stated that over. § Knight, 
production had at last brought the lumber many. § with 86% 
facturer to his senses. On Novy. 1 the loggers of J the rece! 
the entire Coast’ took the situation into their ow C. D. | 
hands and raised the price of all three grades of | the sale’ 
logs $1 a thousand. Lumber has been selling for } ber C0. 
little, if any, above log values, and _ practically Harry 
every manufacturer has shown a serious loss for § partner 
1926. Production during the first three weeks of | 20W act 
November increased stocks about fifty million feet, | L. Fols« 
and this accumulation turned the trick. Everyone § beeD 12" 
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They grow big in the West. A sample of the oy 
timber in the operations of the Forest Lumber ole 
Co., Forest Mill, Ore. T 

an 

pub 

ing 

realized the seriousness of the situation. Without Jac 
the holding of meetings, or special arrangements, for 
every operator saw the situation for himself and tri] 
acted on his own initiative. Logging camps and att 
mills all over the Coast began shutting down, others pla 
took off their night crews, others again cut theif Sai 
running time to four days a week, and the first Re 
week in December has seen a curtailment up and me 
down the Coast such as has not taken place before ca) 
in ten years. Io 

The camps of the Polson Logging Co. will close se! 
down for the Christmas holiday this week. . 

Thompson Gunter, manager Gunter Lumber Co, ar 
of Kansas City, was a visitor on the Harbor this P; 
week. Mr. Gunter handles the output of well n 
known mills. y 

J. Frank Jones, of the Evergreen State Lumber Me 
Co., left here Friday for a month’s trip by auto j 
mobile among its trade connections in California. t! 
Mrs. Jones will accompany him. This company 13 t 
shipping shingles by both rail and water into Cali 
fornia, and has sales representatives in most of the \ 


principal distributing centers of the State. 
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BOSTON, MASS. 


Dec. 14.—The New England market for lumber 
jg quiet this week in practically ali its branches. 
qnpere has been a plethora of trade conventions 
pere in the Northeast this month and more are 
to come. Cold weather and snow have gripped 
the countryside and halted outside residential con- 
struction. The approaching holidays and annual 
jpyentories are distracting the attention of buy- 
ers. Representative dealers agree that demand 
for eastern spruce is very quiet, and prices un- 
changed for dimension, random and boards; that 
jath are steady, red cedar shingles look firmer, 
the Douglas fir market keeps steady due to light 
transit shipments, hardwood flooring prices are 
jrregular, and southern pine flooring producers are 
geking orders more urgently. Since cold weather 
get in there has been a decided drop in arrivals. 

The Boston four-masted schooner Edna M. Mc- 
Knight, bound from Gulfport, Miss., to this city 
with 863,000 feet of lumber, was overwhelmed in 
the recent hurricane, but the crew was rescued. 

Cc. D. Carey, formerly of White-Carey, has joined 
the sales organization of the Curtis & Pope Lum- 
ber Co. 

Harry W. McDonough, formerly a_ principal 
partner in the Cypress Lumber Co., of Boston, and 
now active with Clifton F. Leatherbee and Harry 
L. Folsom in the Leatherbee-McDonough Co., has 
been invited to deliver the feature address of the 
evening at the monthly meeting of the Boston Hoo- 
Hoo Club next Monday. 


PHILADELPHIA, PA. 


Dec. 13.—At a meeting of the Lumbermen’s Ex- 
change, President Edward F. Magee reported on 
the “Build a Home First” meeting in Newark. 
The idea found immediate favor with the local 
lumbermen, and it is predicted that the “Build 
a Home First” slogan will become potent in the 
lumber industry. The advertising literature now 
used in New Jersey was ordered for distribution 
among Philadelphia lumbermen. 


NEW YORK, N. Y. 


Dec. 13.—The lumber market, which has been 
unusually dull, shows unmistakable signs of coming 
back. Retailers have their inventories well ad- 
vanced and many of them are already contemplat- 
ing their early January needs. A number of 
wholesalers reported receiving inquiry for stocks 
to be delivered early in the new year. Six inches 
of snow covers the ground in all parts of the 
metropolitan area, causing a serious halt in build- 
ing. operations and slowing-up deliveries where 
there are any to be mad With the outlook for 
improved business bright for the period after Jan. 
1, prices of all lumber are holding unusually firm. 
Last week there was a weakness in the lower 
grades of Idaho pine. This weakness has disap- 
peared entirely and distributers report that selects, 
which have been strong for the last month or two, 
are strengthening in price with each succeeding 
week. There has been a heavy decline in sales of 
fir, but this is believed due mainly to weather, 
and orders ahead give the market a very encour- 
aging aspect. Cargo arrivals of fir have not been 
unusually heavy of late, so there has been no more 
serious crowding at terminals. 

The New Jersey campaign in behalf of the “Build 
a Home First” slogan has won support in the 
metropolitan district. Following endorsement by 
the Building Material Men’s Association, at its 
annual meeting last week, the movement has been 
discussed generally in lumber circles, and one and 
all have approved the slogan and commended the 
Jersey organization for its enterprise. 

The board of directors of the Nylta Club had 
4 meeting last Friday night at the National Re- 
publican Club, before attending the regular meet- 
ing in Grand Central Terminal. Fred Steeves, 
Jack Paterson and Frank A. Niles were present 
for the first time since their return from a long 
trip to the West Coast. The board devoted its 
attention chiefly to putting on finishing touches to 
Plans for the big Nylta party to be held next 
Saturday night at the Astor Hotel. Dr. Samuel 
Record, of Yale University, addressed the club 
Members on “Evolution.” There was a _ near- 
capacity attendance. 

Gardiner Taylor, local manager for the R. T. 
Jones Lumber Co., will go into business for him- 
self Jan. 1. 

The Guernsey-Westbrook Co., of Hartford, Conn., 
and New York, has opened a distributing yard for 
Pacific coast products at the India Street Ter- 
minal in Brooklyn. The primary purpose of the 
yard is service for the retailer. Clinton G. Bush 
is the firm’s New York manager. 

The business promotion committee of the New 
Jersey Lumbermen’s Association has announced 





ny is 
Cali- 
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that the new Plan Book will be ready for distribu- 
tion Feb. 15. 


W. M. Halstead, Harry Rogers and C. Vincent 
estrup, all of New York, are named as incorpora- 


tors of the Foxwell Galbraith Lumber Co., re- 
cently chartered in Delaware. 

The May Lumber Company has acquired exclu- 
sive representation in the New York territory of 
the Hyde Lumber Co., Memphis, Tenn. 

H. A. Hellyer is laying out a new branch yard 
for the Deforest & Hotchkiss Co., of New Haven, 
Conn. The Deforest & Hotchkiss Co. hopes to 
have a yard that will be attractive in appearance 
and uptodate in every respect. 

George Whitbread, of Long Beach, Long Island, 
has been elected a director of the new Long 
Island Chamber of Commerce. He is president 
of the Broadway Lumber Co. 


PITTSBURGH, PA. 


Dec. 14.—Some wholesalers are of the opinion 
that bottom prices have been reached. Some hard- 
wood dealers report prices up a little in the higher 
grades, which have been moving well with them. 
Stocks in retail yards, as well as those of in- 
dustrial users, are reported low, which will neces- 
sitate buying soon after the first of the year. 
Advances at an early date are forecast, particu- 
larly in West Coast lumber. Idaho, Pondosa and 
California pines appear to be at a low ebb. Low 
grades of southern pine are reported fairly active, 
but at very unsatisfactory prices. Some dealers 
report hardwoods slow, and expect this condition 
to continue until after the annual furniture shows. 
These same authorities report the low grades not 
over-plentiful, and prices unsatisfactory. A slow- 
ing up in industrial demand for hardwoods is 
attributed to the inventory season. Some of the 
retail yards, however, think the industrial trade, 
though spotty, a little better than it was a couple 
of weeks ago, but of the hand-to-mouth variety. 

L. W. Rick, in charge of the Weyerhaeuser Sales 
Co.’s district office here, is calling on the trade 
this week wtih the company’s salesmen in this 


territory. 
WINNIPEG, MAN. 


Dec. 13.—Wholesale business has been very 
quiet, as most companies are inventorying. Local 
building is curtailed considerably, owing to ex- 
tremely cold weather. ‘The price situation has not 
changed. 

E. E. Sine, of the Revelstoke Sawmill Co., Cal- 
gary, Alta., who was a visitor this week, reports 
that business in Alberta is very quiet. 

Sam Bowman, Minneapolis, Minn., made a short 
visit to the city this week. 

W. E. Kirsch, of the Security Lumber Co., Moose 
Jaw, Sask., was calling on the trade here this 


week. 
MILWAUKEE, WIS. 


Dec. 14.—Year-end dullness pervades the 
waukee market, and there are few inquiries. Some 
lumber is moving, for immediate use. Lumber be- 
ing sent out from retail yards is mostly for clean- 
up work. Wood-using industries are not in heavy 
production, though furniture interests are manu- 


Mil- 


facturing on a good seale due to early orders 
booked. They are using southern gum for a good 


part of their production, and the interior trim 
plants are using walnuts of all kinds, and some 
birch and mahogany. Softwood prices are weak, 
but sellers hope that with the turn of the year 
they will return to a firmer basis. Sales are not 
being forced by either softwood or hardwood opera- 
tors. It is expected that there will be a good 
amount of activity after inventories. Stocks of 
retailers and the wood-using industries are un- 
usually low this year, due principally to hand-to- 
mouth buying. Millwork plants are working on 
about a normal capacity. 


DULUTH, MINN. 


Dec. 13.—A fair volume of northern pine is 
going out over the territory. An eastern order for 
a lot of No. 2 and-better for pattern work aroused 
some comment. Prices are being well maintained 
throughout the list. Sales officials are banking 
upon a liberal trade during the first half of next 
month. An easy money market is thought likely 
to bring out work that had been held in abeyance, 
and light stocks are being carried by retailers. 
Inquiries indicate a spurt in demand for box 
lumber early in the new year. 

Herbert S. Robb, sales agent Newbegin Lumber 
Co. on this market, reported a good inquiry for 
West Coast timbers. Few in-transit cars have 
been available on this market during the last sev- 
eral months. 

Camps are going full force, and production of 
logs and woods products will show a substantial 
increase over last season’s aggregate. It is thought 
that pulpwood production will fall short of the 
earlier estimates. The Virginia & Rainy Lake Co., 
the Cloquet interests and the International Falls 
Lumber Co. are maintaining more camps than they 
were a year ago, and with one exception their 
sawmills are operating full time. Contractors re- 
ported fair bookings so far for hardwood and 
softwood ties. 





Co PACIFIC COAST Co 
No. 1 or No. 2 
Common 84S 


vY West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It’s.cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8' stock if you desire. Order 
some of it now. 


Pacific States 
TWasn” Lumber Co. 


ASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 














We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


? 
' 
| 
| 








Idaho 
White 
Pine: 


Pondosa Pine 
Cal. White Pine 
Cal. Sugar Pine 
Redwood 








Cedar 


Factory Spruce 
Plank Fir 
a Specialty 


Write us or prices. 





W:I-MSKEE- LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 












Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Co PACIFIC COAST Co 


Pine - Fir - Spruce 


Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 
Western Office Home Office 
Northwestern Bank Bldg MARION 

PORTLAND, ORE. OH10 


Don’t sacrifice 
your stumpage 


and further depress the lumber mar- 
ket by running at a loss in order to 
meet current obligations. 


Our kind of bonds will relieve the 
strain and make it possible to pur- 
sue a sane and intelligent as well as 
profitable policy both in operation 
and sales. 


Lumbermen, loggers, pulp, and 


paper manufacturers—consult: 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRGT NAT. BK. BOG. 





CALIFORNIA 


=—= Redwood 
Finish— Siding 











Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 


Write for list and prices today. 


: General Office, 
Albion Lumber Co., Agee" 't.Siterais. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 

San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 








When You Think Lumber 
THINK" HANSEN -NIEDER” 


Representation at source 
of supply. 


HANSEN-NIE DER 
LUMBER Co, INC. 


1029 HenryBldg:, SEATTLE 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 





























LAUREL, MISS. 


Dec. 14.—While some items of southern pine 
yard and shed stock are somewhat weaker than 
they were a few weeks ago, the market situation is 


fair. Special cutting of all varieties is exceedingly 
strong. Car material is in good demand, and 
prices are strengthening. Order files are fair. 


Stocks show little increase. Production is about 
normal. The fair weather of the past week has 
been of material benefit in both logging and mill- 
ing operations. The export situation shows some 


improvement. Tonnage is being had with less 
trouble and freight rates are somewhat easier. 
The local mills engaged in exporting expect a 


considerable volume after the first of the year. 

R. D. Walker, of the R. D. Walker Lumber Co., 
Mobile, Ala., was a recent visitor to local mills. 

Arthur J. Cox, of lowa City, Iowa, director of 
Eastman, Gardiner & Co., is here on one of his 
regular visits, and is the guest of his son and 
daughter-in-law, Mr. and Mrs. Frederick G. Cox. 

Mr. and Mrs. Wallace B. Rogers were accom- 
panied home on their return trip from Chicago 
by the latter’s mother, Mrs. Lauren C. Eastman, 
of Clinton, Iowa, whose custom it is to spend 
Christmas with them each year. 


LAKE CHARLES, LA. 


Dec. 13.—Reports from all sources indicate a 
rather unsatisfactory market for southern pine. 
Buyers show no eagerness to place orders, and mills 
operating full time are accumulating some stocks. 
Buyers seek lower prices, and most mills are not 
interested in their offers, so bookings have dropped 
off. Orders last week are several points below those 
of the previous week, with no indications of an im- 
provement until after the first of the year. There is 
a fairly good call for mixed cars where assortments 
are good. The demand for timbers is still strong, 
and there is a fair market for dimension. Oil field 
material is in good call. Local retail yards are still 
enjoying a good call for building items, but are 
buying only as they need the stuff. The export 
market is good; a fair volume of stock is moving 
to Texas ports for foreign markets. A few of the 
larger mills are still operating full time, but gen- 
erally speaking production is falling off, though the 
weather has been favorable. Most of the smaller 
plants are operating only a few days each week. 


BEAUMONT, TEX. 


Dec. 13.—The southern pine market is just now 


in its annual pre-inventory slump. Dealers are 
buying to cover their actual day-to-day needs. 
Early in January, buying will be resumed on a 


heavy seale. There have been no price changes. 

The hardwood market is quiet also. Although 
orders are below normal, producers are holding 
prices firm. There are no surplus dry _ stocks. 
The wet season which is now setting in will fur- 
ther curtail production. 

Locally, an exceptionally good building year is 
in prospect for 1927. 


HOUSTON, TEX. 


Dec. 13.-—-Building activity in Houston has 
caused prices to be slightly lower here than at 
other Texas points, as salesmen from other fields 
are concentrating here. In the resultant com- 
petition, some concessions effective in Houston 
only, have been made. Improvement in export 
trade was noted by several lumbermen in the last 
ten days. The demand is fair and prices are hold- 
ing. One exporter reported an order for 300,000 
feet of thirty cubic average at 50 cents a thousand 
higher than any order for the same kind of lumber 
filled by that concern this year. Stocks in Europe 
are very low and buying has been put off as long 
as possible. 

The hardwood market is in its regular pre- 
holiday slump. However, many firms have suf- 
ficient orders to maintain shipping schedules. In- 
quiries indicate a good business for January. The 
fact that box factories have been running night 
and day has kept up hardwood volume. Low 
stocks and a fair demand for 4/4 common sap gum 
have caused some increase in the price. 

H. L. MeNeill, manager export sales Lutcher 
& Moore Lumber Co., of Orange, Tex., called on 
Houston lumbermen last week. 

C. P. Myer, of San Antonio, vice president and 
general manager Wier Long Leaf Lumber Co., 
stopped off in Houston on his way home from a 
business trip to Wiergate. 

F. A. O'Sullivan, of the Norwood Sash & Door 
Co., Cincinnati, Ohio, returned after several days 
in Houston. 

EK. P. Elliott, of Chalmer & Co., Liverpool (Eng- 
land), agent for the Kirby Lumber Co., spent 
three days at the Kirby headquarters in Houston. 

E. F. Horan, general manager of hardwood sales 
for the Kirby Lumber Co., has returned from a 
trip to Tennessee, Arkansas and Louisiana points. 

John Shippen, of the Wilson Lumber Co., of De- 


i 
troit, Mich., was in Houston several days While 
on a swing through the southern States. 

The members of the sales force of the Boykiy 
Lumber Co., will leave this week for the annual 
three-day meeting at the company mills at Fuller. 
ton, La. The meetings are held for the purpoy 
of exchanging ideas and discussing different phage 
of the lumber business. The meeting at Fullerto, 
will close with a banquet. A regular feature ¢ 
the yearly get-together is a dance at Lay 
Charles, La. 


- SHREVEPORT, LA. 


Dec. 13.—The market for southern pine rp. 
mains inactive though what demand there ig ap- 
pears to be unusually urgent. The total volume of 
business is not far from the average, but price 
huve sagged too low. ‘There has been more rajp 
than usual the last few days, and it will gloy 
up logging, especially where the operations ar 
earried on by team. The smaller mills have bee, 
very much handicapped, and their shipments ar 
much reduced, The larger mills are not pushing 
either production or shipments. 

The hardwood market remains fairly firm, with 
a tolerably good demand for all stock in condition 
to ship. 

Dwight B. Demeritt, extension forester of the 
Conservation Department of Louisiana, was the 
honored guest at an impromptu luncheon last week 
at the Youree Hotel, presided over by W. Steen, 
general manager of Long-Bell Lumber Co. here. 
The other guests were W. F. Collie, W. A. Ander. 
son, L. C. Allen, T. E. Banks, J. A. Trigg, C. Y, 
Holbrook, A. O. Davis, F. J. Hortig and E. W 
Thompson, jr. 

The stockholders and directors of the Nacog. 
doches & Southeastern Railroad and the Frost 
Lumber Industries (Inc.) held annual meeting 
recently at Nacogdoches, Tex., and elected E. A. 
Frost, Shreveport, president ; F. T. Whited, Shreve- 
port, H. W. Whited, Nacogdoches, and C. W. Nel- 
son, St. Louis, vice presidents; and C. G. Gribble, 
of Nacogdoches, secretary-treasurer. 


MACON, GA. 


Dec. 13.—Further efforts were made by eastern 
buyers to place limited orders in this territory for 
roofers at $18 and $19, but with little success, ac- 
cording to reports. Most mills insist that they can 
not sell below $18.50 and $19.50. The roofer busi- 
ness has been dull all week. Weather has been 
unfavorable for production. Yards have been in- 
creasing their stocks for some time, but the indica- 
tions are that after the first of the year there will 
be an improvement in the demand, cutting down 
the oversupply. 

Longleaf pine manufacturers of southwestern 
Georgia and southeastern Alabama report good 
business. While shipments have been a little lighter 
during this week, the decline is only seasonal. 
Active demand is expected with the opening of the 


“NORFOLK, VA. 


Dec. 13.—The North Carolina pine market has 
been rather quiet, but the mills have sufficient 
orders to keep them shipping regularly until the 
middle of January or later. There does not ap 
pear to be very much unsold surplus stock, and 
production is not likely to show an increase, 8 
that the mills are in good position to hold prices 
stable. There is no doubt that some of the smaller 





mills are going to put stock in transit to secure 
weekly payrolls, but wholesalers are strongly 
against this practice. There is going to be some 
buying shortly for shipment after inventory. The 
yards are allowing stocks to get mighty low. 
There has been a little buying of 4/4 edge No. 2 
and better, but only for delayed shipment. Mills 
have been able to refuse concessions. Edge 4/4 
No. 3 continues very quiet. No. 2 and better 4/4 
stock widths have been very quiet. Even rather 
low prices have failed to produce much new busi- 
ness. Much circular stock is being offered. No. 3 
4/4 stock widths have been moving a little better. 
Edge and stocks, 5/4 and thicker, No. 2 and bet- 
ter, have been very quiet. No. 2 and better 4/4 
bark strips, rough, have been more active, and 
there is still a good demand for miscuts. 
Demand for 4/4 edge No. 1 box, kiln dried or 
air dried, has been very light. Box makers are 
undoubtedly going to hold off until the New Year. 
The weather has been such as to delay drying of 
air dried stock. No. 1 4/4 stock box has not 
been so active, but mills have sufficient orders 
keep busy for a while. Edge 4/4 No. 2 box has 
not been very active and the same has _ beet 


true of No. 2 stock box. There is a better de 
mand for 6/4 edge and stock box, air dried, 
dressed and resawn. Box bark strips, 4/4 dressed, 


have not been sold in large quantities, mills hav 
ing little to offer. Rough strips are a little more 
plentiful, but the price is stiff. 

Total sales of flooring, partition and finish weré 
about the same as in the week previous. Prices 
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pave not changed. There have been some in- 
quiries for kiln dried roofers, but buyers want 
lower prices. Air dried roofers are moving a little 
petter and are holding steady. Pine and cypress 
lath are moving a little better, and some mills 
have advanced their prices. 


WARREN, ARK. 


Dec. 13.—The .Arkansas soft pine market has 
continued quiet. Mills showing the largest book- 
ings are those that have made price concessions. 
Most mills have remained firm, realizing that a re- 
duction in price would not stimulate business to any 
extent. Some mills are reporting less business than 
is usual at this season. Business is expected to 
pick up right after the holidays. Reports are that 
stocks at a great many of the yards are low. The 
few orders being placed are mostly for mixed cars. 
Inquiries from dealers are not as heavy as they 
were expected to be. Industrial buying is light, 
with few inquiries being sent out. Railroad buying 
continues inactive. Production has been normal, 
as log supplies have been maintained despite some 
rainy weather. Shipments have been about in line 
with production, with new business slightly under 
both production and shipments. Small mill pro- 
duction has been below normal, because of rains. 


TUSCALOOSA, ALA. 


Dec. 13.—The southern pine market is very quiet, 
and prices are yielding to selling pressure. Most 
of the business being offered is such as may wait 
until the new year, and buyers have reduced their 
offers. Of course some mills need orders and will 
accept a limited amount of low priced business in 
order to keep going until business opens up after 
the holidays. Production and shipments are con- 
siderably below normal at the small mills. 

Hardwood buyers are not bringing as great pres- 
sure as pine buyers. Most hardwood manufacturers 
look for a very active hardwood market after about 


Feb. 1. 
JACKSONVILLE, FLA. 


Dec. 13.—Bookings have been seasonably falling 
off. The yards are making an effort to clean out 
all stock they possibly can before the end of the 
year. There is considerable lumber at yards and 
millwork plarts. Some yards are beginning to 
make drastic reductions in prices, and in one city 
in central Florida framing and sheathing are 
quoted at $30, though this stock costs $26 or 
$27, delivered, without considering handling and 
carrying. Prices in almost all sections of the 
State are very unsettled. The large yards are 
making decisive efforts to close out some of the 
“fly by night” and “shoe string’ yards that have 
been going just a dollar or so under legitimate 
dealers and getting the cream of the business. 
The original price cutters will find it hard to 
meet present competition. The millwork business, 
while falling off in volume, has for the most part 
been profitable. December promises to be excep- 
tionally good, despite the fact that working days 
are cut short. 

Longleaf pine has shown the 
bookings. However, volume has fallen off consid- 
erably. Of course, there will be a decided reduc- 
tion in production this month. Prices have shown 
the effects of the smaller manufacturers’ eagerness 
to sell. 

Cypress prices of some of the larger manufac- 
turers, who have stuck closely to list, show drastic 
cuts on higher grades and finish. Several items 
were reduced as much as $10. The larger selling 
agencies have been reluctant to change prices. 
Common grades have not shown any weakness. 
There is a great accumulation of finish and upper 
grades and extensive selling campaigns can be 
expected. 

Hardwood has been dragging. The furniture 
and automobile people begin buying soon after in- 
ventories. Reports from the consuming territories 
indicate that users have only small stocks. Mill 
stocks are surprisingly small whtn the inactivity 
of the last few months is considered. 

Florida yards and millwork plants are carrying 
small stocks and are working them down to a 
bare minimum. They are doing a fair volume 
right along. Of course, this attitude can prevail 
only a limited time. There is hardly any doubt 
of a revival of buying early in the coming year. 

The winner of the “Gold Putter’ tournament, 
held last week at the Cleveland Heights Golf & 
Country Club, Lakeland, Fla., was Tommy Aycock, 
jr., son of the president of the Aycock-Holley Lum- 
ber Co., this city. He met the best amateurs in 
the State, some having at times been State cham- 


best volume of 


pions. He was medalist in the qualifying round, 
with a 75. 
Joseph Rittiner, Toledo (Ohio) representative 


of the Gulf Red Cypress Co., Savannah, Ga., was 
in Jacksonville last week visiting friends, after 
Several days spent in Savannah. 

T. E. Murrhee, of the Murrhee-Gay Lumber Co., 
New Smyrna, Fla., is on a flying business trip 
to New York. 


BROOKHAVEN, MISS. 


Dec. 14.—There seems to be a continued in- 
erease in confidence. An excellent volume of 
business is being handled by the mills in this sec- 
tion. Weather conditions last week were not very 
favorable for railroading and sawmilling, and 
though larger operators are able to continue, 
smaller operators are finding it extremely difficult 
to hold the pace. 

The movement in 3- and 4-inch flooring has 
been most gratifying, as upper grades of rift are 
showing activity and lower grades of 4-inch flat 
are in much better shape. The movement of drop 
siding has eased off materially. The %x4- and 
5%x4-inch ceiling in No. 2 have shown more move- 
ment than the others, while in %x4 partition the 
B&better has dominated. B&better finish in all 
thicknesses remains rather quiet. No. 1 and C in 
inch is showing added movement, as is 5/4 and 
2-inch, particularly in shortleaf. 

No. 2 4-inch fencing remains in fair demand, 
while there is a small surplus of 6-inch No. 2 
fencing and flooring. No. 2 8- and 10-inch long- 
leaf remains heavily oversold. These sizes in 
shortleaf show a nice movement, but a fair sur- 
plus is still on hand. No. 2 1x12-inch longleaf 
and shortleaf are in fair supply, but certain 
lengths needed in the oil fields are very strong. 
There continues to be fair movement of 5/ and 
6/4 No. 2 in the Island trade, and only a very 
small surplus is on hand. No. 3 4-inch fencing 
does not show any surplus in either longleaf or 
shortleaf. Of No. 3 6-inch fencing and flooring 
there are only small stocks in longleaf, with no 
surplus in shortleaf. This is also true of 8- and 
10-inch No. 3, while 12-inch No. 3 boards are 


showing a small surplus in both longleaf and 
shortleaf. 
The lath market is showing considerable ac- 


tivity, but most of the orders are for shipment 
after Jan. 1. Pine moldings are not active and 
prices are too low. There has been little change 
in the pine shingle market, except for an increased 
movement of select heart grade. 

Nos. 1 and 2 longleaf dimension stocks remain 
badly broken, but buying seems to have eased off 
slightly. ‘There has been an increase in buying of 
shortleaf dimension, and stocks are pretty badly 
broken. There are fair stocks of No. 3 dimension 
in 2x4- to 8-inch, but no surplus of 2x10- and 
12-inch in either longleaf or shortleaf. Longleaf 
timbers are sold well ahead at good prices. Short- 
leaf timbers are much stronger and coming into 
much better favor. The export market for pitch 
pine remains very active, and a number of the 
mills report extremely heavy bookings, particularly 
for timbers, which business should considerably 
strengthen the interior market. 

F. L. Peck, president J. J. Newman Lumber 
Co., whose home is in Scranton, Pa., attended the 
directors’ meeting at Bogalusa, La., and is visiting 
the Newman and Homochitto mills this week. 

H. R. Kilpatrick, now at Pass Christian, Miss., 
is showing continued improvement. 


MINNEAPOLIS, MINN. 


Dec. 14.—Lumber business in the Northwest is 
sagging naturally as the final weeks of the year 
arrive. There have been encouraging features of 
the last week, however. From the outlying districts 
the number of inquiries is increasing. In the rural 
sections some buying from retailers has been re- 
corded, despite the advent of one of the earliest 
winters in many years. This has resulted in 
speedy shipments of mixed cars to widely scattered 
areas. 

Much attention now is being directed to woods 
work. TT. M. Partridge, of the T. M. Partridge 
Lumber Co., Minneapolis, has just returned after 
two weeks in northern Minnesota and southern Can- 
ada, where the company, which produces cedar 
posts and poles, has timber holdings. Snow came 
too early in the North, he said. It fell on ground 
which had not frozen. The result is that move- 
ment of logs is difficult. Mr. Partridge said that 
the cedar cut would be light this winter, with 
many of the largest producers remaining out of 
the woods entirely. But even with the light schea- 
ule, few of the camps have been opened in the 
north this far. Northern pine woods operations 
now are under way in the North, but with the same 


handicap which confronts cedar men. There is 
every reason to believe, however, that the cut 
of pine will be as large as in 1926. Hardwood 


cutting is delayed because of heavy snow and poor 
road bottoms. Hardwood men are predicting 
that the total cut of logs this year will be con- 
siderably lighter than in the last year. 

There will be an active demand for Pacific coast 
lumber in the forthcoming spring and summer, 


and the margin of profit will depend upon the 
policy adopted by the producers themselves, ac- 


cording to K. F. Richard, sales manager Pacific 
States Lumber Co., of Tacoma, Wash., who was 
in the Twin Cities last week after an extensive 
tour in the Southwest. He was inclined to blame 
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the eagerness of the mills to sell in the face of 
severe competition, and on a price basis, for making 
business in some branches unprofitable. 

South Dakota generally needs more moisture 
than it has so far received, in the opinion of S. 
W. Thompson, of Sioux Falls, S. D., superintendent 
of the H. W. Ross Lumber Co. system of line yards, 
mostly in South Dakota. He was in the Twin 
Cities in the last week. He was optimistic over 
prospects for 1927. 


NEW ORLEANS, LA. 


Dec. 13.—‘‘Seasonal influences” are still work- 
ing on the market, according to local observers, 
and business is not so good as hoped for, though 
probably as good as can be expected for this time 
of year. Buying is largely hand to mouth, as it 
was last week. Cypress folk report a good day’s 
run of orders today, and the southern pine people 
believe they booked a little more business for the 
week just ended than during the previous week. 
But at that the buying volume is not large. The 
same is said to go also for the southern hardwoods. 
Some orders are coming in, however, for post-New 
year delivery at current prices, indicating that the 
trade is not looking for lower price bases, at least 
on the items ordered ahead—and is just a little 
anxious to make sure of timely delivery on those 
particular items after inventory taking. 

Secretary-manager O. N. Cloud, of the Long Leaf 
Yellow Pine Manufacturers’ Association, is leaving 
today for a trip through southeastern territory, 
planning to return to New Orleans for the week- 
end. 

Goolsby & Robinson, of Corinth, Miss., have pur- 
chased a 12-acre site on the Mobile and Ohio rail- 
road tracks in Cleveland, Miss., and will establish 
a sawmill plant there, having also acquired timber 
tracts in the lower 'Tombigbee district. It is 
expected that the new plant will be ready for opera- 
tion early next year. 


KANSAS CITY, MO. 


Dec. 13.—Lumber buying is confined to those 
who have immediate requirements to fill, most 
orders running to mixed cars. Prices, naturally, 
are soft. West Coast mills are beginning, how- 
ever, to show a disinterested attitude toward some 
of the business offered, preferring to await a turn 
of the market more in their favor. Some of the 
southern mills, also, are a little indifferent to 
orders that do not yield any profit. The most 
active market continues in the Southwest, with 
the East and North doing very little buying and 
the South still showing uneasiness over cotton 
prices. Local buying is slower than usual. Sales 
managers say industrial buyers show little inter- 


est. The general impression is that this holiday 
season will be a little duller than usual, but 
sales managers are figuring on a much better 


market after the first of the year, if the weather 
does not turn too bad. 

F. R. Adams, of the Pacifie Lumber Co., Chi- 
cago, was here last Friday visiting Ed Bannister, 
of the Bannister Lumber Co. 


VANCOUVER, B. C. 


Dec. 11.—Export shipments are slowing down 
very appreciably. Booking early in the year is 
likely to be quite satisfactory, judging from the 
amount of inquiry in export trade, but few firm 
orders are being placed. Rail shipments have 
shown a drop in the last week also. Production 
at most of the mills has kept up, but shutting down 
of both mills and camps for holiday periods more 
or less extended is now in sight. Deliveries of logs 
from up-coast points have kept up the stocks and 
no surplus has been held at the big operations along 
the coast. Weather conditions have favored capac- 
ity production in the woods. 

Enforcement of the minimum wage law, which 
became operative on Noy. 1 last, will close many of 
the mills of the Province, stated J. O. Cameron, 
prominent British Columbia lumber operator, ad- 
dressing the Victoria Chamber of Commerce. Mr. 
Cameron declared that many of the mills are operat- 
ing at a loss now, and are cutting only on orders 
taken some time ago. They would clean up their 
order files and close down. The Victoria Chamber 
of Commerce has taken the initiative to start a 
Province-wide campaign against the act. It is 
asking all boards of trade in British Columbia to 
join in demanding repeal of the law. It is certain 
to be a big issue when the legislature meets early 
in the new year. Members of the house in either 
party are not keen to take sides, not wishing to 
offend the labor interests by opposing the minimum 
wage. It is pointed out that only three members 
of the house voted against the bill when it passed 
last session. For that reason it is predicted the 
lumbermen will have an uphill fight when they 
stage a lobby against the act, which they are now 
sure of doing. 

On Wednesday Hon. T. D. Pattullo, minister of 





lands, met the representatives of lumber interegtg 
in the Prince George district to discuss the protee. 
tion of mills already located there when huge for. 
est reserves are set up for the proposed pulp ang 
paper industry which is now making ready to begiy 
active operations at Prince George. After meeting 
the Prince George lumbermen, Hon. Mr. Pattullg 
said: “We are endeavoring to arrange the disposa] 
of timber in the district so that all interests wil] 
be protected and satisfied. At my recent confer. 
ence with Mr. Jones, representative of the easterp 
syndicate which proposes to establish a big paper 
and pulp industry, we reached a complete basis of 
accord. So far as the department is concerned, it 
is prepared to put in effect the arrangements then 
agreed on, so it is up to the pulp company now.” 


DENVER, COLO. 
Dec. 13.—Sales of lumber and other building 
materials slumped last week, due to the arrival 
of cold weather. Practically all building opera- 
tions were suspended. Building material men re- 
port that they look for good 1927 city business, 
and say much needed building will get started in 
the country districts of the State. All sugar beet 
production records for the United States were 
broken in Colorado this year, and other crops were 
also good. 

Denver was host one day during the last week 
to the Notre Dame university football team. A 
banquet was held at Regis College. During the 
evening Will P. McPhee, president McPhee & 
McGinnity Co., spoke on “Clean Living and Foot- 
ball.” 


SASH, DOORS and MILLWORK 


Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are worrying along to round 
out the year, Business is quiet as the holiday period 
approaches. Virtually all of the mills, however, 
have sufficient business to prevent shutdowns for 
lack of orders. Some of the plants are putting 
in stock. Retailers now are engaged in making 
inventories and are not placing orders. The mills 
are content to take pick-up business, which in the 
aggregate is fairly large. Some inquiries are being 
received, but they are not of large volume. 














Smaller plants in Kansas City, Mo., have been 
cutting time, but the larger producers still are 
operating as usual, but with little new business 
coming in. The holiday shutdowns may be a little 
longer than usual, and sales managers think busi- 
ness will be better thereafter. 


The demand for millwork of all kinds, including 
doors and sash is reduced in Columbus, Ohio, owing 
to the holiday season. Building operations are cur- 
tailed because of inclement weather. ‘The state 
of affairs, however, is believed to be temporary, 
and a better demand is expected after inventorying 
is completed. Door and sash mills are fairly busy 
making up stock goods for the spring trade. 
Mills in other lines are operating to 60 percent of 
capacity. Prices are rather low, owing to strong 
outside competition. 


The door and millwork plants at Buffalo, N. Y., 
are finding trade falling off, as is customary toward 
the end of the year, and not many new plans are 
now being filed. Most of the plants will close 
down during the holidays for repairs and inventory. 


The Baltimore (Md.) sash and door men continue 
to give out rather encouraging reports about the 
state of the trade. They say that the demand 
keeps up in a promising way, and that so far the 
approach of the end of the year has not been re 
flected in a narrowing of the inquiry. 


The sash and door factories of Los Angeles, Calif., 
are slowing up on production of stock, giving their 
immediate attention to spot orders. Stocks of 
materials have been reduced to rock bottom, al- 
though a number of the factories are placing good- 
sized orders for Jan. and Feb. 1 delivery. 


HYMENEAL 


BEAN-STEINMAN. Miss Ruth Steinman, 
daughter of Alfred H. Steinman, vice president 
of the Steinman Lumber Co., Milwaukee, Wis., 
and Robert Bean, son of Edward Bean, keeper 
of the Washington Park zoo at Milwaukee, were 
married in that city at the Steinman home on 
Dec. 11. Mr. Bean has been keeper of the San 
Diego zoo at San Diego, Calif., for a time. The 
marriage was the culmination of a romance 
which started in high school and continued 
through four years at the University of Wiscon- 
sin. Mr. and Mrs. Bean have left for San Diego 
and from there they will sail for Australia on 
Dec. 31, where Mr. Bean will represent the San 
Diego Zoological society. They will be at home in 
San Diego about April 1. 
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Lumber Imports for Ten Months 

WASHINGTON, D. C., Dee. 15.—Figures compiled 
hy Alice Marlowe, research assistant, lumber di- 
rision, Show that softwood imports into the United 
states January to October, 1926, inclusive, totaled 
1,480,689,000 feet. The value was $40,572,638. 
for the same peridd last year the volume was 
1,440,365,000 feet, valued at $41,976,801. 

Log imports included 56,292,000 feet of fir, 
spruce. cedar and western hemlock (dutiable), 88,- 
991,000 feet of the same kinds of logs and timber, 
excluding cabinet woods (free), and 63,291,000 
feet of cabinet woods, imports in each class being 
gnaller than for the 10-month period last year. 
The logs, other than cabinet woods, came mostly 
from Canada. 

Imports of sawed cabinet woods totaled 24,865,- 
wo feet, of which 20,724,000 feet came from the 
Philippines. Imports of ordinary hardwoods such 
as birch and maple were 77,491,000 feet, an in 
rease of about 15,000,000 feet over last year. 

Lath imports were 1,626,908,000 and shingle 
imports 2,122,350,000, both showing a decrease. 
Imports of ties totaled 1,064,238, and poles 644,- 
985, both items being increases over 1925. 

Cork imports totaled $8,110,463, 68 percent more 
than last year. 


British Lumber Trade Optimistic 

WASHINGTON, D. C., Dee. 13.—A. E. Boadle, 
lumber trade commissioner, sends this cable to the 
Department of Commerce from London: 


“The end of the coal dispute has engendered a 

spirit of optimism in the British lumber trade. 
Advanced ocean freight rates to a considerable 
extent have stopped business for this year’s de- 
livery. Importers feel that present ocean rates 
will not hold. The approaching holidays and an- 
nual stock taking are reducing deliveries. 

“American hardwoods are active for forward 
delivery on account of the advancing American 
domestic market and the desire of buyers to profit 
by exporters’ pre-advance freight bookings avail- 
able until January. 

“Stocks of southern pine are sufficient to meet 
moderate demand and Douglas fir lumber is mov 
ing freely, stocks being reduced, but forward de- 
mand for both is dull. 

“Forward business in 


European softwoods is 


largely confined to orders for next season's de- 
livery. 
“Consumption in the house building industry 


has been reduced by weather conditions, but landed 
values are advancing on account of the freight 
situation. 

j “The Imperial Conference 
ons and Great Britain passed resolutions recom 
mending action of the various governments to 
operate on a forestry program and on industrial 


standardization.”’ 
(SRG AAaAB: 


Italian Market for American Woods 


D. €., Dee. 13.—While lumber 
emphasized the fact that certain 
American lumber is necessary to Italy and that 
der normal conditions importations from the 
United States would be larger than they have been, 
the summer and fall have displayed a considerable 
lull in the lumber import market, due to a waiting 
attitude pending the steadying of financial and 
ther domestic conditions and also to the unusual 
etting-up during the summer. 
In making this report to 
ommerce, J. E. Wholean, 
Missioner at Rome, adds that the building boom 
las slowed up and the Government has retarded 
struction of a publie character. Money is scarce 
ind there is little activity between the importer 
ind the retail lumber merchant. The move of the 
‘overnment to restrict imports to necessities only 
ia8 also had some effect. Dealers are buying for 
immediate needs only and often the importer has 
‘0 accept bills for 120 days from date of sale and 
‘ven these are renewed in many instances. How- 
‘ver, with the natural increase of activity that 
'sually follows the advent of the fall, conditions 
ire expected to improve somewhat. Meanwhile, 
resent stocks are low. 

Under existing conditions the larger importers 


between the Domin- 


WASHINGTON, 
lealers have 


the Department of 
American trade com- 


Have to finance their customers and require larger 
hye , . r a 

’ank credits. The Government has been watch 
ng the granting of credits and has been strict 


about the exportation of money abroad to pay for 
telgn goods. Only recently the National Lumber 
1 rade Federation succeeded in getting a concession 
tom the Government allowing lumber importers to 
*xport money necessary to pay for shipments 
received, 
depart mdustries upon which the lumber market 
: m S have also been affected by the money 
lortage and high prices. 

Pitch pine is regarded as a staple by the Italian 





lu : . . . P 
oe trade. Some pine is coming in from north- 
European countries, but it does not successfully 






with 
can not be cut from the small Swedish and Baltic 


compete the American special sizes, which 
trees. However, the Italian buyer is greatly in- 
fluenced by price and the cost of Swedish pine is 
£5 less a standard than American pitch pine, and 
tussian pine is £8 less, c.i.f. ports in Italy. With 
all this difference in price pitch pine is finding a 
market only in certain sections like Liguria and 
Tuscany. 

The principal items of pitch pine are: 
prime boards and deals, 1- to 4-ineh by 9-inch 
and wider; longleaf pine saw timber, merchant- 
able 6x6-inch to 10x10-inch, average 6- to 8-inch 
by 26-foot lineal average. Longleaf sawn pine 
timber, merchantable 9x9-inch and up to 27%-foot, 
cubie average. Also 10x10-inch up to 30-foot, cubic 
average. Some shortleaf merchantable sawn timber 
is sold at lower prices. 

An educational campaign is still necessary for 
Douglas fir. While it is finding a better market 
due to the advertising of West Coast shippers and 
also to the increased shipping facilities between 
the Pacific coast and Italian ports, the Italians still 
regard it as a lumber to be used for interior work 
and not to be exposed to outdoor weather condi 
tions. 

Importations into Italy inelude persimmon and 
dogwood blocks and a very little airplane spruce. 
There is also some No. 1 common oak boards 1-inch 
thick, and American black walnut. This latter 
wood is just becoming appreciated by the flooring 


Genoa 


people, who are beginning to use it as a fancy 
decoration between the oak strips. It is being 


taken up in a small way in the furniture industry, 
and as there are indications of the Italian walnut 
becoming searce, there are possibilities of develop- 
ing business in this wood. One importer has sug- 
vested that in order to save on the cost there should 
be offered not only the standard widths and lengths 
but also the short lengths. 


“The superior quality of American lumber makes 
it desired over here,” says Mr. Wholean, “but be- 
cause of exchange and high prices Italians are 
torced to use lumber from other countries. This 
price competition would be lessened if the exchange 
steadied. One dealer went so far as to say that 
it was the continual fluctuation rather than the 
high rate that hurt business. An instance where 
price has completely conquered the market is in 
the woods used for making crates and boxes for 
fruit and vegetable exportation. Before the war 
most of this came from America, but now Yugo- 
slavia supplies it because of the much lower price. 

“The increased shipping facilities from the Pa- 
cific coast to Italian ports in Italian vessels is con- 
sidered beneficial to American lumber sales. Wheat 
is being brought in from the Pacific coast in these 
ships and if this trade falls, due to Government 
restriction, large lumber shipments might fill their 
cargoes.” 

lor the first six months of this year imports of 
common lumber from the United States were 53,681 
tons, with a total value of Lire 46,496,974. For 
the: same period last year American imports to 
taled 54,720 tons, or about the same. Imports 
from Austria during the first six months this year 
were 567,862 tons, valued at Lire 153,618,703. 
Yugoslavia imports were 401,714 tons, valued at 


Lire 179,678,966. ‘Thus while the Austrian ton- 
nage was 6.8 times greater than that from the 
United States the value was only 3.5 greater. The 


Yugoslavian tonnage was 7.4 greater, but the value 
only 3.8 greater. 
Se eeaeeaaaaaae 


United States Exports to Orient 

WASHINGTON, D. C., Dec. 13.—United States ex- 
ports to the Orient during September totaled $70,- 
798,000, against $52,204,000 in the same month 
last year, an inerease of 35.6 percent, according 
to J. H. Nunn, division of regional information, 
Department of Commerce. 

September exports also were greater than those 
for August this year by $18,076,000, or 36 percent. 
l’reliminary customs returns indicate that this 
country sold the Far East approximately twice as 


much cotton and tobacco, nearly three times as 
much wheat and lumber, 40 percent more ma- 
chinery, 62 percent more automobiles and 9 per- 


cent more iron and steel. 


Timber and Cedar Logs from Kara Sea 


WASHINGTON, D. C., Dee. 13.—According to 
Lloyd’s List; about 3,000,000 feet of timber and 
500 cedar logs were part of the cargo brought 
back by the five ships which formed the Kara Sea 
Trading Expedition, recently returned to London 
ending its 1926 voyage. The expedition is said 
to have proceeded 450 miles up the Yenesei River 
from Dickson Island, farther than any previous 
trading expedition. Difficult sailing conditions 
were encountered. It is said that there has been 
no summer at all in these regions during the last 
year. 


| for LOGGING 





A Willamette 


double-drum hoist 
for the 


“Caterpillar” Sixty 


In accordance with their general practice in 
developing new and efficient equipment for 
logging, the Willamette: Iron & Steel Works 
now offer a double drum two-speed attachment 
for the “‘ CATERPILLAR " SIXTY Tractor. 


Mounted on the “CATERPILLAR”, this unit 
in no way interferes with the drawbar service 
of the tractor, but greatly increases its number 
of applications. The unit is self-propelling, and 
makes its own roadway. 


Capacity to operate at distances of from 700 
to 1400 feet, depend on size of cable used. 


Especially adapted for 


Yarding and Skidding Scraping and Grading 
Chunking Out Right of Land Clearing-Stump 
Way Pulling e 
Loading and Unloading 


Setting Guy Lines and Breaking Up Log Jams 


Rigging Pile Driving 
ae and Bunch- General Construction 


Sold by all authorized “‘Caterpillar’’ Tractor dealers 





TRON & STEEL WORKS 


Portland, Oregon, U.S.A. 








The MULTNOMAH HOTEL 


PORTLAND, OREGON 

















Local Headquarters for Timbermen 
550 ROOMS—300 WITH BATH 
ERIC V. HAUSER, President R.W.CHILDS, Manager 


“Another of America’s Exceptional Hotels” 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


mpc CHCA) sZt 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the 
time, knowledge and connections nec- 
Weenaeeee) essary for the satisfactory handling of 
Eeeeey = this class of lumber products— 
~~ If it is Mouldings, Casing, Base, 
Factory Specials or Shorts, We Sell ’em. 
JoHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 


Te moel | 


NATIONAL 


ASSOCIATION 











Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V.G. stiles and rails. 


Get our prices. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 


Telephones: Wabash 8117-18. 








WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 











Our facilities enable 
us to give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE TO 


SOUTHERN COUPON CO. S!RMINGHAM, ALA. 


P.O. BOX 346 











J. A. Grefe, sales manager of the Underwood 
Veneer Co., Wausau, Wis., was a Chicago visitor 
this week. 


James R. Andrews, of Escanaba, Mich., manu- 
facturer of northern hardwoods, made a business 
trip to Chicago this week. 


Adam J. Smith, of Smith & Bell, hardwood 
manufacturers of Decatur, Ind., made a business 
trip to Chicago last week. 


W. R. McMillan, manager of the Chicago office 
of the Hammond Lumber Co., made a business trip 
to Kansas City, Mo., last week. 


Phil P. Phillippi, of the W. C. Landon Lumber 
Co., northern hardwood wholesaler of Wausau, Wis., 
made a business trip to Chicago this week. 


M. Jordan, of the Tipler Lumber Co., Tipler, 
Wis., hardwood manufacturer, spent a day or two 
in Chcago last week calling on the local trade. 


Fred Gillette, of the L. E. Schwerke Co., Wau- 
sau, Wis., was in Chicago this week calling on 
some of his friends in the northern hardwood trade. 


James C. Simpson, of the James C. Simpson Lum- 
ber Co., line-yard operator of Galesburg, Ill., made 
a business trip to Chicago the latter part of last 
week. 


Stone Anderson, lath manufacturer of Ensign, 
Mich., was in Chicago last week conferring with 
Molin & Eccles, local representatives for his 
product. 


W. T. Culver, vice president of James D. Lacey 
& Co., spent several days this week at the office 
of fhe Charcoal Iron Co. at Newberry, Mich. J. W. 
McCurdy, of the Lacey organization, spent a day 
in Cleveland this week. 


E. L. Sawyer, of the Peshastin Lumber & Box 
Co., Peshastin, Wash., accompanied by Mrs. Sawyer, 
spent several days in Chicago this week on a com- 
bined business and pleasure trip. 


L. C. Huey, one of the owners of the Capitol 
Lumber Co., of Indianapolis, Ind., recently was 
elected commander of the MclIlvaine-Hothe post of 
the American Legion. He was elected for a term 
of one year. 

Charles R. Lockridge, manager of the New York 
office of the Bloedel Donovan Lumber Mills, is 
scheduled to arrived in Chicago on Dec. 18 en 
route to Kansas City, Mo., to spend the holidays 
with his parents. 


Cecil V. Gray, of the Gray Lumber & Shingle 
Co., Seattle, Wash., passed through Chicago Dec. 
11 en route to Detroit, Mich., and thence to Texas 
points, conferring with the company’s sales con- 
nections on the outlook for 1927. 


W. E. Howard, manager of the industrial de- 
partment of the Kent Lumber & Timber Co., Se- 
attle, Wash., was in Chicago this week on hig re- 
turn to the West Coast from a business trip to 
the Atlantic seaboard consuming centers. 


Frank Burnaby, president of the Sun Lumber Co., 
severly Hills, Calif., spent a few days in Chicago 
this week visiting with Burnaby Bros, Lumber Co. 
and attending to some personal matters, as well as 
greeting some of his old friends in the lumber trade, 


Ht. J. Kliwer, of South Bend, Ind., sales repre- 
sentative of the Exchange Sawmills Sales Co. for 
northern Indiana, left last week for Pine Ridge, 
Ore., to join the party of the company’s salesmen 
on an inspection of the California white pine mill 
at that place. 


Cc. N. LeLone, sales manager of the Hedlund 
Lumber & Manufacturing Co., Spokane, Wash., 
stopped over in Chicago for a day last week on 
his return from an extended business trip to the 
East, the object of which was to call on customers 
and get a line on conditions for the New Year. 


Harry F. Pullen, lumber buyer for the Alex- 
ander Lumber Co., returned last Saturday from a 
three weeks’ trip to West Coast operations, and 
reports stocks in fairly well rounded shape at 
most mills which are in position to handle a good 
volume of business after the New Year opens up. 


EB. A. Thornton, president of the E, A, Thornton 
Lumber Co., made a business trip to Owen and 
Wausau, Wis., this week, and reported that the 
mills were shipping all orders on file preparatory 
to closing down for annual repairs and overhaul- 
ing. Most of the mills will resume operations soon 
after the first of the year. 


F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., New Orleans, La., spent several 


days in Chicago this week conferring with L, pF 
Hooper, jr., Chicago representative of the company. 
Mr. Thomas was making the rounds of the varioy, 
sales offices of the Louisiana Red Cypress Co., ang 
from Chicago went to St. Louis before returning t, 
headquarters. 


William H. Morris, treasurer of William Morris 
& Sons, millwork manufacturers, of Chicago, wh, 
died Nov. 6, left an estate of $750,000, according 
to the will filed Dec. 14. Mrs. Margaret Morris, 
the widow, receives one-half of her husband’s stog 
in his business, amounting to about $250,000, th 
remainder of the estate, including $100,000 in reg 
estate, being left to the daughter, Mrs. Bertha y. 
Doerr. 


Harry T. Lucas, of the Lucas Lumber Co., rp. 
turned this week from a ten days’ trip through 
the South and Southwest, during which he visited 
old friends in Houston, Tex., and called on the 
lumber trade in Memphis, Tenn. He stated that 
while southern pine and hardwoods are not moving 
very briskly at present, producers and distributers 
are inclined to be optimistic regarding the prog 
pects for the New Year. 


Opens Office in Pittsburgh 


The Coale-Fraser Lumber Co., with headquarters 
in the Lytton Building, Chicago, has recently 
opened an office at 1213 Bessemer Building, Pitts. 
burgh, Pa., in charge of W. B. Fraser. The con- 
pany specializes in car shop lumber, and main. 
tains a buying office in Tacoma, Wash. ‘The Pitts. 
burgh office was established for the purpose of 
extending the firm’s business in that territory, 
Pittsburgh being one ‘of the important sections 
of the country devoted to railroad and car shop 
material. The Coale-Fraser Lumber Co. has been 
established in Chicago for the last six years, and 
during that time has built up a satisfactory trade 
with railroad and car builders. 


Record Movement of Southern Pine 
The Chicago & Eastern Illinois Railway conm- 
pleted a record movement of lumber, when, on the 
morning of Dec. 8, it brought into Chicago a solid 


trainload of southern pine which originated at 
Montgomery, Ala. The train was made up at 


Montgomery on Sunday, Dec. 5, went north over 
the Mobile & Ohio road that night, and arrived 
in Chicago on the morning of the eighth, the Mo- 
bile & Ohio and Chicago & Eastern Illinois coép- 
erating in giving it special handling. These cars 
of lumber were consigned to various points in 
Illinois, Michigan and Ohio, and were turned over 
to the eastern lines as soon as the train was broken 
up in the Chicago yards. The shipper, a _ well 
known wholesale lumber concern, with headquarters 
in Montgomery, as well as its customers, has et- 
pressed extreme pleasure and satisfaction with the 
high class service on this movement of a trainload 
of lumber and more than ever is convinced that 
the Chicago & Eastern Illinois is truly ‘“‘the service 
railroad of America.” 


To Develop Georgia Cut-over Lands 


To those interested in the development of cut- 
over lands in the Southeast, a sale of more than 
usual importance occurred recently when about 
14,000 acres in Camden County, Georgia, were 
acquired by the Georgia Forest Products Co., of 
Brunswick, Ga., which has placed the lands u- 
der the management of James D. Lacey & Co., of 
Chicago, the Georgia concern’s timber advisors, 
with instructions to handle them upon a crop basis 
so as to produce as much as possible of the com 
pany’s annual requirements of poles and other 
timber for an indefinite period. The Lacey forest 
engineering staff is undertaking a careful study of 
the property, and it is expected that a satisfac- 
tory growth of timber may be secured over the 
entire area at a nominal cost. 

S. J. Hall, manager of the Savannah (Ga.) of 
fice of James D. Lacey & Co., handled the details 
of this purchase, which resulted from several 
months’ search during which a number of Prop 
erties were examined and rejected either because 
growth conditions were unfavorable, or because 4 
satisfactory stocking of young trees was not 
present. The property selected has been partly 
cut over but still contains a good representation 
of medium sized longleaf, slash and loblolly tree 
Turpentine operations have also been carried on in 
the past but few trees below ten inches in diameter 
have been worked, a fact which matle the property 
especially attractive, as many of the other avail- 
able tracts in the region had been worked 80 hard 
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for turpentine as to check or retard the growth in Chicago more satisfactory contact may be had 
of the small trees. with the dealers and industrial buyers of redwood, 
It is planned to codperate with State and Fed- which wood is fast growing in popularity all 
eral agencies in protecting the lands from fire. through eastern territory. Being a native son of < H | « A G O 
This will include the employment of a guard to California, Mr. Johns has grown up among the red- 
hLeE patrol lines during the fire season and the con- woods and is thoroughly familiar with the product 
ompanm, | struction of fire lines to check fires that may be of the redwood mills and the uses for which this A. J. BARKER H. T. FALL A. J. BOYLES 
a started and from which to backfire. Practically material is best suited. 
. 4? 2 is under fence, thereby reducing csasneneeene e 
Co., and all of the area : " 
. Bethe fire hazard considerably, as there will be no ’ ° ° ir pruce e Woo 
— geeasion for cattlemen to follow the common prac- Lumberman’s Son in Auto Accident P ? ? 
tice of setting fires on unfenced lands in this HATTIESBURG, MISS., Dec, 13.—R. H. Crosby, 
1 Morris § gistrict. son of L. O. Crosby, of the Crosby Lumber Co., Red Cedar Idaho White 
£0, wh (‘susaasuasene Picayune, Miss., and president of the Mississippi Lumber and : 
ecordine . board of development, was badly injured in an | 
om Officials and Salesmen to Confer automobile accident Dec, 10 near Lumberton, Miss., and Shingles Western Pine 
I’s stock Plans have been completed for a conference of when his car collided with one driven by Newton ? 
000, the | officials and salesmen of the Long-Bell Lumber Smith, sawmill operator, of Lumberton, who sus- Acme Lumber & Shingle Co. 
) in req | Co. to be held at the Palmer House, Chicago, Dec. tained a broken hip. Tel: Wabash 2991-2992 
‘rtha M19 to 21. Among those who expect to be present ENTS TTsa el: Wabas i 
are George A. Houston, manager of lumber sales ; Activities of Masonite Organization 20 W. Jackson Boulevard, CHICAGO 
. 7, A. Kemp, manager of fir factory sales; J. H. a “ 
Co., re- * G All f the K A number of the officers of the Mason Fibre Co. 
Lane, Earl Kenyon and G. W. Allport, of the Kan- a 
through a r : , journeyed to Laurel, Miss., on Monday and Tues e 
sas City office; W. H. King, superintendent sash ; A 
P Visited day of this week to join other officials of the l - 
and door department, and W. P. Sexton, superin- J ; 
on the dent of operations, from the Weed, Calif., plant ; company in an inspection trip through the Mason 
ted thar § ce? - Wiens Gonenel Frank E, Ste. Plant devoted to the manufacture of insulation 
r moving and R. F. serse, Genera manage, ores - > board. Among those in the party were S. B. Bis- um er O 
tributers § ¥@% age gp of oe “es sell, of Wausau, Wis., president; W. H. Mason ™ 
. * = Houston, sales manager, o uongview, oo, -...’ Fe . er Rear é A ™ 
medics Messrs. Morse, Stewart, Kemp and Allport passed a geen Bee gre oe Birch, Maple, Ash, Basswood, 
tirough Chicago last week en route to New York 4+ Wausau, Wis, Charles Green and A.J. Glassow, | Elm, White Pine, Hemlock, Lath 
City and thence to Cleveland on company business. of Laurel, Miss., directors. ’ ’ ? 
: ‘SODRIPIISIDS Rr. G. Wallace, general sales manager of the Mills:— Winegar, Wisconsin and Bonifas, Michigan 
quarters irm Offi Mason Fibre Co., has recently returned from a ten ; 
recently Redwood F Opens Eastern ce days’ trip to Florida and points along the eastern Sales Office:— 
gz, Pitts. San Francisco, CaLir., Dec. 11.—Announcement seaboard, the object of which was to make trade 39 So. LaSalle St., CHICAGO, ILL: 
The com. | bas been made by W. H. Sinnock, general manager’ connections. The company is getting a gratifying 


id main. § of the Redwood Sales Co., that after considerable response from lumber dealers practically all over 
he Pitts. | deliberation it has been decided to open an eastern the country who evince their interest in this insu- ee ees i i 
rpose of — office of that company in Chicago. This office lation board manufactured from sawmill waste by R. G. RESEER FRED L. LEIDINGER 
erritory, — will be located at 1203 London Guaranty & Acci- putting Masonite structural insulation into their 


sections | dent Building, 360 North Michigan Boulevard, and stocks for sale to contractors and builders. It is IN LAN D EM Pl RE 


























car shop | will be in charge of Milton V. Johns, who here- also interesting to record the fact that considerable G 
has been | tofore has been assistant to Mr. Sinnock. It is Masonite Prestwood is going into automobile con- LUMBER O. 
ars, and — fet that through an eastern sales office located struction. ° ° ° 
o> tale White Pine—Pondosa Pine 
ee ee ” eye Spruce— Fir and Larch 
ie L UMBER Pacific Coast Products 
Pine | }- du \ be) 5 ‘ p Telephone Central 5691 
fay com ba Bgecd aig FT ey oe fa Ge ‘ ees Se EG oy aes ? Suite 758-760 
1, on the Conway Building, CHICAGO 
o a solid Hearing Dates Assigned Examiner Kerwin dismisses the California inter- 
nated at Creneuens D.C 4.—The cctata  Wehers with the statement that the California rates x i 
e up at). Y48uINGTON, D. C., Dec. 14.—The Interstate 21. involved onl ae of ox om He Good Lumber at Prices YOU Can Afford to Pay 
I Gumepee Comasteston ben eastene’ ¢ nearing » involved only as a matter of comparison. 7 
rth over | mmerce Vommission has assigned for hearing contends that the Oshkosh and Wisconsin rates are 
rts Jan. 5 at the Hotel Mason, Jacksonville, Fla., be- he hee . 
| arrived i. Gnetinee Menteshers Tecet Me. 160— unduly prejudicial to the upper Mississippi River oo um er O 
the Mo- heeoeh- Bailey Rene ig <* atlantic Co st Line ities and unduly preferential of Wisconsin to the o bee ° 
—h} | ty ehelebetente i Kiln Dried and Air Drie 
tate ta | Decket No. 18,939—Weodbridge Lumber Co. ve. fia ccostensted tm the Dems ahi he a 
sone yh \tlantic Coast Line Railroad Co. et al.—has been mee ur suede sais” Hee ate Northern -HARDWOODS — Southern 
A ssigne -aAring f 96 i orehes 3 3< ei 7 ‘ 5 ‘ . ae ie. 8 i 
is broken J. — = arora Eg we! _ ee that the undue prejudice and preference should be Ash Chestnut Plain Oak Walnut i 
a well os a anar’ Weathinate way, New York City  jsemoved without increasing the rates applicable Basswood RedGum Quartered Oak Mahogany 
iquarters we SRARUBCE WOFBINgLOn. from the upper Mississippi River cities, Birch Sap Gum Poplar Maple 
Ae ‘c. Seen ee White Pine Western Pine Fir Cedar 
with the bd > . . TT 
Pesce Report in Millwork Rate Case Loadings Again Exceed Million Cars 


ced that WASHINGTON, D. C., Dec. 14.—In a proposed 


. WASHINGTON, D. C., Dec. 15.—Revenue freight 3800 West 38th Street, Cr Se. 
report in Docket No. 17,558 




















e service Foie, mer a Rage gen oe ene loadings for the week ended Dec. 4 amounted to 
Youn = ag | Me € - aS an = - 1,058,151 cars, an increase of 115,539 cars over 
Ke gs Sac wae et al. Exam ner & **; the preceding week. Loadings for the week of Dec. WHITE STAR LUMBER COMPANY 
aawin recommends that the Interstate Commerce 4 were distributed as follows: Forest products, 811 Lumber Exchange Bldg., CHICAGO 
Lands “mmission find unreasonable and unduly prejudi- 64,464 cars; grain, 49,882 cars; livestock, 34,915 Randolph 1069 Mills at Mattoon, Wis. 
ual the rates on millwork from upper Mississippi cars; coal, 251,626 cars; coke, 13,020 cars; ore, Jobbers of Yellow Pine, Fir and Red Cedar 
t of cut: iver cities to points in Central territory, includ- 11,127 cars; merchandise, 266,675 cars; miscella- Manufacturers of HEMLOCK and CEDAR 
ore than § \tg the Western termini of the eastern trunk lines, jeous. 366.442 cars ; ‘ Sa’ ion thatieedh Riienaiiiens tn. eal 
- = wed ‘eee tating the same sates of sriitensies a ceniiiiteiaiaatii Use €O" Maple, Beech and Birch Flooring. 
ria, were | higher, ' . ; -F.C.O. " 
s Co., of Mr. Kerwin recommends that the commission To Discuss Canadian Rail Rates 
ands ul- [ind the rates. under attack unreasonable to the NEW ORLEANS, LA., Dec. 14.—Traffic Manager PILSEN LUMBER COMPANY 
& Co. of ‘tent that they exceed or may exceed 125 per- &. W. Owen, of the Southern Cypress Manufac- White Pine — Yellow Pine 
advisors, cent of (a) the rates applicable from St. Louis turers’ Association, has been notified of a meeting Hemlock, Lath and Shingles 
‘rop basis | ‘0 the same points on lumber of the same species to be held Jan. 11 in the Central Freight Associa- Straight or Mixed Cars. 
the com- where distances do not exceed those from St. Louis, tion offices at Chicago, to discuss proposed increases Quick shipments from our mills or from a 
nd — ‘ud (b) the applicable rates from St. Louis to the of Canadian rail rates on lumber moved across the large stock in our seven acres of yard at 
ey _ ‘ame destinations on lumber of the same species, order from producing points in Mississippi Valley Laflin and 22nd Sts., - - CHICAGO 
— yd cent . hundred pounds for each block of and Western territory. It is understood that the 
satis, ,_. miles or fraction that the distance from the (Canadian carriers consider their present rates on 
over the ipper Mississippi River cities involved exceed the this commodity unremunerative. ’ THE LUMBERMAN’S ACTUARY 
‘stance from St. Louis. CIATED Shows at a glance the omens, ot one 
(Ga.) of- The examiner points out that complainants are ° ° ps grag By Fanny bo ana $75 00 a thou- 
1e deta manufacturers at Clinton, Dubuque and Muscatine, Transit Privileges on Coast Lumber sand feet. Seventh edition. A book every 
1 severa lowa. They alleged the rates in question were WASHINGTON, D. C., Dec. 13.—The Interstate lumberman can use. Price, postpaid, bound 
of — injust and unreasonable and as compared with Commerce Commission has suspended until April te te anhte 8.50. PP eg mo a. 
r becaus ‘ates from Oshkosh and other points in Wisconsin 12 the operation of schedules filed by Agent H. G. cago, Ill. es alia iii: 
became ‘aking the Oshkosh rates unduly prejudicial. Toll as supplements to I. C. C. Nos. 1165, 1169, : 
= — on traffic bureau of the Chamber of Commerce and 1170, which propose to eliminate provisions 
om atetien 6 Davenport, Iowa, and the Gordon Van Tine _ restricting the application of transit privileges on Northern and 


, of Davenport and the Rock Island Sash & lumber from points in north Pacific territory to Hardwoods 
rs pony — oats, Rock Island, Ill., intervened in sup- destinations in Central Freight Association, Trunk Southern 
, 0 


diametet [i dation the complaint. The Oshkosh Traffic Asso- Line, Western Trunk Line and Southwestern ter- V L b re 
7 and nine individual companies in Wisconsin ritories, when handled in connection with the 
Lng mmavened in opposition to the allegation of undue Chicago, Milwaukee & St. Paul, Great Northern, angsness umber ompany 
her “on indice. The California Redwood Association, Northern Pacific, Oregon-Washington Railroad & Jotephenee 140 South Dearborn St., 
i so in River Lumber Co. and Larsson Traffic Bureau Navigation, Southern Pacific and Spokane Inter- Randolph 0469 CHICAGO 
*rvened in behalf of the California shippers. national railroads through transit points in Wash- 
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The best Christmas Gift 
is one that brings the friend 
closer, makes the home 
dearer—and is a ‘pleasure 
and remembrance for years 
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i “Come on Home,” the 
ive latest book by “the lum- 
ad berman poet,” is a beautiful 
6, and practical gift for friend 
or family. 
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Mic A NEW COLLECTION BY THE POET 
? ( WHO MAKES LIVING A JOY 
\ [om 
® i ™ | ‘ ~ 
Me 
wT" | | COME ON HOME 
wi 
af By 
n! > 
% DOUGLAS MALLOCH 
4 \ AUTHOR OF “TOTE.#OAD AND TRAIL™ “THE WOODS? 
WF i FOREST LAND” ET 
ow | 
t's Douglas Malloch is known all over America, 
wherever people gather to hear clean sores, 
} enpoy happy evenings, and read aloud of listen 
Cs to verse such as bu, filled with homely sents 
Ss +4 ments and a happy spint. “The poet whe 
’ makes lrving a joy,” they say of bum 
y Ths new collection contains favorites that 
pay | Mr. Malloch has read or recited throughout 
J | the country All des of life and humor are 
s | eepresented, but perhaps the commonest note is 
a5) | the one struck im the lunes, “Hus Hervage,” 
th | where a father says to brs boy: “I know you'll 
WM if grt olong,” and adds 
aity, |} I know, somehow or other, 
hy? Si Because you shwoys hed 
1 A whole lot of your mother, 
i And « butle of your dad” 
He 
‘ 
Na) —— 
Sy ——— —— 














ie Full of humor, abounding 
bi in sentiment, rich with in- 
wf Spiration, see to it that your 
yf friends have it, and that ue 
ye you have it yourself. 


Yi Bound in cheery blue 
‘i cloth, gold-stamped, 222 
Re pages. Sent postpaid for 
@ $2. (Special Christmas 
WI offer: 3 copies for $5.) Ad- 
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Address, 


< American Lumberman ‘% 
nf 431 South Dearborn Street, ENr 
AR CHICAGO, ILL. : 
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ington, Oregon, Idaho, Montana, and British 
Columbia. The proposed change would permit 
transit privileges, as authorized in individual lines 
tariffs, to apply at all points on the above named 
earriers, resulting in reductions in charges on 
shipments given transit privileges at points in 
the States east of those named above, such as 
Bayport and South Stillwater, Minn., and Osh- 
kosh, Wis 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries and 
orders for railway cars are reported as follows: 

INnquinies-—Atchison, Topeka & Santa Fe, 150 
ears for carrying sulphur, and 1,500 box cars and 
300 gondola cars; Boston & Maine, contemplates 
buying 500 hopper bottom coal cars; Baltimore & 
Ohio, 1,000 hopper cars, 70 tons’ capacity. 

Onpvers——Chicago & Eastern Illinois will rebuild 
300 miscellaneous freight cars in its own shops; 
Great Northern is building 500) miscellaneous 
freight cars in its own shops. 


Saeanahaaaaauas 


Canadian Rate Conference Postponed 

The proposed contgrence scheduled for Dec, 14 
in Chicago between shippers and southwestern 
carriers covering the revision of rates to eastern 
Canadian destinations, including Ontario, has been 
indefinitely postponed. It is understood that the 
main object of the conference was to discuss the 
proposal of the Canadian lines for increased rates 
on lumber from the South and Southwest, and 
representatives of the Ontario lumber associations 


New Principle 


SEATTLE, WASH., Dec, 11.—-A refuse burner in- 
volving new principles, and said to be quite su- 
perior to anything of a similar nature on the 
market, has been perfected and the main features 
patented by the Seattle Boiler Works, of this city. 

The principles, which are illustrated in the 
accompanying diagram, are such as to have 
aroused the in 
terest and com- 
ment of many 
operators. The 
chief contention 
of the makers of 
the burner is 
that a burner 
without draft 
control is prac 
tically valueless. 
This is due to 
the varying 
amount of fire in 
the burner, the 
outside wind con- 
dition, and the 
state of the ref- 
use which comes 
in from time to 
time. In case of 
emergency, the 
new burner of 
World’s largest refuse burner the Seattle Boil- 

120 feet in diameter and er Works can 
175 feet high—in Long-Bcll be adjusted from 

Lumber Co.’s plant. time to time to 

meet these spe 

cial conditions, although normally, of course, this 
is not necessary. 

The draft is controlled at the base by a series 
of shutters which are normally closed, but which 
can be opened on occasion, thus regulating exactly 
the amount of air passing up. In addition to 
these shutters, there is also a regulating door in 
the foundation underneath the grates, by which 
the air passing up underneath the fire may also 
be controlled, 

One of the important features of this type of 
burner is the vent in the shell just above the 
refuse entrance. When the shutters below are 
normally closed, the draft has to come up through 
this vent. This makes the combustion take place, 
not at the top of the burner, but far enough below 
to assure perfect combustion and to eliminate 75 
percent of the sparks. 

There are many installations of this type of 
burner idea, and no sawdust escapes without being 
burned ; whereas, the average burner man has to 
keep collecting and hauling away the unburned 
sawdust which accumulates. This, of course, is 
due to the fact that in the latter case much that 
is burned comes out in sparks, instead of having 
been burned further down in the body. 

Fire is the greatest enemy of the lumberman, 
and any burner which will reduce the fire hazard 
is of vital importance to the industry. Cinders 
on undressed lumber are also a source of annoy- 
ance from the average burner, as when the ma- 











were planning to attend the conference to proter 
the interests of their members 


* . . . . 
Rafting on Upper Mississippi 

PRAIRIE DU CHIEN, Wis., Dec. 14.—Moty, 
boat rafting has become an industry of consi) 
erable importance on the upper Mississippi, 
shown by the recent statement of A. R. \y 
Kachern, manager of the Phoenix Produets y 
neer mill here. Mr. MeEachern said his cop 
pany sent fifty small rafts down to its Prairj 
du Chien mill last season. The rafts were 9; 
birch, elm, ash and cottonwood logs cut » 
the Mississippi bottom lands on the Lowa ay 
Wisconsin sides between Prairie du Chien ap 
La Crosse. They averaged about 30,000 feet o¢ 
lumber, and two motorboats were used to bring 
them-down, one behind to push, and the otly 
in front to steer. 

About fifty percent of the logs were cotta 
wood. From these, egg cases, all ready to ge 
up, were made at the mill, about 175,000 
them in all. The elm, ash and birch logs wer 
sawed into veneers for coat hangers for th 
Phoenix Products Co., of Milwaukee, parey 
company of the Prairie du Chien business, an 
manufacturer of wood supplies for laundryme 
and dry cleaners. 

The Prairie du Chien mill started in 19° 
with 21 employees and now has 60. 


Refuse Burner 


terial is being put through the planer, the kniy 
grind it down into the wood and leave the finish 
product stained and dirty. 

A consideration of vital interest to the man wh 
is installing or replacing refuse burners is. thei 
permanence. If properly constructed of the righ 
materials, an air-cooled burner will last twent 
years, or even a lifetime; whereas, in the Paeif 
Northwest there are many burners ready to tumb) 
down after five years of service. Considering tly 
investment required, it is asserted that lastin; 
ability is certainly of vital importance to th 
lumberman, especially in view of the slight d 
ference in original cost. 

One of the ideas brought out at the racent me 
ing of the Pacifie Logging Congress in Vancouw 
B. C., was that installing the best the mark 
affords is good business policy, especially on lar 
articles, where the original cost is very little dit 
ferent and results are so diversified. An _ exper 
on burners says: 

“The foundations are of importance, too, in 
lation to cost, as those with pilasters to alloy 
unobstructed draft cost twice as much as thow 
outlined in the diagram, for the shells of th 
burner rest directly on the foundation. It 
recommended that operators installing or repla 
ing refuse burners be sure that they get the siz 
burner they need to meet the individual requil 
ment. Nearly every job is different in this respe 
Operators can assure themselves of the best 
gineering service by securing the services of 
concern recognized for its ability to recommeD 
exactly the right-sized burner for individual © 
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New type of refuse burner perfected by Seattl 
Boiler Works, Seattle, Wash. 
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ppl 
—Moto ui 
of consi SOUTHERN PINE 
S81 ppi ‘ The following f.o.b. mill prices are take 
, a . s are taken from sales made during i 
: week ending Dec ¢ ity 
1. R. Me Het- Kan- Bet. & & Dec. 4 at Kansas City and Dec. 11 at Hattiesburg: 
duets yy ties- sas tleu- noc Hat- Kan- Hat- K 
"np db burg, City, come, Clas ties- sas ps ose an- Hat- Kan- 
Rg ti. _ Miss. Mo. Mics. Mo. burg, City, bur City —_— 
3 } rair Flooring Finish - Mo. Miss. Mo. Mie aa burg, City, 
‘Weer a ii” EG B&better. . 73.26 68.92 |B&better rough: No. ® 1x6” Roofers 2136 Dimension, SISIE ; ; : - Miss. Mo. 
Ss Cut o D <coeceas Se ee taG to 22"... 00% 18.21 co a a pynaalings: 
ee ll os ees 54.88 "le Peaniet 7 87 orees Shi lap } » ” ’ 2x12”, ae ° 4 7 
Lowa an No. 2... 34.50 38.75 Ie tter ssa tet 47.67 46.50] x, 4 pla} | 28 4". I ..0000, seeee 29.05 a oe 19.62 36.00 
‘hien an FG B&better.. 30.65 48.79| 1x4” ........-.. Im", 36- BIG nee coos TDD | este * ob7 BalB4 is a 20° 21.09 39.34 
DO feet of x tk ete: ti. Tao 1x6" a eee bt No. : Prag sence. See IS & 20°.) 55.98 33.61 ee See ee 
0 1 eese Rr eo. = to 230"): bs i see nin ee oe 10.00 ey 
| to hee _ es... eae] i gaoe ee XB esas v1.31 2st] 28 6" 1 ve pie 24.00 ot eee Te Te 
the oth inf” EG Bé&better.. 68.46 Ringley a Re Bete 21.41 21.81 Ww’ ws eee 21.09 24.41 SEE sccase 15.00 
sg gee Beene ee tot, No. 8 (all lengths): BO 555). 20.87 24.73 2x4 to 12”.. 11.61 ..... 
No. 2 1... ..... 30.00] 5/4x6” .......... ix 8° ..... . ATE 17.52 wa .. BS 51.8 ieedecticceiaia 
re cotton FG B&better... 42.61 44.20) O/4%8.° 3 ‘ige''* 1x10” ....... 18.39 18.17] 2x 8”, 10° ... 4.28 ete ela aa 
dy to set D .... ; eee See 54x12” & 0 Longleaf Timbevs cS gpeeteperes: ~ 3” +f neasowe ane 
75.000 of No. 1 iy 88.98 conn he, _ Cet eeneen No. 1 Sq.E&S S48, 20 > ee 24.01 =x 6," + aba 23.00 
» 2... 19.20 22.46 JC surfaced: & = lade, IS & 20’ 25.50 z, ccsvees SES 
logs wer No. 3 1x4” & under °x1 a ee OP -wancesn 23,42 
s for vn eee teen ees ee See i) 23.22 Is’ & 20’. 21.96 
: th Ceiling ae tee teees a ve. B8LO0 ae 24.93 | 2x #”, 12’ 18.75 
€, parent ~~ a Settee eee ee es cecee 96.71 ee a iw ons | EE a “os 
iNeSS, al %x4” Bébetter 35. OE Kerenter renee reeee O1.00 oxyor yor : 18’ & 20°. i 
» al No. 1........ 33.22 32.00] 5/4x5° & 10” Shortleaf Tim} ered cece MRecn 37°: ct. ae 
indryme No. 2 -. 19.438 19.82] 9/4x12” . imhers 1G’ ....45. neces : On1O",. 18" .cccsce 2.66 
x4” Babe Bi usisen a a ooue | No. : 6a. 30° & ender: —— Bam... 2 ..... is’ & 20’, 22.00 
iw a.) ae a Boards, $18 or S2S S a4 . ee <x... i 4” 10° 2x12”, 10’ ....... 22 00 
‘ aoe ee) Be. meee eRe ee, Cen SECO a EE oe s’ . oo "6.67 
Fencing, 81S a ES a ee 35.08 = capemnsea eet ee is PE eae 1’ & 20’. 26.67 
No ” + Other gts. 31.75 35.08 og SHOR een NES OS ee GW ....... asi d 
a g in a3. a 1x10”. 14 & 16°. 7 —— 14 ieuinte 98.88 .... 18s & 2’.. eed pao and Base 
s. 3 eeeee oo. . ” e 
1x6”, 16’ 40.19 Other lgts. ..... 38.84 Plaster L 2x 6” ‘ fe GF 1.25 67.1 
des o , 8 ath ee eee S Oss ++ 61.25 67.138 
Other ey me 582”, — bh ye 46.71 No. 1, %”. 4’.... 611 3.91 _ 2 aes a2, ee 6655 67.61 
No, 2 (all lengths): : valeiaes 9.66 46.71) No, 2 ee ae 310 a tener 
pe i (icseese) seewe 18.11 No. 2 fall 10 to 20’) ‘as =e = Gar SEs 
the kuiy 1x6 eet = —=— is SNE tana | ee S48, SqR&s: 
sha si ‘in -dee ‘Weeaiinae oo leeds ee eS ae woe 624.75] 2x 8”. 10 Up to BO”. S464 te BO’ neces 19.00 
eee cece WARE CMBR onc cceees: neo ust 606U6U™”t™~«~=; OC: ve 14,75] ak a Up to 12”, 34 to 36° ..... 57.00 
ar ae 5. —_ = eter 
- man wb vcase Si, & Gale temetend eee Rorniin Material | ; Par Drop Siding 
sis the iti 8” 7.76 “V&bettor, 9 & vale’ 
Ba the Partition = Lote cee eeees 17. ~ I&hetter, 9 & 18’ ..... 17.36 x10". 19" 1x4 or 6” B&bhetter. 43.35 46.53 
righf 1x4 & 6” B&better. 46.10 eta Sesteneneee 17.78 ..... DP sscus conus "Wed ie 2... Be oa 
“ wn otf pe Beneneees a Beceed  oton 82.00 | eet ness No. 2... 28.88 28.61 
the Paeif eit ow +s No. 3... oF er 
Following ; > ws oes of . 
t , gz ul sale Te : — P : 
Pred ey , € tles prices from the Shreveport (1a.) district covering the week ended Dec. 10: 
+ rs thi Flooring ; Finish Shiplap 
at lastin; 3" EG -hetter 71.25 : Piast i i i i 
ce to th 33” FG = nai nee ——** surfaced: No. 1, 1x8”, other Igts. 36.50]No. 1 a ro _— 4.09 ae Se — a Sa — 
' 8” FG B&better.... 49.00] 1x4” .............. 51.64) No. 2 o 20 ie ll sited sats 9 axl 96. »18 & 2’.... 27.00 y 
tg. No.1 Babette +++ $9.00] xd" so... eeeeeee ee 51.04 o {10 to 2) we a Me: Se Bec vans 2.35] 2x12”, 12’ ........ 95.95 |NO. 1— 
No. Some on 50 i pebibansendeten He ag Bestest erat Ole Shortleaf Sinaia SISIE reer 29.25 “x 4 dl eer 30.00 
anid i bi OO aoe: ee AaB” oo wagreteeeeess Ch le ge as Xo. 1 “na Y.... 2. tre 28.00 
Se echoes 30,50 a ** re . 8" : = 2x 4”. 10° % Re 12.50 . chai ae alee 30.07 
“tniortinss Inf’ FG bri. Ba&be ‘ter 5000 ny4x4”. @ & pert p+ cay Sa ees tent - 17. 37 , gia CAS Ie 1450 BS & Wrices f 35.91 
he mark Sap B&better ..... 45.27 5/4x12” a ie i | wie! See 36.00 
‘ No. 1 & © 39.18 \ PS pee al 17.40 Jambs Lengienf Timbers 2, oe 
> oie <2) i, eee 29. 1% & 2x4 to 12”. ||| 64.16] pe ; as 85-90% heart: Do ceeeeeeee 2 7 
‘ a ypbleseteneiaieie *** eal GC euntaced: i} B&better: ox 6”, 590% heart: MP _wcxeseeke Ge 
little dit cage PO paaeeey | une : “a 1x4 & G”... 70.50 1 8” & under...... .. 40.65 is & 20’....K%.B 
An expel 1x6” No. 2. C. M..... 90.54) 1x8" 12.2. 2222 22111 46:00] No et Pe 1x¢ eae. oe an Oe Oe oe pagenee = 
e ; Pe cS P . le o. z .Kh& : Ss, pe . x a yf . © 4 € ’ on 
| 4:91 pe 1 Sq. Be _— — P _ Sethe sees 49.94 : 18 & 20’.... 35.00 
tuo, in i Boards, S1S or S28 %x4”" B&better ...... 35. 8” & under........ 31.22] 2x10”, 1x4” .... 16.75 SE's Be see seuews a es 
to allow No. 1, 1x8”, other eS Seer rere 33.25 EE cee Bd. OD 1x6”... tinian es 20.80 a Sas 
as thos RRS >. cance ae 38.51 Xe. RE ee ae . 44.73] 2x12”, No. 3 (all lengths): a — 
is of tl 1x10”, other lgts... 40.16 a rop Siding Pat. Shortleaf Timbers - 1 ¢ 0’.... 30.63 ON cciath ocale eae eet 12.98] No. 2 
m. ‘It is 1x12”, other Igts. 51.97] °*2, or 6” B&hetter... 46.50] No. 1 rough & dressed No. 2 i Bx 4%, BE nner enees 24.91 
or repla No. 2 (all 10 to 20’): ae 1 ehdorareceel --- 39.95 20’ & under: oe OT, Te oweceeees 2.65 7 _— Ethie —s 
t the si ’ Ne. 3. 8” & 2 16° (All Ix4 & 6): 2x 6”, 12° 21.5 
Py ae —r eee ; a under..... .. 29.07 1s a el B&better, 8” re Se OB, TP kcacavece 21.50 
al requir 1x10” "** 93°00] Ret Casing and Base RA 10.00) oy. 6 14 polnapellats 12 & 14? pith 975 = oO... oe 
is respe 9” aria". . wetter: a wie nian 7 = hes ‘aia aiatabe Te ge stag ‘ > BO - r 2 ! 
S ta a Oe", CEE 2... OE SO vecesecns. . 59.00 ahi bes. ra 12" No.1, 9 & 18.2500). aso] wil Gpeteeets 3360 
“Bavg of No. 3, 18 & 20’: 25 ee : 61.75 S48 wa 848 16’ Am: No. 2, random........ 21.00 18 & 20’... pH 
‘ecommed aa” eptieleadenien 29.87) Car Framing 8”, 34 to 36’ 33.75] &x 8” oo odoin , Stringers 2x10”, 16’ .......+. 26.50 
vidual r “ns OO ate rrr ey 17.50 ro under, 20’ & und. 32.50) Up to 9”, 34 to 36’... 40.25 - eS iaiaabiy tate wr aot. fae & Szi¢": SEES", ER ss evceses 24.50 
o sacasg "ttt So*5g1 10° & over, 20° & und. 46.00|Up to 10°, 34 to a 2 oie Bs ~ tee 26 to 28’ seeds a6 65.00 Pree e 2 
- 2: ia... S| er . 67.00 18 & 20’.... 32.00 
‘iniebenieeees sane rr AS SOFT PINE 
oe are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec, 10: 
looring Finish—Dressed Dimensi . . i 
i ca susie sini ension Fencing and Boards 
) wi $71.50 B&better “C" No. | No. 2 No.1 No.2 No.3 
eee eee wnweeeene a. ower ‘ wo ’ 1) ” 4 4 2 ( d ~ ¢: ; 50 ; Be 
B&better ...........$78.50 70.50 ee, Seen ateetenaers =$66.50 $50.00 | 1%) 04) 19,08 12,14, 10,18, | 1x 4” ..........$84.00 $17.50 $18.50 
adil RSA ANSRNIES 3: 3g gS aeons 69.00" 53.00 | 0%) eat a MG Se 
ss s se ger ere 72.50 56.00 $26.50 $29.50) ox “a $23.50 $26.00 ‘x Ss seseeseees 36.00 22.75 18.00 
at grain 11, Fat ers teceagtee: 74.00 58.00 25.00 26.75 2x 6 21.00 23.25 | 1x10" . 37.00 23.00 = 18.25 
: , h, My, 2”x te g”. ae 76 O 96.25 2900 9 ° Rg” 22 5 9 95 x 5 ad 4 9c f 
mg better ........... 58.50 44.50 114° 1%. 2x5, 10 13° +. 6s Poihecs 36-75 Peay aah 33.50 24. 35 1x1 teeeesesee 50.00 26.50 19.00 
No. Wemiins scscvmers as | ate i oo, TRO uses ey Re ar ae oT OF Casing and Base 
i Se eS rae 22.00 23.00 Ceiling and Partition ad pias gi B&bett 
: : »€ ) er 
( ie, Cc ag, C Ig. Part. S2S&CM—Shiplap . , oae wccean he eeawkeceny $74.25 
Moldings 2 5” 4” = %” No.1 No.2 No.3) 27> * bette ee en eeees 79.00 
wes B&better .$39.00 $40.50 $43 c 6” 3075 $20.75 $1650 
ee and under. .22 percent discount i? Saree " ot 0 95 eopeene $48 = a 4” Seiten « ee ey eo — 
1%” and over....21 percent discount DE Mea ie gah Ryle egeeices 1x10” 2 abe pe 36.00 23.00 18.00 , No.1 No. 2 
: 5 ae BE voi ctwkewerees he 23.25, 18.25 ot i err cr er $4.45 $3.95 
| . a <a 2 WISCONSIN HEMLOCK 
ie following are f.o.b. mill prices on Wisconsin hemlock: 
| No. 1 HemMiock Boarps, S1S— No. 1 HeMLocK, S1S1E 
~ , o ° ue “ 3% Py , v7 
8’ 10’ 12’ 14° » eene ee : 
Ix 4” oF ( 7 te 16 18&20 8/16’ 8’ 10’ 12° 14’ } %20' 226 
oo. 26.00 967 00 on So. ( 5/1 ? 2 é 1¢ 18&20 22&24’ 
i ar = no $27.0 ) $27.00 $27.00 $28.00 $30.50 $27.00 9x 4” .......$29.00 $30.00 $29.00 $28.00 $30 00 $39.0 a $ 
+ Ee ap 29.50 29.50 29.50 31.00 33.50 99.50 | 2x 6” ....... 26.00 27.00) 27.00) 27.00 29.00 31.60 a 
BD othnseee 30.5 31.50 31.50 31 50 22° enc - ow ” 9 ms " =e ote od. ol. 7 0 
1x10 3 . ag a 0 33.00 35.50 31.50 BE 4c w winis 28.00 30.00 29.00 26 : y ‘ 
a 7" + 4 <i po 32.50 39.50 34.00 36.50 39.50 | 2x10” ....... 28.00 31.00 31.00 31.08 aeee mages aa 
w nexrnen 50 50) 33 50) 33 50) 35 00 37 50 93.50 | 2x12” og 0 , — 31. 32.00 33.00 35.00 
For merchantable S1S, deduct $2 fron aenalt 0 m.. mg 33.51 2x12 ae 9 1) 32.00 32.00 32.00 23 H) 24 00) 36 00 
. L do n price of No. 1; for No. 2, deduct $5. For shite ip or flooring, add 50 cents to prices of No. 1 boards. 
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Duluth, Minn., Dec. 13.—Northern pine is steady at the following list prices f.o.b. 


CoMMON Boarbs, Rovuca— 
6’ 8’ 10’ 12° 


NORTHERN PINE 


14’ 16’ 18’ 20’ 


Me. By  Peccceces $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 
IO”. ccccces 61.00 63.00 69.0: 71.00 66.00 66.00 71.00 71.00 
Ie wcccccce 67.00 70.00 77.00 77.00 72.00 72.00 77.00 177.00 
Se a TTT 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 
BO" wcoscces 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 
Be cecvenne 41.00 44.00 54.00 64.00 50.00 49.00 60.00 60.00 
Bs G  Prescsvces 29.00 32.00 33.00 33.00 33.00 33.00 37.00 37.00 
BO cccccese 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 
LF” .ccccces 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 


For all white pine, 
Boards, 6 to 20’, 8, 10, and 12”, 


For 81 or 28S, add 75 cents; SISIE, add $1; 
Drop siding, grooved roofing and O.G. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Piecw Sturr, SiS1E— 


Nos. 1 and 2, add $1. 


shiplap, 


No. 4, $30; No. 5, $21. 


for resawed, add $1. 
8’ and up, 


add $1.50. 


6’ 8’ 10’ 13° 14’ 16’ 18’ 20’ 
 £ @arririrer ry. $27.50 $31.50 $33.50 $31.50 $31.50 $32.50 $34.50 $34.50 
Ga cestreacends 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 
ei sisceeketsae. ae 30.50 32.50 32.50 at 32.50 34.50 34.50 
ncn acne caeain 31.50 32.50 35.50 35.50 35.5 33.50 35.50 35.50 
SU atialv kee whee 32.50 33.50 36.60 36.50 36. 80 34.50 36.50 36.50 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Duluth: 
FENCING, RouGH— 


6’ 8’ 10,12&14’ 16’ 18&2) 
ot: err oe ..-- $51.00 $55.00 $59.00 $61.00 $61.4 
TAIN. * doch co:as tains ac aie -- 38.00 41.00 43.00 46.00 46.% 
ik S setskoewsedeudwecaad 27.00 29.00 31.00 32.00 32.09 
yo) eae 47.00 50.00 56.00 62.00 62.0) 
Ss Saree coe 38.00 36.00 41.00 47.00 45.0 
SS Bee ean 25.00 28.00 29.00 30.00 29.09 
No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
$1 or 28, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 To 20’— 
4” 6” 4” 6” 
nae ee $40.00 $44.00 isco oh ah ia daca a oe $20.00 $22.0 
itbiendecdscwuawnpan 33.00 38.00 Norway, C&better.... 34.00 36.00 
D in ias cats Saad aries ated 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades, 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Dec. 13.—Following are typical 
average f. o. b. Norfolk prices, made during the 
week ended Dec. 10, as reported to the North 
Carolina Pine Association: 

Rough: 

4/4— 

No. 3 edge Ee ee $31.00 

Se ae ee Rs a vaudsscnedsncnesceeumed 19.50 

No, 2&btr. No. 3 No. 1 box 
1x 6” .. « - $55.00 $42.25 $27.25 

Ix 8” Eee (éaceens 28.75 

ae ; A Beer rT 29.50 

Dt  ar¢nedinnnceeaeveens seu 55.50 30.75 

Kidge, No. 2 & aS | eee $55.75 

OPE iv siauseniasecwce’ 58.75 

Box bark strips ViadriGenemenend enenan 17.00 

ST a a Fria a a ee el ela ee & dae eee 6.00 

Dressed: 

Flooring, 43” 24,” 
No. 2 & bette: were $46.50 $54.50 
SS BA er eee ee ee 43.25 48.00 
SS EO err ree |) err 

ee ER rr rarer $42.00 

Box bark strips (dressed or resawn)...... 18.00 

Roofers: No. 1 Air dried* 
a. wee wes hs db ak dea a aval $28.25 $18.50 
- § wae hréicwinenaekeueas . 29.00 ae 
i i Sac la alh rae  e 29.25 19.5 
DE 6006602 0000606 exenabeeawe 19. 50 
*F.o.b. Georgia-Alabama points of manufac- 

ture, 





RED CEDAR SIDING 


Seattle, Wash., Dec. 11.—Prices of red cedar 


lumber, new bundling, 8-18’, f.o.b. mill, are: 
Bevel Siding, -Inch 
Width— Clear —— ni ih 
4-inch ... . +++ «$25.00 $24.00 $16.00 
SO” eee 27.00 25.00 20.00 
6-inch ...... Stree 28.00 24.00 
S-inch ..... (tse asebae “ wees 
SE. 6teketsaneaadeuce —— 0 oseeee = ten 
Clear Bungalow Siding, %4-Inch 
EERE ere tap aa Tael ic aes ee $46.00 
10-inch ..... visgtesdatudedahnee cen oieene 57.00 
PEE ac dapadadcbsnebscusdtiwisbedanseeecuse 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 11.—Eastern prices f.o.b. 
mill are: 

Per square 

4 bunches 4 or 5 


Standard Stock 


Pp er M 
bunches 
First Grades, 


Extra stars, 6/2........ce. $1.64 $2.05 
SEES BONNE, BlBiccccvveces 1.72 2.15 
Extra clears .. - 1.76@1.80 2.20@2.25 
"i *) aes: 2.90 
ENE 3.05 
Perfections ............-++- 2.59@2.71  3.55@3.65 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2 baeounueewl $1. a 80 $2. oe. 25 
memeee Stare, G/B... ccccese 1.8 
Extra clears ..... codedareacal 0862. 16 2. 60@2 .70 
WOPEOOU, C/E wcccsccscvccee Benes 3. oo 15 
CO EEE 
eens 2.86@2.89 :. 333. 90 
Second Grades, Standard Stock 
Common a ee $0.76@ .88 $0.95@1.10 
Common stars, 6/2......... -92@ .96 1.15@1.20 
Common clears ........... 1.40 1.75 


British Columbia Stock, Seattle Market 


pr re ee $2.55@ 2.65 

ne Cite Midcceccaccees $2.41@2.53  3.00@3.15 
I nea adinndedéee wade 2.55@2.63 3.50@3.60 
EE cucadsssercunens -278@2.82 3.75@3.80 





WESTERN PINES 


Spokane, Wash., 


Dec. 11.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 

Pondosa Pine, 16-Foot, Inch— 

No. 1 No. 2 No.3 No.4 No.5 
 ceenanmiad Sane SEL.GO GEeBO ccccs§ § vscec 
” °avputhawees 42.00 32.00 ae ‘Gétere xe 
_ roe 40.00 27.00 i sevens wees 
ree 42.00 27.00 21. + ceetn e0eee 
oe seesaw 44.00 27.00 ee 
SO Ws vccks 3 bekda §=6“ERSS $15.00 $ 7.00 
Pondosa Pine Shop— 

Wactory 

No.1 No.2 No.3 Com. 
5/4 & 6/4. $61. 50 $41.50 $25.50 $16.00 ..... 
ee 71.50 51.50 36.50 Da ..sedes 
direc initon ehaxe,- ciekea Sake sean $24.50 


Idaho White Pine, 16-Foot— 


io.1 No.2 No.3 No.4 No.5 
 Siveveanwe $48.00 Sane Bene scence Seens 
Et <ciatorbtaiatetinl 51.00 44.00 et «(ittene. aeioda 
wero eee 49.00 42.00 ae. wetne ‘snkes 
eee 54.00 42.00 a) “neue oeirwe 
OE” ‘stwhtawn ak 69.00 46.00 Pe. “atines sees 
Oe Weer sé ctdaae. sinew  ardae $17.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 

4” 6” 8&10” 12” 4”&wdr. 
Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
rae 17.00 20.00 21.00 ee «cove 
No. 4 


[Special telegram to AMpRICAN LUMBERMAN] 


Portland, Ore., Dec. 
f.o.b. Chicago prices on 


NE ££ yee 
8/4 


ee ee 


Above shop prices are 
and better. 
add $5. 


14.—The following are 
Pondosa pine shop, S28: 

No. 1 No.2 No. 3 
..+-$55.00 $40.00 $32.00 
65.00 50.00 32.00 
for shipments of No. 3 


For straight cars of specified grades, 





CALIFORNIA PINES 


San Francisco, Calif., 
are average 
as compiled from the 
White & Sugar Pine 


Dec. 11.—The following 


f.o.b. mill prices of California pines 
report of the 
Manufacturers’ Association, 


California 


those on commons being for 1-inch stock only: 
California White Pine 


Nos. 1&2 clr. C sel. D sel. No. 3 clr. 
5 ee $70.90 $63.30 $55.15 $46.00 
BSERA.W. cccces 70.85 67.00 56.70 58.40 
 % Sa 70.65 61.25 46.10 55.25 
SVGRE. Ws cccecs 80.60 71.60 57.55 68.25 

California Sugar Pine 

Nos. 1&2 clr. C sel. D sel. No. 3 clr. 
GC/45RW.. ccesi $100.05 $95.40 $78.65 $58.80 
5/4xa.w. ..... 89.45 87.20 67.00 70.05 
ORELW.. ccs 91.90 85.50 59.60 68.40 
i eee 99.85 92.55 74.20 87.15 


Sugar Pine Shop 
No. 1 shop, 5/4x 

a.w. 
~ 2 shop, 


LW. 
Ine f ee 
Mixed Pines 
No. 1 common. wore 
No. 2 common. 5 
mee WG. Biccccce Be 
Timbers 5 
No. 1 dimen., 1,% 


GM. p1needown 18.20 
a" SS eee 5.30 
BM BO Becesas 4.15 
f= eae 1.55 

dar 
WL... ssedccrnmniseweia $27.15 
Australian 
Pine, 4/4xa.w...$54.60 


White Pine Shop 
- :. } Fe 5/4x 


a. og ET ee 5.25 
Inch shop ....... 28.30 
Panel, 1/2xa.w.. 5 
White Fir 
C&btr. 48 
No. 3 & btr., 4/4 
y. 1 


Douglas Fir 
C&btr. 
fee 
Ties and timbers 20.25 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Dec. 15.—F.o.b. mill prices on 
actual sales of fir, Dec. 12 to 14, direct and 
wholesale, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr. Cc D 
reer: $37.00 4 00 $30.50 ...., 
MEE wibdivé eee annua aeees Jer 
Pe wsaseKbiwew comicn 8 a a 

Flat Grain Flooring 
OTTO Benin 26.25 21.00 
Se AS $1.75 27.50 

Mixed Grain Flooring 
BG dstscnientesaricacr ast wears $16.50 

Ceiling 
PE” tcankne bases otekun 25.50 20.00 
Me” wictandueew ete o-smmnd 25.75 a 

Drop Siding, 1x6” 

EY Sche-aisateneauip Milan, Graeee 30.00 > ie 

eee 31.25 29.00 ee 

De tthe kinatotese aan -Adaae>. . eeeaa 15.75 

Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
are $45.00 $47.50 $50.00 
Common Boards, and Shiplap 

1x6” 1x8” 1x10” 1x12” 

Be. Mn saie siaceeae wae $17.25 $16.25 $14.50 $19.25 

CS. ae 11.50 11.75 12.75 12.75 

Bk. Disccwanedane 7.00 8.25 arr 
Dimension 


12’ 14’ 16’ 18’ =. 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4”. .$16.00 $16.00 $17.50 $19.00 $17.00 


6”.. 15.00 15.25 17.00 17.75 17.75 $20.00 $20.25 
8”.. 15.25 15.00 16.50 17.00 17.00 20.75 21.00 
10”.. 16.00 16.00 17.25 17.00 18.00 19.50 23.50 
12”.. 16.50 16.50 17.50 18.00 18.00 21.25 23.25 
2x4”, 8’, $15.50; 10’, $15.50; 2x6”, 10’, $15.25. 
Randem— 2x4” 2x6” 2x8” 2x10” 2x12” 
a. Dette eweas $10.25 $9.25 $9.25 $11.75 $12.75 
a. Mnwraens 5.50 5.00 aie Shere seen 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced.............. $19.00 
5x6 to 12x12” to 40°, rovighi.......cccccccccce 18.25 
5x5 to 12x12” to 40’, surfaced.............. 19.00 
Fir Lath 
ee ET BS er $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
MES da mitteccstigk ahd Adee whale Ace aie a dere adores $36.00 
NT Sites i a alan tert ere ae igh a tate teh err 40.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 14.—Log market quota- 
tions: 

Fir, yellow: Firm, No. 1, $22; No. 2, $17; No. 
"Fir, red: Strong at $16. Ungraded. 
Cedar: Demand light at $15. 

Hemlock: Scarce and strong, No. 2, 
$13; No. 3, $11 to $12. 

Spruce: Steady, No. 1, $25; No. 2, $19; No. 3, 


$12 to 


Everett, Wash., Dec. 11.—Log quotations: 


Fir: No. 1, $25; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $18 base; 
25 cents added for each 1 percent of Jumbe r logs. 

No. 2, $13 to $14; No. 3, $11 to $12. 
$1 higher than fir. 


Hemlock: 
Spruce: 
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v 


[Spec 
Portia 
prices f 
Finish— 
1x12” 

1x4—1 
Bevel s 
] ” 

Xe" 

aah 


st. L 
rent qu 
GULF 

New G 


20 PO 
ee 


10/4 a 
12/4 .. 
16/4 ° 
Peck r 


Comm 


Add $ 
Finish 
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(Special telegram to AMBRICAN LUMBERMAN) The following list represents present values of hardwoods, f.o.b. Lower Michigan mills: 
Portiand, Ore., Dec. 14.—The following are No.1 No. 2 No. 3 No.1 No.2 No.3 
18&29' prices for mixed cars prevailing here today: FAS Selects com. com. com, FAS Selects com, com. com, 
S615 h Factory 8 ciate Bass woop— Harp MaPLae— 
46.q— Finis a 1 $30.00 4/4 $ se » $ a - $ 45@ - es $21@23 4/4 70@7 60@ 65 47@ 50 28@30 15@17 
32.8 1x12” .....-++s $73.00 ee oe 32.00 | 5/4 5/4 80 85 65 70 55 60 30 32 18 20 
62.4 1x4—10” .....-. 62.00 1%” acne **** 33:00 6/4 15 8 HS 9 HA Hy 33 35 33 ri 6/4 909 95 7 80 65 70 33 35 18 20 
45.0 Bevel siding— sh 778 rare 84.00 8/4 80 85 70 7 57 60 38 40 ...... 8/4 95 100 80 85 70 75 38 40 20 22 
al et 20.00 Lath «20.0. : Mige | 204 5 100 HO ee Oe eR SS 
* 5 . A eee ts 12/ 
1_x6 eocceccscce 31.00 =. box lumber 19. 00 — No. 2 common and better 30@32 12@14 14/4 140 145 125 130 115 120 650 55 ...... 
— 4/4 60@ 65 45@ 50 33@ 35 23 25 16 18 16/4 160 165 145 150 135 140 ewer 
CYPRESS ty 65 az 50 a = 7 4 fo be 4 Harp MAPLE FLOORING Stock, RougH— 
, , /4 70 5 55 ‘ 4/4 ccccccee coccceee 40@ 42 26@27 17@19 
2. St. Louis, Mo., Dec. 13.—The following are cur- 8/4 80 85 65 70 50 52 33 35 20 22 6/4 gah A eee. ae ae 45 ee tHe 4 
rent quotations on cypress, f.o.b. St. Louis: Birco— Sorr Marie— 
OAST RED CYPRESS— 4/4 95@100 75@ 80 47@ 50 28@30 18@20 
GULF C y 5/4 100 105 80 85 52 55 30 32 19 21 oe Se ve =e & “eos On Os 
New Grades— Factory No. 1 5/4 75 80 65 50 55 33 35 18 2 
Tank Selects Shop Box 6/4 105 110 85 90 57. 60 35 37 19 21 6/4 80 85 70 7 55 6060 88 «(40 «18~=«(20 
EO ssn cidenactnes $116.75 $ 68.75 $51.75 $31.75 | ,/f 110 118 80 88 ob & 40 45 s.+-++ 8/4 85 9075 80 60 65 40 45 20 22 
$22.09 ER ae 121.75 78.75 63.75 33.75 12/4 120 125 105 110 85 50 55 Aen ENp DRIED WHITB MAPLEB— 
96.0 F 6/4 ..- ee ee eee eee 123.75 = 81.75 66.75 33.75 | a674 140 145 120 125 105 Dean settee = 4/4 :100@105........  75@ 80 ...... vanes 
eee 131.75 88.75 73.75 31.75 : 5/4 105 110 ..... ae yf Meaee nnn 
RR rer 136.75 93.75 18.75 wwe Sort ELM— G4 190 M06 vccccses — a SS ee 
a SN ca mkeheeeiens 136.75 93.75 78.15 ween sha ao a 59@ bo 20 4 tal ots a Se enemas i Bethe e en 
ra / 75 .75 Y; rere : 
Sradee FG Adorn, Af cece ecee $2076 | 6/4 80 85 66 70 65 60 30 32 22 24 OaK— 
Rough No. 1 No.2 No.3 8/4 8 90 70 75 60 65 35 40 ...... 4/4 90@ 95 T70@ 75 55@ 60 33@35 18@20 
a —_ 2 a ~y 10/4 90 95 75 80 65 70 40 45 ...... 5/4 95 100 75 80 65 70 35 37 20 22 
Ra cc :5cnesndd due ewes $54.75 $43.75 $32.75 | 12/4 90 95 75 80 65 70 40 45 ...... 6/4 95 100 75 80 65 70 388 40 20 22 
1X12” oe eee e eee eeceeecees 61.75 50.75 34.75 | 16/4 110 115 95 100 85 90 50 55 ...... 8/4 105 110 85 90 75 80 43 45 ...... 
Add $2 for specified lengths on common grades. 
MAN] Finish, S1S or S2S— 
— ea a a a HARDWOOD INSTITUTE PAST SALES REPORT 
erly .d Ears? 110.75 106.75 101.75 91.75 80.75 Memphis, Tenn., Dec. 13.—The following is a summary of Chicago/Cleveland average hardwood 
s tc ” 5 Aa ror 6 p , , 
$ to the OO Greer 120.75 115.75 110:75 102.75 noes prices obtained during the week ended Dec, 7, as reported to the Hardwood Manufacturers’ 
S. So eipiad ack 125.75 120.75 115.75 106.75 e Institute: 
alow Bevel Siding— A B C&btr. 
0 atte $53 $45 $43 RED GUM BLACK GuM-cONT'D aED OAK-CONT'D ASH-C ONT 'D SYU AMORE-C OMT" D 
D 2X ED eeeeececcseceree seco mus , o “Tai n Plain Plain —_———— 7 
 ckscndwrs kewae sees ene 64 55 53 Fi 
ee i ow pe gured Wood 
HXB eee e eee ee ee ceererees 0 » 59 Chgo Clev hgo Clev Chgo Clev Chgo Clev Chgo_ Clev 
pee Bevel Siding— A B Cc D Firsts 4 Seconds Firsts & “Seconds FirstsaSeconds-Conta No 2 Common-Cont'd |] No I Com «@ Sels 
“rs 5x6” $48.50 $45.00 $41.00 $28.00 4-4 132,00 eee |] 4-4 42475 wont] Ors = nee 12862F 1] 5-4 8630.50 wg |] 5B 42675 a 
pitta fie settee : No I Com & Sels No I Com & Sels 8-4 «++ 132,00 6-4 32.50 eoell 5-4 57,75 ies 
yELLOW CYPRESS— 4-4. 72.00 eee |] 424 34,00 ose |110-4 =. 136.00 |] g-4 «38.78 «= 2. No 2 common 
Factory— No.1 No.1 No. 2 Qua rtered TUPELO 12-4 eee 136.00 1110-4 72.75 eee|] 5-8 34.50 ee 
ge FAS Select Shop com. com. Firsts « Seconds 13-17" Box Boards No I Com « Sels No 3 Common _5-4 39,75 be 
Se $72 $59 $36 $31 $26 4-4 105.25 see |] 474 67.59 newt] 1-2 39.00 nee 4-4 22.00 _ nny WILLOW 
$16.50 5/4. uae a 62 48 35 29 5-4 112.25 ++. || Firsts & Seconds 5-B 43.00 ane SOFT hAPLE Firsts & Seconds 
aa ttsateeees = ae Hr 39 8-4 108.25 ... || 5-8 44.50 eel] 3-4 49.75 ... Ilo B common 4-4 64.25 a 
— eaatanndrpaen 89 68 55 37 31 No I Com & Sels 4-4 45,74 eeel| 4-4 62.25 64.25 |] 4-4 28,50 eee ||No s Con & Sels 
aed 100 75 65 4-4 61.00 eee || 6-4 50,50 one SE 4 69S.50 see 5-4 31,75 esol] 4-4 44.75 cau 
W/E veeseeeees 0 - <n 5-4 63.20 wee || No I Com & Sels 8-4 ees 684,50 —“HEECH 5-4 47,75 ae 
tees Boards— No. 1 com. No. 2 com. 1” random b-¢ 23-3» aii 4-4 25,50 ees |jNo 2 Common Firsts a Seconds WAGHOLTE 
RP een $42.50  ! ee SS ite °°] Se4 59200 wee Ht 5-8 87650 an 6-4 44.  67,00|| Firsts & Seconds 
Ix 8” 42.50 34.00 Firsts « Seconds G-4 41.50 neni] 4-4 = 49.00 52.75 | No I Com & Sels 4-4 : oon 
witoas 1 10” eeoeecceesesee 43.50 35, 00 eeeee s-8 103.50 te “MTITE Oar 6-4 53. 15 hese 4-8 45,50 Nee 5-4 78.50 Se 
tees 1x12” {OVE aS eae 53.0 36.00 eae ee 5-4 110.25 vos Quartered Sound Wormy 5-4 45,50 wool] 6-4 75,75 ‘ie 
15.75 ae, Shapers seres Sew  g98' Og 8-4 117,75 ... |) Firsts & Seconds 4-4 40.75 aoe 6-4 oe 47.50|] 8-4 75.25 
Peck, a «Sheen eoee 8 8=—— eo 8 ee $23.00 No I Com & Sels 3-8 58.75 eee |{Sound Wormy Mixed a No 1 Com & Sels 
5-— 46.75 oro s oan ae ee = bowen eee No 1 — 4-4 47,00 eae 
1x12” 4-4 59.0 oon a . ee - . eee 4-4 8.25 ese |] 5-4 49.75 wince 
janes CYPRESS SHINGLES & LATH 5-4 62.25 ane 3-4 111,00 coe |] 5-4 56,25 see 5-4 127,25 coe |] 6-4 53.25 eee 
Cincinnati, Ohio, Dec. 14.—The following are 6-4 67,75 owe 4-4 131.25 134.75|| 6-4 55,25 .«.. 6-4 135,25 eee |] 8-4 50,00 wiee 
ouernan aT? guna deems 8-4 70.50 ecco 5-4 13.75 eee |]_ 8-4 52.50 ses J} 12-4 213,25 ee |) No 2 Common 
. average wholesalers’ carlot prices today f.o.b. = Gee 6-4 146,00 tn — — Sort Eni 4-4 30.25 
ime Caslenati: 3-4 26.75 ace || 8-4 158,00 wo Plata Firsts @ Seconds 8-4 33.25 ... 
— = . 7 ~ 35.00 ews No I Com & Sels Firsts & Seconds 6-4 64.25 asi — cro 
12.75 Shingles— eo te Economies oa 42200 12, |] 8-8 44.75 wae |] 4-4 86,00 111.75 || o-4 64250 22 | No 1 Com & % Sels 
ieee Be perekens <i¢eeers ro Fe 6-4 42.00 .., |} 1-2 56,00 ...|] 5-4 42. 122.50 liso 1 Common & Sele |] 4- eos 132.50 
ay PERF SEN Re See ae ae Oe ae $3. 6-4 47,75 ania 5-8 64,00 eeel] 6-4 ese 127.50 |] 4-4 39,50 eee |] No 2 Common 
Dee ee cece ee eeees 6.95 5.45 4.30 3-4 73,50 wee ll 8-4 eee 132.50 6nk 49.56 tip 4-4 Shs 67.50 
26-39" _ ae aor 6.95 5.45 4.30 quarcered 4-4 76,00 eee 12-4 123,00 151.50 |! 8-4 50,00 sen Bircit 
Lath, 4-Foot, 24x1'/2-Inch— Firsts ¢ Seconds 5-4 86,50 soe [16-4 eee 161.00 I] 0 2 Common Firsts & Seconds 
anaes No. 1 raat > No. 2 $7.90 5-8 48.25 .2. || S-4 85,50 ... ||/Saps 4-4 28,90 ...]/ 4-4 115,75 a 
) $20.95 RQ. Zecocccccescese $8.90 INO, Geoveceersceese é. eat 65.00 ati 8-4 99,75 pane 5-8 57,00 es 6-4 29.75 wee [1HO I Com & Sele 
, 21.00 5-4 66.25 eee : ——., , oon 81.25 ||No 3 Common 4-4 eee 71,00 
99 Ff 6-4 71.00 oes on . eee ° eee 4-4 29.76 ee6 5-4 eee 75.90 
: oo OAK FLOORING 8-4 69,50 aah oe 54,50 eee ee " 80.50 96,25 |] 5-4 23.25 coe || 8-4 eee 90,00 
15.25. The following are average prices, Memphis 12-4 86.25 eee || 40 3 Com-Flg Grede ects 8-4 21,75 eee |}0 2 Common 
2x12” base, obtained for oak flooring during the week a oon. 6 Bee é-¢ — eee hy. ata Pir as ae | 52.00 
$12.75 ended Dec. 4, as reported by the Oak Flooring 5-4 52.00 *** ||rirsts « Seconds 5-8 eee 49.75 3-4 45,00 ... |\Pirsts & Seconds R wW 
eaves Manufacturers’ Association : 6-4 52.75 oa 3-8 47,50 eoel| 4-4 53,75 62.25 4-4 56.50 eee] 4-4 3=—79,, 09 ‘ass 
“ee ,” ” ¢ ” ¢ or” 8-4 59 .0¢ — 1-2 58,75 eee 5-4 eee 89.50 No ~% Sel 6-4 87.25 eoe 
12x1%" 42x2%” %x1% x2" a te ~~ 2 oe |OUR ke es con 4 5 els i St 87.85 vs 
$19.00 Me G00. WEE. ces $143.68 $84.17 $95.29 cists 3-4 83,50 wee || 8-4 4 §=©©60.25 86.75 4-4 39.25 ee. 10-4 111.00 “kee 
. 18.25 iV Mess age ke 82.85 | a" 13-17" Box Boards 4-4 89.25 113,00 ||No 1 Common 5-4 45.50 ... {112-4 117.00 wie 
. 19.00 Sel. qtd. w.&r... ..... 74.73 | Pers 4-4 72.50 a 5-4 111,00 coe || 3-4 ees 52.00 lino 2 common Selects R W 
Clr, pin. wht.... $69.28 89.93 58.28 62.60 13” & Wider FAS 6-4 132,00 eee |] 4-4 52,00 59,00 4-4 36,50 eee I] 4-4 »§=©62.50 oe 
me Clr. pln. red.... 66.63 77.94 53.21 61.64 5-8 52,00 eee || Ho I Com « Sels 5-4 54.75 eee 5-4 39,00 5-4 70.75 oes 
» $2.75 Sel. pln. wht... 60.42 71.21 47.86 48,22 3-4 55.50 ... |[ 1-2 41.25 56.25]] 6-4 56.50 ... aes lhe 
18’ Sel. pln. red.... 55.74 68.39 47.34 46.67 5-4 67,5 Eas 5-8 50,25 ooo |] 8-4 56,00 eee ain 8-4 77.00 need 
; No. 1 common... 41.18 48.41 26.08 28.42 Pirsts 4 Secons 3-4 55,50 e+e |]80 2 Comaon vivete & Seconds 10-4 682,00 ost 
. $36.00 No. 2 common... 16.36 ee) = oumasa “eames 1-2 47,25 eee . pg ok Ry pi eee ees 205,00 }/12-4 84,50 eee 
. 40.00 ~~ ” on ” ” 5-8 45.25 eee = . 229 ° A Common He eee 116,50 ‘ RW 
Yex1%e" 4x2” ¥oxlIh” fex2 4-4 60.00 ... |] 6-4 81.75 60.25]1 4-4 39.75 42. IlNo I coma Seis ‘os 3.00 a 
——_ Ce. G06. wWht....$90008 .265 a0ses $117.81 5-4 62,75 ae 8-4 86.75 79,00|| 6-4 40.75 49.50 |] 4-4 eee 6668.50 1] 5-4 60.26 <i 
yy ee Sey ee ee ee 108.44 6-4 65,00 eee | NO 2 Common 8-4 39.75 ceo 8-4 ese 61,00 ]] 6-4 58,00 bee 
Sel. gtd. w.4r... 73.50 ..... eevee 72.22 6-4 70,00 one 4-4 50.25 54.25 |INo 2 B Common FAS Wormy 8-4 66,00 oe 
Cir. pln. wht.... 75.41 $80.36 ..... 91.99 No I Com & Sels 5-4 44.50 evel] 4-4 28,00 29,25 |] 4-4 ees 59,50 1/10-4 60,00 one 
iN] ie MN DORess nanos eee 88.02 5-6 35.25 eum 6-4 49,50 ee. [Po 3 Common 5-4 -< 62,60 }|)2-4 60,00 panel 
juota- Sel. pln. wht.... 62.00 71.89 $52.50 62.61 4-4 47,00 ees || No 3 Com-Flg Grade || 4-4 _ 26,00 _.4e 8-4 eee 62,60 ||No 1 Common R 1 
ng pin. red.... 64.50 65.98 ..... 60.50 a pag eee oe on 31.75 hin Ee Sound Wormy 6-4 47,50 eee 
NO. 1 cc soe wea eae vases 39.6¢ “— 50,25 eee 0 mon rets econds 4-4 eee 42.25 ||No 2 Vommon R W 
1: No. ) common 8.98 7 9.64 Pe 4-4 25.00 26,u0|1 5-8 67,00 On s oe Snes we ae 
5-2 25,25 coe |] 6-4 eee 25.751] 4-4 84475 lee 8-4 : 42.25 |] 6-4 28.75 eee 
HARDWOOD FLOORING + 7 oe ee ee S-4 106.25 = 00 BASSWOOD “|[Boxing i: W 
. : : : r o-4 25275 oon! Eee 40.75 ese |} 6-4 110,00 eco ey 8 & Seconds 4-4 30.75 Par 
12 to Sales by Michigan and Wisconsin flooring mills 6-4 27.2b ae RED O.k 8-4 110,00 eat ee 89,00 ||Zeaky x W 
of maple, beech and birch flooring, as reported to 8-4 30.25 eee Quar tered O-4@ 121.25 aan No F Com & Sels 4-4 27,75 bbe 
No. 3, the Maple Flooring Manufacturers’ Association, No 3 Conmon Firsts @ Seconds pio I Com & Sels coe §©=—. So BS 
pee : : : * 4-4 18,00 eee 5-8 90,00 ooo 2°B = 4B.00 owe me . Common 
averaged as follows, f.o.b. cars flooring mill basis, 5-4 23.00 *** Ilmo I Com @ Sels 4-4 55.00 vie 4-4 28.76 
- during the week ended Dec, 11: 6-4 23,00 ... |] 5-8 55.50 wf] 54 64.25 cco 5-4 i. 34,00 
8: oat ine ‘ ACK GUhSCS~*S Plain 6-4 61,25 eee 5 
we <a No. 1 Factory Quartered Pirate ¢ « Seconds Ce 80.00 see ro acs 27,00 
ae a 7 Terres t POs —_— i »evee 4 oe 2s Pirsts & Seconds -2 56,75 safes 0-4 97.25 vite , 1 
i 1) at aR AAA ee 73.90 964.77 $37.71 a ae ue “y > “ee oo Aes 
0 ry z Ee TOR er eR RS % esse GO.G4 ecescc Ko 1 Com & Sels 3-4 78,50 io 2 Common Firsts « Seconis 
o $12. axe’ CNA eae |) ae pace 4-4 39,75 eee 4-4 81,75 115.25 |1 5-8 28.56... 5-8 54,50 oan 
| er 71.26 60.55 inti a a oe oe tee as 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 14. 


Virginia and Tennessee hardwoods today: 


Average wholesale 


prices, carlots, Cincinnati base, on Virginia, West 


4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QuAkreRED Wuite Oak esseyehdaaaad a i a led 5 
FAS .. $135@145 $145@155 $155@165 FAS ......-+-$ 65@ 70 $ 10@ 75 $ 10@ 15 
. - ~ r ‘ ek 2B OO 6s ss 45 50 53 56 53 56 
Selects . 105 110 110 115 115 120 niga o = po P< = = 
No. 1 com. gO 4 gh 90 90 95 No. 2 com..... 28 31 bed 3S os o 
No. 2 com. . 45 50 4 5Y no 60 CHESTNUT— 
Sound wormy.. 43 45 52 S57 55 60 FAS .........$100@105 $112@118 $122@128 
— , . Ne. 2 COm..... 60 65 65 67 70) =T5 
Questann® Gap Gas No. 3 com..... 2) 21 21 22 21 BB 
FAS . » $110@115 Sd. wormy and 
No.1 com..... 60 65 No. 2 com... 36 38 38 40 40 42 
No. 2 com -» 40 45 Sd. wormy and 
. , ‘ No. 1 com. & 
PLAIN Wuire anp Rep Oak ; ; ih |. 38 42 43 ‘b 45 47 
FAS ..$105@110 $115@120 $1250 185 . : 
Selects 70 7h Th 80 ta) 90 IRCH 
No. 1 com 60 65 70 75 75 sO FAS .........$100@110 $105@115 $110@120 
No. 2 com 42 45 47 nO 4s HY No. 1 com. and 
No. 3 com 22 24 23 25 24 27 ee 65 70 70 Th 70 75 
Sound wormy 4 1s 7) DS 5D 60 MO. FS COM. ccc ol 333 chee 38 3S 10 
HICKORY BEECH 
FAS . ‘ $ 95@105 $ 95@105 FAS .........$ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com Hh 70 65 70 Me. 3 COMB... .c> 40 4° 45 48 oa 50 
No, 2 com 5 Hy 40 35 40 No. 2 com..... 25 2s 28 20 30 3 
MAPLE 4/4 5 /4&6/4 S/4 10&12/4 16/4 
FAS ..8 72@ T7 $ 7T7@ &2 S$ Si@ 90 $ 95@105 $110@115 
No. 1 com iene 4s Hs 60 65 65 70 Th sO) SD 95 
No. 2 com 31 46 35 40 40 : i 45 50 50 53 
Witt Ast 
FAS : $ 90M OF $105@110 $11IO@115 $125@130 $150@ 160 
No. 1 com. and sel - ys] Ds 70 75 75 SO OD 110 100 105 
No. 2 com ree Te se oa 6 4 35 bo 40 40 45 45 oO 50 D5 





VALLEY HARDWOODS 


Cincinnati, Ohio, Dec. 14.—Average wholesal- 


ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati 
GUM 4/4 5/4&6/4 8/4 
Qird. red 
ae. & &s ..$103@108 $108@112 $108@112 
No. 1 com... 58 62 65 6S 68 73 


Qtrd. red, sap no defect: 


Sa 5S8@ 60 62@ 65 68@ 70 
No. 1 com... 47 m2 52 


Plain red 


FAS 100@1023 100@105 105@110 
No. 1 com... m6 nS 5S 63 65 68 
Sap: 

Bxbds., 15-17" TO@ TI 
lain FAS, 6” 

& wider... n2 no h4@ 58 5S@ 62 
No. l com... 40 41 +2 45 45 
No. 2 com 24 25 26 29 


MAPLE 
Spot worms N 
D log run 8 40 $ 55 $ 60 
COTTON WOOD 


FAS, 6” & wdr.$ 5S3@ 58 $ DR@ G: 
ek: Be GOO: «aes 38 10 40 4: 
No. 2 com... 33 36 


tou 


QUARTERED White OAK 


> =r ..» $123@128 $128@133 $133@138 
Selects .. teu 97 97 102 102 107 
No. 1 com.... 70 rin 75 SO 80 85 
No. 2 com a Se 45 45 nO 50 5 


QUARTERED Rep Oak 


KAS . .$105@110 
No. 1 com. co Sa 70 
No. 2 com.... 35 40 


PLAIN WHITE AND Rep Oak— 


. rr $ 82@ 87 $ 95@100 $105@110 
Selects .... . & 68 68 72 72 76 


No. 1 com 53 58 5S 63 63 68 
No. 2 com..... 42 44 oe jes 5 50 
No. 3 com..... _ aa err 25 30 
Sound wormy.. 37 38 40 45 45 50 


Sort ELM 


i Saar $ 65 $ 67 $ 70 
No. 1 com..... 47 nO 55 
No. 2 com..... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 14.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $255. 


Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 


No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 
125. 


No. 2, 4/4, $45: 5/4 and 6/4, $50; 8/4, $55. 


PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 13.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”....$45.00 10x10” ........... $50.00 
3x6” and 6x6”.... 44.00 i sé peewee es 60.00 
3x8”, 4x8” and DE césoeneiosae 57.00 

, errs 45.00 ES a aseeibewcat 70.00 
ge RNS | | Lena 67.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x234-Inch Face 
(Rail delivery) 


$1.50 to 32-foot 


I a $92.00 
EY OU a ici 6 wra aah bind e wecewbniocosan 82.00 
EE Gidea conch hedényeeacaaneneienee 62.00 
Oa eee eee 2a a 52.00 
es is as hice eeaveclene aucun 30.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%...... $27.00 1x10”, %x 9%....$28.00 
1x8”, %x7%...... 28.00 1x12”, %x11%.... 29.00 


Shortleaf Dimension, S4S, '4-Inch Scant, 10- to 





16-Foot 
RO ie ea eee ae a $29.00 aia: sehr oe wikciasoe $29.50 
ae 27.50 DE ba saree weal 30.50 
Be” ctncwandunsna ee 

North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
See” GEE cisnacnenned $84.00 ! iar 
EE Me Lascinneseecs 58.00 48.00 $28.00 

Kiln Dried North Carolina Roofers 
A EE. ie cagunkdvctsceckdanese danccen $29.00 
I ig ee ak dn ud pia bead aaa - 30.50 
ET EE aos eine neeea i iamih imma @auan - 31.00 
SE eR: atk nk din meihewedevantawewabesnnee 32.00 
##-inch thick, $1 more. 
Red Cedar Bevel Siding 
a Mo SE a dis swig sp Griaa id ed eae eee $41.00 
ee SD oscntb chs reunnbaud bed 66s ekbewar va 61.00 
NE NII isi ad cic triacs tessiedhsakdas kode oat aia etadd 68.00 
Maple Flooring f.o.b. Philadelphia 

a ae de are al kgs inant bike $82.00 
a. asain ald pals win aiutn wine pallens 72.50 
EE a a ane en behaawen eae 46.50 
3x1” and 2-inch clear .......cccccccccccs 64.00 

Western White Pine, Dressed 
D No. 2 No. 3 
See $ 73.50 $63.50 $47.50 $36.75 
MET wicacauead 87.50 77.50 45.00 38.75 
MoE” esaceecen 78.50 68.50 47.75 38.75 
Ss ere 78.50 68.50 47.75 38.75 
eae dne ieee 87.50 77.50 44.75 37.75 
ga 103.50 92.50 45.75 38.75 
13” and up.... 108.50 98.50 46.75 40.25 

Lath, 4-Foot No. 1 

og, Ore r ree $7.75 f.o.b. cars. 

Pies ewecuecaknes $5.75 c.i.f.—$6.25 delivered 





POPLAR tt” 


Cincinnati, Ohio, Dec. 14.—The following ay, 


average wholesalers’ carlot prices, Cincinnat; 

base, on poplar: 

Sorr TEXTURE— 4/4 5/4&6/4 8/4 
YS ee $100@110 $110@120 $110@10% 
Saps & select.. 72 77 82 88 2 ge 
me. 3 COM... 6s 50 a5 65 70 TW 75 
No. 2 com. A.. 36 38 42 45 454g 
No. 2 com. B.. 25 27 27 29 28 4% 

VALLEY— 

IS ics shinria ck, $ 90@ 95 3 95@100 $100@109; 
Saps & selects. 60 65 70 75 75 g& 
No. 1 com..... 45 48 52 aD a BN 
No. 2 com. A.. 35 3600 37 40 40 49 
No. 2 com. B.. 25 27 26 28 27 4) 





POPLAR BEVEL SIDING | 


Louisville, Ky., Dec. 13.—Building operations 
have slowed down considerably, and demand for 
poplar siding is reduced. Producers are holding 
prices firmly. Conditions are favorable to an 
early increase in trade vclume after the first of 
the year, it is said. Prices read: 


Clear Select No. 1 No. ? 
0) eer $55 $40 $28 $22 
ROO xérenenccrnw Oe 38 28 22 
CO sb sbesssunces 50 37 24 18 





SOUTHERN PINE TIES 


New York, Dec. 13.—Following are quotations 
on southern pine railroad ties, f.0.b. New York: 


All 8’ 6”— Sap Heart 
= Oe eee $1.45 $1.85 
ME nen ai ins aha we cas Dae lar bn a 1.35 1.75 
OD Sst hocnedcetsesoveceasavviens 1.25 1.65 





CROSS TIES 


St. Louis, Mo., Dec. 13.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 75 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

. Ties Plank 

OO siswicecancetchadan te $43.00 $42.00 
i a er ee eee aS call 40.00 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 14.—With man- 
ufacturers making special efforts to move sur- 
plus items, the northern pine market is season- 
ably quiet. Retailers are buying only in spar- 
ing quantities. Industrial consumers are taking 
pine to meet only immediate demands. 

BUFFALO, N. Y., Dec. 15.- 
trade is quiet, and most purchases are being 
delayed until after New Year's. The chief de- 
mand is for low grade stock, which is holding 
steady in price. In better grades the competi- 
tion of other woods is perhaps stronger toda) 
than it was several weeks ago. While mill 
stocks are rather low, there is an ample amount 
for present needs. 


The northern pin 


BOSTON, MASS., Dec. 14.—Retailers have light 
stocks of northern pine, but their needs are mea- 
ger. Industrial takings are restricted to som 
extent by the competition of western woods, also 
by the nearness of annual inventories. Prices 
remain about steady. 


NEW YORK, Dec. 13.—The market, inactive, is 
suffering severely from competition with woods 
that are plentiful. Little lumber is on hand. 
Price lists are unsatisfactory and unchanged. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 14.—New England busi- 
ness in eastern spruce frames has shrunk to very 
modest proportions since the recent heavy snoW- 
storm. The few manufacturers still running have 
some unfilled orders and base quotation remains 
at $39@40. Provincial random is very quiet at 


unchanged prices; $32@33 is about the range for 
narrow random or scantling 


Boards are dull and 
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yard to sell in competition with western and 
eouthern stock. 


NEW YORK, Dec. 13.—Eastern spruce is in- 
tive. Prices are holding firm at unsatisfac- 
vory levels. Transactions and inquiries are few. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 14.—The move- 
ment of northern white cedar posts and poles, 
.s usual at this season, is small. Few posts are 
Prices have not undergone changes. 


HARDWOODS 


“ CHICAGO, Dec. 15.—There is no great volume 
ff northern hardwood business at the moment, 
put inquiries indicate a substantial amount of 
orders to be placed after the New Year opens. 
Automobile factories are placing orders for im- 
mediate needs, specifying prompt shipment; 
fooring and interior trim interests are buying 
in seasonable quantities. Prices are steady. 
In southern hardwoods, there is a good export 
trade, but domestic demand is rather slow. 
Prospects are encouraging for a_ substantial 
volume from the furniture and automobile in- 
terests early in January. Prices are firm. 


oving. 








INDIANAPOLIS, IND., Dec. 13.—Demand for 
hardwoods continues to decline. Many indus- 
trials are planning to close their plants during 
the week between Christmas and New Year. 
Orders from the railroads and public utilities 
for repair work have slumped because of bad 
weather. Jobbers report fair stocks, but say 
there is some scarcity of sap gum. They predict 
an increase in price in addition to doubtful de- 
livery. Other woods appear to be plentiful, 
both northern and southern. The weather has 
hampered logging in this State and mill stocks 
are low. 

NEW ORLEANS, LA., Dec. 13.—Demand is 
still quiet, with prices a little weak in spots. 
Reports indicate production is gradually being 
reduced. Inquiry continues fair and some ob- 
servers look for improved foreign call within the 
next few weeks. 

KANSAS CITY. MO., Dec. 14.—The hardwood 
market is somewhat slower and a little decrease 
in demand over the holidays is expected. The 
larger consumers have been buying fill-in stock 
mostly and there has been some inquiry. Re- 
tailers are giving out only a small volume of 
orders, mostly for oak flooring. 





ST. LOUIS, MO., 
ern hardwoods 
approach of the 


Dec. 13.—Business in south- 
continues light, owing to the 
holiday season and inventories. 


Dealers are in receipt of very few inquiries. 
Mills are holding fairly firm. 

CINCINNATI, OHIO, Dec. 14.—Quiet prevails 
n hardwoods, with business confined to small 


ders covering 
tations have 


oncessions on 


immediate requirements. Quo- 
been steady, with a tendency to 
individual orders. 


COLUMBUS, OHIO, Dee. 13.—While both re- 
tailers and industrial plants are buying in 
imited quantities to take care of actual needs, 
the hardwood market in central Ohio is ‘‘mark- 
ing time.” Orders for shipment after the first 
of the year are being booked. Dry stocks are 
not very plentiful, as production has been ham- 
pered by bad weather. Quotations are fairly well 
maintained, but slightly more price cutting by 
smaller mills is reported. Flooring is in strong 
demand. Prices of oak at the Ohio River are: 


FAS No.1 No. 2 No. 3 
Quartered $145 $90 $50 ag 
_ ae sas SOO 72 48 $20 


BALTIMORE, MID., Dee. 13.—Hardwood trade 
continues quiet, though there has been no fur- 
ther contraction. Gum is holding its place, both 
in point of demand and with regard to prices. 
Export trade still leaves much to be desired. 


MINNEAPOLIS, MINN., Dec. 14.—Business in 
horthern hardwoods is virtually at a standstill. 
Not much activity is expected until after inven- 
tories, 





BUFFALO, N.°Y., Dec. 15.—The hardwood 
Market has been slow, although some orders are 
being taken for delivery after the first of the 
year. Prices are more or less uncertain, al- 
though nominally about as they have been. 





Rd YORK, Dec. 13.—Hardwood prices are 
holding up fairly well, and demand from the 
Industries is unusually good considering the time 


of year. Inquiries for maple and oak flooring 
are beginning to come in for January delivery. 
Most wholesale stocks are fairly well assorted. 

BOSTON, MASS., Dec. 14.—Seasonable “in- 
fluences are being felt, and hardwood demand is 
quiet. Eager sellers are willing to concede a 
little, but, on the whole, prices are well main- 
tained. Prominent wholesale interests say mill 
stocks are light, and predict upward readjust- 
ments. Flooring sells very slowly, although 
some sellers are very urgent. Quotations, 13/16x 
2% clear: Birch, $75.50@79.50; maple, $79.50@84; 
oak, white, plain, $90.50@92.50; selects, $78@81; 
No. 1, $56@62. Quotations, inch: : 


S No.1 FAS 
eee $ 95-105 $60-70 Chestnut ..$100-110 
Basswood.. 83- 88 58-63 Oak, plain. 95-120 

Seech ..... 75- 80 45-50 Oak, qtrd.. 140-150 
Birch, red. 130-140 70-80 Poplar - 110-115 
Birch, sap. 105-120 55-65 
Maple ..... 90-105 55-60 


LOS ANGELES, CALIF., Dec. 11.—There has 
been a slowing up in hardwood demand, as a 
result of seasonal decline in construction. The 
wholesale market is dragging, and retailers are 
cutting down their stocks. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 15.—December is usually a 
slow month in fir, and this year is no exception. 
The end of the fiscal year finds retailers busy 
with inventory, and not much in the way of 
orders from this source and other consuming 
interests is expected until early in January. 
Prices are unchanged. 

SEATTLE, WASH., Dec. 11.—While produc- 
tion at association mills this week exceeds 100,- 
000,000 feet, there is a well defined impression 
that the holiday shutdown of fir operations will 
be extended for thirty days, affecting probably 
50 percent of the mills. It is problematical if 


a larger shutdown will become effective. The 
market continues lifeless in general, but a 
stronger undertone is noted in Atlantic coast 


schedules, with 2-inch common evidently poised 
for a rise of 50 cents. 

NEW YORK, 
deliveries of fir 


Dec. 13.—A seasonal slump in 
to retail yards has been further 
accentuated by the first deep snow of the sea- 
son. Fortunately, cargo arrivals have been un- 
usually light of late. 

BUFFALO, N. Y., Dec. 15.—-Some orders for 
fir are being taken by wholesalers for delivery 
after Jan. 1, but a good many buyers are hold- 
ing off. The annual curtailment of production 
is expected to stiffen prices, but the market is 
not very firm and some items are weak. 


BOSTON, MASS., Dee. 14.—Current demand 
for fir is probably as good as it is reasonable to 
expect. Not much lumber is in transit and, with 
no word of distress lumber at lower figures, sell- 
ers are able to maintain quotations. Ordinary 
schedules of 2-inch dressed fir are $31@32, ship’s 


tackle, Boston. No. 1 common boards are $284 
29, ship’s tackle. 
BALTIMORE, MD., Dec. 13.—That the de- 


mand for fir does not show expansion may be 
inferred from the fact that receipts from the 
Pacific coast have fallen to lower figures than 
were noted for some time. Of course, there is 
no scarcity of fir stocks. The quotations remain 
about where they have been, competition having 
served to prevent any marking up. 

KANSAS CITY, MO., Dec. 14.—There is a 
small country demand for fir and some demand 
from the Southwest, but otherwise the market 
is very quiet and at present prices some mills 
ure showing an attitude of indifference. 


INDIANAPOLIS, IND., Dec. 13.—A few orders 
for Douglas fir continue to drift to the jobbers 


here, but the volume is small, due to seasonal 
influences. The orders call for immediate de- 
livery. In spite of the slowness of business, 


jobbers seem well content to hold their stocks 
until after the first of the year, for they believe 
prices will advance. 


LOS ANGELES, CALIF., Dec. 11.—The whole- 
sale market for Douglas fir is slow, there being 
very few inquiries and even fewer orders. The 
retailers are buying hand to mouth. Retail sales 
continue satisfactory. 


CYPRESS 


NEW ORLEANS, LA., Dec. 13.—Local reports 
reveal no featurable change in market conditions. 






Af more here 
méans 


longer life here 


Eleven grades of hides are 
offered to belting manufac- 
turers. Only two of these 
are equal to the exacting 
specifications laid down by 
Graton & Knight. Their 
cost per pound averages 
from 3314% to 45% higher. 
3ut they are the most uni-’ 
form, the most skillfully re- 
moved, the strongest fibered 
hides that can be bought. 


They make the best belt- 
ing leather; belting leather 
that has the capacity for 
long life. And that’s what 
you, the user of power belt- 
ing, are most vitally inter- 
ested in when you belt the 
drives in your plant. 


Graton & Knight leather 
belting is the product of a 
controlled process, every step 
of which, from the purchase 
of the hide to the selection of 
the right belt for the right 
drive, is governed by chemi- 
cal and engineering exact- 
ness. 

That's why Graton & 
Knight belts last longer. 
GRATON & KNIGHT COMPANY 


WORCESTER, MASSACHUSETTS 
World 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 


Branch Offices throughout the 


The “STANDARDIZED BELTING MAN- 
UAL” contains 170 pages of useful 
information about belting. Send for 
acopy. Address Dept. 101-B. 
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MOULDINGS 
FINISH 
P —_ CASE 
Here’s Trade Building BASE 
° CEILING 
Quality for You SIDING 
FLOORING 
, DIMENSION 
Here is softness, lightness and white- BOARDS 
ness that carpenters, contractors and — 
builders want. Here is lumber that SHOP AND 
you can take an honest pride in sell- ak 
ing because it has the fundamental 
quality and is as well manufactured as SALES REPRESENTATIVES 
lumber can be. a y 
Lansdowne, Pa. 
: : 4 4 G.S. PATT 
If you are interested in building Eecumea ete. 
trade on the basis of values delivered, R. D. HUNTING 
: j j i 1 in- Merchan ; an ’ 
Craig Mountain Pondosa Pine will in Cane rant Bite.. 
terest you. COLORADO CONTI- 


NENTAL LBR. CO., 
Chamber ot Com- 
Why not try a mixed car? Col. are een 
ALEX W.STEWART, 

931 Lumber Exchange 


Craig Mountain Lumber Co. — 


W. J. SCHILLER, 
WINCHESTER, IDAHO 4347 Benton Bivd., 


Kansas City, Mo. 
E. H. VAN OSTRAND, Pres. W. C. GEDDES, Vice Pres. & Gen. Mgr. 
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Onte “RILMOTE: Supply a Ready Market 


Closet Lining in L.C.L. 


eo aaviets ained eik Home owners everywhere are lining clothes closets wit 
psi : Tenn. Aromatic Red Cedar—the most vermin-proof wen 
“ ” °° 
“QUALITY” KILMOTH” Cedar Closet Lining 
is manufactured from this fine qualit 
1a ctured s , y lumber. It comes 
Oak Flooring = x 2”, 2%” and 3%” widths. Put some of it in stock 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 











A fair run of orders is reported today, but th 
buying continues largely hand-to-mouth. Occg. 
sional orders for post-Jan. 1 shipment are com. 
ing in. Prices rule unchanged and well hel 


CHICAGO, Dec. 15.—There is a noticeable }y) 
in cypress buying, retailers and other consumers 
preferring to wait until after the holidays apy, 
out of the way before replenishing stocks. Prog. 
pects are favorable for a considerable volun: 
of business in January, inasmuch as yards have 
not done any great amount of buying for some 
time. Prices are steady. Mill stocks are jp 
fairly good shape for this season of the year, 


KANSAS CITY, MO., Dec. 14.—There is very 
little city demand, and country demand has 
fallen off with the approach of the holidays 
Industrial business is light. 


ST. LOUIS, MO., Dec. 13.—The yellow cypress 
market continues slow. Prices are fairly firm, 
Business is seasonably quiet in red cypress, al- 
though the greenhouse trade is showing some 
activity. Prices are firm. 

NEW YORK, Dec. 13.—Prices are holding 
firm, although sales have undergone consider- 
able reduction. Wholesalers are well supplied 


BUFFALO, N. Y., Dec. 15.—The cypress trade 
has not been quite as active as it was last month 
but the outlook is fair for early improvement 
Buyers are holding off in most cases because of 
their annual inventories. 


BOSTON, MASS., Dec. 14.—Current business 
in cypress is very limited. Competition of 
cheaper western woods interferes with industria] 
trade. Retail yards are in no hurry about fill- 
ing in stocks, although sellers are inclined to 
make quotations attractive. Prices: 


4/4 5/&6/4 8/4 12/4 
BAS .ccccccce $85-95  $90-100 $105-111 $125-135 
BOl, ccccseses 67-78 77- 88 ee 
SHOP .cccccee 43-53 58- 65 68- TS caeess 


BALTIMORE, MD., Dec. 13.—The demand for 
cypress is about as it has been of late, with 
quotations unchanged. The producers find 
themselves unable to mark up their figures be- 
cause of very keen competition of other woods, 
which has served to keep the range of quota- 
tions relatively low. Stocks here are not large, 
and little expansion in demand would stimulate 
the movement appreciably. 


INDIANAPOLIS, IND., Dec. 13.—While the 
volume of red cypress sales is not large, it is 
no less than usual at this season. Stocks in 
retail yards are generally low, but wholesalers 
report heavy stocks. Some demand is reported 
from the industrials, but they, like the retailers, 
are holding their purchases down to a minimum. 
The last two weeks has seen a slight increase 
in orders for yellow cypress. The volume is 
low, however, most orders coming from casket 
manufacturers. Prices on both yellow and red 
are rather soft. The number of inquiries being 
received is increasing as the year ends. 


CINCINNATI, OHIO, Dec. 14.—The cypress 
market maintains a steady tone, with business 
restricted. The holiday season will witness lit- 
tle activity, as is usual. 


HEMLOCK 


NEW YORK, Dec. 13.—West Coast hemlock 
demand has been light and prices are a little 
off. Yards are not well supplied, whereas 
wholesalers have abundant supplies. The larger 
distributers say their lists are unaltered and 
will remain so. There is little activity in east- 
ern hemlock. 


BOSTON, MASS., Dec. 14.—Eastern and north- 
ern hemlock boards keep about steady; east- 
ern clipped, 8- to 16-foot, $31@32; northern 
clipped, 12-foot, $31; random, $29@30. Demand 
is very quiet, and buyers are inclined to givé 
western hemlock the preference. Transit ship- 
ments from the Coast have been very moderate 
lately, and eastern sellers are able to maintain 
their quotations more successfuily. 


WESTERN PINES 


CHICAGO, Dec. 15.—The Pondosa and western 
pines situation generally shows no particular 
change from a week ago. There is some de- 
mand, but retailers and other consuming in- 
terests are deferring heavy purchases until 
after inventory. Inquiries for California white 
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but the * 
1. Ocea. pine are picking up. Mill stocks of Inland Em- | 
econ} pire woods are fairly plentiful, and prices are [REPT N JIN JIN IN TIN JIN JIN JN JIN JN JIN TS JN TN DK DO DKK VK DS DN DD 
eid, ? — = - ~S 
NEW YORK, Dec. 13.—Better grades of west- > @ 
able ly!) ern pines are holding firm, but some lower a a 
nsumers grades are weak and few sales are being made. ey = 
lays are Shipments are considerably delayed as a result > “a 
S. Pros. of weather conditions, and wholesalers are en- = = 
volume deavoring to prepare well in advance for Jan- > wa 
rds have uary business. : = 7 
or some —enomeeen > S 
| are jp BUFFALO, N. Y., Dec. 15.—Trade in the west- > a 
} year, ern pines has dropped off and is pretty nearly at = > 
a standstill. Sugar pine prices are weak. A 7 @ 
is very good deal of competition exists and not many > 
und has orders are now going around. Some wholesal- Ss 
10lidays ers say it is anybody’s guess as to what figures Zz 
to quote. There is a tendency to buy in small > 
lots. @ 
oe BOSTON, MASS., Dec. 14.—There has been no @ 
ress, al improvement in demand for Pondosa pine, and oa 
1 pts prices are very irregular. The following figures = 
oe are generally quoted here: No. 2, 1x6, $45.25; @ 
1x8 and 10, $41.25; 1x12, $42.25; No. 3, 1x6, 8 =, = 
: and 10, $35.75; 1x12, $36.25. Idaho white pine is », NS 
holding quiet and some sellers are shading $1 off No. 2. PS a 
onsider. The producer who recently circularized the east- a = 
supplied ern trade quoting very low prices has now with- > a 
drawn, having sold his surplus. Quotations, ‘ > 
ss trade Idaho white pine: a < 
t month 1x4 1x6 1x8 1x10 1x12 | a 
teheesceyg No. 1...$61% _  $62% $61%_ $66% $66% = = 
cause of} No. 2... 53%-54% 56%4-57% 54°55 64-55 67-58 > @ 
No. 3 pine 42 ee sis > = e s 
EY 2) = 
vine | mavens cry, wo, ba u—asnanvoune Out Where the Rest Begins = 
ition of of business is divided between California and = ; > 
dustrial Inland Empire mills, with prices rather weak > . @ 
out fill- in both sections. Industrial demand for Cali- S . a 
: $e ina * . ¢ ‘ > ; es “e 2 " ( 
ak ete yee le sae Ae Sey Ses Sem = After the day’s turmoil in shop or office; after the §& 
- i. 2KS. > e e + a © Keg 
12/4 —_—. 4 big worries over little matters; after the voice of § 
$125-135 INDIANAPOLIS, IND., Dec. 13.—Little change |[Q ° ° 9 Se 
eeeees is reported in the market for western pines. A ~<\ the whistle or the chimes of the clock say you re 7 
ees fair volume of inquiries is being received. A S 
Stocks of jobbers are heavy and well balanced, > free—then home. m— 
and for but they show no disposition to push business. = S 
e, with Some orders are being received, but invariably > ” Ss 
rs find | they call for immediate delivery. S A home built not for a day, or a year, but fora §& 
ires be- —— A, ° ° > 
woods, LOS ANGELES, CALIF., Dec. 11—Several |} lifetime. @ 
' quota- large pine orders have been placed for Feb. 1 = Va 
it large, delivery. Wholesale prices remain unsettled, > . . . S 
imulate with most mills shaving their figures. The re- > A home finished in Southern Pine. Kl 
tail demand has fallen off a little and smaller 5 e: 
firms offer slight reductions. > ° eqe ° ° . re 
‘ile the ~ Southern Pine—striking in grain and beautiful #® 
e, it Is REDWOOD i - S h Pi h iz 
nag in texture; Southern Pine—that comes to you & 
lesalers CHICAGO, Dec. 15.—There is a fair amount > ’ : . ye 
coutel | of reweed besten beg beukes in te teead with a surface you'll love to touch; Southern 
atailers, territory, but the volume is not quite as good : > ‘ee 
nimum. as a year ago. Retail and industrial consumers Pine that requires the least of labor and ex- : 
ncrease are not taking stock except for immediate re- : bd ; ’ ; ; @ 
lume is quirements, but prospects are encouraging for pensive hand scraping to give it a finish of satiny a 
casket an improved demand along about Jan. 15. Mill . ; > 
and red stocks are adequate to take care of any de- ~<\ smoothness; Southern Pine durable, handsome a 
s being mand that may arise, and prices are firm. = and economical ‘= 
q . - 
eee =F > | 
NEW YORK, Dec. 13.—Industrial demand for x a 
cypress redwood has shown quite a recession of late, and ds = >= 
i aan there is practically no demand for building > Pearl River Finish, a NATALBANY product, is @ 
pascnag —% items. Inquiries for delivery in January are = interior trim at its best, soft, easy-working, and iz 
“a fairly encouraging. Inventories will show fairly >, with a texture that takes paints and enamels per- S 
good stocks in storage houses hereabouts. aS fectly A 
— ‘ - —~ 
= 7 > . Ssead . ‘> 
KANSAS CITY, MO., Dec. 14.—Redwood de- | Sell them Pearl River Finish, as safe as buying eS 
lock mand is light, running mostly to moldings and = sterling. Va 
1emlock lath Ke 
a little , = = a 
ee BOSTON, MASS., Dec. 14.—Industrial demand > > 
ed and for redwood is fair, although business is showing > = 
. east- the influence of preparations for inventories. = A 
= The retail yards are doing little buying but are 7 ~ 
expected to come into the market by the latter S i 
| north- part of next month. Wholesalers are maintain- “4, = 
- east- ing good assortments and are generally disposed > ws 
nection to hold prices stead a - 
rther P y s LUMBER COMPANY, LTD | 
Yemand ORE a > een RRR ESTES ES oem NR 3 . : 
to give INDIANAPOLIS, IND., Dec. 13.—Although > @ 
it ship- woweets have been affected by seasonal in- S SALES ‘ \ OF FICE 2 
oderate uences, orders continue to he received, all of > ‘ Ss 
aintain them asking immediate delivery and most of ~ HA M MOND B® LO U j Ss iA NA a 
them coming from industrial sources. Indus- 2, » > 
trial business is considered above the average eS @ 
for this period of year. Retail business, how- = MEMBER SOUTHERN PINE ASSOCIATION Zz 
ever, is very slow, though there is a large num- 7 = 
a ber of inquiries. Quotations appear well held. > 8,000 cars a year of long and short leaf Southern Pine, trade-marked and grade- @ 
oo ioe asians = marked, from mills 71, 72 and 73. Illinois Central Main Line Service. A 
ng in- LOS ANGELES, CALIF., Dec. 11.—Few red- = > 
; until Wood price changes have been reported. The > a a aa a ace sitesinde @ 
* white market is less active. A few orders and a larger | ¢¢¥¢ WA MWA WM WM WIM WU VU WOM NUM WU NTA VA WOM Wd NA UA Nd Wd WA Wd WU WOO WA NAW WO YON 
humber of inquiries featured the week. 
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Fleet of Ross Carriers at 


Grays Harbor Lumber Co., Hoquiam, Wash. 


Ross Carriers Cut 
Handling Costs 


As proof of their economy and effici- 
ency, we quote the following from a 


letter received from the Grays Harbor 
Lumber Co., Hoquiam, Wash.:— 


“Six Ross Carriers have enabled us 
to dispense with 36 horses and 60 men 
in the yards.” 


Ross Gasoline or Electric Carriers will 
do as much for you — handle your entire 
output with fewer men and at less cost. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : : Michigan 





Write for complete data on Ross 
Flectric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
S46 Maison Blanche Annex, New Orleans, La. 





NORTH CAROLINA PINE 


BOSTON, MASS., Dec 14 Roofer quotations 
are irregular, and local demand is dull. The 
%-inch air dried are $30 to $31.50, but quality 
brings a little more Rough edge is very quiet. 
Nice band sawed stock is $58, and small mills 
sell circular sawed at $53 Very little shortleaf 
flooring is being moved and quotations are in- 
clined to sag 


NEW YORK, Dec 13.—Scant shipments of 
North Carolina pine are arriving in the metro- 
politan territory, and retailers probably have 
less stock than in any previous year. Prices 


have 
firmness as 
pour in 


shown no changes, but are gaining in 
New Year requisitions begin to 
Roofers are scarce 

BUFFALO. N. Y., Dee. 15 
being quoted in some 
pine Six-inch roofers are 
Which is a decline of 50 cents. 
tle interested in purchases, 
ures nmy be named. 


Lower prices are 
items of North Carolina 
quoted at $28.50, 

tetailers are lit- 
though bargain fig- 


BALTIMORE, MD., Dec. 13.—Bad weather has 
proved a handicap to consumption of North 
Carolina pine, but volume attained fair propor- 
tions. Quotations held up, the strength in fram- 
ing being maintained. So far the disposition 
to rush stocks into market has been little in 
evidence, and available stocks here are there- 
fore moderate. 


SOUTHERN PINE 


CHICAGO, Dec. 15.—The southern pine mar- 
ket has developed a slightly better tone during 
the last week Railroad business seems to be 
picking up. Mill stocks are fairly well assorted. 
Prices are unchanged. 


NEW ORLEANS, LA., Dec. 13.—Comment in- 
dicates little change in the pine situation, al- 
though it is believed orders registered a gain 
for the week. The spot buying appears to be 
largely for immediate needs, yet there are occa- 
sional bookings for delivery after Jan. 1. Prices 
are rated well held taking the list entirely, but 
occasionally they are shaded on some items, bs 
mills seeking to clear overstocks. Production 
appears steady. 


ST. LOUIS, MO., Dee. 13.—Orders and in- 
quiries for southern pine continue extremely 
light, and business is much quieter than in re- 
cent seasons Inventories and unfavorable 
weather are the principal reasons. Transit cars 
ure not moving very rapidly. Prices of strictly 
No. 1 dimension have held up fairly well, but 
reductions are apparent in No. 2 and better 
and straight No. 2. Prices are considerably 
weaker in short length stock, from 8 to 14 feet, 
but the reduction is not so great for cars con- 
taining a large percentage of 16-foot and longer. 


KANSAS CITY, MO., Dec. 14.—The southern 
pine market lacks activity, and the dull period 
is expected to extend to the first of the year. 
Retailers are buying as little as possible and 
only for pressing requirements, while industrial 
demand is very slow. Prices are quite weak, 
and in some cases sales managers would just 
as soon keep their stock. 


INDIANAPOLIS, IND., Dee. 13 Actual sales 
of southern pine appear to have given way to 
inquiries, of which there is an unusual number. 
There is a wide variation in quotations. The 
market is inclined toward softness, though in 
some of the more popular items, little difference 
is noted. A larger number of transit cars are 
reported than is usual for this time of year. 
Little actual buying is expected until the new 
year. Many dealers plan to lay in their initial 
spring stocks early. 

CINCINNATI, OHIO, Dec. 14.—The southern 
pine market is slow, with a weak tendency. 
Yards are only fairly well stocked, but show lit- 
tle disposition to fill in. Prices are $1.50 to $2 
under those of thirty to sixty days ago. 

NEW YORK, Dec. 13.—From the point of view 
of inquiries, the southern pine market showed 
satisfactory improvement the last week, al- 
though actual transactions were few. toofers 
are scarce at the mills, and few retailers have 
any supplies to speak of. Timbers have been 
moving slowly of late. Shortage of stocks, and 
indications for a brisk demand shortly after the 
new year, are keeping prices on a very firm 


basis. 


BUFFALO, N. Y., Dec. 15.—Southern pine de- 
mand is small, due largely to the desire of re- 


tailers and factory users to keep down their sup- 
plies. Crating stock is doing about as well as 
anything. The market has shown a tendency ty 
ease off lately, although no great changes jp 
prices have been announced. Some orders fo, 
delivery after the first of the year are likely ty 
be placed within the next week or two. 


BOSTON, MASS., Dec. 14.—Retailers are se]]- 
ing little southern pine, and buying less. Long- 
leaf flooring is very quiet, competition is very 
keen, and a buyer does not have much troubk 
in securing concessions. There has been no re- 
vision of lists, however. 


BALTIMORE, MD., Dec. 13.—Longleaf pine is 
moving in accustomed volume and at almost un- 
changed prices. Nor have important additions 
to stocks here been made of late. Receipts ar 
being taken up promptly, and there is some 
tendency here to enlarge holdings. 

ene 


SHINGLES AND LATH 


SEATTLE, WASH., Dec. 11.—Despite th: 
stagnation of red cedar shingles, a competent 
observer believes he can already find signs of 
stiffening prices, due to difficulty of buying 
That the market has touched bottom and is 
now on the rebound is shown in an advanc 
of 5 cents for clears. If this slight rise sticks 
it will undoubtedly become the starting point 
for advancing prices. 


MINNEAPOLIS, MINN., Dec. 14.—A few buy- 
ers have made purchases of stock for delivery 
after the first of the year at low prices. Clears 
ure quoted at about $2.15, and stars at $2, mill 
basis. 


KANSAS CITY, MO., Dec. 14.—The mills have 
been advancing prices on shingles, but since 
buyers have been few and transit cars ample 
to meet the demand, the advance has not yet 
had effect. Shingle men here say shutdowns 
probably will be prolonged this winter, and that 
prices will be further advanced. Lath are in 
fair demand for the season, but there is very 
little call for siding. 


ST. LOUIS, MO., Dec. 13.—The shingle de- 
mand continues slow, but dealers look for an 
improvement after the holiday season. Prices 
advanced 5 cents over last week. (Cuotations: 
Extra clears, $2.25, mill base, and $3.76, St. 
louis; extra stars, $2.10, mill base, and $3.44, 
St. Louis. 


COLUMBUS, OHIO, Dec. 13.—The_ shingk 
market is weak. Retailers are very short of 
stocks, but are temporarily out of the market 
tetailers in the rural sections are buying to a 
limited extent. Prices are as follows: British 
Columbias XXXXX, $4.73; Washington XXXXX 
$4.53; Rite-Grade, $4.28; extra clears, $3.88, and 
«xtra stars, $3.55. The lath trade is quiet, al- 
though prices are rather firm. 

NEW YORK, Dee. 13.—Supplies of eastern 
spruce lath have been light, but there has been 
a slump in demand and prices have remained 
unchanged. West Coast shingles are abundant, 
but prices are holding fairly well. 


BUFFALO, N. Y., Dec. 15.—Shingle demand 
is small, as practically all the retailers are keep- 
ing their stocks down for inventory. Some have 
«a fair amount on hand, bought several weeks 
ago. Prices remain little changed, being: Brit- 
ish Columbia XXXXX, $4.81; Washingtons, $4.61; 
extra clears, $3.96; stars, $3.56. Lath are qulet 


BOSTON, MASS., Dec. 14.—Although demand 
for shingles is dull, there is a somewhat firmer 
feeling about red cedars. Selling pressure has 
lessened. Some people now ask $4.81 instead 0! 
$4.71 for good makes of 3ritish Columbia 
XXXXX, rail delivery. White cedars are steady 
at $4.75@5 for extras, and $4.25&4.50 for clears. 
Most buyers are sufficiently supplied with lath 
and are very cautious. Eastern spruce lath 
range from $7.75 to $8.25 for 1%-inch, and $7 
for 1%-inch. Western hemlock 1%-inch lath 
are offered at $6, ship’s tackle. 


INDIANAPOLIS, IND., Dec. 13.—In spite 0 
slack demand for shingles, prices appear to be 
well held. This is due somewhat, jobbers re- 
port, to lower production. Little business 
expected until the first of the year. Red cedar 
shingles seem in better shape than others, judg- 
ing from the nature of the inquiries being Tre- 
ceived. While lath demand is not heavy, the 
general outlook for spring is good. 
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LOS ANGELES, CALIF., Dec. 11.—There is 
yery little interest in shingles and prices are 
easy, some mill representatives offering spe- 
cial inducements for immediate shipment. The 
retail demand is fairly good. The lath market 
is very quiet. 

NEW ORLEANS, LA., Dec. 13.-—Cypress shin- 
gle call is a little less active, but fair movement 
to consumers in southern territory continues, 
and the carry-over at the mills should be lighter 
than usual. Prices are reported unchanged, both 
for cypress shingles and cypress lath, which con- 
tinue in what is termed satisfactory request. 


MAHOGANY 


BOSTON, MASS., Dec. 14.—Mahogany buyers 
find prices attractive, and do not hesitate to 
order for their actual requirements. The prin- 
cipal sellers are securing a very fair volume of 
orders, although business is not especially brisk. 
There is considerable competition, however, es- 
pecially in FAS, and in the thinner common 


stock. Quotations, air dried plain African ma- 
hogany, log run for figure, f. 0. b. Boston: 

4/4 5/&6/4 8/4 10/4 12/4 
FAS ... 190 190 192%4-195 200 210 
No. 1... 147%-150 150-155 150 -155 170 170 
No. 2... 86 85 85 100 =6110 


NEW YORK, Dec. 13.—Mahogany is closing 
out the year with demand for the better grades 
still steady, prices consistently high and manu- 
facturing plants nearly all running full time. 


BOXBOARDS 


BOSTON, MASS., Dec. 14.—Some boxboard 
sellers look for a stronger market early in the 
coming year. Dry stocks have been reduced 
materially and not more than one-quarter of 
the supply in first hands remains unsold. Most 
operators are restricting production, and are 
getting out logs on the basis of actual contracts 
for 1927 deliveries. Not much distress lumber is 
coming on the market. Round edge white pine 
inch box boards are offered at $26@28, spruce 
at $23@25, and hemlock at about $2 less. Square 
edge white pine inch boxboards run from $35 


to $45. 
CLAPBOARDS 


BOSTON, MASS., Dec. 14.—The retail move- 
ment of clapboards has been almost completely 
halted by winter weather. Dealers generally 
have small and broken stocks. Offerings of 
eastern spruce and white pine are very light 
and prices keep firm. Some sellers of West 
clapboards are showing considerable 
eagerness. Quotations: Eastern spruce, 4-foot, 
§-inch, extras, $60; clears, $55; second clears, 
$50; 5%4-inch, $5 less. West Coast, 3- to 7-foot, 
clears, redwood, $23.50; red cedar, $24; western 
spruce, $32.50; California pine, $42. 


Coast 


TIMBER LAND SALES 


PIKEVILLE, Ky., Dee. 13.—Redwine & Smith, of 
Sidney, Ky., purchased 1,000 acres of hardwood 
timber lands lying along Blackberry Creek in Pike 
County, adjacent to the West Virginia line. The 
purchasers announced development, starting Jan. 
19. At Virgil, Ky., Day & Mitchell purchased 
ubout 1,000 acres in the. Shelby Creek section of 
Pike County and will install mills by Feb. 1. 
John A. Johnson, of Lookout, Ky., purchased 900 
acres near there and will cut this winter. Robert 
Easterling, of Tackett, purchased about 600 acres 
of timber and announces installation of a saw- 
mill, 

LAKE CHARLES, LA., Dec. 13.—The Long-Bell 
Lumber Co. purchased at public auction 10,000,000 
feet of hardwood timber from the State on Decem- 
ber 11. The sale was conducted by Fred J. Grace, 
registrar of the State land office and the price 
paid by the Long-Bell Lumber Co. was $45,500. 
The hardwood timber was purchased for the Hud- 
son River Lumber Co.’s hardwood mills at De 
Ridder, Beauregard Parish. This new hardwood 
mill is electrically driven and operated and the 
timber will be manufactured into flooring. The 
land is situated in the Sabine River bottom below 
the town of Starks. The timber is on an island 
Which was won by Louisiana from Texas in a 
hard fought lawsuit some ten years ago. The 
Caleasieu Parish School Board also owns two sec- 
tions of timber land on this same island, but this 
Was not included in the public sale. The State 
reserves the ownership of the land and the mineral 
rights. 








Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

_ Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























CHIEF DRAFTSMAN FOR DETAIL 
CUSTOM MILLWORK PLANT. 
An opportunity for a highly skilled, experienced man 


seeking to permanently improve his position. Not over 


35. 
WARREN-HUCKINS COMPANY, Jacksonville, Fla. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, also hardwood lumber, on 
either salary or commission basis. Must have good fol- 
lowing among mills and timberland owners in Ark., La., 
Tenn., Ky., N. C., ete. Address with references, 

“H. 120,’’ care American Lumberman. 


WANTED A YOUNG LUMBERMAN 
with a small amount of capital to invest to take an 
active interest in a well-established wholesale hardwood 
lumber business in Northern Wis. Splendid opportunity 
for the right man. 
Address “W. 22,’’ care American Lumberman. 


ESTIMATOR 
Thoroughly experienced millwork estimator for stock 
and special millwork. Must come well recommended 
and should be familiar with Cost Book ‘‘A’’. Give age, 
experience and salary. 
Address ‘“‘“MILLWORK,”’ care American Lumberman. 


MILLWORK DRAFTSMAN AND DETAILER 
Required by Eastern millwork house. Must be expe- 
rienced and capable to list millwork from plans, take 
measurements at job, draw details and bill into mill. 
State age, experience and salary. 

Address “EASTERN,” care American Lumberman. 


MILL SUPERINTENDENT WANTED 
With thorough experience in handling men and grading 
lumber for a big operation. Prefer man from Northern 
Wisconsin. Send references, age and education first 
letter. 
Address “-; 




















» 22,°° care American Lumberman. 





WANTED—MAPLE KNOTS i 
In dry wood waste in carload lots, either bulked or 
bagged. Address ‘‘R. 22,"’ care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, II. 











WANTED—ESTIMATOR 
Who is capable of listing material from plans and spec- 
ifications, and who is capable of developing into a high 


class price man. Require man familiar with Cost Book 
““A’’ and Universal List. ‘This is an opportunity for 
someone now located in a small or medium size town, 
having general millwork experience, to step into a 
fast growing city where surroundings will develop him 
into executive material. All answers will be given care- 
ful attention. Explain fully your past experience, age, 
etc. Position will be filled about Ist of year. 
Address “S. 26,’’ care American Lumberman. 


WANTED—CITY SALESMAN AND ESTIMATOR: 
Experienced Lumberman wanted by Retail Lumber Co. 
for City Salesman and Estimator. Must be capable 
of taking off an accurate bill of material from Blue 
Prints, Trim and Built in features. Also call on City 
trade and get business. Salesmanship as important as 
Estimating, so must be good man. State age, if married 
or single and what salary expected. Must furnish 
good references. Yard located in City in South Michigan. 
Address “S$. 20,’’ care American Lumberman. 


WANTED—DETAILER AND BILLER 
For special work. Good opportunity in well established 
factory. Must have at least ten years’ experience, 
SCHULER & BRAUN CO.,: Aurora, III. 


SASH AND DOOR SUPERINTENDENT 
For small modern plant in Chicago. Must be capable 
of laying out cabinet work, frames, sash, ete. Give 
age, experience, salary, and when available. 

Address “W. 26,’’ care American Lumberman. 


ESTIMATOR AND GENERAL FOREMAN 
Wanted for sash and door plant. Town of 140,000 pop- 
ulation in Pa. State experience, salary wanted and 
give references. 

Address “S$, 25,'' care American Lumberman. 


SUPERINTENDENT TO TAKE CHARGE 
Of sash and door plant. Must be able to work from 
blueprints and handle all kinds of special millwork. A 
good producer. 

Address “Pp. 4,’’ care American Lumberman. 

WANTED-—SUPERINTENDENT 

For hardwood flooring plant. High class man who can 
invest $10,000 to $15,000. 

Address “R. 19,’ care American Lumberman. 




















ARE YOU LOOKING FOR A JOB? 


There is a job some place for every man. Sometimes 
a man does not fit in the particular job that he has and 
there is another job he would fit in if he only knew 
where it was. 


It is our mission to bring the man and the job to- 
gether. We have done it a thousand times and we can 
do it again. 


The American Lumberman is over 50 years of age, 
but it is young, progressive, active, read by the real 
men in the lumber trade—men who are looking for the 
best that money can buy. Put your ad in the 


AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago, Il. 
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WANTED—PINE SALESMEN 
Well-established west Cofist wholesaler wants representa- 
tives who can develop or have trade established in pine 
cut up stock for furniture factories and other industrial 
users; also pattern lumber, frames, trim, mouldings, 
shook and pine lumber of all kinds. Will make excep- 
tional proposition to producers. 

Address “L. 9,’’ care American Lumberman. 





WANTED—SALESMAN 
iy large Wholesaler to cover the state of Michigan. 
Wholesaler handles Yellow Pine, Western Pines and 
West Coast Stock, and maintains buying offices in each 
one of these territories. Can promise 100 percent sup- 
port. Address ‘*W. 17,’’ care American Lumberman. 


WANTED—PRODUCING SALESMEN 
West coast wholesaler, thoroughly responsible, catering 
to yard, industrial, specialty business, fir, spruce, hem- 
lock, cedar, pine, wants reliable salesmen, Will make 
excellent proposition to producers. 
Address “A, 15,’ care American Lumberman. 


DESIRABLE PROPOSITION 
For one or two good all around salesmen on commission 
basis covering Detroit and throughout Michigan. Every- 
thing in lumber, assuring a good income. 
Address “Pp, 20,’’ care American Lumberman. 


COMMISSION SALESMEN WANTED 
To sell on commission basis kiln dried and air dried 
N. ©. pine and southern pine in Virginia, Pa., N. Y.. 
N. J., Mass., R. I., and Conn. One with established 
trade desired, BOX 1328, Charlotte, N. C. 


SALES AGENCY, REPRESENTING 
Daily capacity of 725,000 feet West Coast woods, wants 
reliable commission salesmen, exclusive territory. Ref- 
erences asked, 

Address “y,, 27,’’ care American Lumberman. 
WANTED—GOOD, RELIABLE 
Wholesalers and commission men to sell our cypress and 
tupelo products; large production—every facility. Will 

pay liberal commission, but want real representation. 
Address “HH. 9,’’ care American Lumberman. 
WANTED 
Salesman to sell southern pine lumber on a commission 
basis. Experienced salesman with an established trade 


desired. 
BOX 792, New Bern, N. O. 




















Address Pp. 0. 





WANTED—AN ESTIMATOR 
One who thoroughly understands pricing millwork per 
plans and specifications. 
Address “T,, 34," care American Lumberman. 


WANTED—COMMISSION SALESMEN 
In states east of the Mississippi River to sell southern 
pine, cypress, ete. Address HANKS LUMBER COM- 
PANY, New Bern, N. C. 
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WANTED—SALESMAN 
To call on window frame manufacturers, contractors 
and Hardware jobbers. The man we require should 
be prepared to make sixty to ninety day trips. This 
is a salary and expense job, and will be made attrac- 
tive to a good man who is willing to work and who 
can produce results. Give reference, name of present 
employer and state what salary you are now earning. 

rr) 





Address . 21," care American Lumberman. 
SALESMAN WANTED 
We are rearranging our Sales Territories and have 


opening for several good live Hardwood Salesmen. Com- 
munications treated confidential. 
Address, Kh. F. KREINHEDER, PRES., 
STANDARD HARDWOOD LU MBER CO., 
Buffalo, N. 


WANTED—EXPERIENCED 
Sash and door salesman, or salesman that has been call- 
ing on retail lumber dealers selling some other line. 
Apply by mail only, giving age, experience, salary ex- 
pected, and territory you have been covering. 
J. HUGHES & SONS CO., 
14th and Maple Sts., Louisville, Ky. 


SALESMAN WANTED. 
Old established wholesale house with western and south- 
ern offices wants salesman for Western New York ter- 
ritory. Salary and commission basis. Write fully, stating 
experience and give references, 
Address “8S. 18,’ care American Lumberman. 


SALESMAN WANTED 
Experienced sash and door salesman for Missouri terri- 
tory selling standardized millwork products. When re- 
plying give complete information about yourself and 
salary desired. 
Address “R. 3,’ care American Lumberman. 


EXPERIENCED, ACTIVE COMMISSION 
Lumber salesmen, to sell exceptionally high-class spruce 
factory stock and uppers. ‘To active, permanent connec- 
tions we pay 5 percent commission on mill basis price 
upon acceptance cf orders. 

Address “BE. 6,’ care American Lumberman. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 
Address “R. 23," care American Lumberman. 


WANTED—SASH AND DOOR SALESMAN, 
Carloads only. New York and Ohio territory. Must be 
experienced and have established trade. Position open 
January ist. 

Address “RR. 33,"" care American Lumberman. 


WANTED—PROFIT SHARING SALESMEN. 
Men with retail experience to sell complete line lumber 
and millwork to contractor and manufacturer, Pennsyl- 
vania. New York, Ohio. 

Adarese “EXPERIENCE,” care American Lumberman. 


























FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 
I am writing you in part to let you know the ad inserted 
in your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 
from competent men. 
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LUMBERMAN WANT TO SELL LUMBER 
On commission basis to yards in Maryland, Pennsylva- 
nia, District of Columbia and Wilmington, for well rated 
Carolinas, Alabama and Georgia manufacturer who can 
meet competition and carry the accounts. MARTIN 
WEISMAN, 2315 Chelsea Terrace, Baltimore, Md. 


RAILROAD LOGGING SUPERINTENDENT 
Wants position; your operations are not too big or too 
difficult. Thoroughly experienced logging with any and 
all kinds of logging equipment, steam skidders and 
teams; practical logging railroad surveyor. 

Address “RR, 18,’ care American Lumberman. 


TIMBER ESTIMATING, 
By an old line timberman. Familiar with Appalachian 
woods. Estimates from stump to car, 40 years’ prac- 


tical woods experience. 
W. J. McGOVERN, Clearfield, Pa. 


WANTED—POSITION—HARDWOOD SALESMAN 
To represent reliable concern. Familiar with industrial 
trade in Iowa, Minn., Wisc., and Missouri. Experienced. 
Can furnish best references. 

Address “Ww. 18,’’ care American Lumberman. 


WANTED—POSITION AS 
PLANT SUPERINTENDENT 
Have sixteen years’ experience. Can organize labor, 
maintain its respect and good will and get results. 
Address “R. 26," care American Lumberman. 


SAW FILER 
Sixteen years’ experience in soft and frozen timber. 
Either band or circular saws. 
Address “S$. 34," care American Lumberman. 


WANTED—EMPLOYMENT 
Man with eighteen years’ experience in modern and rail- 
road logging desires position as woods superintendent. 
Best of references. 
Address “Ww. 8,"" care American Lumberman. 


BOOKKEEPER—ACCOUNTANT 
Open for | ay ae by Jan. 1st. Seven years’ wholesale 
and manufacturing experience. 
Address “L, 31,"" care American Lumberman, 
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POSITION WANTED AS MANAGER OR ASS’T 
Manager of lumber yard. Experienced and a live wire. 
Can furnish good references. 

GEO. B,. NICHOLS, New Virginia, Iowa. 


BIG MILL FILER WANTS EMPLOYMENT 
Due to recent cutting out of one of largest Southern pine 
mills services of high-class big mill filer now available. 
References from three of largest firms in industry. Noth- 
ing smaller than two bands considered except as filer 
and foreman. Can report on short notice. 

Address “S. 12,"’ care American Lumberman. 


RETAIL YARD MANAGER’S POSITION 
Wanted by married man, 7 years’ experience as lumber 
company executive and yard manager. Thoroughly 
equipped all details. Holds diploma in credits and col- 
lections. Experienced in traffic management. Best ref- 
erence, available ten days. Will go anywhere. 

Address “H. 16,’’ care American Lumberman. 


NEW ENGLAND REPRESENTATIVE 
Eight years’ experience selling hardwoods in New Eng- 
land. Services of high-grade salesman with established 
trade are available. We, his present employers, are 
giving up our hardwood department and wish a high- 
grade connection for a high-grade man. 
Address “S. 2,’’ care American Lumberman. 


POSITION AS MANAGER OR ESTIMATOR 
Young lumberman with 13 years’ experience, under- 
stand blueprints, material listing, estimating and gen- 
eral construction. Now employed as retail yard man- 
ager; can make change on reasonable notice. Best of 
reference. Address ‘‘W. 24,’’ care American Lumberman. 


WOULD LIKE TO HEAR FROM SOME ONE 
In some of the Southern states who is in need of a 
good geared locomotive engineer, or any kind of a small 
Jocomotive or stationary plant, That has been my line 
of work for over thirty years. GEO. E, FLIPPIN, Sta- 
tion B, Charleston, W. Va. 


SALESMAN—FIFTEEN YEARS’ EXPERIENCE 
Desires to represent white pine or yellow pine manufac- 
turer or reliable wholesaler in Central New York or 
Eastern Pennsylvania. Employed at present as retail 
yard manager. Reference if desired. 

Address “SS. 5,’’ care American Lumberman., 


A RESOURCEFUL HUSTLER, 
Well acquainted, wants position with hardwoods, lumber 
and flooring manufacturers or wholesaler. A _ practical 
man of initiative ability and experience in office or 
road work. 
Address 























“R. 17,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Seeks position as sales representative with large whole- 
saler or producer of southern and northern hardwoods. 
Have large established industrial trade in Northern 
Ohio, New York and New England, 
Address “K. 25,’" care American Lumberman. 


WANTED POSITION AS. 
Circle Layout Man, such as Sash, Doors, Screens & Cab- 
inet work. Can make patterns and put same together; 
12 years’ experience in this line. 
Address “W. 14,’ care American Lumberman. 


RETAIL YARD MANAGER 
Thoroughly capable and experienced in Lumber, Hard- 
ware, Implements and Coal wishes to make a change 
ut an early date. Good size yard in good town with good 
school. Address ‘*W. 23,’’ care American Lumberman. 


RIGHT HAND HARDWOOD BAND SAWYER 
Open for job by first of year. 20 years’ experience, good 
grade man and fast. Go anywhere. Would consider for- 
eign job. Sign 3 years. 

BAND SAWYER, 392 Madison Ave., Memphis, Tenn. 


WANTED—POSITION AS 
Band saw filer or sawyer. Guarantee to get good re- 
sults. Desire a change first of the year. 
Address “S$. 36,’’ care American Lumberman. 


FIRST-CLASS MILLWORK ESTIMATOR 
Wants position in North Central States with wholesale 
sash and door house or large retail concern. 

Address “S. 27,’’ care American Lumberman. 


SALESMAN WANTS CONNECTIONS 
With mills and wholesalers West Coast, southern pine, 
eypress lumber. Established trade. Ohio, Pennsylva- 
nia, Reference given. 
Address “Pp. 26,’’ care American Lumberman. 


SOUTHERN REPRESENTATIVE 
Suyer, competent inspection all southern hardwoods, 
knowledge of timber, milling and individual production 
of entire territory. 
Address “Pp. 8,’’ care American Lumberman. 


RETAIL YARD MANAGER 
Married man; 32. Seven years’ lumber, general hard- 
ware and paints experience. Available at once. Al refer- 
ence. Address ‘‘W. 10,’’ care American Lumberman. 


YOUNG MAN WISHES POSITION 
As band-sawyer. Am also first class blocksetter and 
resaw man. Give reference. 
Address “‘SAWYER,’’ 3314 W. Monroe 8t., 


PRODUCING SALESMAN 
Connect good reliable mill or wholesaler coast product 
or yellow pine. 
Address “S$. 9,’’ care American Lumberman. 


ACCOUNTANT & GEN’L OFFICE BOOKKEEPER 
Desires permanent position with future. Fifteen years’ 
experience, wholesale and retail. 

ddress “EB. 26,’’ care American Lumberman. 


POSITION WANTED—YARD MANAGER 
Thorough knowledge of retail yard management, selling 
and estimating. 14 years’ experience. Available at once. 

Address *“*S. 15," care American Lumberman. 






































Chicago, Ill. 














DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 








ATTENTION, 

AND WHOLESALERS WESTERN PRODUCTS 
Young married man, 37 years old, with 15 years’ experi. 
ence in the manufacture and sale of all Coast products, 
having established business from sie) 000 000 ae east 


MANUFACTURERS 


to Atlantic coast of approximately 30 feet per 
year, which includes fir, spruce, cedar, Idaho white ang 
pondosa pine, also California white and sugar pine, now 
employed as manager of coast department of one of the 
largest manufacturers and wholesalers, expects to make 
change January list. Wants position as manager of 
coast department of highly rated wholesaler or position 
as eastern sales manager of large manufacturing plant. 
Know majority of manufacturers in west personally, also 
majority of buyers in east buying for larger retail yards, 
industrial plants and sash and door factories. Can fur. 
nish the highest of reference. If interested, 
Address “*R, 28,’ care American Lumberman, 


SALES MANAGER 
Now employed, desires to make new connection January 
or February ist. With present employers four years, 
Am thoroughly versed in all phases of the hardwood 
business from stump to consumer, and am open for any 
attractive proposition as sales manager or manager with 
reliable mill or wholesaler. Have an established trade 
and known to all the reliable mills. Am positive can 
increase your sales and profits selling to consumers, 
Thirteen years’ experience, hard worker and can bring 
best of references. 
Address “R. 6,’’ care American Lumberman. 


MILL WORK REPRESENTATIVE. 
Mill work estimator of twenty-five years’ experience, 
at present in full charge of a special mill work plant, 
desires connection with progressive and reputable fac- 
tory as sales representative where hard work and prac- 
tical knowledge of business will enable a minimum of 
$250,000 sales. Can measure at job, bill in and take off 
any size job; also use cost book A and cost methods, 
Plan service furnished. Can run job complete from field, 
Address “S. 16,”" care American Lumberman, 














~~ SALESMAN FOR PITTSBURGH DISTRICT. 


Would like connection with large manufacturer or whole- 
saler desiring to establish Pittsburgh Branch representa- 
tive. Have sold all kinds of soft and hardwoods to the 
industrial and yard trade in this district for large whole- 
saler ten years. Have broad and thorough knowledge 
of the business and can produce. 

Address *“*M. 22,”" care American Lumberman, 


A HIGH GRADE 
EXECUTIVE—ORGANIZER—SALES MANAGER 
Of proven ability and results will be available about 
Jan. ist. Experienced in manufacture as well as sales, 
Gilt edge references. Large manufacturer preferred. 
Northern, southern and West Coast woods. Can deliver 

the goods 
Address “R. 9,’’ care American Lumberman. 
BOOKKEEPER—ACCOUNTANT 
And thoroughly experienced office man is open for im- 
mediate employment. Handles wholesale or retail ac- 
counts, manufacturer costs. Prepares financial state- 
ments, income tax returns, Bond and references fur- 


nished. 
P. 0. BOX 83, Clinton, S. C. 








Address 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





WANTED—BY HONEST, ENERGETIC 
Executive, age 36 years, some experience carpentering, 
building and drafting, either position, partnership or pur- 
chase of small lumber yard with prospects. Especially 
interested in building cottages and bungalows. Oare 
FRANK SNYDER, Y. M. O. A., McKeesport, Pa. 


RETAIL YARD MANAGER 
20 years’ experience, buying and selling. Can handle 
men; best references; can give bond; speaks four lan- 
guages; has pleasing personality; is not afraid of work; 
will go anywhere. Available at once. 
Address “K, 15,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Experienced hardwood salesman wants to connect with 
southern manufacturer to cover Southern Wisconsin and 
adjacent territory. Have established trade and am at 
present employed. 
ddress “Pp, 23,’’ care American Lumberman. 


POSITION WANTED AS SALESMAN 
With high class concern selling Southern Pine to retail 
trade in Central Illinois. 
Address *“‘W. 16,’’ care American Lumberman. 


EXPERIENCED HARDWOOD SALESMAN 
Seeks position as sales representative with southern 
manufacturer to cover Indiana. Good references. 

Address “R. 25,’’ care American Lumberman. 


BAND AND RESAW FILER WANTS JOB 
20 years’ experience. Soft or hardwood. Best refer- 
ences. Can report at once. 

Address “S. 30,’’ care American Lumberman. 


WANT POSITION AS HEAD SAWYER 
On portable mill. Grade or dimension stock. 
Address “*W. 15,”’ care American Lumberman. 


BAND SAWYER OPEN FOR POSITION 


On right hand rig. References. 
Address BO _ 92, Carthage, Tenn. 


MANAGER—MILLWORK PLANT 
Wants connection. ‘Thoroughly experienced. 
Address **S. 6,’’ care American Lumberman. 
POSITION WANTED 
By band saw filer. Reference sent on request. 
Address ““§. 32,’’ care American Lumberman. 


POSITION WANTED BY MILLWRIGHT 
Can take full charge of construction or operation. 
Address “R. 35,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Fine record on big work; wants to make a change. 
ddress “S. 21," care American Lumberman. 



























































